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: Times of Business Depression : 
= & 
=~ An “Ad ’’-itorial » 
SY IS 
SS & 
A At all times a wise business man looks about him to see what new fields € 
SV for selling he may cultivate. Too frequently the average merchant waits until € 
SS a time of business depression to do this, and then makes a tragic effort to sow his WS 
Sy selling seed, expecting to reap an immediate harvest. You didn’t build up wS 
Ny your business on that sort of spasmodic once-in-a-while effort, and you never S 
S¥ will succeed at anything unless you go after it with a spirit of keeping ever- wS 
Sy lastingly at it—that 1s what brings success. ‘S 
- There 1s a sales field which we be'ieve has been neglected—sadly = 
A neglected—in the past, by both manufacturer and retailer. That is the Farm > 
Sy Field. Government figures on the ever increasing prosperity ach:eved by the NS 
le £ I I y y =< 
>» American farmers speak far more eloquently than we could_ever hope to on » 
SY ieee 8 . , WS 
= the opportunity which is knocking at your door. He has money—lots of it. “ 
> He is, as a class, the most prosperous of all. And he is buying good goods— S 
i e is, as a class, the most prosperous of all. nd he is buying good goo ans 
. and he pays cash. And the good goods are the Advertised, Standardized fe 
Sy products. [hat fact is proven keyond a doubt. Now why isn't he your most pe 
Ay eligible prospect for the sale of a HAMILTON WATCH>? ~ 
— p 
S\) Time !s a factor in the life of the farmer, for he is a business man now, & 
SS and has a realization of the value of true time all the time. Aind it is for just is 
SN) that sort of active, hardworking citizen, the farmer like the railroad man, that WS 
SS) we have built watches of strength, watches of Railroad Accuracy. KS 
=~ What are you doing to reach the farmers who are buying other stand- S 
SS ardized goods in your town? We'll be glad to help you, suggest ways and ~ 
NK means, to furnish you with attractive advertising matter, to co-operate in every fe 
Si reasonable way. ‘< 
~ & 
SS) & 
5 HAMILTON WATCH COMPANY < 
Sy | | S 
A Master Builders of Accurate Timekeepers & 
SS) LANCASTER, PA., U. S. A. & 
SS) WS 
S & 
SY Made in U. S. A. means Standard in Manufacturing. WS 
SY} «U.S. made holds trade. S&S 
SS) Made in U. S. means prospe-ity for US. «< 
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Let us help you increase your sales of 
Fahys Ladies’ Watches 








Fahy J 
Ladies ~ 


/ Watches 











JOHN J. JONES 
‘The Jeweler 
Jonesville, N. Y. 





This neat little poeuniiles illustrating a few of our best selling 
and styles of ladies’ watches, bracelet watches and convertible 
bracelet watches has just been completed, and should prove a great 
help to those jewelers who are desirous of increasing their sales of 
Fahys watches and watch cases. 

If you can use a quantity of these pamphlets imprinted with 
your name and address we will be glad to furnish you with them. 


SIZES 


NOTE: When writing in for 


these pamphlets be sure to Joseph Fahys & Co. 


write name and address 


clearly. Enclose business FAHYS BUILDING 
card if possible. New York City 
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No Matter How the Wind of Jewelry Fashion 
Blows the Vane Points DIAMONDS Always 


HE jeweler who does not buy direct from the diamond cutter, 
but pays the jobber a profit, and his traveling salesmen salaries 
and expenses, will find the wind blowing pretty cold, no matter 


which way it blows. 


» Bt tas 


oo 


| SAP 5 > 


We are diamond cutters—Cutting factory, 1327-1329 Atlantic 


Avenue, Brooklyn. 


By buying of us you get diamonds for the actual cost of rough 
and cost of cutting, plus our one small profit. 


J.R. WOOD & SONS 


Diamond Cutters 
170 Broadway, Corner of Maiden Lane, New York City 


IY1o. 
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When You Think 
of Rings 


Wedding Rings, remember that 65 years ago Wood’s Rings were 
the best made. Remember that they are the best made to-day, 
that they have been the best made every year 
since 1850. Remember that our sixty-five years’ 
experience has enabled us to perfect the making 
of rings at the minimum of cost. Remember that 
we are the largest makers of Wedding Rings in 
the country, and that every ring we make is 
guaranteed plump karat. Get our prices and you 
will then wake up to the fact that by selling to 
you direct, without traveling salesmen, we are 
giving you the best possible value for your money. 


res 








J. R. WOOD & SONS 


Wedding Ring Makers 
170 Broadway 


Corner of Maiden Lane 


NEW YORK 
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FOR THE PAsT 30 YEARS 


We have been buying Old Gold and Silver in connection with our manufac- 
turing business to use in our own shops. 

This use permitted us to pay FULL VALUE and we cheerfully paid it. That 
is why we survive. 

Had we been under the same expense for advertising, soliciting, refining, etc., 
as the innumerable concerns which entered into competition with us, we, too, 
would have succumbed as they have. 

The difference between the value of old gold (before refining) and fine gold 
was our profit. It kept us in business, it kept others out, and the trade was satisfied. 


Test All Old Gold That You Take In 


So many jewelers do not test the old material they take in, but accept the quality 
stamps as the actual quality and allow accordingly. 

To prevent disappointment and loss, every piece should be carefully tested to properly 
value same. Before the National Stamping Act became operative, there were manufactur- 
ers in all branches who were not particular as to the correct stamping of their wares. We 
receive watch cases with caps and centers from 2 to 4 K. lower than quality stamped in the 
backs; chains with swivels stamped a certain quality, and the links of much lower grade; 
old-fashion 14 K. enameled band bracelets stiffened with silver solder that would not melt 
over 4 or 5 K.; besides, almost every article in jewelry of much lower quality than supposed 
to be. 

We remit the same day consignment is received, and hold same until remit- 


tance is accepted. 
HIGHEST MARKET PRICES PAID FOR OLD SILVER AND PLATINUM 


DO NOT PAY YOUR BILLS WITH OLD GOLD 


Sell it to us for cash, and pay your bills with the proceeds. You will make 
money by doing so. 


WENDELL & COMPANY 


THREE BIG WONDERFUL SHOPS 
-—~ 47 John Street, New York ware 


CHICAGO 
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Repaired, Relined, Replated Silver Plated, Polished 
$1.30 to $2.00, list, which includes Gold Plating, Coloring 
return parcel postage Renewing 





Gold Chains Repaired, Refilled, Made Over New Claws 





of all kinds 








- 


















Repaired and 
Strengthened 


$1.50 to $2.50 list 


NEW BRUSH HEADS (bristles) fitted to order, $4.00 to $6.00 list 
NEW ROUND MIRRORS fitted in sterling frames, $1.25 to $1.50 list 


Dents out and refatring extra. Specsal shape Mirrors ground to order. 


NEW STEEL MANICURE and Other Toilet Pieces fitted in Sterling Handles 


VANITY 


and 
CIGARETTE 


CASES 


Repaired 
Straightened 
New Springs Fitted 
and 
Renewed 


Se | we eae 








Sterling Silver and Plated Ware 
Repaired, New Parts Made, 


and Changed to Fit American 
Movements 


Wendell & ©. 


3 BIG, WONDERFUL SHOPS 
NEW YORK 





Family Crests 


Enamel | tite nasi > HIC AGO — —— - 


in the finest manner 


Swiss Cases Re-enameled KANSAS CITY "Prompt Service 
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Bright Fit 
CONSIDERING THE 
MOTIF WHICH IN- 
SPIRED THIS DE- 
SIGN, WE BELIEVE 
ITS NAME HAS BEEN 
WELL CHOSEN. 
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Copyrighted gy, used by permission of the author 
KATHARINE LEE BATES, Wellesley College 


Original music by ARTHUR SHERWOOD KENDALL 


Maestoso 
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QO beau -ti - ful for spa-ctousskies, For am - ber waves of 
OQ beau - ti - ful for Pil - grim feet, Whose stern im-pas-sioned 
O beau-ti-ful for he-roesproyed In lib-er - a- ting 
O beau -ti -ful for pa - triotdream Thatsees be-yond the 
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strife, Who more than self their coun-try loved, And _mer - cy more than | 
years Thine al - a- bas- ter cit -ies gleam Un-dimmedby hu-man 
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A -mer - 
A -mer - 
life. A -mer - 

A -mer - 1 


A-mer - i- ca! God shed His grace on 
A-mer -i- ca! God mendthy ev’ - ry 
A-mer - i- ca! May God thy gold re- 
A-mer - i- ca! God shed his grace on 
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' ' 
BB 





















































thee, And crown thygood with brotherhood From sea to shin-ing _ sea. 

flaw; Con-firm thy soul in self con-trol, Thy lib-er-ty in law. 

fine, Till all suc-cess be no-ble-ness, And ev -’ry gain di - vine. 

thee, And crown thy good with brotherhood,From sea to shin-ing _ sea. 
- 
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WALLACE STERLING | 


EVEALS THE STRONG | 
) GRA iy, | CHARM OF THAT SUB- 
SOLO! PERI oD OF OUR HISTORY. 

| START 
~ PRICE. LST, ETC. 
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HE PEAUT, Fy, 


| xMERIon 


| Pa rTERN 





IN 


| R. Wallace 
/ Sterling 


FULFILS EVERY RE- 
QUIREMENT EXACTED 
OF MODERN STERLING 
FLATWARE. CHAR- 
ACTER AND WORTH 
ARE REVEALED BY 
PURITY OF DESIGN, 
STRENGTH OF CON- 
STRUCTION, WHILE 
THROUGHOUT THE 
PATTERN WILL BE 
FOUND THE DEPENDA- 
BLE QUALITIES OF 
THAT COLONIAL PE- 
RIOD WHICH GAVE 
THE MOTIF FOR THE 
DESIGN. 


THE BLADES OF THE 
MEDIUM AND DESSERT 
HOLLOW HANDLE 
KNIVES ARE OF NON- 
RUST COMPOSITION 
BLADES. 


THE FINISH ON ALL 
PIECES IS BRIGHT. 


WRITE FOR PRICE 
LISTS, ILLUSTRATIONS, 
Wie 


R. WALLACE & 
SONS MFG. CO. 


WALLINGFORD, CONN. 
New York Chicago Philadelphia 


H ROWS 

































































Dessert Spoon villi ahi 














i ledium 
Knife 


San Francisco London | 
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DUEBER-HAMPDEN 


Detachable Bracelet-Wat 


MADE IN SOLID GOLD 10K and 14K and STERLING SILVER CASES 


JUST RIGHT 


Not too small to be practical. Not too large to be beautiful. 


Moderate priced and guaranteed time-keepers. 


ps CS POSS by ie Oy oh ay H-1802 
Full Open Face ate 7 Spee pak eects PA aa eS Full Open Face 
Enamel Dial Meats fay. Ce Eyer ee so AR EAD & Gold Dial 


H-1808 Tea H-1803 
Plain Diamond Skylight | Engraved Oval Skylight 
Enamel Dial H-1812 Enamel Dial 
All bracelet watches sent complete tn boxes at no extra charge. 


Bracelets are made ft wt att | A. Order 
with safety end [ \ 
hooks and detach- ; Thru 


able and can readily 
be converted into a Your 


chatelaine watch. = oy e Jobber 


H-1811 
Engraved Diamond Skylight Plain Skylight Plain Oval Skylight 
Enamel Dial Enamel Dial Enamel Dial 


The Dueber-Hampden Watch Works 


CANTON, OHIO, U.S. A. 
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will be a Strong Feature 
in your Fall Giit Stock 


This new Cigarette Case, ABOVE ALL OTHERS, appeals to shops 
that cater to critical customers. It is selling strong in the better grade 
of shops thruout America. 

The W. & H. Cigarette Case is first and last a Gentleman’s Case; 
fits the vest pocket easily, operates instantly, and imparts an air of dis- 
tinction to its owner in Home Society, “‘Between the Acts’’ Automobiling, 
—in any sphere of life. 


Strictly High Grade, Hand Made, 14 Kt. Gold, Fine 
Rolled Plate, Sterling Silver, Nickel-Silver, Jewel Catches. 


The Illustration shows examples of our Engine Turned, and Engine 
Turned and Engraved designs. There are also Rich Hand Engraved 
and Hammered Metal Designs. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory, PROVIDENCE, R. I. 
New York, 15-17-19 Maiden Lane San Francisco, 704 Market St. 


| 
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HELLERS SYNTHETICS 





L 5229 


Exemplifying the — 
e artistic possibilities 
ORDER THRU of Frosted Platinum 


b 4010) > MNO) =) =) a -, e ° 
and Diamonds, ina host 


of charming effects 


ntermeyer, Robbins 6 @ 


71 Nassau Street. New York City 
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AMERICAN DEAS 











Out of the zone of mere 
price competition. 





So new, so beautiful, so 
attractive, so different— 
that the small additional 
cost is far over-balanced by 
the appeal of this charming 
effect. 


26 Genuine Pearls sur- 
round the dial—a dainty 
necklace in bold relief 
above the graceful curving 
lines of the case. 





ASK YOUR JOBBER 


UNTERMEYER, ROBBINS & CO. 
71 Nassau St. New York City 
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Star Watch Case Co. 


Cut shows one of our three o-size Detachable Bracelet Cases 











We now manufacture a complete line of 
these cases, including the 914— 944— 1042 
Ligne, the 5 o-size, 3 o-size and o-size. 


All Bracelet Cases are fitted with a Safety 
Bow that can not Pull or Twist out 








Either wide or narrow bezel, plain or 
engraved sky light 


We have received numerous compliments 
on these cases and these have been sub- 
stantiated by many flattering orders. 





When ordering, kindly mention your jobber Wachter Patent 916,809 
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Factory: Ludington, Mich. 


Koo Lo Loko hokokokokokoge 


NEW YORK, Silversmiths Bldg. Heyworth Bldg., CHICAGO 
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Brooches 

Scarf Pins 

Cuff Buttons 
Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Neck Chains 
Waldemars 
Slipper Buckles 





u OK. | 
Face i 


A APEERRANCE/ 





ee ere. a ————— 


Prices 50c to $1.50 each 


Hat Pins 
are Selling 


These designs, in particular, 
are among our very best ones sold 
singly or in pairs. 

Send for them now, and our 
Mail Order Department will handle 
your order immediately. 

Moderate:priced, Quick-selling 
1IOK Jewelry of very superior de- 
signs, is what we make, and no 
modern jeweler’s stock is complete 
without our very popular line. 

We are always pleased to open 
new accounts. 


— EE 





Hat Pins 

Tie Clasps 
Fobs 

Crosses 
Pocket Knives 
Pendants 

Bar Pins 
Lockets 

Lapel Chains 


Korine Co 


NEWARK N.J. 


CAMP €é ORCHARD STS. 
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The Mesh Bag 


The Inevitable Choice 











bids fair to become more 
popular than ever this com- 
ing season. The _ several 
new shapes and designs that 
have been brought out have 
done much in keeping this 
ever popular and_ useful 
article to the fore. 









Chief among those things 
new is the Vanity Gate Top 
Mesh Purse, which is dis- 
tinctly a Whiting & Davis 
product, and is protected 
against infringement by a 
patent now pending. 
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Made in Sterling and in 
German Silver. _Distribu- 
ted by the leading whole- 
salers throughout this coun- 
try and Canada. 





\ 
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‘*The Premier Line 


of Mesh Bags’’ 






WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 

















NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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The New Vanity 
Gate Top 
Mesh Purse 


provides a common sense, 
attractive receptacle for 
purse, handkerchief, gloves 
and small parcels. The top 
contains a powder puff com- 
partment and reducing mir- 
ror. The bag need not be 
opened. Just lift the small 
cover and the mirror and 
puff are ready without 
rummaging thru the bag 
itself. The mesh is ma- 
chine- made, smooth and 


durable. 


The illustration shows 
this bag full size. Your 
stock is not complete with- 
out it. 


‘The Premier Line 


of Mesh Bags” 


WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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EAUTIFUL EFFECTS in RINGS 
AND JEWELRY FROM OUR 
NEW FRENCH FINISH. The Color 
of 18K Green Gold. The popular finish 
of today. 


Let your trade know about O-B Rings. 


Ask your jobber to send you samples 
of the styles you have not seen. 








Ostby & Barton Company 


PROVIDENCE, R. lI. 
Largest Manufacturers of Rings in the World 
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Waltham New Convertible 


isappearine Kye 


Bracelet Watch 


(Depollier Patent May 11, 1915) 


























The Only Perfect Convertible Watch. 


etieeenel 























EYE CLOSED 
WHEN WORNASA 
REGULAR WATCH 


[ THE 
CHAIN EYE 
SAUTDOIA 
THAT 
DISAPPEARS 


























EYE OPENED 
FOR ATTACHING 
BRACELET 


Worn in any manner its appearance is perfect and unmarred. 





CHATELAINE 
BROOCH 
WATCH 





= Patented: 
United States 
Canada 


i 


JACQUES DEPOLLIER & SON 


17 . . — f"laan uealianada 
WLanuUulac ture rs J High Lass Spectaities 





aaa RR EL TET 


Patent applied for in foreign countries. 
Brevet déposé dans tous pays. 
Auslands-Patente angemeldet. 


Main Office and Factory Salesroom : 
316 Herkimer St. 15 Maiden Lane 
Brooklyn, N. Y. New York 
























) IN ONE 32 





TTTTT 
































































































































Ls 


ly 












































a ee Oe 


| : 
tia | 


Seat ‘ 
~ 
















THE JEWELERS CIRCULAR-WEEKLY September 1, 19lLo. 











SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 





Mr. Retailer: 


When you DO sell a GOLD WATCH— 


Isn’t it more PROFITABLE and PLEASUR- 
ABLE than when you sell a NEAR-GOLD 


one ? 


If every town in the United States had ONE 
GOLD WATCH JEWELER—and every City 
had A FEW GOLD WATCH JEWELERS— 











Would not the Jewelry Business in those towns and cities be on 
a little higher plane ? 


Wouldn’t YOU like to be ONE JEWELER in that class ? 
We could help you— 


Through any Representative Watch Jobber. 








Solidarity Watch Case Co. 


(Established 30 Years) 


$3 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Ass’t Sec’y-Treas. 
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QUANTITIES 








PRICE and STYLE 


make OU aa 


Gold Filled Chains 


especially desirable as a quantity article 








_Ask us when in the market for quantities 


Waldemars 


and All Other Chains 


Chains made and finished after our own 
patented process 








SELLING TO JOBBERS 


F. Speidel Co. =: Providence, R. I. 
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—ELGIN AMERICAN ME*G. CO. ELGIN. U. 3. A_ 


(| = _ i 
i) ie pO HKG 
Mh 7 


BA VestRexer 


Ciguriiide Cabe 


Purely Automatic 


Fills and delivers Cigarettes automatically. 
Cigarettes delivered without opening case. 
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{ PRSRRSCSSDGROESSERDESREARSRREEERRRSRORES ECAR SORES: 
waits do = 


Paper and all Tobacco Cigarettes are Retained 
in Perfect Condition. 


Solid Gold - Sterling Silver - Gun Metal 
Nickel Silver, Heavily Silver Plated 
Plain Polished - Butler or Satin Finish 


and 


Large Variety of Engine Turned and Beautifully Engraved Designs 
Exquisite Enamelings 
Individual Enameled Monograms and College Emblems to Order 
Enameled Fraternity Emblems 
Enamelings on Solid Gold and Sterling Silver Only 


My 33 x 
aa 
* , 
S| 
° 
i 
q 
gittsttiiesice ; fees | 
eS 222555505505) ‘J 
. 
lm: 4 
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; \" ——S Tease ceness : 
— ‘ SS== 
. ~ 


ASK YOUR JOBBER 
To show you our FULL LINE of 
VARIED, DISTINCTIVE 
and 
INDIVIDUAL NOVELTIES 
in 
SOLID GOLD, GOLD FILLED, ——_ | i 
STERLING <: NECKEL SHIVER 5 cccces:cemnn-nnaw cooannet te ome 


MOTION OF THUMB AND FOREFINGER 


Elgin American Manufacturing Co. 
ELGIN, ILLINOIS 
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YOU HAVE HEARD OF A GENUINE 
PEARL NECKLACE FOR $10.00 
NOW, HAVEN'T YOU? 


Odd-o peat 


ARE YOU SHARING IN THE PROFITS 


OF THIS INNOVATION IN NECKLACES? 
WRITE TODAY FOR BOOKLET AND PRICES. 


JUERGENS & ANDERSEN CO. 


108 N. STATE ST. 
CHICAGO 














ECKLACE 
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A Few 
, : Good 
016 ee 40742 d Selling 
Ideas 
| in 10 
and 14k 
, Brooches 
| 
To gauge accurately the trend of 


popularity in 10 and 14K Jewelry 
you must consult the CK lines— 
ORDER THRU They include absolutely every- 
YOUR JOBBER thing in 10 and 14K Jewelry. 
As a whole the line represents a 
great business-building idea based 
on the single word *‘ Value.” 


Chas. Keller § C0. 


71 NASSAU STREET, NEW YORK 
Everything in 10 and 14K Jewelry 




















THE JEWELERS’ CIRCULAR-WEEKLY September 1, 191o. 
































chain, /| 
sAuTotR’ / 
\waTek: 


“ 
~ 

















~~ aimee a le ae ME | Oo Le “ 














EYE OPENED 
FOR ATTACHING 
BRACELET 
PATENTED MAY 11, 1915 


EYE CLOSED 
WHEN WORNASA 
REGULAR WATCH 

















peed Pees Pere Pees Peee 9 pees 

















ef a manana 
OTIC OTD RN iicccteienenene 


























September 1, 1915. CIRCULAR-WEEKLY 





THE JEWELERS’ 














eid eeiena aanendsananiiamanebeeimenanemetomnmemmadll 777 
































xr Pees Ix pee pee - os oe TTT pees xxx. peea Pees Pee pees bees pees Irr. pees 








ox meee pees mer —se o Pee sit rrr — 


The New Waltham 
Combination F Filled Sets 


HE illustrations on the opposite page indicate 

the wide variety of ways in which this new 

Waltham watch and the accompanying bracelet 
can be worn. Every woman will be fascinated by this 
multiplicity of forms and every salesman will at once 
recognize the opportunity it offers him. 





The watch can be worn on a chain or as a chatelaine 
or onthe wrist. he detachable gold filled bracelet 
can be worn separately from the watch in connection 
with the special ornament which is supplied with this 
set. [his special ornament, which takes the place of 
the watch on the bracelet when desired, is a new and 
unique feature which will be immediately appreciated. 
A strap bracelet is also included in the set which is 
particularly recommended for outdoor and general 
sport use. [hese straps are made of imported suede 
leather. 


Please note that the case has the new disappearing eye 
which takes the place of the old fashioned attachment 
at the bottom of the case. This new feature makes 
the convertible watch more desirable than ever. 


Waltham Watch Company 
Waltham, Mass. 
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Bigneys Mirror Finish 
Highest Grade Gold » 
led Goods 


sold by all leading 


wholesale 
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Spiral Sheath Pencil. 
. pending; mounted in fancy box. 
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U288/A231 U325/A124 


Gents’ Combination Sets. assorted engraved knives attached t 
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10K. Gold Neck 


with 


sold lockets or 
pendants. 
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INVENTED, PATENTED AND INTRODUCED 


5 YEARS AGO 
The EL-KAY Cuff Button 


at once and increasingly commanded wide interest and attention—it 
put an entirely new idea into cuff buttons—the one-piece idea— 
the elimination of seams and solder. It included the scientific feature 
of having the shape entirely conform to the function of a cuft button. 
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JOSEPH L. HERZOG & CO. 
Makers of LK JRings 


TRACE MARK FEG.,) 


45-51 ROSE STREET (Cor. Duane) Succeeding Louis Kaufman & Co. NEW YORK 
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ls Your 
Silver Stock p 
Attractive 7? 

















You can make it so very 








easily, aS our warerooms : 
enable you to select a line y 
that will fill all requirements. | 














Sterling Silver | 
Silver Plate y 
Silver Inlaid 

and Cut Glass 











































The dealer visiting our warerooms in New York will 

be assured courteous and prompt attention. The 
| wide variety of our designs and patterns is made 
| 







possible by the number of our producing plants. 

































INTERNATIONAL SILVER Co. 


WAREROOMS : | 
| g-19 Maiden Lane 18-22 John Street | 
iit N EK\W YORK (Subway Entrance) | 














FACTORIES : | 
THE BARBOUR SILVER CO 1847 ROGERS BROS. WILCOX & EVERTSEN | 





















THE HOLMES & EDWARDS SILVER CO. ROGERS & BROTHER THE WM. ROGERS MFG. CO. || 
MERIDEN BRITANNIA CO WILCOX SILVER PLATE CO SIMPSON, HALL, MILLER & CO. 






THE MERIDEN CUT GLASS CO. THE DERBY SILVER CO. THE WATROUS MFG. CO. 















GENERAL OFFICES : MERIDEN, CONN. 
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THE BEST 
OF ALL 


OPENS FLAT—THIN MODEL 
HOLDS TEN CIGARETTES IN 
A SINGLE ROW 





Convenient 


and 


Practical 






V 
PLAIN FINISH, $15.00. 
The superior features of this case are evident at a glance. 


] 
















i ae bag a 
-- . m Ra! ~~ Bat 
67 A ENGRAVED, 818.00 





Prices list subject to the 


struction. Holds ten cigarettes in the smallest possible space. 








THE NIVOIS CIGARETTE CASE 


PATENTED 


STERLING SILVER 


TRADE-MARK 


(W STERLING 





No. 67 Cigarette 
Case—shown 


open 


usual discount 


It is of simple yet substantial con- 
Opens flat—an exclusive feature. 




















67/14 ENGINE TURNED, $16.50 





New York 








I HALL & SON, San 


WATROUS MFG. CO. 


INTERNATIONAL SILVER CO., (Successor) 
WALLINGFORD, CONN. 
Pacific 


Francisco, Coast 





Representatives. 


Chicago 
5 N. Wabash Avenue 
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manship. 





depends on merit and salesmanship. 
For proof see this record. 
Steadily grown. 





©) 





MARY CHILTON 


1915 


2, _ 91 


-— 


— 





T 
aug STERLING 


A REMARKABLE 
SALES GROWTH 


ss 1914 

















MEMBERS AND FRIENDS OF THE 
AMERICAN NATIONAL RETAIL 
JEWELERS’ ASSOCIATION 


are cordially invited to see this complete pattern, and our other lines of 
STERLING SILVER FLAT AND HOLLOW WARE, 


at our showrooms, 17 Maiden Lane. 


TOWLE MFG. COMPANY, SILVERSMITHS 


CHICAGO NEWBURYPORT, MASS. NEW YORK CITY 




















THE SUCCESS OF A SPOON PATTERN 


The MARY CHILTON has the merit to back your sales- 
In the three years it has been on the market its sales have 
They were gratifying in 1913—more so in 1914—and this year bigger than ever. 
They will continue to grow because of its merit and the consequent prominence which the 
trade are giving it; they are featuring and pushing Mary Chilton; it responds and turns over quickly. 
We call your attention to this opportunity. 














( 
O 








O =—_Ss 








NOTE— This advertisement appeared in the American National Retail Jewelers’ 
Association Convention programme. The large spoon is shaded to signify that 
sales for 1915 are not yet complete. From present records, however, a still 


larger ratio of increase is assured. 

























THE JEWELERS’ CIRCULAR-WEEKLY September 1, 1910. 





nese “WORLD BRAND” “gz 


Illustrating one of our popular chest assortments— 
Fifty-Piece Somerset in Mahogany Chest. 


The Somerset has proved to be the second largest selling pattern we have ever made and one of the most 
popular on the market to-day. 


The American Silver ©. 


Makers of Flatware since 1857 Bristol, Conn. 


SHOW ROOMS : 


New York, 15 Maiden Lane Chicago, 10 S. Wabash Avenue San Francisco, 711 Mission Street 


St. Louis, Washington Avenue and 4th Street 


Visiting Jewelers are invited to make use for any purpose of our New York office 
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Livingston 
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Two of the Latest Patterns 
in 
Whiting 
Sterling Silver Tableware. 


WZ 
Lady Baltimore 


In the few months that the Lady 
Baltimore pattern has been in 
the hands of retail jewelers it has 
been demonstrating its success 
in the most convincing manner. 
e-orders from dealers attest to 
the popularity of this design. 


she 


Livingston 


The newest Whiting design now 
being shown to the trade by our 
salesmen. A design of decided 
originality and character, thor- 
oughly in harmony with the dis- 
criminating taste of up-to-date 
purchasers. A worthy running 
mate to Lady Baltimore. 


he 


Whiting booklets descriptive of 
all Whiting designs and showing 
representative pieces of the pat- 
terns will be gladly supplied to 
jewelers for distribution to their 
customers. We will be pleased 
to send sample copies of these 
booklets on request. 


-@%- 





Whiting Mfg. Co. 


Factory and General Offices: Bridgeport, Conn. 
Showrooms: Silversmiths’ Building, 15 Maiden Lane, New York City 





Lady Baltimore 





























Pacific Coast Office: 717 Market Street, San Francisco, Cal. 
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Increase 
your business 


by getting better acquainted 
with the Gebhardt Patented 
Solitaire Diamond Clusters. 


They sell everywhere. 


Set in its 
entirety in any 
De-light mounting the same 
“The Gebhardt Patented Solitaire as a single 
Diamond Cluster” diamond 





Send for information regarding increased business to 


GEBHARDT BROS., Cincinnati, O. 














Mauran Watch Bracelets 


The first in the field and the best selling make 
of the best selling article in the jewelry business. 








The volume of our mail orders speaks as well for the quality 
of our watch bracelets as for their salability. 


John T. Mauran Mfg. Company 


Makers of Good Solid Gold Jewelry for the past sixty-five years 
PROVIDENCE, R. I. 
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S62- I. 
l'ront. 











206 Century 
Bold Sbell 
Ebarme 





S62-F'. 
Sack 
Dozen. 


SOLID GOLD SHELL AND MADE WITHOUT 
THE USE OF SOFT SOLDER 


(Prices subject to Jewelers’ Circular Key) 
(Sold through the Jobber) 


IRONS & RUSSELL CO. 


Main Office and Factory: Providence, R. I. 


New York Office: Chicago Office: 
11 Maiden Lane 10 S. Wabash Ave. 








725-F . 
$54.00 Dozen. 











$180.00 





758-F. 





S65-F. 


266.00 Dozen. 





S36-F'. 
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Actual Size 
O34" x 1344" 











Pag 





cs 


Beyond the shadow of a doubt, our new Blue Book, 


will help you. 


Catalogue “T” 


Modern merchandising requires the re- 


tailer to do much of his buying by mail, if he wants to 
keep up his variety and keep down his stock. 


Catalogue “T” aims to help you do this. 


You have 247 


big pages of high class illustrations, conveniently ar- 
ranged, accurately described and plainly priced. Every 
article illustrated is trade-marked and guaranteed, and 
you can always depend on quick, sure service. 
are the lines shown— 


Toiletware 


Manicure Goods 
Sewing Articles 
Cigarette Cases 
Cigarette Holders 


Match Boxes 





STERLING SILVER 


Men’s Belt Buckles 
Pocket Knives 
Pocket Pencils 

Eve Glass Cases 
Spectacle Cases 


Lorgnettes 





Here 


La Dorine Boxes 


Vanity Cases 
Card Cases 
Coin Holders 


Picture Frames 


Novelties, Etc. 


STERLING SILVER ENAMELED 


La Dorine Boxes 


Toiletware 


Manicure Goods 


Powder Jars 


Brooches 
Neck Chains 
Pendants 


Colognes 
Salts Jars 


Cold Cream Jars 


10K GOLD 


Circle Pins 
Scarf Pins 
Link Buttons 





Bracelets Link Buttons 
Neck Chains Tie Clasps 
Long Chains Scarf Pins 
Watch Chains Hat Pins 
Crosses Lockets 
Pendants Rosaries 


Jewel Cases 


Novelties, Etc. 


Lingerie Clasp 
Lorgnettes 
Pocket Knives 





ROLLED GOLD FILLED 


Brooches 
Bar Pins 


Ss 


Lingerie Clasps 


Shoe Buckles 
Earrings 


Chain Material 

















In their official Bulletin assay 


the A. N. R. J. A. place the 


Bassett Chains 
ABOVE ALL OTHERS 


Look for our 
on all 


We make 


GOLD 
Lockets 
Light Neck Chains 
Large Neck Chains 
Fancy Neck Chains 
Bead Necks 
Lapel Chains 
Plain Lorgnette Chains 
Fancy Lorgnette Chains 
La Vallieres 
Metal Fobs 
Silk Fobs 
Bracelets 
Crosses 
Chatelaine Pins 
E. G. Chains 
Pocket Knives 
Cigar Cutters 
Cigarette Cases 
Match Boxes 
Rosaries 





In our other lines we have always main- 
tained the same high standard of excellence 
and we always will. 


Trade-Mark 


our lines 


GOLD FILLED 
Lockets 
Light Neck Chains 
Large Neck Chains 
Fancy Neck Chains 
Sead Necks 
Lapel Chains 
Plain Lorgnette Chains 
Fancy Lorgnette Chains 
La Vallieres 
Metal Fobs 
Silk Fobs 
Bracelets 
Crosses 
Chatelaine Pins 
E. G. Chains 
Pocket Knives 
Cigar Cutters 
Cigarette Cases 
Match Boxes 


The Best Line of Gold Filled Vest Chains made in 
1-4, 1-10, 1-20 Qualities. 


Highest in Gold 


Value — Best in Finish and Lowest in Price. 











Drop us a Postal for a Selection 















NEW YORK 
13 Maiden Lane 














CHICAGO 
Heyworth Bldg. 





Have you received your copy? 


Theodore W. Foster & Bro. Co. 


Established 1873—42 Years 


Manufacturing Jewelers and Silversmiths 
100 Richmond Street, Providence, R. I. 


CANADA 


Kingston, Ont. 














THE BASSETT JEWELRY CoO. 


Manufacturers of 


Fine Gold Jewelry and Plated Chains 








Aborn and Mason Streets PROVIDENCE, R. I. 


New York Office, Minneapolis Office, 
37 Maiden Lane 1116 Lumber Exchange 


Chicago Office, 705 Columbus Building 
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DIAMOND JEWELRY 


SUGGESTIONS FROM 


%)06UADAmMS & SINGLETON 
JEWELRY MANUFACTURERS AND REPAIRERS 
36 BROMFIELD STREET 
BOSTON 


SPECIAL WORK SOLICITED 
DESIGNS FURNISHED 














This is the actual size of a ring 
made on special order— 


“Rings on Special Order a 
Specialty.” 


Rings that challenge criticism and 
command admiration 


Albert M. Mix & Co. 


Manufacturers and Repairers of Jewelry 


co. 
106-108 FULTON ST. > 179 NEW YORK 



































Estate A, O. BAUMANN 


Manufacturers of 


GENUINE IVORY GOODS 


Also Tortoise Shell. Silversmiths’ Supplies. 
Repairing in all its branches. 


54 West 37th Street NEW YORK 




















Just Out— New Edition 


Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
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Patent Applied For 


A Bracelet with All the 
Appeals of Sentiment 


The newest and most complete idea in 
Friendship Bracelets. 


No waiting on the part of your custom- 
er with an incompleted jewel. 


The Heart Friendship Bracelet is com- 
plete when purchased. Each individual 
heart can be engraved with its own 
story—initials of friends, dates of out- 
ings, names of places, complete stories 
of journeys or vacations told on every 
bracelet. Ten times the profit, and one- 


tenth the trouble with each sale. 








LOG, > 


JOBBERS: You who want a quick 
selling bracelet, write to us at once for 
samples. 


RETAILERS: Write us for the name 
of the jobber in your vicinity who can 
supply these quick selling specials. 


MANUFACTURED BY 


Providence Stock Co. 


Largest Manufacturers of Bracelets in United States 
100 Stewart St. Providence, R. I. 
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oon the World’s Best Known Chime 


Composed and Copyrighted by 


Chas. 


A. Jacques, 


and obtainable only 


in connection with the Westminster Chime 

















in 





























TRADE MARK 


FAMOUS HALL AND MANTEL CHIMING CLOCKS 


In these clocks are also arranged the various other Chimes composed 


and copyrighted by Mr. Jacques: 


Special Arrangement of Auld Lang Syne. 


GEO. BORGFELDT & CoO. 


New York City 


16th Street at b Sevens Place 





Notre Dame—St. Paul—Carillon—and a 


































BOW DEN-MADE MOUNTINGS 














customer. 


Loose Diamonds 











ment. 








15-17-19 Maiden Lane, New York 


All Platinum—Also Gold 


Bowden Mountings are made in a factory where 
a life-long study is applied to the building of rings 
that appeal quickly to the most discriminating 


Quality first is, and has been for over 70 years, 
the manufacturing slogan of the Bowden establish- 
The high quality is noted in every ring. 


J. B. BOWDEN & CO. 


MAKERS OF THE BOWDEN SEAMLESS WEDDING RINGS AND RINGS OF ALL DESCRIPTIONS 
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A Profitable Reason for a Profitable Name 


Said one of America’s leading jewelers to us recently: “‘You know another reason why 


Hedges Handy Pins 


deserve their name>?” We “gave it up.” 

Said he: “Because they compel you to keep the cash register 
handy. 

‘“They are as popular as a handsome man at a summer resort. 
They make your patrons talk about your store to their friends, and 


turn them, too, into patrons for you.”’ 





Send for selection package. 


A. J. Hedges & Co. 


Makers of 14 Kt. Jewelry 14 12 to 16 John Street 
Specialists in Mourning Jewelry K New York 














HAVE YOU SEEN 


Our new Kernan szixg carcx? = his is only another 
instance of how we are keeping ahead of the 
times and presenting 





An Improved Automatic Eyeglass Holder 


SEE THE SAFETY CATCH that will prevent your customers losing their eyeglasses 


Write for further particulars 


KETCHAM & McDOUGALL, (is:) 15-19 Maiden Lane, N. Y. 














Se | (Class Pins, 
_Medals-MEDALS—Medals | oii bins 
For Every Purpose Society 


Presentation 


ARTHUR JOHNSON & CO. | Jewels 


| SPECIAL MANUFACTURERS TO THE TRADE | 
|| SPECIAL ORDER WORK 


, 45-49 JOHN STREET, NEW YORK |” neraminc 


' 
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MADE IN NEWARK 





TRADE 


Riker Brothers 


Manufacturing Jewelers— 14 Karat Only 


42-4-6 Court Street MARK 


. Eastwood-Park Co. e: 
ilver Toiletware, Novelties and Mesh Bags [Po 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








Shafer & Dou las, Ine. 


Manufacturers of 


Office and Factory 
8-11 Franklin Street —__ City Hall 


J.A.&S. .W. Granbery 


rporation) 


(a 
The 10 kt. yo that sells 
Trade Mark Kinney, @rehard and Soott Streets 











Meyer & Gross 


Makers of High Grade 
Solid Gold Set Rings 
401-4067 Mulberry Street 


M. G. 
Trade-Mark 





DIAMONDS REvzai ic: 
SNEQUALLED BRictiancy GUARANTEED 
L. M. Van Meppes Ce. 

GT! Broad St., Wiss Bidg. Newark, N. J. 





ENAMELING 
JEWELRY AND NOVELTIES 


J. R. O'Donnell, 350 Mulberry St. 





Newark Finding Co. 


Manufacturers of 
SWIVELS AND | pte ee ny 
In Platinum, Gold and 
N.Y. @fice, 7 1 Nassau St. ae N.J. 





Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 
CW>10K 473-476 Washington Street 





Taylor & Co., Inc. 
10-K. Jewelry—In make and finish unsere XO E{ 
passed by of any higher quality. 
47 Chestnut Street “™" 





“TRADE MARKS oF tHe JEWELRY 
AND KINDRED TRADES”’ 


Third Edition Just Published. Price, $5.00. 


The Jewelers’ Circular Pub. Co., 11 John St., N.Y. 





Lime that ie 10-K 


New York Office: 64 Nessau Street 
Factory 251 N. J. R. R. Ave. 


] OK The Keller Jewelry Mtg. Ce. 





Stumpf & Binder 


Manufacturers of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinum, 
in Gold Plated 


606-58 Cotumbie Street 


Newark, N. J. 








Barry & Company 


Well Made 10K. Jewelry 
Mart Our Trade Mark Your Guarantee 


10 Austin Street 


Trade 





Burstow, Kolimar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 


“Made In Newark” 


is a slogan to remember 
when buying 


High Grade Jewelry 


When you buy Newark 
Made Jewelry you are 
certain to get the very 
latest styles in 


14 and 10K. Gold 
Platinum and 
Silverware 


Jewelers selling Newark 
Made Jewelry are sure of 
pleasing their customers 
beside making a_ hand- 
some profit on every sale. 


INSIST ON 
NEWARK-MADE 





Link & Angell, Inc. 
14K. Jewelry 
71t Acve@tn Street 


THE HOUSE OF PROGRESS 
14K. and Piatinum Jewelry 


FRANK KREMENTZ CO. 
630 Mulberry Street 





Garland, Fisher Company 


1o-K. Mesh Bags*and Genera Lime 
N. Y. Office, 9 Maiden Lane 
530 Mulberry Street 











Emil Abig 


Specialty 10 and 14-K. Bracelets and La Vallieres 
60 Cel warble Sireet 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 
Sterling Silver Mesh Bags 
358 Haleey Street 





J. D. Daizell & Co. 


“pe Manufacturers of Fine 14-K. Jewelry 
23 Marehall Street 





14K L. Fritzsche & Co. 
Fine Gold Jewelry 
American Peace Emblems 


480 Washingten Street 


10K 





PLATINUM 
Settings in Platinum and Geld 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





Kohn & Cempany 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and OGrohard Streets 





La Seela, Fried & Ce., ine. 
(Geid and Si verum ithe) 
Spesialiets tp Hye Giass Cases, Purses, Vanities 
amd Card Cases. 


T 
87 Chestnut Street —_ as 





Henry Ziruth 
Unbreakable Chains—High Grade 10 aad 
14-K. Gold aud Platinum Chains 


3@ Ceurt Street 








Strauss & Strauss 
Advanced Styles 
> Gold Set and Dinner Rings 
“Rings that sell themse!lves."’ 
9 Clinton Street 





OX 












The Ledos M’f’g Ce. 
Manufacturers of 
Watch Case Materiale—Jewelers Findiags 
No. 34 Peari St. Newark, N. J. 
1882 1916 
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POWERS & MAYER, Inc., DE 
SIRE TO EXTEND TO THE JEWELERS 
OF NEW YORK CITY AND TO THE 
JEWELERS FROM OTHER CITIES, WHO 
VISITED THEIR EXHIBITION, THEIR 
SINCEREST THANKS FOR THEIR SUP- 
PORT IN MAKING THIS THE MOST SUC- 
CESSFUL EXHIBITION EVER GIVEN IN 
THE THIRTEEN YEARS THAT THESE 
DISPLAYS HAVE BEEN SHOWN TO THE 
JEWELERS OF THE UNITED STATES. 


OUR TRAVELING REPRESENTATIVES 
START ON THEIR FALL TRIPS WITHIN 
A WEEK WITH THE MOST WONDERFUL 
STOCK OF FINE UP-TO-DATE DIAMOND 
JEWELRY IN THE WORLD. 


Our Add-a-Diamond Necklaces are now in 
construction in our factory and will 
be put on the market shortly. 


LONDON 
Kimberley House 
15-17 Holborn Viaduct 


PARIS AMSTERDAM 
51 Rue de Chateaudun Sarphati Straat 32 


CABLE ADDRESS: “ON TOP,” LONDON 
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Jeweled Bags Lorgnette Chains 


Mesh Bags Card Cases 
Purses Bracelets 


Vanity Cases Cigarette Cases 
Chatelaines Lorgnettes 
Cigarette Holders Eye Glasses 
Coin Purses Novelties 


New and Beautiful Designs, at Popular Prices, Executed by Our Well- 
known Complement of Skilled Artisans, Every Piece Bespeaking 
That Deft Touch in Workmanship That Has Always Characterized 
the ‘‘Cottle’’ Line, Are Ready for Your Inspection and Approval. 


S. COTTLE COMPANY 


Makers of Jewelry for Half a Century 


Platinum — 14 Karat Gold — Sterling Silver 


31 EAST 17th STREET NEW YORK CITY 
PARIS: 28 Rue D’Hauteville CHICAGO: H.M TEEPLE, Heyworth Bidg. SAN FRANCISCO: A. E. LEE, Shreve Bldg. 


BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings 
Mounted Jewelry 
Importers of Diamonds 


87 MAIDEN LANE, NEW YORK 


Order Work a Specialty Chicago Office, Heyworth Building 


THIMBLE SELLING 
































Made Easy 


Many New Cases, Many New Thimbles 
Write for Catalogue 


Simons Bros. Company 
Philadelphia 


New York Chicago San Francisco 


13 Maiden Lane 31 N. State St. 717 Market St. 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes oh Safety Pins 
TRADE MARK 


Sleeve Buttons Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 


Platinum and Gold Chains 








Waldemars mane 2B MARK Sautoirs 
Lorgnette Chains Neck Chains 


Key Chains Outing Chains 
Lapel Chains Fob Guards 


“RLS.” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE: Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 























LA BELLE 


| Patent Applied For] 


The LaPierre Toilet Set for 1915 


AN EVOLUTION IN SILVER TOILET WARE 
It’s in the Handle 
A REAL NOVELTY—SO DON’T FAIL TO SEE IT 


Showrooms LaPIERRE MFG. CO. 
No. 3 West 34th Street, New York New ark N. J [ 
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GOODS WELL SHOWN 
ARE EASILY SOLD 


This Beautiful Plate Glass Show 

Case 10 <5, FREE, with orders 

for HOLDEDGE KNIVES. The 
blades are MADE IN U. S. A. 
and are full polished. 


We use Wardlow Bros. 


SHEFFIELD STEEL 





The shells are 
guaranteed twenty 
year '/io [OK 
gold filled. 





‘Plain and Fancy Pat- 
.terns at same price. 
Try a case. 


A 1000—12 Roman 
. A 1001—12 English 
A = Fancy 


. 
' , 3 | 6 Roman, 6 English 
; a | A 1004— 
< — <e 
One-Fifth Dl a 
we: * 6 Roman, 6 Fancy 
so ff Se BE AE: 
Actua/ at ae A 1005— 
ot " ; . . ee r. es es . 
' oy 6 English, 6 Fancy 


s : : - id = 
Size ah Bags * “* eid Bs Je i Z eo “ ‘ ‘ 
‘ oR ee ie gaa 
i hs SR i _ - | 
6 Fancy 


| ASK YOUR JOBBER @":222225-" 
Makers of Cold Jewelry, Newark, N. J. 
NEW YORK OFFICE: 65 NASSAU ST. 

















M-J-AVERBECK 


—— SUGGESTS -——— 
THAT BEFORE YOU BUY A DOLLARS WORTH OF FALL OR HOLIDAY GOQDS- 
BEFORE YOU PLAN YOUR HOLIDAY CAMPAIGN — YOU SHOULD LOOK 
OVER HIS GREAT$S00.000 STOCK OF FALL AND HOLIDAY JEWELRY 
NO Ly Fa SHOULD SEE THE CATALOG HE HAS PREPARED 





ESPECIALLY FOR ONE LIVE JEWELER IN EACH CITY—HEIS SURE HE 
CAN SAVE YOU LOTS OF MONEY»? MANY HOURS OF TROUBLE - WORRY. 


WHY TAKE CHANCES AGAIN | 
YOU KNOW THAT THE NAME OF AVERBECK MEANS 
RELIABILITY. YOU KNOW THAT ALL YOUR JEWELRY 
NEEDS FOR THE FALL »° HOLIDAYS CAN BE HAD FROM THIS SPLENDID STOCK 


HE WILL BE GLAD TO HAVE ONE OF HIS SALESMEN CALLON YOU 
OR YOU CAN ORDER FROM HIS CATALOG OR MONTHLY SUPPLEMENTS 


M.J-AVERBECK twrorren 10-12 MAIDEN LANE. 











JEWELERS’ 
SHOW CASES 


tae be ‘aes 
Si. 
wi Cee j 


Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
th World to Produce a Better Case. 


F.C. JORGESON & Co. 


159 to 167 ANN ST.., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 


Write for our Catalogue 
Our Motto: The Best of Everything 














Phone Gramercy 5265 Established 1879 


Samuel Brand & Sons 


INCORPORATED 


MANUFACTURERS OF 


Diamond Mountings 





18 East 23rd Street New York City 














L. BONET 
CAMEO PORTRAITS 


imeors=«*! Precious Stones 
41 Union Square, NEW YORK 











WHEEL and PINION 
CUTTING 


MODEL-MAKING 


ESTABLISHED te69 


SIROIS & OLIVER, | Maiden Lane, WY. City 


MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
rial for the ade 


jJACCARD 


(26 years with Jacot Music Box Co.) 
310 WEST 39th STREET - NEW YORE 
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Graff, Washbourne & Dunn’s 


Lines of STERLING SILVERWARE 


Are sufficiently diversified in both 
character and price to make them 














interesting to the trade in general. 








A visit to the factory will be worth while 


Graff, Washbourne & Dunn 


SERVICE PLATE SILVERSMITHS 











Patented May 18-25, 1909 Office and Factory, 142 West 14th Street, New York 


French Border Design 





Lee Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le Le LeeLee LeLeiLeLeLeLeLeLeireireireiririr i. 





LE Le Le Le Le Le Le Le Le Le Le Le Le Le LeeLee 
cee Bel Bie Bel See Beet Deel Beet Seed Seed Beet Deed Reed Bod Beet Deed Beet Be BD 








co Bel Bee Bee Be Brel Bel Bel Beek Be Bee Biel Beet Bem Beet Be Bee Bm Bee Bek Bee Bee Bee Beet Bee Bee Bet Beet Bee Beet Beet Bed Bee ee Beet Beet Deed Deed Deed Bed Need Deed B 


If You Did Not See the Exhibit of 


fiarris & farrington 


Grand Central Palace 
DON’T WORRY 


‘he Goods are on Exhibit at their Showroom 


12 West 45th Street 


fiarris &. Barrington Nem York 
American Distributors for Elliott, London. Manufacturers of Clock Cases. 
English, French, German and Domestic Clocks. 





LE LE Le Le Le Lele Lele LeeLee LeLeLeLeiLe 
ee eee 
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Beth Bee Be Bel Bem Bk Bel Bel Bek Be Bam Bek Bek Beek Bee Bek Bek Beek Bee eed Bek Be Beek Be Bee Bel Bee Bee eee Beek Bee eel Beet Bee Bee Beet Bee Deed Deed Beet Bee Bee E 








ban focal j AS TO SCARF PIN PROTECTORS 


On November !7th, 1914, Judge Sanborn, United States 
District Judge Southern District of New York, decided 
that the Scarf Pin Guard called the UNEEDA GEM 
SCARF PIN GUARD is an INFRINGEMENT of the well 
known Hold-On Clutch, and gave us a decree against 
the defendants, together with costs. 

The trade is warned again not to handle or sell the 
following guards, as they are infringements: 


LUCK Y—UNEEDA GEM—E. Z.—VERY BEST—HANGON 














Fe | —etc. 
pee Meas eatete We intend to stand on our legal rights and prosecute 
oa all dealers or firms handling any of these infringing 


devices. 
The “‘HOLD:ON”’ is the best and is guaranteed— 
why incur any risks by handling infringements ? 


HOLD-ON CLUTCH CO., 85 John Street, N. Y. 
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he ‘reby 
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: utter co 

Pat nt No, 

ocket Knife 

gold, gold filled 

silver to a skeleton knife. 

heans of ‘lip the 

ee ~ sides can be attached to any knife wit 
oe aie solder or rivets I am advised by counsel that cer- 
+ tuin cigar cutters and knife clips which are being 
sold infringe one of my patents, and DUR 
NOTICE is hereby given that suit for infringement 
has already been brought in one instance and other 

ma ssarv, to protect ms rights The trade in gene ral are warned not 

with any agent or agents of either suropean or American firms for 

onstruction, I intend t stand m mv legal rights’ and prosecute al! 

anv of these LesiPetenss ring di Vier 


MORRIS M. BRENNER 
Sole Selling Agent 
Mfr. of Gold Novelties 
71 Nassau Street, 


Retaining 
and ste 
hy 
this « shells of 


hy nuit the 


1st 
or more 


suits wil ollow, if 4 
te place anv orders 
skeletons of this ‘ 


dealers or firms handling 
SAUL GRABOFF 
Manufacturing Jeweler 
71 Nassau Street 


New York New York 

















Latest Novelty Made in U. S. A. to Replace European Goods 
‘*‘KRAUS” Combination Desk and Boudoir Stands 


Handsome ornament for Milady’s Boudoir in gold, silver or bronze 
finish, cleverly made, artistic jewel tray, two graceful arms hold- 
ing a powder box and perfume bottle, four handsome double 
frames for photos, the whole surmounted by an ornate clock 
(guaranteed movement). The Desk Stand has a calendar, two ink 
bottles and a pen rack, with a clock, an electric lamp and hand- 
some shade, or a match box for a small photo as preferred, made in a 
variety of combinations—Send for illustrated price list. 


PATENTS PENDING 
“ONIGNAd SLNALvd 


U.S. NOVELTY STAND ADVERTISING CO., Inc. 
1133 Broadway New York City 

















Manipulation of Steel 
in Watch Work 


By JOHN J. BOWMAN 


Work Baskets 


We make a large variety 
Send for Illustrated List 


Reduced Price, 50 Cents 


POSTPAID 


Incorporated 


Always 
a aay 4 
1904 


react \ ba / MARK 


nee 


C. F. Rumpp & Sons 


Fine Leather Goods 


Philadelphia 
New York Salesroom: 683 and 685 Broadway 


Established 
1850 


Jewelers’ Circular Publishing Co. 
ll John Street, New York 








703. SATIN LINED. 

















You wouldn't go fishing 
with old bait—then WHY 


expect sales with an old line? 


OUR NEVER-ENDING 


New Designs 


WILL GINGER SALES 
OUR ‘‘MOTTO"’ 


Something New all the Time 


Won't cost a cent to look 
—FProfits to you if you buy. 











Flanagan-Keil-Schlosstein, Inc. 


18-20 Columbia St., Newark, N. J. 


Chicago Office: Room 507, Mallers Building 
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ONKEN IMPROVED AND RECONSTRUCTED YOUNITS 








BESIDES THESE 4 WINDOW TRIMS 
THERE ARE 496 More IN Tuis SET oF 











500) 





WINDOW TR 
THESE IN ONE SET 


ONKEN 





RIMS LIKE 


INTERCHANGEABLE 





= WOOD WINDOW DISPLAY FIXTURE 


_YOUNITS _ 


The Storage Chest. The 100 YOUNITS that make up this set 
are put up in A HARDWOOD, HINGED LID STORAGE changeable YOUNITS Have Been Very 


CHEST (oiled finish). 


that is not being used. 


A good place to keep any part of the set 





JEWELRY STORE FIXTURES 






Full Set No. 11 


*26 

















| 


— This Means Each Trim Costs You 
About 5 cents Each. 


— This Also Means That This Set of 
Display Fixtures Will Last 10 Years. We 
Guarantee This Since the ONKEN I[nter- 


Much Improved and Reconstructed. 


They are now made with ‘“‘No Screws Screwing Into Wood.” 
Catalogue on Request. 


THEOSCAR ONKEN CoO. 2723... Cincinnati, Ohio 


Address all Correspondence to Cincinnati. 
Stock Carried in Cincinnati, New York, San Francisco, Canada, England and Australia. 











ORDER THROUGH YOUR JOBBER OR DIRECT—IMMEDIATE SHIPMENT 








is 
" 
\ 
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BIGALKE & ECKERT CoO. 


Fine Imported Watches 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO. 


Ring Makers 


HANS BRASSLER 


Manufacturing Jeweler 


R. A. BREIDENBACK 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


Imp. and Cutters of Diamonds 


M. B. BRYANT & CO. 


Ring Makers 


CARTER, GOUGH & CO. 


Manufacturing Jewelers 


H. H. COLLARD 


Mfrs.” Agent, Everything in Silverware 


RIE & BROKAW 


ioneers to the exclusive trade. 


COM 
Auct 


COOPER & FORMAN 


Mfrs. of Diamond Jewelry and Mountings 


S. COTTLE CoO. 


Mfrs. of Diamond Jewelry and Mountings 
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ABEL BROS. & CO. 


Diamond Jewelry—Mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds. 
ANSONIA CLOCK CO. 
Clocks 
ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties. 


BENEDICT & WARNER 


Precious Stones 


it 
i 
: 


Copyright, 1912, by Geo. P. Hall & Son, New York. 


29 Maiden Lane 


14 Church St. 
99 John St. 


15 Maiden Lane 


527 Fifth Ave. 
82 Nassau St. 


15 Maiden Lane 
29-33 W. 38th St. 
51-53 Maiden Lane 
68 Nassau St. 


15 Maiden La. 
7 Maiden Lane 


9-18 Maiden Lane 
15 Maiden Lane 
14 Maiden Lane 

3 Maiden Lane 


81 E. 17th St. 



































Bay IN 


Changing the Bait 
When fishing is bad and bites few, 


the fool swears; but the wise man 
changes his bait or shifts his ground. 


lf customers are few, don't blame 
“bad business’. Perhaps you haven't 
got the right attractions and that a 
change of goods is necessary. Hang- 
ing on to the same old stock won't 








DATTELBAUM & FRIEDMAN 


Ring Makers. 51-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 


Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 


Mfrs. & Importers of Watches 54 Maiden La. 


DIEGES & CLUST 20 John St. 
Medals, Badges, Class Pins and Rings 


C. DORFLINGER & SONS 
Fine Cut Glass 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 


FARRINGTON CASE CO. 46 Maiden La. 


Jewelry Boxes and Eye Glass Cases 


N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tls. & Jwls’ Findgs, Case Reprg. 


FREUDENHEIM BROS & LEVY 
Diamonds 2 Maiden Lane 


THE GINNEL MFG. CO. 15 Maiden Lane 
Gold Plated Link Buttons, Bar Pins, etc. 


36 Murray St. 





GOLDSMITH BROS. 20 John St. 
Gold, Silver and Platinum Bought and Sold 


THE GORHAM Co. 
Fifth Ave. and 36th St.. and 15 Maiden Lane 


HARRIS & HARRINGTON 
Clock Importers 12 W. 45th St. 


HERPERS BROS. 35 Maiden Lane 


Settings 


J.L.HERZOG & CO. 45 Rose St., cor. Duane 
Makers LK Rings and EL-KAY Cuff Buttons 


HILL & SCHMIDT 71-73 Nassau St. 


14kt. La Vallieres and Bar Pins 


I. HOCHBERGER & SONS 


Diamonds 35 Maiden Lane 


S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. 24th St. 


LOUIS W. HRABA CO. 29 E. 19th St 


Artistic Leather Goods, Umbrellas, Canes, Crops. 


ROBT. H. INGERSOLL & BRO. 


Watches 315 Fourth Ave. 


INTERNATIONAL GEM CO., Inc. 


Lapidaries and Prec. Stones. 315 Fifth Ave. 


INTERNATIONAL SILVER CO. 
Silversmiths 9-15 Maiden Lane 
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help matters. 


The thing to do is to 


get the new things that the people 
really want, and the best place to get 
them is, beyond comparison, New 
York. This must be so,‘because New 
York is the logical source of new 


ideas. 


New York originates, there- 


fore to get goods that pull, you must 
BUY IN NEW YORK 
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A. R. KATZ CO. 87 Nassau St. 


Importers of Diamonds 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 12 John St. 
Bracelets 


WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 


Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 


Opera and Field Glasses 12 Maiden Lane 
JONAS KOCH 37-89 Maiden Lane 
Jewelry and Watches 
S. LANGSDORF & CO.Spring & Crosby Sts 
Mfrs. of French Ivory; Catalog on request 
LARTER & SONS 21-23 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 
SAMUEL LAWSON 19 John St. 
Coral and Black Onyx Mourning Jewelry 
MANASSEH LEVY & CO. 


Importers of Watches 2 John St., cor B’way. 


FRANK T. MAY CO. 2-4-6 W. 45th St. 


Mesh Mats. Vanities in Gold, Plat. and Silver 


J. MEHRLUST 12-16 John St. 


Diamond Jewelry of the Highest Ciass 


15 Maiden Lane 





JOS. H. MEYER BROS. 59 Nassau St. 
Riehelieu Pearls (Insoluble), Diamond Clasps 


MOSKOWITZ BROS. 12-16 John St. 


Diamonds and Diamond Jewelry 


NASSAU CLUTCH CO. _ 90 Nassau St. 


Mfrs. Scarf Pin-Clutches and Novelties 


H. Z. & H. OPPENHEIMER 


Diamonds 1 Maiden Lane’ ? 


PAIRPOINT CORP’N 43-47 W. 28d St. 


Cut Glass, Sheffield Reproductions,Electroliers 


JOHN M. RICHARD 65 Nassau St. 
Black Opals, Star Sapphires and Pearls 


ENOS RICHARDSON & CO. 


Manufacturing! Jewelers 21-23-Maiden Lane 


ROGERS, LUNT & BOWLEN Co. 


Silv csienities 


A. ROSEMAN 
W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 


Solid Gold Emblem Goods tu Jobbers only 


STAIGER & SONS 


Diamond Jewelry and Platinum Mountings 


1 Maiden Lane 


65 Nassau St. 

















Diamonds 15-17-19 Maiden Lane 





L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


SETH THOMAS Clock Co. 15 Maiden La. 


Cabinet and Office Clocks, Tower Clocks 


TOWLE MFG. CO. 


Silversmiths 


17 Maiden Lane 


U. S. AGENCY OMEGA WATCH CO. 


Specialty Imp’t Bracelet Watches 21 Maiden La. 
ABR. M. VAN PRAAG 284 Pearl St. 

Expert Diamond Cutter 
B. & L. VEIT 


Diamonds anti Mountings 


WAGNER COMB MFG. CO. 11382 B’way 


Tortoise Shell Hair Ornaments, Opt. Goods 
R. WALLACE & SONS MFG. CO. 
Silversmiths 11-W. 32d St. 
WARWICK STERLING CO. 

Sterling and Leather Novelties 15 Maiden La 
HAYDEN W. WHEELER & CO. 

Diamonds and Mfg. Jewelers 2 Manuien Lane 
N. H. WHITE & CO. 21 Maiden Lane 

Diamonds—Watches— Jewelry 
FRANK M. WHITING & CO. 

Silversmiths 15 Maiden Lane 
WHITING MFG. CO. 15 Maiden Lane 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays, etc, 35 Maiden Lane 


J. R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 B’way 


Mail Order Silversmiths to Jewelry Trade 


11 Maiden Lane 


30 W. 36th St 


182 Broadway 


LOUIS STRASBURGER’S SON & CO. 
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#15 Maiden Lane 


i) Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


2 Maiden Lane 
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A Texas Dealer wr 
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Fs CONTINENTAL“ * 


IS47 ROGERS BROS. 
“Silver Plate that Wears’’ 


:** You have the best advertised line that we carry. 


In fact, you help sell other goods for us. | 
Do you know about our advertising and display helps for retailers >? _ Write for Circular 1245-1. 
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Cutting or ‘‘Make’’ and Its Effect on the Value of Diamonds. 





Written expressly for The Jewelers’ Circular by Prof. Frank B. Wade. 

















(Continued from issue of Aug. 25.) 

|* case the rough stones to be cut are 

thin in shape, or where they have been 
cleaved or sawn to thin-shaped pieces, a 
lumpy stone cannot be made, on account of 
the loss of weight that would result. Nor 
would it always be practicable to make 
finely-made brilliants from such material. 
Here we have the explanation of the ori- 
gin of so many overspread stones on the 
market. 

Now, as was before explained, the over- 
spread stone, like that which is overthick, 
leaks light and is thus less brilliant than 
the well-made stone, especially in the cen- 
ter. The term “fish eye” is applied to des- 
ignate this weakness where it is pro- 
nounced. Such greatly overspread stones 
are very undesirable and should be sold 
only where great spread for little money 
is desired, and then only after an honest 
explanation of the matter. 

Where the overspreading is less exag- 
gerated, however, the resulting brilliant 
may be a fairly desirable stone, more so 
probably than the lumpy stone, as diamonds 
are bought for their effect, and more effect 
may be had for a given price in a some- 


what overspread stone than in a lumpy, 


one. The finely-made stone will, however, 
shame the overspread one if placed beside 
it, for the center of the “spread” stone will 
appear weak at one distance or another 
from the eye, while the finely-cut stone will 
perform well at all distances. In addition 
to the central weakness in thin stones there 
may be visible through the table a reflec- 
tion of any thick places on the girdle if 
the thinness is due to deficient depth back 
of the girdle. This is bad, for the reason 
that such reflections look like flaws in the 
stone. This trouble is avoided in sawn 
stones by distributing such thickness as is 
left after sawing, so that rather more than 
two-thirds of it is behind the girdle, thus 
giving a sufficiently large back angle, but 
making it necessary to give the stone a 
very wide table, in order to make a good 
top to the stone. The facets on the crown 
of the stone then become short and broad, 
but sufficiently steep in slope to give good 
brilliancy to the finished stone, especially 
when viewed from directly in front. Seen 
as tipped to-one side, however, such shal- 
low topped stones are not equal to full- 
fashioned stones and here again the dealer 
has a chance to inform his customer as to 
desirability and values, and then let him 
make his own choice. 

Another common fault in “make” arises 
from the fact that more weight can fre- 





quently be saved by not making a stone 
perfectly round. Most stones are made 
nearly enough round to deceive the aver- 
age eye, when mounted, but even those in 
the trade will be surprised at the large 
number of stones that would fail, on accu- 
rate measurement, of showing true round- 
ness. If the defect is slight it is of little 
moment, but the price should not be quite 
the same as that for a perfectly round 
stone. If the lack of roundness is appar- 
ent, the value is considerably reduced and 
the stone should then be used in connection 
with some design that is artistically adapted 
to its special shape. In the case of the 
round stone if the angles of the brilliant 
are correct at any point they are correct 
at every point, so that the maximum pos- 
sible brilliancy thus results. With a square 
stone if the angle from a corner to the 
culet is correct, then the angle from a 
side to the culet cannot be quite correct. 
Thus fancy-shaped stones frequently lack 
somewhat in brilliancy, and the further the 
shape departs from round the more they 
are likely to lack. Elongating the culet to 
match the shape of the stone helps some- 
what to reduce this iack of  brilliancy. 
Stones in the naivete form for marquise 
rings are frequently cut with a long, nar- 
row culet on this account. 

Having described some of the principal 
faults in “make,” it remains to describe 
more definitely the well-made stone and to 
tell how it may be recognized when at 
hand. As was said above, the finely-made 
brilliant does not depart by more than a 
degree or so from the 35-degree and 41-de- 
gree relation of front and back angles. 
Most dealers, however, are not provided 
with suitable gauges (goniometers) for the 
accurate measurement of the angles of 
small objects. like diamonds, nor have they 
skill to use them. The best and most care- 
ful American cutters who work only on 
fine goods are constantly testing the make 
of their brilliants as it develops on the lap, 
and they have gauges of various types for 
this purpose. 

For the dealer a few simple measure- 
ments will serve nearly as well, but it will 
not do to trust altogether to the eye, as 
very few people have sufficiently well- 
trained eyes to obtain accurate results in 
that manner. One who is expert in the 
business can tell at a glance whether a 
brilliant is or is not well made, but when 
it comes to telling whether it is as finely 
made as it might be, some sort of accurate 
measurement is mecessary. 

A measurement of the angles being im- 


possible to the dealer, the measurement of 
the spread and thickness, taken together 
with a measurement of the proportion of 
the stone above and below the girdle and 
that of the width of the table, will give 
nearly as good results, as these dimensions 
virtually measure the angles of the stone. 
In regard to these dimensions they should 
be about as follows in a finely-cut stone: 

First—The spread should be not quite 
twice the thickness. A ratio of 5 is to 3 
gives very nearly the correct proportions. 
On measuring a stone it is well to make 
a proportion in which 5 is related to 3 in 
one member and the actual spread (say 20, 
far example) is related to the unknown 
value X in the other member, thus: 


5 20 
3 X 
solving 5, X —=20 X 3 
= 60 
60 
whence X = — = 12. 
5 


Thus a brilliant measuring 20 in spread 
should measure about 12 in thickness. 

Second—The position of the girdle 
should be such that very nearly one-third 
of the thickness (a very little less) lies 
above it, with just a bit more than two- 
thirds below. 

Third—tThe width of the table should 
be about four-tenths that of the stone. It 
will then very nearly equal the length of 
each of the principal top facets (or the 
slope of the crown). 

The measurement of these dimensions 
might be made with any accurate calipers, 
but the Moe diamond gauge, which every 
pawnbroker uses—but which too few jewel- 
ers use—is perhaps more convenient than 
any other instrument. The numbers on it 
are arbitrary and not simply related to the 
metric system; but, as the relation of the 
different dimensions to each other is all 
that is needed, this is immaterial. Aside 
from its use in measuring brilliants with 
a view to the study of their make, the Moe 
gauge is a means of finding the weight of 
a brilliant, even when- set, to within a very 
few hundredths, and in this connection 
(this is what it was designed for) it should 
prove invaluable to the retailer who fre- 
quently has to estimate weight and who is 
too often seen to do so by considering 
only the spread, using one of the common 
devices for determining stone sizes, a very 
inaccurate method. 

It has taken much longer to indicate how 
one may measure a brilliant and what 
measurements to consider desirable than it 
will to make such measurements and when 
purchasing, especially when comparing the 
make of two different cutters or dealers, 
it will well repay one to make these meas- 
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Effort 


Staying at the top often requires as much 
effort as getting there, and only by the 
constant creation of new goods, coupled 
with the superiority of them, are we able 
to hold the coveted place. 


Our designs must be original; our ma- 
terials of the best; our workmanship 
perfect; our finish unsurpassed and our 
prices the lowest possible consistent with 
the highest standard of quality. 





These demands are strictly adhered to in 
the ring illustrated, which is made in 14K 
green gold, as a garnet, am2thyst, topaz 
or tourmaline. 


Upon request, we will gladly submit 
samples on memorandum. 





Pacific Coast Representatives: LAR ( ER & SONS 

A, I. HALL & SON, Inc, s, ARTE 
Jewelers’ Bldg., Post St., >) 93 M id R 
seeg hac A |- aiden Lane = — 


New York 
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urements and thus find out exactly how 
things stand. It is very easy to be mis- 
taken in the diamond business and mistakes 
cannot always be passed along to the less 
informed customer, and they are sometimes 
likely to be costly. 

In conclusion, a few words as to finish 
in connection with make should be added. 
The well-cut stone must be perfectly sym- 
metrical. All the facets of a given set 
should be alike in size and shape. No 
additional facets should appear. It is a 
common practise to add a few tiny extra 
facets in order to finish the entire surface 
without undue loss of weight. This is espe- 
cially likely to be done near the girdle. 
While not a bad defect, it counts a little 
against the stone in the matter of value. 
Such a stone is worth more than the 
slightly smaller one that would have re- 
sulted had it been cut to complete sym- 
metry but less than one of the same weight 
perfectly made. 

The make of the girdle should be espe- 
cially scrutinized, as a good deal depends 
upon it. If too thick one has to pay for 
weight that is worse than useless, for if 
unpolished the dull gray edge may be re- 
flected within the stone, hurting the color 
and brilliancy. The very best stones have 
either a knife-edge girdle or one that is 
polished. Commercial stones seldom have 
either. Too thin an edge may result in 
chipping during setting. Of the stones with 
polished girdles some have a curved pol- 
ished surface and some have a series of 
tiny facets polished on them. Optically 
the latter are to be preferred, as curving 
surfaces do not give the sharp reflections 
given by perfectly plain ones. 

The finish of the surface of each facet 
on a brilliant should, of course, be perfect. 
The facets, as formed on the wheel, have 
lines on them owing to a lack of perfect 
flatness of the wheel. These lines are 
polished out at the last by giving the stone 
a rapid but slight lateral motion while it 
rests on the wheel. If this is not done 
thoroughly lines may remain on the fin- 
ished stone. 

The next article of this series will deal 
with the repairing and _ “*recutting of 
diamonds. 








Origin of Onyx. 


HEN waters charged with carbonate 

of calcium derived from limestone 

are allowed to evaporate, they deposit their 

load in the form of sinter, or tufa. This 

process can be observed at many thermal 

and “petrifying” springs, and also in the 

formation of stalactites and stalagmites in 

limestone caverns. In this way large masses 

of compact carbonate are formed, some of 
them of great beauty. 


The so-called “onyx marbles,” of which 
the Mexican “onyx” is a familar example, 
are formed in this way. Some rock of this 
class is stalagmitic, in caverns, and some of 
it is formed by springs. Its variations in 
color and texture, to which its ornamental 
character is largely due, are commonly pro- 
duced by impurities or inclusions, such as 
oxide of iron, or even common mud and 
clay. 


The Jewelry of Our Forefathers. 





HE jewelry of our forefathers arouses 
serious doubts of their vaunted Jeffer- 
sonian simplicity. But if the word “simplic- 
ity” be used in the sense of guilelessness 
surely some of the jewelry buyers of those 
unsuspecting days deserved that character- 
ization. What jeweler of to-day is un- 
familiar with the surprise and disappoint- 
ment of his customer when informed that 
cherished heirloom of supposed 
great value is a very good plated article, 
and with what an injured tone he is told 
in turn that “father bought this before the 
war at Blanks,’ who were then below 
Bleecker St. Perhaps these beliefs are 
mainly mythical, but there is no doubt 
that the ISK. stamp was recklessly wielded 
in those happy days and a great many old 
time possessors of jewelry “didn’t know 
it was loaded.” But aside from these con- 
siderations it is plain that the period of 
horse hair furniture and brownstone fronts 
did not encourage simplicity in the making 
of jewelry or good taste in the wearing. 
Among the relics-of that past age there 
looms the greast pin intended for mascu- 
line adornment. It was shaped something 
like a banjo and was worn in the soft, 
bulging shirtfront now exclusively affected 
by the southern colonels of the stage. 
Many brave hearts used to beat beneath 
them. They went well (and are well 
enough gone) with the massive watch 
chain once gracefully festooned over the 
low cut broadcloth waistcoat. 


some 


The powerful watch chain had a long 
reign; the early days of American watch- 
making were not altogether guiltless of its 
despotism, for it was happily joined to 
the early American watch and the early 
American watch was no trifle. It was 
about the size and shape of a caviar tin, 
and most of the cases were what are aptly 
termed “box cases.” The majority were 
profusely engraved. Locomotives seemed 
to suit the popular fancy best, but there 
was an unlimited pictorial range for the 
engraver and he took advantage of it. It 
was a trusy timepiece and ticked away its 
merry career to the melting pot, where 
the chain, faithful to the last, has joined it. 

Another vision that presents itself 1s 
that of the lap-over cuff button. It was 
highly ornamental.to the detachable cuff, 
especially that of celluloid, which some ele- 
gantes of the period affected. The buttons 
were often . prodigious . affairs. Huge 
cameos and mineralogical specimens were 
much favored for settings. The shirt stud 


of that time also merits attention. It was 
usually of the spiral pattern and was 
twisted into the shirt like a corkscrew. 


The shirt itself was fearfully and wonder- 
fully made, having a solid bosom like a 
shield, penetrable only by the spiral stud. 
This often contained a diamond of the 
headlight variety, giving the wearer an air 
of distinction not otherwise obtainable. 

A favorite witticism of the time was to 
ask the wearer of such an ornament, 
gravely, if the point of the stud extended 
through his body and was riveted at the 
back. But such a question was no doubt 
inspired by envy. Rings of the period were 
of corresponding character, and their size 
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was apparently only limited to the weight 
lifting capacity of the wearer. But why 
revive all the horrors of the jigsaw era. 
All of the output of to-day will not pass 
muster with posterity, many of our fads 
and fancies will evoke the superior smile 
of to-morrow, but the advancement of art 
and of taste in all lines in America has 
been so pronounced that a retrospect of 
the jewelry of the past can only inspire our 
craftsmen with a feeling of satisfaction 
with present productions and of confident 
hope for the future. 








Remarkable Occurrences of Diamonds. 


HE diamond consists, as is well known, of 
pure carbon in crystalline form, and 
its occurrence is connected with certain 
geological formations that are known as 
the matrix of the diamond. The French 
geologist, Daubrée, called attention a few 
years ago to the fact that the other forma- 
tion of the African diamond not only dis- 
played a remarkable resemblance to the 
strange kinds of stone, which, on the oc- 
casion of volcanic eruptions, are at times 
huri:ed up from great depths on the earth, 
but with certain meteorites that are some- 
times cast upon our earth from other 
worlds. Many meteorites contain carbon, 
usually in the form of graphite, but gen- 
uine diamonds have also undoubtedly been 
found in meteorites. As early as 1887, on 
the solution of some meteorite fragments 
in hydrochloric acid, minute, colorless, 
brilliant crystals were found that displayed 
all'the properties of diamonds. 

A few years ago, by a quite important 
discovery, the supposition that in the case 
of these meteorites real diamonds were in 
question was fully confirmed, says ,La 
Nature. There were found in Canyon 
Diabla, Arizona, immense masses of iron 
that were recognized as fragments of a 
mighty meteorite. On a surface of limited 
width and about half a kilometer in length 
lay a number of pieces, the heaviest of 
which weighed up to one hundredweight, 
all of which were recognized as fragments 
of a single meteorite which had been shat- 
tered by its impact with the earth. A 
small piece was examined more carefully ; 
it was of such extraordinary hardness that 
in cutting the piece the tools were ruined. 
[It was found that a small hollow, laid open 
by the cut, was lined with tiny black dia- 


monds, with which glass and substances 
of similar hardness could easily be cut. 
On treatment with acid with great sur- 


prise a small but pure white, genuine dia- 
mond crvstal was discovered, which def- 
nitely established the presence of diamonds 
in meteoric stones. 

Even although this discovery possessed 
no commercial value, as the diamonds were 
much too minute to be put to any use, 
scientifically it is of the highest interest 
and proof of the fact that the worid 
masses, whose fragments fly around in 
space, must have been composed of mate- 
rials similar to our earth. 








G. J. Werts, Carnegie; A. J. Schmidt, 
Braddock; L. C. Lee, Monessen and E, E. 
Nale, Apollo, were in Pittsburgh during the 
past week. 
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Interesting Collection of Indian Jewelry and Other Oriental 
Art Objects at the Metropolitan Museum. 














HE Bulletin of the Metropolitan Mu- 
seum of Art, New York, for August 
published an interesting article on Orien- 
tal decorative art, describing the acquisi- 
tion of the museum, which includes a com- 
prehensive collection of Indian jewelry 
and many other valuable art objects. The 
article is as follows: 
“The usefulness and importance of the 
Museum collections of Oriental decorative 
art have been materially increased by a 


Br 








COPPER GILT HEAD OF AVOLOKITA, THIBETAN 
WORK, 


purchase shown to the public this month 
for the first time. This acquisition includes 
a comprehensive collection of Indian jewel- 
ry, a unique group of Thibetan goldsmiths’ 
work, a number of Indian gold brocades, 
two sets of Chinese head-dresses made for 
Manchu princesses, a large Chinese temple 
hanging in appliqué, and two gilded bronze 
deities of Thibetan origin. These objects 
were all brought together by Mr. Lock- 
wood de Forest, the artist, who recently 
visited the east, largely in the interest of 
our Museum, and who has used his own 
relations with India, of many years’ stand- 
ing, for our benefit. Because of the in- 
trinsic value of the many specimens of 
jewelry, all of the smaller objects are ex- 
hibited in the Gold Room, where they will 
remain for the present at least; while the 
brocades and the two statues are shown 
temporarily in the Room of Recent Acces- 
sions before they receive a more perma- 
nent place in the Museum galleries. The 
various classes of material are described 
below under separate headings. 


Thibetan Jewelry. 


“Thibet has been a mystery for centu- 
ries, since the Lama hierarchy, following a 


policy of exclusion, allowed no European 
to enter its sacred capital at Lhasa. As a 
result, knowledge of modern Thibet and 
Thibetan art has been largely derived from 
the reports of a few explorers and from 
objects carried over the trade routes to 
China or by the Nepalese and Bhutanese 
traders down to India. However, with the 
English punitive expedition of 1904, under 
Colonel Younghusband, Lhasa was entered 
and a trade treaty arranged, so that in the 
last few years more light has been shed 
upon the characteristics of the native arts 
and crafts. 

“Thibetan art is an imitative one, based 
very largely upon Indian and Nepalese 
models, just as the national religion has 
for its basis the Buddhism of India. Fur- 
thermore, it is a hieratic art, the produc- 
tion being very largely in the hands of the 
Lamaseries or monasteries, which number 
in their ranks nearly one-half of the entire 
population. It is of work of this type that 
the greater part of this collection is com- 
posed: three statues, a series of jewelry 
ornaments for the decoration of the 
statues, sacred objects to be placed before 
the images, amulet boxes, and a few aarti- 
cles of personal adornment. 

“The collection is thought to be unique, 
as comparatively few specimens of Thibe- 
tan jewel work have been brought out of 
the country and no other museum, even in 
India, is said to show such a number of 
elaborately jeweled examples. 

Of chief interest is the full-sized head of 
Avalokita, the patron saint of Thibet. This 
is Of copper repoussé overlaid with gold, 
with an elaborate five-pointed tiara. The 





NORTH INDIAN PENDANT REPOUSSE GILT. 


ears have the customary prolonged lobes 
—a sign of wisdom—pierced for the at- 
tachment of jeweled earrings, and the 
forehead bears the sacred urna or lumi- 
nous mark which distinguishes the Buddha 
or Bodhisattva. It is interesting to com- 
pare this with the head of Avalokita, ac- 
quired by the South Kensington Museum 
in 1911, which is supposed to have come 
from the great temple at Shigatsé. 

“The two other statues are of Drolma, 
the Goddess of Mercy, called in Sanskrit 
Tara—perhaps the most popular of all Thi- 
betan deities—for while most of the other 
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gods cannot be approached except through 
the mediation of a lama, the poorest Tay- 
man can secure her immediate attention by 
a direct appeal. These figures are of cast 
copper, decorated with chased and incised 
work overlaid with gold. They are repre- 
sented standing in mystic attitude on lotus 


thrones, which are fitted with detachable 
aureole-backs bearing mythical figures 
amid scrolled clouds and conventional 
flames. 


“The partiality of the Thibetans for tur- 
quoise and coral is extraordinary, their 
ecclesiastical and personal jewelry being 
set with masses of these stones, as well as 
lapis lazuli, diamonds, emeralds, and a va- 
riety of semi-precious gems. The turquoise 
is particularly esteemed by the people, who 
attribute to it talismanic virtue, believing 
that the stone guards against the Evil Eye 
and brings good luck and health. 

“Among the examples of ecclesiastical 
jewelry are five ornaments, as well as a 
large plaque which was probably used as 
a cover for a copy of one of the Holy 
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THIBETAN JEWELED PLAQUE. 
Buddhistic Gospels. These five ornaments 
—the two plates, the cover of a libation 
bowl, the gold box used to keep the jewels 
of the idols, and the fifth, which recalls 
the form of the emblematic luck jewel— 
were placed on the altar in front of the 
sacred images. There is also a series of 
neck ornaments and earrings, heavily 
jeweled and set in silver-gilt, which were 
used as decorations for the statues of the 
gods. 

“All the other objects can be classed as 
personal jewelry. The Thibetan is extraor- 
dinarily fond of personal adornment and 
practically the entire population wear 
charm boxes (gawo) suspended around 
their necks. There are three of these gawo 
in the collection. Originally each contained 
some unintelligible Sanskrit words, or per- 
haps a bit of the gown of a saintly lama 
—anything that would be efficacious in 
warding off the various accidents which 
might overtake the bearer. The collection 
includes a number of earrings, two among 
them being of the long variety worn sin- 
gly in the left ear by men of consequence, 
Of women’s earrings there -are_ several 
pairs, all heavily jeweled, so heavily in fact 
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that usually a little strap passes over the 


ear to take the weight off the lobe. Other 
examples of women’s jewelry are circular 
plaques for the hair and a heavy silver 
girdle of a type. used partly for ornament 
and partly as the means of support for the 
silver implements of the toilet, worn on 
jeweled chatelaines, two of which: are in- 
cluded in the collection. W. M. M. 

As to the Indian jewelry, the Bulietin 
says: 

Indian Jewelry 

“In the complex and highly organized 
national life of India jewelry has passed 
from the condition of a desirable but use- 


stores of such things, displaying his splen- 
dor by a constant change of necklaces and 
trappings, while a rich man or banker car- 
ries about on his back a large part of his 
capital in the-form of jewelry. Travelers 
also invest their funds in ornaments which 
‘hey wear and sell bit by bit as need arises, 
and almost every family has its hoarded 
equipment of jewelry, which is as useful 
as coin in business transactions. Statues 
of the gods are hung with jeweled offer- 
ings; elephant and horse-harness, palace 
and temple furniture, arms and armor are 
st:ll sometimes made of gold, silver and 
while in times no: long past even 


Crane « 





GOLD NECKLACE, INDIAN, SHOWING CLASSICAL INFLUENCE. 


less adornment to that of a prime necessi- 
tv, serving as a badge of caste, a favorite 
offering to the gods,,and a most popular 
means of investing private fortunes. From 
the cradle to the grave, from the lowest 
rank to the highest, the racial taste for 
personal adornment in both men and wom- 
en has always amounted to a passion among 
the various Indian peoples, and from re- 
mote periods jewelry has had a high place 
in native poetry and legend. 
“Throughout the country it is t 
ous duty of a wife.to wear jewelry for 
her husband’s pleasure, as it is required 
of a widow 
ments during the rest of her life. [he age 
of a child is shown by the jewelry worn, 
just as an unmarried: girl is indicated by 
her necklaces, and a married woman by a 
peculiar armlet or bangle, and in some re- 
gions the nose-ring, invariable as the wed- 
ding-ring of the west. Such ornaments are 
serious and inevitable and when a woman 
is too poor to afford gold and silver she 
substitutes the same objects made in silk 
or cotton thread, if she be of high caste, 
and of brass or zinc, if low. Whole fami- 
lies will often borrow money at a ruinous 
rate of interest in order to procure the 
jewelry which custom has prescribed as 
obligatory. Many gems and certain forms 
are thought of as amulets, while adherents 
of various sects wear jewels of fixed num- 
ber and pattern in honor of their particu- 
lar deities. Each member of the body is 
made to carry its share of ornaments, which 
are most varied in shape and decoration, 
and include necklaces, bracelets, rings for 
ears, fingers, toes and nose, as well as 
anklets, armlets, belts, head-pieces, and 
many other types. A prince will have great 


he religi- 


to put astde most of her orna- 


favorite pavilions were en- 
riched with goldsmitis’ work in the form 


of necklaces hung around columns and in 


temples and 





JEWELED NECKLACE 


windows, both without and within. The 
accumulated wealth of India in such ma- 
ter-al is enormous and not easy to exag- 
name of the 


gera‘e, although the very 
country has always inspired avaricious 
dreams in the wes‘ern~ imagination, to 


>. 
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which gold of Ophir and mines of Gol- 
conda are synonyms for boundless riches. 

“The history of Indian jewelry can be 
accurately followed from ancient monu- 
ments where the ornaments of divine per- 
sonages are worked out in great detail. 
Many of the forms made and worn to-day 
are of great antiquity, having changed but! 
little with the passage of centuries; while’ 
the mames are often equally ancient, a 
number of included .in Panini’s 
grammar of the fourth century B. C. be- 
ing now employed. The primitive and still 
current custom of using garlands of seeds 
or of fresh flowers is reflected in pattern 


those 


ard name of many jeweled ornaments, 


which often suggest in form the flowery 
originals frofmm which the types derive. 


Thus a certain kind of gold beadwork 1s 
called the champakali or ‘champa-flower 
bud, while a particular necklace is re- 
ferred to as a ‘garland of enchantment,’ 
the mohan mala, and earrings are termed 
‘ear-flowers, or karanp/iul. 

“Other kinds of gold work reflect very 
strongly the influence of Greek and Roman 
civilization, which first penetrated into In- 
dia with Alexander the Great and was sev- 
eral times'revived, leaving its chief imprint 
on the sculptures of Gandhara, of which a 
good collection is owned by the Museum. 
\ number of the unjeweled bracelets and 
necklaces now shown in the Gold Room 
might be easily mistaken for ancient clas- 
sical ornaments from ‘he shore of the 
Mediterranean, were they not obviously the 
modern repetitions of time-honored types 
preserved through 20 centuries by Indian 
workmen tenacious of tradition. Actual 
specimens of early gold jewelry are, how- 


TAIPUR OR DELHI. 


ever, difficul: to find, because of the custom 
of frequently melting up and reworking the 
most intrinsically valuable of the family 
or temple possessions; and it is doubtful 
wheter many of the Museum pieces ante- 
da‘e the 18th century, while the majority 
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PROTECTION 


To the Legitimate Jewelry 
Trade and the Public 
in General 


has been granted by the United States Court from 
infringement on the Wedgwood Art Cameo in the 
form of an 














Injunction 


issued on August 19, I915, prohibiting the manufac- 


ture and sale of Cameos or Cameo Jewelry in 
imitation of the Wedgwood Cameos. 
Following is part of the text of the injunction: 


‘We, having regard to the matters in said bill contained, do hereby 
command and strictly enjoin you, ... your officers, agents, clerks, work- 
men, servants and employees from making or causing to be made 
and from selling or causing to be sold, and from offering for sale 
cameos in imitation of any designs of genuine Wedgwood cameos 
and from using the name ‘‘Wedgwood”’ or any simulation thereof in 
connection with cameos not of plaintiff's manufacture.” 


In the Interest of All Concerned 


we make further announcement that the protection of the Courts 
will be invoked in every instance where the manufacture or sale 
of cameos in imitation of genuine Wedgwood cameos is fraudulently 
attempted. No cameo is a WEDGWOOD without stamp 
“Wedgwood” on back. 





Now York, : Meanie, ‘ashe 
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of those included in the purchase probably 
date from a later period. 

“As has been said, artistic traditions of 
pattern and design are carefully cherished 
by the native sunar or goldsmith; but re- 
cently a great and inevitable change has 
taken place through the introduction of 
European methods and ideas, and the old 
forms are either marked for destruction or 
have already died out. Much of the con- 
temporary jewelry used in India is made 
after bad European models and the pieces 
are extremely. meretricious in effect, al- 
though materials and workmanship are 
practically as good as ever. The collection 
acquired by the Museum includes the older 
jewelry, which shows pure Indian types, 
free from the modern European taint 
which has penetrated so disastrously 
through the east. The native goldsmith’s 
decline in taste, however, should really be 
fastened on his employers, whether jewel- 
ty merchants who handle such wares in 
quantities, or mative princes who have 
brought back European ideas to be worked 
out at home. The sunar’s position has al- 
ways been that of a workman, often at- 
tached to one particular merchant or family, 
who brought his simple tools to the em- 
ployer’s house and there utilized the mate- 
rials given him, following designs made by 
some independent artist or else dictated by 
the prospective owner. In outlying places 


one goldsmith will make a _ piece of 
jewelry complete from the beginning 
of the process to the end, but the 
best work is not produced in_ such 


a way and for more elaborate specimens 
one must go to the large cities, where a 
division of labor is practised and a num- 
ber of skilled artisans of different sorts 
will labor in succession on a single article. 
The jeweler, however, plays an important 
part in national life, his profession is very 
well regarded, and his caste rank compara- 
tively high, although his reputation for dis- 
honesty forms the subject of many sharp 
proverbs. 

“The gold and much of the silver used 
is imported, but the jewels are a native 
product and besides many semi-precious 
varieties include emeralds, diamonds, ru- 
bies and pearls, all of which are found in 
great quantity in various parts of the coun- 
try. The native lapidary prefers to cut his 
clear stones in cabuchon form or table- 
topped, rather than faceted, as is the Eu- 
ropean method, although the latter style is 
making some headway, with unfortunate 
results when used in native setting. The 
favorite Indian procedure is to back the 
stone with foil and imbed it in gold, rais- 
ing a bezel all around and flush with the 
jewel; and when a considerable surface is 
encrusted in this way the effect is sumptu- 
ous and splendid, as may be seen from sev- 
eral necklaces in the Museum collection. 
Another method of using jewels is to drill 
and string them either quite simply or else 
with gold ornaments interspersed. Pearls 
are grouped in prodigal masses, generally 
in conjunction with colored stones, but 
rarely with much gold. Paste jewels are 
also made in quantities and often set in the 
same piece with genuine stones, so that it 
is difficult to distinguish between the two. 
When paste alone is used, the setting may 
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be as elaborate as for real gems, since the 
native craftsman, as a rule, does not allow 
the amount of his labor to be governed by 
the value of his materials. 

“Lac is a favorite addition to gold work 
and is made either into beads of various 
colors, sometimes painted and gilt, or else 
used as a filling for the very thin gold 
repoussé in which the sunar excels. Some 
of the most decorative ornaments in the 
collection illustrate this technique. A cu- 
rious sidelight on native business methods 
is shown in the purchase of such a piece, 
from which, before a price can be fixed, 
the vender insists on melting out the lac 
or wax filling, so that the exact weight of 
the gold alone can be calculated and an 
established per cent. added for workman’s 
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labor. After an accurate valuation is thus 
found, each bead is laboriously refilled and 
the necklace or bracelet handed over to the 
customer. 

“Another means of enriching metal is 
enameling, which the Indian workman has 
brought to a state of high technical per- 
fection. His method is that termed in Eu- 
rope ‘champlevé,’ where the surface of a 
solid piece of gold, silver or copper is 
cafved out and the depression filled with 
enamel, which is then fixed by a fusing 
heat and finally polished flush with the 
ground. The range of Indian enamel col- 
ors is wide, but a clear ruby red, a trans- 
lucent green, and an opaque white are most 
characteristic and most often combined. 
Nearly all first-rate jeweled ornaments are 
enameled with fine patterns in the back, so 
that the reverse of a necklace or pendant 
may be finer in effect than the right side. 
The art of enameling is largely confined to 
northern India, and Jaipur is famous as 
excelling all other centers of manufacture, 
although a number of localities produce a 
limited amount of coarser enamel. Jaipur 
work is well represented in the: collection. 

“As to the provenance of the other pieces 
purchased by the Museum, numbering in 
all 102 examples of gold jewelry and 18 
of silver, it.may be said that they were 
found mostly at Ahmedabad on the west 
coast, but that the place of manufacture of 


a large proportion was probably Delhi, 
which is the center of the jewelry trade at 
the present day. Gold ornaments travel all 
over India and the local customs of wear 
and form have become of late so much 
less rigid that jewelry of any type may be 
found in almost any part of the peninsula. 
Elaborate conventions, of course, exist and 
the strict Parsee does not wear the jewels 
of the Hindu, or the Mohammedan of 
either, or one village those of the next; 
but types are repeated in widely distant 
regions, and the differences really exist 
more in the manner of wearing than in the 
form of the ornaments. The subject is 
discussed in detail by Colonel T. H. Hend- 
ley in the Journal of Indian Art, Vol. XII, 
and also by A. P. Charles in his mono- 
graph on “Gold and Silver Ware,” one of 
the official reports prepared for the British 
Government in its effort to stem the deca- 
dence which for a generation has threat- 
ened with extinction the art of the Indian 
jeweler and goldsmith. In the Museum 
collection, as has been said, the endeavor 
has been made to include only such pieces 
as represent the older and purer types; 
and as these are every day passing out of 
sight the collection has a double interest 
in that it will probably be impossible to 
procure similar specimens again. The needs 
of the producing Occidental jeweler were 
another element which entered largely into 
the forming of the collection, and anyone 
actively interested in gem setting and gold- 
smiths’ work should find here valuable sug- 
gestion as to both technique and design, 
since the majority of the pieces parallel in 
use our contemporary western jewelry, and 
the more exotic ornaments were not in- 
cluded.” 





Light Crowns. 





UDGING from data that has of late 
come to light, efforts are being made 
to obviate or at least reduce the uneasiness 
attached to the wearing of a crown, and 
light crowns seem to be in order. Queen 
Victoria had one made for herself that long 
enjoyed the reputation of being the lightest, 
its weight being only 2% pounds. Its light 
weight did not detract from its value, which 
was placed at upwards of $1,660,000, large- 
ly due to the great value of the stones that 
it contained, one especially, an immense 
sapphire that at one time ornamented tae 
crown of King Edward the Confessor. 

Next in lightness were two crowns in the 
treasure of the Vatican at Rome, each 
weighing about three pounds. One, con- 
taining the world’s largest emerald, was a 
gift to Pope Pius XII. from Napoleon, 
and is valued at almost $2,380,000. The 
other, a gift to Pope Pius IX., from Queen 
Isabella of Spain, is worth about one half 
as much. 

But for lightness, if not for intrinsic 
value, the crown made for Queen Mary of 
England and worn by her at her corona- 
tion a few years ago is exceptional. The 
Queen designed ic and insisted that it 
should weigh no more than an ordinary 
lady’s hat. It includes the wonderful Koh- 
i-noor, and weighs just 19 ounces, the 
weight of the diamonds entering into this 
really beautiful ornament being estimated 
at about one pound. 
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Mysterious Disappearance of Sample 
Cases from a Baltimore, Md., Jewelry 
Store, Solved by the Arrest of an 
Employe. 

BALTIMORE, Md., Aug. 27.—The mys- 
terious disappearance of two jewelry sam- 
ple cases from the store of S. & N. Katz, 
105 Charles St, on July 31, as told in THE 
JEWELERS’ CIRCULAR at the time, has been 
cieared up by the arrest of John W. Kemp, 
a 20-year-old clerk in the store. He was 
arrested Wednesday afternoon by local de- 
tectives who have been working on the rob- 
bery since the cases disappeared. Kemp 
was locked up at the Central Police Station 
charged specifically with the larceny of 
diamond rings and a few other pieces 
valued at $400. 

Kemp has been employed there for the 
past six months as an outside salesman. 
When first arrested he denied any knowl- 
edge of the theft, but when the detectives 
visited his room, where they claim they 
found 16 pawn tickets between the pages 
of an old famiiy Bible, they say he broke 
down and admitted he had obtained the 
jewelry from the firm on bogus contracts. 

It was on July 31 that the two sample 
cases containing $2,000 worth of jewelry 
disappeared, but the loss was not estab- 
lished until the return of Lawrence B. 
Meise, the salesman who had the cases 
and returned them before he went on a 
two weeks’ vacation. The disappearance 
had been discovered after Mr. Meise left, 
but he could not be communicated with, 
as he had left the city. On his return 
he established the fact that he had turned 
the cases in. 

They had suspected that young Kemp 
knew something of the strange disappear- 
ance of the cases, and he was followed for 
several days by private detectives. One 
day he eluded them by jumping into a 
passing automobile of a brewing company 
and later was found to have gone to 
Chase’s Station with his fiancee. He again 
reappeared at the Katz store on Aug. 14 
and stated that he had been down the 
“Patapsco Neck,” where he had sold five 
diamond rings and other pieces of jewelry. 
He turned his contracts in to the firm and 
received his commission. An hour after 
he had left the store the missing jewelry 
cases were found hidden under a piece of 
cardboard sign that was on a desk. There- 
after he was watched very closely while 
he was in the store, but it is claimed he 
managed to slip the cases under cover. 

Detectives Kratz and Kahler investigated 
the contracts and found a number of them 
to be forgeries. Kemp, it is claimed, sold 
outright a ring valued at $70 for $20, forg- 
ing the name of Stephen M. O’Connell, 
9920 Lynhurst Ave., a contractor for the 
American Paving Co. Kemp, it is alleged, 
said that O’Connell paid him $5 on the 
ring and would complete the payments at 
$1 per week. 

He also admitted appropriating rings 
from the firm which he had sold to Will- 
jam Zwicher, a baker; Henry Stump, a 
farmer at Chase’s Station; Edward Hol- 
den, a carpenter, and several others. He 
turned in the forged contracts for these 
tings, but the detectives found out he had 
pawned them. 


They also recovered a lot of necklaces, 
chains and other pieces he had sold to 
second-hand dealers. When questioned as 
to why he had defrauded his employers, 
Kemp blamed his troubles on his mother, 
who in turn claimed that her son was 
worthless and denied the charge that the 
son had made, that he was compelled to 
provide for her, and that she wanted 
nothing further to do with him. Kemp 
was grilled for several hours to make him 
confess that he had taken Lawrence Meise’s 
samples. He was confronted by the negro 
who said he saw Kemp with the sample 
cases of gems the day they disappeared, as 
he tried to sell him some of the jewelry. 

Kemp was to be married within a few 
months and he pleaded with the detectives 
not to notify his fiancee of his arrest. Sev- 
eral months ago, it is claimed, he presented 
her with a valuable diamond engagement 
ring. 








Youthful Employe Arrested on Charge 
of Stealing Watches from the 
Mealy Mfg. Co., Baltimore, Md. 
BALTIMORE, Md., Aug. 27.—Lawren¢e 
Gill, a 19-year-old watchmaker with the 
Mealy Mfg. Co, 18 W. Lexington St., was 
arrested and locked up at the Central 
Police Station charged with | stealing 
watches from his employer. Young Gill 
has been with the Mealy house for the 
past six months, and when taken to the 
police station it is alleged he exclaimed 
dramatically: “I would rather live on 
bread and water for a year than tell any- 

thing about myself.” 

According to the police, this is the sec- 
ond time young Gill has been arrested. A 
year ago he was charged with passing 
bogus checks that were made good by a 
woman in Rossville, Baltimore County, 
who reared young Gill after his father and 
mother died. He was well educated, hav- 
ing been sent to a private training school. 
It was after leaving school that he went 
with a jeweler, who taught him the trade 
of repairing watches. 

In explaining his connection with this 
jeweler, he made the claim that he made 
the mistake of his life when he met him, 
for, he claimed, the temptation of daily 
handling so many valuable timepieces was 
too great for him to resist. He said, it 1s 
claimed, he was not making a big salary 
and had bills to pay that made him yield 
to stealing the watches. 

The detectives questioned him about the 
reason for stealing from the Mealy firm 
when he had been placed in a responsible 
position. He then exclaimed, it is alleged, 
“You don’t seem to understand; as a boy 
I lost my father and mother. I was brought 
up by relatives and then sent out to work 
I wanted to do what was right, but I was 
ashamed to face my old friends. I needed 
money—needed it badly.” 

Young Gill is of an attractive personality, 
and through a personal canvass succeeded 
in getting a number of persons to give him 
watches to repair, which as a rule, and 
according to his alleged confession, he 
pawned. 

The detectives say young Gill is not of 
the ordinary type of men that are brought 
into the police station, and they think his 
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name is assumed. He has admitted. it 1s 
alleged, that he stole watches to the value 
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Expert Burglars Rob Safe of Toronto, 
Ont., Jeweler, and Escape with 
$5,000 Worth of Jewelry. 


< 


Toronto, Can., Aug. 26.—The store of 
Chapman Bros., 261 Yonge St., was robbed 
{ diamonds and other jewelry to the value 
of $9,000 on the night of Saturday, Aug. 
21. The burglars scaled a high wall in 
the rear of the store which enclosed a small 
yard, where they were concealed from ob- 
servation. 

The thieves made a large hole in the 
wall of the building immediately behind 
the safe where the valuable jewelry was 
kept. When the steel was exposed they 
drilled a number of small holes in it. using 
an oxygen-acetylene lamp to soften the 
steel, and then with a cold chisel pried the 
steel apart, making an aperture through 
which they removed the contents of two 
large drawers, consisting of diamond rings, 
bracelets and watches. They succeeded in 
carrying off the goods without attracting 
attention, and it was not until noon on 
Sunday that the robbery was discovered. 

The police are of the opinion that three 
men took part in the work and that they 
were probably American professionals, as 
the job was very cleverly planned and exe- 
cuted. The store is under the protection 
of the Jewelers Security Alliance and the 
owners are insured against loss. 








Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 

WasuHinoton, D. C., Aug. 25.—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 

for the week just ended: 

Barcelona: 3 cases optical goods, $280. 

Buenos Aires: 2 cases platedware, $258: 10 
cases jewelry $4,826; 8 cases optical goods, $4,178. 

Cristobal: 1 case jewelry, $119. 

Genoa: 1 case jewelry, $600. 

Guayaquil: 1 case watches, $180: 3 cases clocks 
$139. 

Havana: 8 cases platedware and silverware, 
$1,147; 6 cases optical goods, $6,295: 27 cases 
clocks, $818; 1 case watches, $109: 4 cases clocks, 
$111. 

Hull: 27 cases clocks, $545. 

Kingston: 6 cases clocks, $140. 

La Plata: 30 cases clocks, $885. 

Levuka: 4 cases clocks, $180. 

Liverpool: 7 cases optical goods, $810: 7 cases 
jewelry, $1,200; 120 cases clocks, $2,364; 6 cases 
optical goods, $14,423: 228 cases clocks, $4,120. 

London: 62 cases clocks, $1,250; 1 case optical 
goods, $500; 5 cases optical goods, $663: 377 
cases clocks, $5,924; 518 cases clocks, $12,276. 

Manchester: 3 cases optical goods, $637. 

Melbourne: 13 cases clocks, $256. 

Montevideo: 2 cases jewelry, $451; 2 cases op- 
tical goods, $480. 

Para: 13 cases clocks, $370. 

Paris: 2 cases optical goods, $295. 

Rangoon: 8 cases clocks, $172. 

Rio de Janeiro: 24 cases plated ware, $3,713; 5 
cases optical goods, $404. 

Shanghai: 40 cases clocks, $2 

Yokohama: 9 cases clocks, $1 
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James A. Murphy, who for some time 
has been located at 210 Main St., Reading, 
Mass., has made arrangements to remove 
to the opposite side of the street, where he 
will occupy part of an Art Shop. 
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Oppenheimer Bros. & Veith 


PEARL NECKLACES 
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BLACK OPAL 


The Stone That Fascinates 


GOODFRIEND BROS. 


NEW YORK 
PROVIDENCE, R. I. 9-11-13 Maiden Lane PARIS, FRANCE 





























September 1, 19165. 
Jewelers Among Prize Winners in Win- 
dow Display Contest of the Rice 
Leaders of the World 


Association. 
Exceptional honors and substantial re- 
wards have been gained by numerous 


individuals and firms, in many States, who 
participated in the $15,000 national window 
display contest, just concluded by the Rice 
Leaders of the World Association, of 
which Elwood E. Rice, New York, is 
founder and president. 

in this great contest the prizes ranged 
from $10 to $2,000, and a total of 643 
awards were made by the judges. In the 
list of contestants were found the trained 
and untrained in the art of window dress- 
ing, and some unique and effective dis- 
plays were gotten up. Thousands of per- 
sons, therefore, took an interest in the ex- 
hibits, and now the recipients of the prizes 
are receiving just commendation. 

This contest, it will be seen, worked to 
the advantage of store proprietors and, in- 
directly, mace for the commercial advance- 
ment of the manufacturing concerns which 
supplied the goods that were so becomingly 
and tellingly exhibited. 


The first prize, $2,000, in the contest, was 
won by Thomas McBride, Troy, N. Y., for 
an attractive exhibit of products of the 
Chalmers Knitting Co., Amsterdam, N. Y. 
The second prize, $1,000, was gained by the 
Stambaugh-Thompson Co., Youngstown, 
O., for a showing of goods of the Win- 
chester Repeating Arms Co., New Haven, 
Conn. The third prize, $500, was awarded 
to the Union Co., Columbus, O., for an 
interesting display of materials of the 
Holeproof Hosiery Co., Milwaukee, Wis. 

The following persons and _ concerns, 
handling products of the Elgin National 
Watch Co., Chicago, shared in the award- 
ing of prizes: Post’s Jewelry Store, De- 
catur, Ill.; Eugene Hallett, Lincoln, Nebr. ; 
Alfred O. Bald, Buffalo, N. Y.; Edwards 
& LeBron, Chattanooga, Tenn.; Bom- 
berg & Gregory, Battle Creek, Mich.; G. 
H. Brown Co., Omaha, Nebr.; Louis Ebel- 
ing, St. Louis, Mo.; L. J. Gordon, Chicago, 
Ill.; Graham & Victor, Seattle, Wash.; 
Harris-Sartor Jewelry Co., Lincoln, Nebr. ; 
J. S. Lewis & Co., Ogden, Utah; Maier & 
Berkele, Inc., Atlanta, Ga.; W. M. Parker 
& Co., Kelowna, B. C., Canada. 


The following persons and concerns, 
handling goods manufactured by the New 
Haven Clock Co., New Haven, Conn., 
clockmakers since 1817, shared in the dis- 
tribution of prizes: Joseph Horne Co., 
Pittsburgh, Pa.; MHarris-Sartor Jewelry 
Co., Lincoln, Nebr.; Bunde & Upmeyer 
Co., Milwaukee, Wis.; Aronson’s, Portland, 
Ore.; A. M. Holter Hardware Co., Helena, 
Mont.: Kaufmann & Baer Co., Pittsburga, 
Pa.; H. L. McCarter, Ogdensburg, N. Y.; 
May Bros., Cincinnati, O.; New England 
Furniture & Carpet Co., Minneapolis, 
Minn.: Penn Traffic Co., Johnstown, Pa.; 
Weed & Co., Buffalo, N. Y.; R. G. Winter 
Jewelry Co., Minneapolis, Minn. ; Eugene 
Hallett, Lincoln, Nebr. 

The following persons and concerns, 
handling the goods made by the American 
Optical Co., Southbridge, Mass., also 
shared in the awarding of prizes: Kauf- 
mann & Baer Co., Pittsburgh, Pa.; G. 5S. 


The B. 


Dunlap, Webster City, Ia.; Denholm & Mc- 
Kay Co., Worcester, Mass.; Eganhouse 
Optical Co., Houston, Tex.; Callender, Mc- 
Auslan & Troup Co., Providence, R. 1L.; 
Chinn-Beretta Optical Co., Stockton, Cal.; 
Halton’s Optical Parlor. Fort Worth, Tex. ; 
tlarris Bros. Co., Havana, Cuba; Harvey 
& Lewis, Springheld, Mass.; Paul Johnson, 
Davenport, la.; H. A. Knauber, Brooklyn, 
N. Y.; S. Matsushima Optical Co., Tokio, 


Japan; Willis A. Smith, Melrose, Mass. 


The following customers of the L. E. 
Waterman Co. won prizes in the window 
display contest, also shared in the rewards: 
H. Stief Jewelry Co., Nashville, 
Tenn., who won the $250 prize; Bowman 
Drug Co., Oakland, Cal.; C. A. Hoffman 
Co., Minneapolis, Minn.; Kendrick Bell- 
amy Co., Denver, Colo.; the J. K. Gill 
Co., Portland, Ore.; Callender, McAuslan 
& Troup Co., Providence, R. I.; Harris- 
Sartor Jewelry Co., Lincoln, Nebr.; A. W. 
Meserve, Kennebunk, Me.; Owl Drug Co., 
San Diego, Cal.; Popular Dry Goods Co., 
Inc., El Paso, Tex.; the Rike-Kumler Co., 
Dayton, O.; Teolin-Pillot Co., Houston, 
Tex. 

The contest assumed a magnitude unique 
in the history of window display, and 
aroused abundant interest in every branch 
of retail trade throughout the country. One 
of the conditions was that the products of 
members of the Rice Leaders of the World 
Association should be displayed, and the 
association banner with its emblem in full 
colors, together with a full list of member- 
ship, should be included in each and every 
display to make it eligible for consideration 
by the judges of the contest. 


More than 30,000 dealers from all over 
the country applied for and obtained these 
banners, and many thousand had photo- 
graphs taken of their window displays. 
These photographs were submitted to five 
judges of national prominence in affairs 
pertaining to window display advertising. 

The Rice Leaders of the World Asso- 
ciation recently held a big convention in 
New York, on which occasion $80,000 
worth of automobiles and _ solid gold 
watches and other awards of honor were 
distributed to the leading salesmen of 
members of the association, who had se- 
cured the highest honors in the sales con- 
tests of their respective organizations. 








Maine Retail Jewelers’ Association to 
Hold Annual Convention and Ex- 
hibit at Waterville, September 
23 and 24. 


WATERVILLE, Me., Aug. 25.—The annual 
meeting of the Maine Retail Jewelers’ As- 
sociation will be held at the Elmwood in 
this city Sept. 23 and 24 and a large at- 
tendance is expected. The first day will 
be devoted largely to the exhibits of job- 
bers and manufacturers, of which it is ex- 
pected there will be a large number. 

In the past it has been the custom of 
the association to equalize the fares of the 
members so that the man traveling 10 miles 
by trolley would have to pay as much as 
the man who went several hundred miles 
by train, but this year each member will 
pay his own fare, whatever it may be. 

A banquet will be held in the evening 
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of sept. 23, 


and on the 24t! 
and committee meetings will be held. 








LETTER TO THE EDITOR 


A Misstatement as to the Stevens Bill. 
New York, Aug. 19. 
Editor THE JEWELERS’ CIRCULAR: 

In an interview in a New York news- 
paper John P. Kirby, of the National Re- 
tail Dry Goods Association, which is com- 
posed of department stores, is reported as 
saying: 

‘Merchants are waking up to the evil 
nature of the Stevens bill, and opin- 
ion against it is increasing. Price 
maintenance would not allow the re- 
tailer to adjust his prices to meet con- 
ditions. In a cool season, for instance, 
when light clothes are selling slowly, 
the dealer would not be allowed to re- 
duce his price so as to stimulate his 
sales. He might be compelled to keep 
his stock on shelves until it became 
worthless.” 

This is not the first time that Mr. Kirby 
has been reported as making misstate- 
ments respecting the Stevens bill. -If Mr, 
Kirby is correctly reported in this latest 
statement, he must have spoken with the 
deliberate intention of misleading the 
public, for he knows that there is nothing 
in the Stevens bill that would justify his 
statement. He knows that the Stevens bill 
expressly provides that in case of deteri- 
orated goods the dealer may sell them at 
any price he chooses, provided he has first 
given the manufacturer an opportunity to 
take them off his hands at what they cost 
him. 

Mr. Kirby is doing the standard price 
Cause a positive service in using tactics 
and methods which are so susceptible to 
exposure as intentional misrepresentation, 
and which cannot fail to react upon the 
predatory price cutting interests which he 
represents. 

Your readers are entitled to know the 
facts and to be protected from false state- 
ments concerning the Stevens bill. 

We ask your co-operation in the interest 
of truth. 

Yours faithfully, 
EpmMonp A. WHITTIER, 
Secretary American Fair Trade League. 








Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York. 
Weeked ended Aug. 28, 1915. 
The U. S. Assay Office reports: 





Gold bars exchanged for gold coin.....$774,567.75 
Gold bars paid depositors.............. 56,077.87 
EE a $830,545.62 


Of this the gold bars exchanged for gold coin are 
reported as follows: 


Se tcaawidinileiinaocddéetedeceaans $123,246.62 
“ ee Pe ae 96,747.98 
' ib atntdié 66 heed dees eens de waa $29,427.20 
| itt. iwihndéetens aneoeuee decade 82,602.09 
, 27 petiné coe eebes 06 seee bb atbeeec< 70,125.93 
; OE ee a ee ee 72,417.93 








Louis W. Schattenstein, who is now lo- 
cated at 23 N. Penn St., Allentown, Pa., 
will open a new jewelry store at 207% 
Hamilton St., in the new Meeker Theater 
building, about Sept. 1. 
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Established 1860 


EICHBERG & CO. 


Importers and Cutters of 


DIAMONDS 


CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 
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MEYEROWITZ BROS. 


170 Broadway, Cor. Maiden Lane, New York 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


PEARLS AND ALL OTHER PRECIOUS STONES 


LONDON: 14 Hatton Garden TORONTO: 33 King Street, East ANTWERP: 48 Rue Simons 
PARIS: 58 Rue de Maubeuge ESTABLISHED 1896 AMSTERDAM: 2 Tulpstraat 











You know us as makers of SEED PEARL NECKS but we want you to know us also as 
dealers in ORIENTAL PEARL NECKLACES, at prices ranging from $50 to $500. 


The Pearls are carefully matched, properly strung, and our prices meet competition. 


CROSSMAN COMPANY, Three Maiden Lane, New York 


CHAS. S. CROSSMAN, Pres. GEO. W. LOMAS, Vice Pres. WM. R. GARDINER, Sec’y. WM. B. PECK, Treas. 
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Plans Completed for Labor Day Outing 
of Jewelers’ 24-Karat Club of 
Pittsburgh. 


PITTSBURGH, Pa., Aug. 28.—Nearly all ar- 
rangements have been completed for the 
big Labor Day outing of the Jewelers’ 24- 
Karat Club of Piitsburgh to be held on the 
grounds of the Oakmont Motor Boat Co. 
at Oakmont on the Allegheny River. The 
committee having the matter in charge held 
a mee‘ing yesterday and ialked over plans. 
Special cars will be attached to the train 
leaving Union Station at 12.20 Pp, mM. for 
Allegheny Valley points, in order to ac- 
commodate those who wish to attend the 
festivities. It is estimated that fully 10,000 
persons will be attracted to the place be- 
cause of the magnificent spectacle that will 
‘be afforded. 

There will be all sorts of motor boat and 
other races and some features entirely new 
in this section will be on the program. The 
list of events has not been restricted to 
jewelers alone, except in a few of the mi- 
nor races, but the outside public has been 
allowed to enter the contests for the rea- 
son that few jewelers own water craft. As 
a result owners Of motor and other boats 
are bringing them to Oakmont from as far 
down the river as 100 miles. The day’s 
even‘s, provided the weather will permit, 
will conclude with a motor boat parade at 
night, in which all the boats participating— 
and there will be hundreds—will be deco- 
rated with fancy colored lights. The un- 
dertaking will be a most stupendous one. 

The executive committee of the associa- 
tion, including Vice-Presidents Sam F. Sipe 
and Harry H. Heeren, he'd a meeting yes- 
terday with President W. O. Harrison and 
Secretary Frank Burger, in which every- 
thing was gone over. The prizes offered 
—and the handsomest ever offered by the 
club—were placed on exhibition yesterday 
in the display windows of Heeren Bros. & 
Co. and attracted the attention of thou- 
sands. The value-of the gifts runs any- 
where from $% to $25 and makes tnem 
worth competing for. 

The donors and the gifts contributed up 
to late this afternoon are as follows: Jones 
& Woodlawn, cameo ring; W. B. Kerr & 
Co., cigarette case; Charles Keller & Co., 
gold match box; Van Berg Silver Plate 
Co., loving cup; Frank M. Whiting Co., set 
of silver drinking cups; Abel Bros. & Co., 
scarf pin; Ansonia Clock Co., fancy brass 
clock: T. W. Adams & Co., cigarette case; 
garry & Co., gold belt buckle; Carter, 
Gough & Co., cigarette case; Derby Silver 
Co., motor boat cup; Gorham Co., loving 
cup; New Haven Clock Co., auto clock; 
Poole Silver Co., loving cup; Rockwell Sil- 
ver Co., trophy plaque; J. Stern & Co.,, 
camping outfit; Unger Bros., umbrella; 
Wallingford Co., loving cup; Wilcox Sil- 
ver Plate Co., loving cup; S. A. Howard & 
Sons Co., military brushes; M. Wilson Co., 
loving cup; E. A. Potter & Co., belt; W. G. 
(larke & Co, Waldemar set; Child & Mil- 
ler Co., two pairs of links; E. I. Franklin 
& Co., cigarette case; George L. Paine Co., 
golf scarf pin; R. F. Simmons Co., vest 
chain; John Holland Gold Pen Co., foun- 
tain pen; Osmers-Dougherty Co., scarf 
pin; McPherson Jewelry Co., gent’s belt 
and bracelet; American Britannia Co., lov- 


ing cup; Silberman, Kohn & Wallenstein, 
gold links; Link & Angell, gold links; 
Sykes & Stranberg, Waldemar set; Sco- 
field, Miller & Scofield, scarf pin; August 
Loch, loving cup; G. B. Barrett Co., two 
loving cups; Heeren Bros. & Co., four lov- 
ing cups; Graf & Niemann, fob; Jung & 
Klitz, gent’s ring; Bayer & Pretzfelder Co., 
desk clock. 


Burglars Elude Bridgeport, Conn., Police 
and Escape with Jewelry Valued 
at $2,500. 

BRIDGEPORT, Conn., Aug. 28—Timing 
their movements to elude the vigilance of 
the police, burglars, who were evidently 
familiar with the location, entered Scher’s 
jewelry store in the Stratfield Hotel block 
at an early hour this morning and removed 
more than $2,500 worth of valuable jewelry 
and knick-knacks. The men worked in the 
glare of the street lights and removed their 
loot through a rear entrance. The stolen 
articles were selected with care. It is 
thought that the men must had been at 
work in the place for more than an hour. 

Entrance to the store was gained through 
the rear of the Stratfield Hotel block. A 
rear cellar door leading into Grant’s 25-cent 
store was smashed in first. Then the bur- 
glars made their way to a glass partition 
separating the 25-cent store from the jewel- 
ry store and smashed that. The remainder 
was not as easy. A lightly built door at the 
top of a flight of stairs leading to the jewel- 
ry store was smashed, which admitted the 
thieves into the workroom of the jewelry 
store. 

Another door separated the men in the 
workroom from the jewelry in the front 
part of the store. To open this was a work 
of art, which leads the police to believe that 
the thieves were professional “yeggs.” The 
door was bolted on the store side with a 
heavy iron bar thrown against iron blocks. 
A coat hook lying on the floor was seized 
by the burglars. A rope was tied to it and 
the hook was thrown over the top of a low 
partition, in which the door was hung, and 
the trying task of fishing for the door bolt 
was commenced. 

Shortly after 5 o’clock this morning, 
when the watchman made another round of 
the building, he discovered the broken door 
through which the burglars had entered and 
passed out of the store. Frankel’s milli- 
nery store, one docr south of the burglar- 
ized store, was also entered, but nothing 
was taken. It is thought that the thieves 
made a mistake in their haste and broke 
into the wrong store, after which, noticing 
their mistake, they left and made the second 
attempt, which proved successful. 

The stolen articles included 60 assorted 
gold-filled bracelets, 16 nickel gold-plated 
men’s watches of a cheap make, 500 solid 
gold scarf pins, 47 gold-filled watch chains, 
200 gold-filled scarf pins, 75 pairs of solid 
gold earrings, 35 solid gold watch chains, 
12 solid gold double watch chains, eight sets 
of gentlemen’s solid gold shirt studs, one 
silver cigarette case, 12 pairs of mother-of- 
pearl opera glasses, four gold-plated pen- 
knives, 15 strings of 14-karat gold neck 
beads and three wrist watches of expensive 
make that had been left in the store to be 
repaired. 
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That diamonds and other more valuable 
articles were not stolen is due to the fact 
that Mr. Scher had them locked in the 
store’s large burglar-proof safe. It is pos- 
sible, however, that the thieves were fright- 
ened from the place before they had time 
to attempt to blow the doors of the safe. 

Descriptions of the missing articles have 
been sent to the police of surrounding cities 
and towns and all pawnshops in this city 
will be watched. The thieves, it is thought, 
are out-of-town professional men and are 
believed to have fled the city on the first 
train to New York this morning. 

The articles taken were lying in cases in 
plain sight of the street. The cases were 
removed to the rear workroom and the con- 
tents emptied into a bag carried by the bur- 
glars. Two suit cases or a large bag would 
be necessary to carry all of the stolen ar- 
ticles. 

About two months ago Scher’s jewelry 
store was robbed in much the same manner, 
although the articles taken at that time 
were not of as much value as those taken 
last night. The police are at a loss to ac- 
count for the two burglaries in such a short 


‘Space ot time. 





| 


Men Arrested in Oklahoma on Charge of 
Using Mails to Defraud Are 
Discharged. 

OKLAHOMA City, Okla., Aug. 25.—The 
preliminary Federal information filed 
against A. C. King and P. I. Lockhart 10 
days ago, charging them with using the 
mails to defraud, has been dismissed by 
United States Commissioner Twyford. 
King and Lockhart were charged with 
sending cheap articles of jewelry to per- 
sons who had not ordered it, and sending 
the jewelry collect upon delivery. 

Immediately after Commissioner Twy- 
ford anncunced his decision, King and 
Lockhart said they had abandoned their 
plan. 

“The scheme is_ reprehensible,’ said 
Twyford, “but there was nothing in the 
actions of Lockhart and King that violated 
any section of the Federal law. All they 
were doing was to sell articles to people 
against their consent.” 

The plan of the two men, who organ- 
ized the National Sales Co., was to buy a 
cheap article of jewelry from a five and 
l0-cent store, put it in a package and send 
it to someone, with a C. O. D. charge ot 
about 95 cents, so it was alleged. Com- 
missioner Twyford said that King and 
Lockhart were not guilty of any intent to 
violate the Federal law. They had askea 
the local assistant postmaster for an opin- 
ion as to whether their plan was in viola- 
tion of the law. The official told them that 
he knew of no law they would be violating, 
but suggested they wait until the inquiry 
was passed upon by the Washington of- 
fice. King and Lockhart did not wait for 
the Washington opinion, it was claimed. 











The jewelry stock of the defunct Niles- 
Darrow Co., Binghamton, N. Y., has been 
sold to Fred G. Jones for $18,000 by Mason 
Lowell, trustee of the bankrupt estate. A 
hearing of confirmation was held before 
Referee B. Roger Wales last Wednesday 


morning. 














Tenth Conclave of Retail Jewelers A Big Success 





Annual Gathering of American National Retail Jewelers’ Association, at New York, Aug. 23-28, 
Brings Large Delegation to the Metropolis—New President, Vice-President and 
Executive Committeemen Elected— Important Resolutions Adopted—Clam- 
bake On Jersey Shore and Other Entertainment Features Enjoyed— 

Many Visit Exhibits. 

















eer l0th annual convention of the 
American National Retail Jewelers’ 
Association was brought to a close at 
the Grand Central Palace in New York 
last Saturday afternoon, after a week de- 
voted to business sessions, the enjoyment 
of an elaborate entertainment program and 
the inspection of the various exhibits. It 
added another page to the history of the 
accomplishments by the retail jewelers of 
the United States and will be long remem- 
bered as a week well spent by those who 
attended. The convention, while not the 
greatest conclave of retail jewelers ever 
held, was one which will be recalled be- 
cause of the benefits derived from the ex- 
cellent addresses delivered, because of the 
work accomplishd, and because of the spirit 
of co-operation which predominated 
throughout the week. The attendance, 
owing to the fact that there were certain 
restrictions regarding the exhibition hall, 
was below that of the one held in Chicago 
last year, but the retail jewelers the coun- 
try over, however, rallied in good numbers. 
An important feature of the convention pro- 
ceedings was the formation on Friday 
afternoon of a fashions and publicity bu- 
reau, composed of members of the manu- 
facturing, wholesale and retail trades; to 
carry on a publicity campaign to aid in the 
sale of jewelry. 

Those who partic.pated in the delibera- 
tions of the many of 
whom traveied hundreds of miles to reach 
the convention city, returned to their homes 
feeling well repaid for the time, money 
and effort spent in again being allowed 
the opportunity of meeting brother crafts- 
men from every State throughout the 
Union, where the glad tidings of the asso- 
ciation’s work have reached. As had been 
predicted prior to the opening of the con- 
vention, the bulk of the attendance was 
drawn from the eastern and _ southern 
States, but the middle west and far west 
were well represented, and some of the 
States sent unexpectedly large delegations. 
All were warm in their praise of the 
elaborate entertainment provided. The 
members of the wholesale and manufac- 
turing trades of the east who had this part 
of the convention in charge are certainly 
deserving of much praise for the excellent 
manner in which every detail was taken 
into consideration and cared for with such 
machine-like precision that the program 
from beginning to end ran along with 
clock-like smoothness. 

The exhibits, while not as numerous as 
at the last convention, were representative 
of the jewelry, silverware and allied trades, 
and the excellent facilities afforded at the 
Grand Central Palace added in making 
the display, which was grouped entirely in 
one large room, notable in many ways. The 


business sessions, 


arrangement of the booths in uniform 
aisles and bearing signs giving the names 
of the exhibitors and the booth numbers, 
made it possible to locate an exhibitor at 
once. 

The big entertainment feature of the 
program was the outing and clambake on 
the Jersey shore at Pleasure Bay, and to 
say that the invasion of that famous resort 
was a success is to tell but a meager story 


CHARLES T. EVANS, PRESIDENT-ELECT. 


f a day given over to genuine enjoyment. 
From the time that the Monmouth left her 
moorings at the 42d St. pier until the com- 
bined “armies” again reached the metrop- 
olis aboard the Asbury Park there was not 
a minute that was not filled with some- 
thing to entertain the visiting jewelers, 
many of whom saw for the first time the 
mighty Atlantic and enjoyed their first 
clambake on the Jersey shore. 

Charles T. Evans, who, as first vice- 
president, has done yeoman service in the 
interest of association work, organizing a 
number of eastern State associations in 
the last year and who was the logical candi- 
date for president, was unanimously elected 
to that office. G. A. Brock, Los Angeles, 
Cal. was chosen as first vice-president, 
and Jean R. Tack, Newark, N. J., who 1s 
president of the New Jersey Retail Jewel- 
ers’ Association, was elected second vice- 
president. A. W. Anderson, Neenah, Wis., 
was unanimously re-elected to the office of 
secretary for a third term, and A. L, 
Thoma, Piqua, O., was re-elected as treas- 
urer of the national organization. 

The convention served to instil new en- 
thusiasm in the members for association 
work and was particularly helpful here in 
the east in bringing to the attention of 


retail jewelers, outside of the State and 
national bodies, the importance of becoming 
members. The daily press spread the re- 
port of the convention broadcast, and it is 
safe to say that no convention of the na- 
tional association ever received as great 
an amount of publicity as the one which was 
brought to a ciose in the metropolis last 
Saturday. 

An account of the first day’s session on 
Monday, which included a number of ad- 
dresses and reports, and the Monday eve- 
ning session, during which reports of the 
various standing committees were sub- 
mitted, was published in full in the regular 
issue Of THE JEWELERS’ CIRCULAR, which 
reached the convention hall on Tuesday 
morning. On Sunday night a meeting of 
the executive committee was held at the 
Hotel Biltmore after the arrival of Na- 
tional President Combs, Secretary Ander- 
son and Walter H. Mellor. This session 
was delayed owing to the fact that the 
train on which they traveled was held up 
by a washout near Amsterdam, N. Y. The 
Monday program included an address of 
welcome by Ralph Folks, Commissioner of 
Public Works and Acting President of the 
Borough of Manhattan, who, in the ab- 
sence from the city of Mayor Mitchel, did 
the honors. Felicitations were extended by 
Henry Healy, Brooklyn, N. Y., vice-presi- 
dent of the Retail Jewelers’ Association 
of Greater New York and Vicinity, and 
the response was made by Walter H. Mel- 
lor, Michigan City, a member of the ex- 
ecutive committee. Those in charge of 
the reg:stration were busy all day Monday 
placing the names of the delegates and 
Visitors on record and distributing badges. 
On Monday afternoon Secretary A. W. 
Anderson and Treasurer A. L. Thoma sub- 
mitted their reports, and President Combs 
delivered his address. Samuel E. Hershen- 
stein, Assistant United States District At- 
torney, addressed the jewelers on the sub- 
ject of “Fraudulent Bankruptcies and 
Their Prosecutions.” Colonel John L. 
Shepherd made an address on “Association 
Work,” during which he put special em- 
phasis on the Owen-Goeke, Stevens and 
Steenerson bills, and William J. Burns, 
chief of the Burns Detective Agency, New 
York, delivered an address on “Pro‘ection.” 
On Monday afternoon the convention 
ladies visited the Metropolitan Museum. 
On Monday evening the execut:ve session 
was held, which was presided over by 
Vice-President Charles T. Evans. 

The account in the regular issue of THE 
JEWELERS’ CiRCULAR last week was closed 
with the last report submitted at the Mon- 
day night session. A list of exhibitors 
and the roster up to 6 o’clock Monday 
night was also published at the same 
time. 
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Tuesday Morning Session. 
morning session of 


convention of 


Lluesday 
annual 


Lhe the 
10th the American 
National Retail Jewelers’ Association was 
called to order at 10 o'clock by President 
Combs in the northwest room at the Grand 
Central Palace, it having been decided that 
this room was more advantageous for the 
holding of the convention than 
the southeast room, which was occupied 
during the first day. At the time the morn- 
ing session began the big convention hall 
was well filied, and the jewelers from all 
sections of the United States were antici- 
pating a meeting filled with interest and 
instruction. When President Combs’ gavel 
feil on the cpening session the second day 
of one of the most successful conventions 
ever held by the retail jewelers of this 


sessions 





FIRST VICE-PRESIDENT. 


G. A. BROCK, 
country was formally started. The regis- 
tration at noon was 463, 

President Combs called upon all to 
promptly present their credentials to the 
secretary, and then asked for any reso- 
lutions that the members might have. Presi- 
dent Davis of the Massachusetts State as- 
sociation stated he had one to present, but 
that it would have to be presented behind 
closed doors. He was instructed to present 
it tentatively to the resolutions committee 
for consideration. The president then 
urged all to get acquainted at once, a3 
there were many new faces at the conven- 
tion session. 

The printed program called for an invo- 
cation at the opening of the morning ses- 
sion, but this was passed, and the report 
of the credentials committee was also 
passed until Thursday morning, as was the 
State reports by roll call. 

At this point President Combs called to 
the platform former. president John P. 
Archibald, Blairsville, Pa., and Mrs. Steele 
F. Roberts, widow 
Roberts, of Pittsburgh. 

The next event was not scheduled on the 
program, but it made a decided hit with 


of former President ° 


Mr. Mazer com- 
touching little speech, in 
quoted Colonel Shepherd's de- 
lightful poem on “Life,” and presented to 
Mrs. huge bunch of American 
seauty roses, the enthusiasm of the assem- 
blage broke loose in tumultuous applause. 
Mr. Combs followed by presenting a single 


the jewelers, and when 
pleted a 


which he 


\ ery 


Roberts a 





A. W. 


ANDERSON, SECRETARY. 


rose to Mr. Archibald, who responded 
with a short talk on the significance of 
this 10th annual meeting, and suggested 
that it be decided to hold the 20th annual 
meeting in New York Stare, in which State, 
at Rochester, the association was founded 
10 years ago. He also made the unique 
statement that universities should confer 
business degrees upon successful business 
men, just as they do upon professionals. 
His business had been increased 100 per 
cent., he said, by his association member- 
ship, through the efficiency he absorbed at 
the conventions. His last word was to 
never use the word “competitor; say part- 
ner or associate instead, and mean it when 
you say it,’ he added in conclusion. 

Here Colonel Shepherd produced a let- 
ter from James Scribner, an Indiana dele- 
gate, who had failed to appear, and which 
explained his absence. It was as follows: 

“Please tell the Indiana delegation I am 
not a ‘mut’ or a ‘gink.’ My wife has just 
presented the State association with a new 
10-pound member. They are not able to 
travel or we would all be there. ‘his is 
the first time I have missed a convention 
in four years.” 

The first formal address of the morning 
was by George F. Barber, of Emerson In- 
stitute, New York, who delivered an ad- 
dress on “Increasing Efficiency in Business.” 
His address was as follows: 

ADDRESS OF CHIEF OF STAFF GEORGE F. BARBER, 
OF EMERSON INSTITUTE, NEW YORK. 


Gentlemen—It is good business to come to the 
point as quickly as possible, and the point of all 
of my words to you this morning is, that it is 





not ilways a i easy matter to increase 
h an ef e! 

Karnings and profits depend upon efhciency ind 
efhciency depends largely upon the man While 
this word has become hac kneyed ind most people 
are sick of hearing it, there is one thing, that is 
infinitely more sickening than the word efficiency 
and that’s the fact of inefficiency. 

Business becomes more full of details each year. 


Competition grows keener and more killing each 


day. Goods have to be purchased and sold on 
smaller margins than ever before. The public 
constantly demands more value and_= service. 
Service, more service. Service, often costly to 
give or maintain, has become the spirit of the 
times. 

The result of this has been to wring profits 
out of the waste and unconsidered trifles of for- 
mer days. The result has also been to stimulate 
the moral activities into strenuous effort and the 
man who cannot or does not meet these changed 


conditions iS an enemy to the elimination of 


waste in business. 


Phil Armour started this modern trend of 





JEAN R. TACK, SECOND VICE-PRESIDENT, 


affairs splendidly when he said that in order to 
succeed, he had to utilize all of a pig except its 
squeal, but for every Armour there are 196,000 
of us who are trying to meet conditions in the 
strenuous, nerve-racking old way. 


Competition often results from terrific bursts 
of speed without consideration, to kill off com- 
petitors. Goods are manufactured on small mar- 
gins and floated to tighter markets on rivers of 
sweat and we supply the sweat. We are a good 
deal like the Chinese peasant who. when the 
roads get bad strengthens his cart. It never oc- 
curs to him to fix the road. When times grow 
hard and all markets tighten we answer by 


hustling. 
things out. 


It never occurs to us to stop and think 


Such means may help a little when going over 
a small piece of bad road, but increase the speed 
when the road is a life time long and the cart is 
bound to break before it should. Let’s fix the 
road. 

My definition of efficiency is that it is the best, 
easiest and quickest way to accomplish any de- 
sired results. In the light of that definition 
efhciency means something tangible, it does not 
mean system, since system may or may not be the 
best, easiest and quickest road, besides one can 
do the most useless and wasteful things in the 
most systematic manner imaginable. It is simply , 
the application to the man of the same principles 
that have brought such wonderful results in the 
scientific world. It is the substitution of analy- 
sis for rule of thumb and guesswork. Effhciency 
means more net results. 

It is the net that decides the application of 
whether I am winning profits or losing. Better 
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to do a $1,000 business and have a $100 net 
profit than 1 
have profit, 
what efficiency ] ir oais not. 


do $1,000 worth ot business and 


only $50 but anyone can talk about 
What I am here for 

is to sho ' he practical way of 

the efficiency, yout! lf and 

business. 

I said nat ciency was the best, easiest and 
quickest given t. 
suppose results that you de-ired 
are the attracti your store of more pe 
who are able an ll buy your merchandise 
a satisfactory handling of them at the lowest 
sible cost men and jewelers are 
a great deal alike in one respect, that is the bet- 
ter the doctor or lawyer or jeweler the worse 
business man he seems to be, and as there is a 
ecience of finding and taking a better, easier and 
quicker way to accomplish results, this science 
should appeal particularly to men by virtue of 
ekill in one profession are lamentably weak in 
another, namely, doing business on a sound basis. 

If you will apply to yourselves and to your 
employes the same principles of efficiency with 
which men like Harrington Emerson or Fred W. 
Taylor have revolutionized business in this country 
you will achieve the they have 
been able to, namely, the saving of waste, the in- 
creasing of profitS, the cutting of getting 
more out of a day's work. 

The first pl 
ammediate and accurate records. 


increasing 


your employes in 


result Let us 


Professional 


same results as 


costs, 


inciple of efficiency is that of records, 
Human progress 
is based on records and so is progress from inefh- 
ciency to efficiency. The efficiency engineer upon 
entering a plant records faithfully just what that 
plant is doing with its men, money, materials and 
equipment, and in order to prevent the leaks and 
losses attendant wu} vour business so must you 
utilize the principles of records along similar lines. 
IT don’t knoy hat records you could utilize the 
Dest, but it occur record that would 
andicate to you the the stock that you 
dispose of and the month f the year in which it 
is disposed of would enable you to order much 
in- without them and con- 
idvance. 


more 
siderably furt 

The United 
records 
ing up a new 
gite selected, who for 
qmonths checks oft 
human being of 

The company, 
how many men out of a thousand smoke, can 
determine 
while to open up a store upon that particular spo 


¢ 


independently th 
her in 
Cigat res utilize the pri ciples of 
in a rather unique Before open- 
hey station a man upon the 
weeks and even 
male 


way. 


days 
with an odometer every 
mature age. 

records just 


knowing from its 


accurately whether it would be worth 


’ ? 
} ‘4 
in advance of signing the lease. The result is that 
Rent sign in one of their 


you seldom see the For 
windows. The average man selects a store site 
by means of his own more 
servation or that of |! 
wife’s and occasionally 
EX-FPRESIDENT | F re ARCHIBALD. 


Stores utilize the princi 


accurate ob- 


possibly his 


‘les oft 


> -ords 


hings 
money, 
taken 
same line 

Having 
my persor 
can give 
efhciency,. : ai n 
approximat \ oU Dp nt. lent, that 
per cent. of him go ind it is 
per cent. that | talk to you about. 

The second principle of planning. 
Most men hustle and bustle around, but efficiency 
isn't noise or excitement. It is organizing planned 
action leisurely done with every step marked out 
im advance. Some men are like tugboats, tossed 
about on the waves, darting here and there amid 
dense clouds of black smoke and steam. They 
seem to be tremendously busy. With them there 
is always something doing, but a tugboat never 
gets anywhere in particular, for it ties up at the 
game dock at night. Other men are like ocean 
liners. They move calmly, quietly, and with no 
show of effort, move according to plans laid out 
in advance, on schedules accurately derived from 
their plans worked out in detail. 

If you are going to increase human efficiency 


efficiency is 


you must plan, and these must be based 


on recoras. 


plans 


I said that efficiency was the best, easiest and 
quickest way to achieve a given result. In order 
to use it you have got to utilize these two prin- 
ciples, you have got to have records of the type 
ot goods that your people do buy the most of, 
and you have got to have plans and schedules 
made out to handle that particular line of goods 
You have got to analyze in accordance with these 
.arce principles instead of guessing. 

Then you must standardize conditions and 
operations. One of the worst things that happens 
to a business man is the perpetual jag of selling 
satisfactorily. Many a merchant has said, every- 
body knows me and my goods, but the fact is 
that he is only known to 10 or 15 per cent. of 
people in town. Everyone is the greatest person 
in the world to his little home group. Of course 
he is. He’s a teacher in his own home town. 
He’s unique. He knows everything there is to 
know. 

People don’t buy your goods from a sense of 


A. L. THOMA, TREASURER AND CHAIRMAN OF 
THE FASHIONS AND PUBLICITY COM MITTEE, 


duty, and besides your regular customers are 
constantly being attracted to other stores by clever 
schemes. Do Think. Quit 
There is nothing but 
beneath it and you can’t build on 
I know a department store within 
a mile and a half from where I am standing where 
$4,000 worth of old } 

worth a hoop-da-du. Now, maybe -they could 
sell them for 50 cents a piece these $15 articles, 
maybe not. What do your along 
lines show? What’s your best buying unit? 
type of sells your 
most Satisfaction to your customers? 


something different. 
this special sales business 
shifting sand 
shifting sand. 
there is 


style goods that is 


these 
What 


with 


records 


goods best and 
How 


How often 


person 
often 
do you turn over your entire stock? 
should you? Do some planning. 

Do some planning. I don’t care what the plan 
is so long as it’s based upon the records in front 
of you. Standardize the conditions in which sales 
are made in your stores. The location of the 
jewelry department is not the big essential for 
The biggest essential is the satisfac 
tion that your customer feels when he buys there. 
A satisfied customer will hunt the department up. 
Standardize your operations. What is the best 
way to sell your goods? What is the best appeal 
to your Customers? 


its success. 


There are several other principles of efficiency, 
but back of all of them is the principle of com- 
mon sense. Common sense is very teachable, very 
easily acquired. There’s no use telling a man to 
use common sense and then trust to Providence 
that he will do so. I will tell you what common 
sense is. It consists of two things. Clear cold 
logic, which can be acquired from a text book 
very eaSily, and sound feelings. 


Every sales manager in the world has to keep 


the feelings of his met his sales organ- 
ization keep the 
spirit of team work alive in your organization by 
making sense of responsi- 
bility. They will not feel this responsibility un- 
less they feel an interest in the business, and 
you can't expect a man to be interested in an 
abstract proposition. 

Let them understand what you are doing. Let 
them be part of the team. If you can make all 
persons in your employ feel that this work is 
important then they will do it well. If you can 
get them thinking along the lines I have indicated. 
If you can make them keep records and then 
plan their schedules of work and duty you can 
accomplish the same results in your business that 
Henry Ford has been able to accomplish in the 
automobile industry, or the Uneeda Biscuit Co., 
National Cash Register or the Burrows Adding 
Machine Co. in their lines. 

The amazing thing about successful people is 
that they are apparently marvelously like unsuc- 
men, in everything that they do except 
“tlinking.”” The brain is what counts. If you 
will stop in at your library when you get home 
and borrow Emerson's “Principles of Efficiency,” 
and apply them to your business you will have 
solved the problem of finding and taking the best, 
easiest and quickest way to your desired goal. If 
vou have no library tell your genial brother 
. Harry C. Larter. He will be glad to 

further information about how -to in- 
efficiency in business, because he 
has actually gone through this work under our 
instruction, and you have experienced some of 
the results of it in the order maintained at your 
conventions. TI shall be glad to co-operate with 

in furnishing you with further details at any 


sound of! 


goes to pot. So must you to 


vour employes feel a 


cessful 


jeweler, 
send you 
crease human 


Oliver G. Fessenden then made the an- 
nouncement that the Interstate Commerce 
Commission ‘had just promulgated a de- 
cision permitting jewelers to sell from their 
sample trunks. This announcement came 
as the result of a bitter fight which has 
been waged by the jewelers against a rul- 
ing of the Interstate Commerce Commis- 
sion some time ago. The issue of THE 
JEWELERS’ CIRCULAR which appeared in the 
convention hall on Tuesday morning con- 
tained a complete account of the victory 
won by the jewelers, of which a part was 
an interview by Mr. Fessenden, who, as 
president of the Jewelers’ Protective Union, 
was a leading factor in the winning of the 
victory. 

The next speech scheduled on the regular 
program was an address by Prof. Frank 
Alva Parsons, president of the New York 
School of Fine and Applied Arts, who was 
to have spoken on the subject “Importance 
of a Fundamental Knowledge of Design- 
ing.” Unfortunately Mr. Parsons was out 
of the city and unable to speak. 

Following the announcement that 
Parsons was unable to deliver his address 
President Combs introduced Ludwig Nis- 
president of the National Jewelers 
Trade, who delivered an inter- 
esting address under the caption “What 
the National Jewelers Board of Trade 
Means to the Retailer.” His address was 
as follows: 


Mr. 


sen. 
Board of 


LUDWIG NISSEN, 
Members of the National Retail Jewelers’ Associa- 
tion: 

When your good president wrote to me asking 
me to address this convention and touched upon 
the possible subject of my talk, I wrote him in ac- 
cepting the invitation that he might give it any title 
he pleased, for if I could not talk to or on the sub- 
ject I could at least talk around it. The subject, 
however, having been made, “‘What the National 
Jewelers Board of Trade Means to the Retailer,” I 
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should be able to talk to it and on it as well as 
around it. 

Now, what does our Board mean to you and what 
are our relations? Let us first of all admit with- 
out resort to any species of hypocrisy that every 
organization is primarily formed for the protection 
of the interests of its own members. But as you 
no doubt all have heard the doctrine proclaimed 
that a man can be dead in love with his own wife 
and yet have a good deal of affection for some 
other woman, so it is with us, we are first for our- 
selves, but you are our next of kin and our inter- 
ests are so closely interwoven that we cannot get 
along without one another any more than a tree 
can grow without sun and soil. 

In trying to make clear what the National Jewe!- 
ers Board of Trade means to the retailer, I feel 
constrained to tell you something of the functions 
of the Board of Trade and then allow you to draw 
your own conclusions as to what the performance 
of these functions mean to you. First of all we 
collect information about the financial standing of 





LUDWIG NISSEN, CHAIRMAN OF GENERAL COM- 
MITTEE OF THE JOINT ORGANIZATIONS, 
WHO HAD CHARGE OF THE ENTERTAIN- 

MENT OF THE VISITING RETAILERS. 


all those being engaged in any branch of the 
jewelry trade. This includes wholesalers and re- 
tailers, and the fact of being a member of our 
Board does not in any way exempt an individual, 
a firm or a corporation, from the most thorough in- 
vestigation. Then we go a little further and ex- 
amine into the antecedents and character of every 
individual of a firm or corporation. 

It is somewhat hard to admit that among those 
who handle as commodities of commerce the most 
precious creations of God Almighty, there shouid 
be in it those whose strictest honesty could be 
doubted; but we would belie the purpose of the 
creation of our fraud-fighting fund if we did not 
admit that in our craft, which should, and in the 
main does, contain only the highest order of man- 
kind, there have nevertheless been discovered some 
of the blackest commercial scoundrels the world has 
ever produced. This is no doubt due to the fact 
that our most exclusive commodities are so easily 
transported, transferred from one to another and 
disposed of, 

We speak as illustrative of a man’s strongly 
developed faculty for stealing, of one who wou! 
steal a hot stove. Well, if there are those who 
would steal what they cannot hide, nor carry, nor 
dispose of, how much more readily will they be at- 
tracted to a commodity that is so easily hidden, 
done away with and sold without possibility <f 
identification. 

This is the great risk to our business, and for 
that reason the unquestioned honesty of purpose of 
a man engaged in it counts for more in establish- 
ing his credit than any other known factor. And 
right here I want to say that in this field of 


gathering and disseminating correct information 
you retailers have it entirely in your own power ‘o 
make the relations between our two organizations 
stronger, more satisfactory and more confidential, 
and to help establish the fact that what our Board 
means to you ts to establish the knowledge of your 
character and to safeguard the value of your repu- 
tation, whether good or bad, and to protect your 
interests. 

There are those among retailers who complain 
that we do not give them a rating commensurate 
with their real worth and standing. I want to 
make the unqualified statement that where such 
complaint is based upon fact it is always the sole 
fault of the retailer instead of ours. Whenever a 
concern will submit to us a written, clear and exact 
statement of its financial affairs, we embody that 
statement in our reports to members, together with 
what other information we may have gathered as 
to the reliability of such statement, and more 
particularly as to the general methods employed in 
the conduct of that concern’s business. We try to 
find out whether a concern is prompt in its pay- 
ments, whether it is apt to make unjustified claims 
for the purpose of delaying settlements and every 
point that enters into the general character of the 
business and of the men who are running it—in 
short we investigate the financial, social and mora! 
conditions of every member of our craft. The 
only matters we do not examine into are their po- 
litical and religious affiliations. 

In the matter of making correct reports and 
ratings we have to contend with many men who 
offer all kinds of frivilous reasons—or if they do 
not offer them they use them as secret mental juszi- 
fications—for not making correct statements cf 
their affairs. Many withhold such detailed stare- 
ments because they do not want to reveal their real 
worth to the tax gatherer. Those who practise this 
are dishonest and they must as a consequence suf- 
fer a curtailment of credit, which in the long run 
will cost them many times as much as if they paid 
their honest tribute for the protection of their lives 
and property to the country, State and the com- 
munity in which they live and do business. Then 
there are many other unjustifiable reasons why 
proper information is not given, the particulars of 
which I do not need to state because they are easily 
imagined. 

And this bring me to the main point of my dis- 
course—reliability. Not very long ago I had the 
honor and privilege to address a graduating class of 
400 or 500 boy and girl students of a popular 
college. I do not want to presume to deliver a 
moral lecture to an audience in which many are 
much older and more experienced than I am, and 
of which I am willing to acknowledge all are wiser 
than I am._ So, therefore, I will get this before 
you in the way of reminiscence as to what I told 
this graduating class of young people just entering 
into the world’s activities for the purpose of finding 
their proper places in them. 

Reliability is the first and main factor in the su-- 
cess of every human being. The term includes 
not only the strict adherence to financial responsi- 
bilities, but it involves punctuality in keeping ap- 
pointments, hard work, and in some cases almost 
superhuman effort in keeping promises, exact 
truthfulness in every relation of life—in short a 
realization on the part of all the world that your 
spoken word has behind it every essential of posi- 
tive proof. It excludes the quality of over-protes- 
tation. Like the artist who painted a cow and in 
order to prove that it was not a horse found it 
necessary to paint under it, “‘This is a cow,” there 
are those who with every statement they make find 
it mecessary to tell you that they are telling th 
truth, and with every act they commit tell you that 
it is an unselfish act, and who in conferences with 
their co-workers in any cause look upon it as an 
absolute essential to say and repeat in various form 
that the cause or policy they advocate is really 
nothing to them; that it is solely in the interests 
of the other fellow, and that it is only their high 
sense of duty that compels them to act in the way 
they are doing. You can always put such men 
down as absolute liars, for human nature is not 
constituted that way. 

[It is unquestioned by all philosophers that every 
human thought or act has some selfish motive be- 
hind it, and it is a philosophical dictum that en- 
lightened selfishness is the most reliable guide to 
human action. Such men, as referred to, belong te 
that precious, specious variety of humanity that 


when tr 
quagmires 


constantly pose as paragons of virtue, 


reality they are steeped in the sodden 
of rotten immorality. 


These remarks on self conviction of insincerity 


lead me to an illustration of one of my own expe- 
riences, Many years ago, on a pleasant Sunday 
afternoon, | took my girl down to Coney Island — 
the same gir] that now takes me. In coming home 


in the evening on one of the big boats leaving the 
iron pier, there was in our immediate neighborhood 


quite a large crowd of men and women who seemed 
to have imbibed in the good things of Coney Island 
a little more than they ougnt to. One of the 


women of the party, who seemed aggrieved at 
something that had been said or done to her, kept 


protesting that ““She would not stand for it because 
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A VIEW OF THE NEW YORK JEWELRY DISTRICT 
SHOWING THE DECORATIONS IN HONOR 
OF THE VISITING JEWELERS. 


she was a lady.”’ After repeating this four or five 
times, the drunkenest man in the crowd (and you 
all know that drunken men and little children wil? 
tell the truth), blurted out by saying, “Oh, damn 
you, shut up! If you were a lady you wouldn’t 
have to tell it.”” And so in all walks of life, a man 
who has achieved a reputation for reliability only 
needs to say “‘yes’” or “no” to a proposition with- 
out having to waste his time explaining why he 
says yes or no. And I told these youngsters that 
the man who builds up a reputation for absolute 
reliability will have harder work to keep success 
away from him than the other fellow will have in 
having io come to him, 

Sticktoitiveness is a close second to beingbe- 
lievedness in the matter of achieving success. 
Josh Billings said, “‘Remember the .postage stamp, 
my boy, its only usefulness consists of sticking 
to one thing until it gets there.” 

Besides gathering and furnishing information 
for the purpose of keeping as nearly as possible 
all the people of our trade out of trouble, we help 
them, if inadvertently they get into trouble, hy 
trying to conserve the best interests of creditors 
and debtors alike in matters of procuring exten- 
sions as well as in bankruptcy cases. But there 
are cases in which we strenuously help to increase 
the troubles of who try to avoid honestly 
meeting their obligations by the practise of fraud. 

I have mentioned that we have a fighting fund. 
This fund is employed in investigating all sus- 
picious cases of failure and in prosecuting all cases 


those 
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of uncovered fraud has al been employed 
in several insta in the prosecution of 
lawyers who, 
haps most responsible for the fra 

And it has been 
great legal profession by the i1n- 
looking disbarment of 


rascally 
sons ol I r own, were per 
idulent practises 
of certain debtors. used for the 
purification of the 
stitution of cases 

members of that profession who « 
vising and participating in fraudulent 
many sorts. And it js with enormous satistaction 
that we can point to the fact that we have removed 
from their fields of operation, at least temporarily, 
1any dishonest members of our craft as well as dis- 
honest members of the legal profession by 
obtained convictions and jail 


judicious employment of that fighting fund. 


toward 
lisgrace it by ad 


practises of 


havi! 2 
sentences from the 

There are, of course, other matters of which the 
Board takes cognizance and which operate large!y 
and principally for the protection of the honest re- 
tailer, chief among which is the enforcement of the 
national and State stamping laws, which have only 
been put upon the statute books in recent 
There are 21 States that have enacted laws again:t 
fraudulent 13 of which have gold and 
silver eight of which have silver 
alone, which are practically uniform; namely, 
Arkansas, Florida, Maine, Michigan, Missouri, 
New Hampshire, Ohio and South Carolina. Of the 
13 having gold and silver laws the following have a 
uniform law conforms to the present Na- 
tional Stamping law: namely, Colorado, Iowa, 
Maryland, New Jersey, North Carolina, Rhode 
Island and Wisconsin, while the other six have 
silver laws practically uniform, but gold laws which 
differ in many respects; namely, Connecticut, 
Illinois, Massachusetts, New York, Pennsylvania, 
and Virginia. 

Those of you represent the other States 
where this of righteousness has not yet 
taken root should get busy with your legislatures 
to enact such laws, and when you have succeeded 
in getting this done, and then all of you see to it 
that these State laws are enforced the fraudulent, 
swindling jewelry manufacturer and seller would 
have mo more chance of escaping his just deserts 
than a bow-legged girl has of getting married in the 
town she was raised. 


years. 


stamping, 


laws. and laws 


— ] 
which 


who 
spirit 


With reference to the National Stamping Act, it 
must be said that it can only be made operative in 
interstate commerce, and we are in the incon- 
gruous predicament of seeing the United States 
absolutely impotent to punish the making and sell- 
ing of spurious jewelry, provided both operations 
take place in the same State. For instance, if a 
manufacturer makes in New York and sells across 
the North Jersey City, $1 worth of 
jewelry falsely stamped, the United States Govern)- 
ment can prosecute and punish him. But if that 
Same manufacturer makes in New York and sells in 
New York $1,000,000 worth of the same stuff, the 
United States Government is as impotent to pun- 
ish that swindler as any one of you individually is 
to punish God Almighty for allowing the existence 
of the devil and his i: 

Here in New York we have a stamping law, and 
I will take the liberty of telling you, with what I 
hope you may modesty, that unde: 
that law I have the distinction of having procured 
for false stamping the first jail sentence that was 
these United States of America. 

But in spite of all our virtues, I am compelled 
to make the part of 
our rating s\ wrong. Under 
a former regime of our rating department, it has 
happened that concerns that had made bad and dis- 
astrous failure , af and in some 
cases after settlements, with their creditors 
on the basis of a small percentage of their obliga- 


tions, tirst 


River, in 


fluences. 
consider due 


ever impose: 


, 
contession that is one 


. . . 
‘ i -« ‘ . 
stem thi radicaily 


‘a settlement, 
several 
been reinstated to the credit rating 
: pacity for making 
money again, but without having liquidated the bal- 
ance of their former indebtedness 
This is an injustice upon the honest debtor who 
has always paid 100 cents on the dollar. We all 
instances. both in and out of the jewelry 
| 


know ot 

business. where men have become rich because «zf 
their failures, and to put these upon the same level 
with the honest debtor, even though they may be 
rich, is to put a premium upon dishonesty. The 
fact that a man for one reason or another obtains 
a legal release from his obligations does in no way 
absolve him from the moral responsibility for those 
obligations, and he should never he reinstated into 
the full measure of confidence of his 


when they have shown a ca 


fellow-men 


like a man, and the richer he is 
for his not doing it. 

of directors has taken 

his matter, but the majority have always held 

it might prove embarrassing to a concern, and 

perhaps also to its creditors, to be lowered in 1ts 

cause for .t. 

errors 

committed. Let us wholesalers and 

retailers all unite in bringing about the establish- 

ment of the maxim in our craft that none but hon- 
est men shall be able to thrive in it. 

And now, in conclusion, I have a word of can- 
gratulation. I have called attention to some of our 
mutual shortcomings. I want now to press a word 
of commendation for the great body of jewelers in 
this country. Since the panic of 1907, and the 
addition of some contributory causes since, there 
has been no trade that has suffered more from duil 
times than ours has. People must pay rent, they 
must eat and drink and they must wear clothes, 
but jewelry is the first thing they do without when 


rating without any primary present 


l'nder our present system, however, these 


are no longer 


HARRY LARTER. WHO COMMANDED THE “GOLD” 
ARMY ON THE OUTING. 


hard times pinch. That in the face of these cir 
cumstances the trade has stood up as well as it has 
is a marvelous showing of the splendid ability and 
general high character of the great bulk of the men 
engaged in it, and is a subject for high praise and 
congratulation. 

what it could te 
there is nothing so good but 
it could be improved upon. 


There is nothing so bad but 


worse, and likewise 

what So bring forth 

Bring into full play your innate 

spirit of righteousness and prove to the world that 

Providence did not make a mistake in entrusting 
ith the luty of happiness of 
:, 


1ankind by decorating the homes and the 


your energies, 


enhancing the 
physi- 
beings of men and women—elevating all to a 
sub] me and 


’ 
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higher state of earthly existence. 


eer the two great essentials necessary 


ichievement of that result—reliability and 


ntiment can best be summed up in these 


“It never pa 


pays to fret and growl 
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en tortune seems your foe, 
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ter-bred will push ahead 
And strike the braver blow. 

For luck is work, 

\nd those who 
Should not lament their doom. 

But yield the play, 

And clear the way 


shirk 


, 


That better men have room.’’ 


Joseph Mazer then outlined briefly the 
plans of the committee for the forming of 
a plan for assisting embarrassed jewelers. 
He stated that when a man was found to 


be fraudulently attempting to evade his 
debts it was the intention to co-operate 
with the Board of Trade to secure his pun- 
ishment, but where a fellow jeweler was in 
hard luck, honestly, the committee could go 
to the Board of Trade and demand that he 
be given a chance for his commercial exist- 
ence. “The idea is,” he said, “to make the 
association 100 per cent. payers, and not 
99.99 per cent. even—an association where- 
in every member is absolutely honest.” 

Mr. Nissen replied that the Board would 
work with the jewelers to unite on a stand- 
ard which would mean that none but hon- 
est men shall thrive in the jewelry business. 

In introducing the next speaker on the 
program, Harry C. Larter, New York, who 
is chairman of the entertainment commit- 
tee, President Combs spoke of him as the 
mainspring of the entertainment program, 
and called particular attention to his smil- 
ing countenance and his anxiety to tell the 
convention guests of the entertainment in 
store for them. He said that Mr. Larter 
would first deliver his address on “Father 
and Son in Business.” The address was 
as follows: 

ADDRESS OF HARRY C. LARTER. 


After listening to the fine talks you have had 
this morning, especially that one by my friend, Mr 
Barber, to whom I am indebted for all my knowt- 
edge of the wonderful science of efficiency, | am 
somewhat timid and embarrassed in trying -to ex- 
press to you my thoughts on so large a subject as 
has been assigned to me. 

The ‘‘Father and Son” movement is attracting a 
lot of attention in various forms throughout the 
United States, and it is a subject that is worth 
while our spending a little time discussing, I am 
sure some fathers do not realize how important it 
is to show an interest in what their sons‘ ambitions 
and desires are. Also, some sons do not realize 
with what good fortune they. are blessed by having 
the opportunity of being in business with their 
father. 

This past Winter it has been my good fortune to 
attend a number of “Father and Son’’ banquets. 
One I recall was that giver by the Merchants’ 
Association of New York, in the Waldorf-Astoria, 
at which there were 1,500 sons and their fathers. 
The whole idea was to bring the sons in closer 
touch with their fathers’ problems, both in the busi- 
ness world and national affairs. It would have 
done all you fathers and all you sons (for I am 
sure I am addressing both this morning) good to 
have heard the fine addresses, by a number of 
prominent men, on how the successfully carrying 
out of many large business problems depends upon 
the hearty co-operation of sons and fathers. 

Very recently I read a very amusing article bv 
Ellis Parker Butler, of the “Pigs Is Pigs’’ fame, 
telling about a father who was persuaded that he 
ought to pay more attention to his 18-year-old boy, 
and who, at the earnest request of his son (who 
also had been urged to make more of a comrade of 
his father), agreed to sleep out one night in a tent 
adjacent to their seashore home and have breakfast 
early morning. The result was that the 
father did get better acquainted with his son, but 
he made a closer acquaintance with the mosquitoes 
and other night insects, as well as getting a good 
wetting (owing to a severe Summer storm) and 
having a mighty poor breakfast, cooked by the boy, 
all of which the boy seemed to have enjoyed very 
much, but the father’s experience was very laugh- 
able “But,” he said, “it was all worth while. 
The moral of this story is—fathers get closer to 
your sons. Sons, study your fathers’ interests, as 
you need each other. 

I am sure you will pardon the following per- 
sonal allusion. It has been my good fortune to be 
associated in business for a good many years with 
my father, and no ote appreciates more the high 
standard of business honor that he has established, 
or the wise counsel and judgment he has given me 
when, in my enthusiasm to put some things through, 
[ was inclined to go to the other extreme. Like 


’ 


in the 


’*? 





September 1, 1915. 


THE JEWELERS’ 


CIRCULAR-WEEKLY 


~] 
.* « 
~w 


Final Report of the Great A. N. R. J. A. Convention. 


a number of others here in the audience, I am in a 
dual position, | am in business with my father and 
am the father of sons, both of whom I hope wiil 
some day want to be associated with me in busi- 
ness and if I can leave them as good a record or 
give them as good treatment as my father has given 
me I shall pe more than satisfied. 

But, in discussing this subject, let us confine 
ourselves to our calling, “Tne Jeweiry 
susiness,’’ and divide it, putting it under two 
heads: 

First. Fathers what are you doing to make it 
worth while for your sons to want to be in business 
with you? You have often heard men say, “I do 
not propose to have my boy or boys take up my 
business because I am more ambitious for them ‘to 
do better and bigger things than I have been able 
to accomplish.”’ To be dissatisfied with your own 
business, the jewelry business, is a mistake, for 
there is no more honorable calling than that in 
which you are engaged. You go to your physician 
because you have confidence in his ability, or you 
consult your lawyer because he has established a 
fine reputation. I consider that the calling of the 
right kind of jeweler is on a par with that of a 
prominent doctor or a reputable lawyer. It de- 
pends, however, upon whether you are absorbed 
primarily in making money, or whether you prefer 
to build as a foundation—or leave as an inherit- 


chosen 





MAZER, CHAIRMAN OF THE RESOLU- 
TIONS COMMITTEE. 


JOSEPH 


ance to your male offspring—a reputation for 
having sold merchandise of unquestioned quality 
and given everybody a square deal and have the 
world say that you were a merchant to be depended 
upon. 

Some of you jewelers, located in the smaller 
cities, may feel that your environment prevents 
your making the progress you would like. Let me 
try and show you that wherever you are you can 
do things that will be a great help to your son or 
sons. I think it was Emerson who wrote, ‘“‘Have 
something the world wants and, though you dwell 
in the midst of a forest, it will wear a beaten path 
to your door.’”” You will find this quotation above 
the desks of two men in a small northwestern town. 
The world at large did not know that there was 
such a town as Rochester, Minn., until the Mayo 
brothers, now famous surgeons, put it on the map. 
While they have established a reputation as sur- 
geons second to none, do you know that it was 
their father, who was a country physician in a 
thinly settled community, who instilled into them 
the knowledge and experience he had secured under 
the most adverse circumstances and made them am- 
bitious to build on his foundation and to do bigger 
and better things. 

It was Dr. Mayo, a country physician, the father, 
who made it possible for the Drs. Mayo to establish 
their world-wide reputation as surgeons, and to 


Rochester, Minn., come many physicians from all 


over the world to consult with and learn from 
them, 

I say to father jewelers, the making of 
money in your position is but a by-product—better 
a reputation as the most honorable jeweler in your 
community, for it is the best asset to leave your 
son. 

Second. Sons, what are you doing to deserve 
your father’s having you in business with him? 
Are you taking it easy and letting nim assume all 
the burdens and worries to successfully conduct 


the business? How much better it would be for 


you, 
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ENTRANCE TO MAIDEN LANE AT BROADWAY 
DURING THE CONVENTION. 


you to get a thorough insight into the business and 
learn from his experience how best to buy and 
handle the merchandise and improve upon the pres- 
ent methods of doing business. Remember that 
the enthusiasm of youth needs to be tempered 
with the wisdom of later years, and real substan- 
tial progress requires time to bring its just returns. 
Therefore, do not be impatient if your father does 
not move quite as fast as you think he ought to in 
helping you to carry out some of your plans for 
progress—perhaps he is the balance wheel you need. 

I have been a baseball fan nearly all my life and 
take lots of pleasure in reading all about the great 
national game, and I think it is generally acknowl- 
edged by those who know that it is team-work that 
produces the best results rather than the play of 
some individual star. It takes a good catcher ‘o 
make a successful pitcher, while a poor pitcher will 
hamper the work of a fine catcher. Therefore, 
sons, you can pitch and catch in business in har- 
mony with your fathers. You can build and Jo 
better things. 

You will probably forget nearly all I have said 
this morning, but I would like to drive some points 
home and therefore will sum up briefly: 

First—The jewelry business is worth while. It 
is an honorable calling. 

Second—It is more important to leave a fine 
reputation for honesty in dealing as an asset to 
your sons than money. 

Third—Sons, you can be a great comfort and 
help to your father if you so mind. You can 
build bigger and do better things on the business 
foundation established by your father, for after all 
it is team-work that counts. It is what the father 
establishes and what the son does to enhance the 
reputation that makes worth while the father and 
son in business. 


’ 
Ke 


following his address Mr. Larter sp 
at some length regarding the arrangements 
which had been made for entertaining the 
colvention guests. He called attention to 
the fact that the ladies would meet at the 
Grand Central Palace at 2 o'clock instead 
of at 2.30, as had been previously planned, 
and that they would be divided into par- 
ties and be given the opportunity of making 
a tour of the Altman and Wanamaker de- 
partment stores. Special arrangements 
were made for entertaining the ladies, he 
announced. He then called attention to the 
big entertainment day, Wednesday, telling 
the jewelers of the arrangements which had 
been made for the outing. He explained 
that the guests would be divided into two 
arinies, known as the “Silver” and the 
“Gold” armies, and that they would embark 
on Central Railroad of New Jersey boats, 
the “Silver” army ieaving at 8.45 and the 
“Gold” army at 9.30 a. mM. He then said 
that a special drill would be given by New 





ARTHUR A, EVERTS, NEW MEMBER OF THE EX- 
ECUTIVE COMMITTEE. 


York fireboats and that special amusement 
features and an old-fashioned shore dinner 
had been arranged for at Pleasure Bay, 
N. J. 

Just before the adjournment of the 
morning session the following committees 
were announced: 

Credentials—Chairman, Oscar E. Lentz, 
Clintonville, Wis.; E. H. Titmus, Peters- 
burg, Va. 

Membership—T. J. Steudel, Clinton, Wis. 


Deceased Members—A. J. Weiting, Chi- 


cago. 

Legislation—W. J. Lukens, W heeling, W. 
Va.; F. T. Sterns, Keene, N. H.: W. H. 
LeBolt, Chicago ; r. C Hyde, Appleton, 
Wis.; B. F. Harless, Houston, Tex. 


Resolutions—Chairman, Joseph Mazer, 
McAlester, Okla.; A. A. Eberts, Dallas, 
Tex.; C. D. Davis, Bridgeport, Conn.; F. J. 
Heintz, Lexington, Ky.; J. S. James, Rich- 
mond, Va.; A. J. Stoessel, Milwaukee, 
Wis.; E. H. Hufnagel, Mt. Vernon. N. Y. 

Skilled Workmen—Chairman, A. W. 





74 


THE JEWELERS’ CIRCULAR-WEEKLY 


September 1, 1915. 


Final Report of the Great A. N. R. J. A. Convention. 


Johansen, Chicago; L. A. Van Ess, Mail- 
waukee, Wis.: J. P. Archibald, Blairsville, 
Pa.; G. M. Fisher, Salisbury, Md. 

Trade Itnterest—Chairman, G. A. Brock, 
Los Angeles. Cal.; E. I. Waddell, Presque 
Isle, Me.; J. R. Tack, Newark, N. J.; E. J. 
Ballard. Evansville, Wis 

The session then adjourned at 12.lo Pp. Mo. 
to meet Thursday morning. 

Tuesday Atternoon., 
given over to 


Tuesday afternoon was 


viewing the various exhibits in the exhibi- 











THE “MONMOUTH. WHICH CARRIED THE 
“SILVER ARMY.” 


tion hall. The booths were practically all 
ready by the time planned, Tuesday noon, 
and the hall presented a most pleasing ap- 
pearance, 
CONVENTION LADIES VISIT DEPARTMENT STORES. 
During the afternoon the ladies of the 
convention made the tour of the Altman 
and Wanamaker department stores, and 
were afforded an opportunity to see much 
of interest and do any shopping that they 
cared to do. 
The Big Outing and Clambake at 
Pleasure Bay. 
History records many notable mili- 
tary events where an invading army has 
marched into the territory of the enemy, 
captured cities, subdued the inhabitants and 
taken possession of vast treasures. The 
armies of “Gold” and “Silver” captured no 
cities and, so far as has been reported, sub- 
dued none of the populace, but the jewelers 
from all parts of the United States who 
marched in the ranks of the “Gold” and “Sil- 
ver” forces when Pleasure Bay, the famous 
Jersey seashore outing resort, was captured 
last Wednesday, made one of the most 
successful invasions of that pleasure haven 
that has ever been recorded. “Theirs not to 
reason why, theirs but to eat and eat,” and 
enjoy the hundred and more special en- 
tertainment features provided for them. 
Armed with keen appetites and filled with 
a determination to get the most out of a 
day, which to many was most unique and to 
all interesting in full measure, the jewelers 
fought a good fight and won a notable vic- 
tory. Marshaled aboard the Monmouth 
and the Sandy Hook, two of the fastest 
and most sumptuous liners that ply the 
waters about the metropolis, these trans- 
he jewelers safely to Atlantic 
No submarines were 


ports took 
Highlands and return. 
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sighted and nothing of an unusually start 
which would in any 
first salt 
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ling 
way mar the trip. It was the 
water ride that many of the jewelers had 
ever experienced. 

The weather—oh yes—the 


entertainment 


weather was 


just what the committee 





ordered, a bright sun and no rain. Final 
arrangements were not completed with the 
local dispenser of atmospheric conditions, 
however, until last Tuesday night. When 
along about 10 Pp. M. it began to rain and a 
hne young thunder shower followed. Harry 
Larter, chairman of the entertainment com- 
mittee, began to worry and fret and fume 
and wou.d not be satisfied until he got the 
weather man on the telephone and obtained 
an iron-bound promise that the day would 
be pleasant. 

The trip was made in two divisions—one 
on the Monmouth carrying the “Silver 
Army,” and the other on the Sandy Hook, 
with “Gold” forces. 

A word about 
armies which won the 


the embarking of the 
battle of “Eats” 














PRESIDENT COMBS AND A. L. THOMA ON BOARD 
THE “SILVER ARMY” BOAT. 


against an army of 9,000,000 clams and 
their allies—the brothers’ lobster, fish, 
chicken, the other good things that go to 
make up a real shore dinner. 

THE TRIP ON THE MONMOUTH. 

The start was made from the 42d St. 
pier of the Central Railroad of New Jer- 
sey. At the entrance to the pier were mem- 
bers of the entertainment committee wear- 
ing white felt outing hats, on which the 
legend, “Ask Me,” appeared. A megaphone 
man gave directions and the committee 
hustled the holders of silver tickets aboard 
the boat. At the gang plank Chairman 
Harry Larter and several other members 
of the committee were on hand to wel- 
come and direct the jewelers. 

President T. L. Combs, who accompanied 
the “Silver Army,” was across the gang 
plank in good season, as were Second 
Vice-President Charles F. Manahan, A. L. 
Thoma, Joseph Mazer and August Loch, 
who were also on the job. 

\ total of about 300 were checked out 
on the Monmouth. 

The 23d Regiment band was ready for 
the start and had been divided into two di- 
visions, one for each boat. As the good 
ship weighed anchor at 8.52 A. m. the band 


struck up a lively air, and while the trip 
from the 42d St. pier to the Cedar St. pier 
Was in progress the megaphone men sta- 
tioned at various points on the boat an- 
nounced the points of interest, calling at- 
the big German liners, among 
which is the /laterland, interned at Ho- 
boken, the principal high buildings out- 
lined against the New York skyline, the 
Hoboken terminal of the Lackawanna Rail- 
road and the wireless tower, Castle Point, 
the site of Stevens Institute, and other fea- 


tention to 


tures. 

As the Monmouth drew into the pier at 
the foot of Cedar St. fire boats were noted 
convoyed by a police patrol boat, and as 
the .\Jonmouth shipped anchor on leaving 
the Cedar St. pier and headed down the 
bay after taking on another delegation of 
jewelers, the fire boats, Thomas A. Willett 
and James A. Duane, fell in on either side 
and with the police boat parallel the Mon- 
mouth, As the band aboard the jewelers’ 
transport broke into a brisk air, the big 
fire boats went into action and soon were 
sending skyward huge streams of water. 
The sight was one seldom seen even by 
the native New Yorker and it made a big 
hit with the jewelers. The big fire boats 
followed along with the Monmouth for a 
time and finally dropped behind as the 
speedy Jersey Central craft got well under 
way. On the right of the Monmouth was 
the fire boat James A. Duane, and the 
spray from the big streams drove those on 
that side of the lower deck to cover and 
formed a beautiful rainbow as the sun beat 
down from a cloudless sky. 

Soon the Statue of Liberty,.was passed 





eo Ss 


ez ; a She 
: . " ge! +. essa 

i; - - ee, aa se 
% é 

Ae rere, 


ae 


¢ 
neg 


‘ , ij an wees _ 
ey 
: satomenecinn ht real age»! 














THE “SANDY HOOK.” WEICH CARRIED THE 
“GOLD ARMY.” 


guard the 
interest 


and then the big forts which 
bay. These and other points of 
were pointed out and announced by the 
megaphone men, who answered the ques- 
tions of the visiting One in- 
of particular interest was the pass- 
\merican liner P/uiladelphia, 
white letters on 


jewelers. 
Stance 
ing of the 
with the name in 
her sides. 

John W. Sherwood, chairman of the reg- 
istration committee, established headquar- 
ters on the lower deck of the boat, and 
with an efficient corps of assistants was 
soon busy as the proverbial bee. 

The snapshots shown on this page and 


huge 
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herewith and at the top of page 78 were 
taken during the trip down the bay aboard 
the Monmouth by THE JEWELERS’ CIRCULAR 
statt photographer. 

\s the boat neared the Highlands the en- 
tertainment committee gathered the “Sil- 
ver Army” by the band on the lower deck 
and when the boat docked at 10.30 a. mM. the 





for that especial purpose, where the taste 
of all could be satished. 

August Loch and Joseph Mazer 
like to see time go slow, and although 
there was no danger Wednesday they 
thcught that a littie side line stuff would 
do no harm. Joe and August gathered a 
crowd about them and then led in the sing- 


never 





NEW YORK CITY FIRE BOAT GIVING EXHIBITION 


other passengers were allowed to leave the 
boat first. 

A special train on the Central Railroad 
of New Jersey was in waiting for the “Sil- 
ver Army.” 

The special train from the Highlands 
carried the jewelers along the ocean front 
to North Long Branch, giving them an ex- 
cellent opportunity to see the Atlantic 
Ocean and the beautiful Summer homes 
along the coast. 

Arrived at North Long Branch at 11 A. 
mM. Commander J. Warren Alford of the 
“Silver Army” lined up his cohorts into 
columns road-wide and at his word of 
command to march the invasi ‘n of the first 
army moving against Pleasure Bay started. 
Tramp! Tramp! Tramp! along the road 
marched the jewelers, led by their valiant 
commander and his corps of lieutenants. 
As the head of the army approached the 
Shrewsbury River bridge a_ blackfaced 
picket guarding the way to Wardell’s Hotel 
gave the alarm. The column, augmented 
by this time by the ladies who had alighted 
from the trolleys and automobiles, marched 
across the Shrewsbury bridge and swung 
in solid line up the winding road to the 
hotel, where the band gave a final blast 
and the “Silver Army” went into camp. 

Long white linen-covered tables 
been arranged under the trees and a 
mound covered with ducking steamed 
feast cooked for the hungry 


TrOoOWS ot 
. 

had 
huge 


as the 


the dinner, which began at 12 

noon, the members of the army 

found comfortable quarters and quenched 
the thirst of the march at places arranged 





DRILL FOR THE JEWELERS. 


ing of “The Hoof of the Horse Was on 
the Ground,” “99 Blue Bottles” and other 
touching ditties. Joe gave the Oklahoma 
yell, “O-K-L-A-H-O-M-A — Oklahoma,” 
and after drilling August until he also 


and they enjoyed themselves equally as 
much as did the men. 
\t the noon hour, when the dinner was 
announced, the “Silver Army” found places 
at the long tables and discussed the fol- 
lowing menu: 
Hard and soft clams 
Fish—Round potatoes 
Lobster 
Chicken, green corn 
Watermelon 

Beer 

Cigars 

Cigarettes. 

Colored waiters deftly passed from one 
line of tables to another, looking to the 
wants of all, and no one could have gone 
away hungry had he tried. 

During the serving of the dinner excel- 
lent vaudeville entertainment was staged 
on a platform arranged for the purpose. 
While the band rendered different popular 
selections the professional artists enter- 
tained the jewelers and their ladies. Lor- 
ette and Christie, the dancing jugglers; the 
Palmer Trio of musical artists, playing on 
a number of different instruments; E. P. 
Ransome, a clever magician; The Equilos, 
presenting tight-wire specialties and club 
swinging acts; Morello Brothers in their 
comedy acrobatic act, and the great Vento, 
the Handcuff King, all did their acts and 
received the applause of the happy party. 
So it went until the last clam had been sac- 
rified to the hunger of the picknickers. 


The ‘‘Gold Army’’ Captures Price’s 

While the “Silver Army” was busy at 
Wardell’s the “Gold Army” arrived at 
Price’s, on the other side of the river, and 
went into camp. The “Gold Army” was 
under the command of Harry Larter, chair- 
man of the entertainment committee, and 








A JOLLY GROUP OF PASSENGERS ON BOARD THE “MONMOUTH.” 


could give it they insisted that everybody 
join with them. 

All about the big lawn interested groups 
of jewelers discussed the day’s events and 
exchanged greetings. There was a good, 
big representation of the ladies in the party 


he had as his aides a number of members 
of his committee. They also wore white 
felt hats, but had gold bands on their hats 
instead of silver ones. The “Ask Me” 
legend also appeared on their hatbands. 
The invasion of the “Gold Army” was 
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Sandy Hook, and the 
taken by 
ver Army” 


boats 


Same 


ine J NIMmOUTH, 


taken. The New 


Was 
nre 


r 


| 





pier and repeated the exhibition given 
earlier in the day for the entertainment of 
the “Silver Army.” Nothing of special 1m- 
portance occurred during the trip down the 
bay, the transports reaching Atlantic High- 
lands in safety. There were 1,000 pas- 
sengers on board the Sandy Hook, ot which 
about 400 were members of the “Gold 
Army.” A special train was waiting at the 
Highlands and a band also accompanied the 
party. Along the Jersey coast the jewel- 
ers saw many of the most beautiful Sum- 
mer homes 1n the and the excellent 
view of the mighty Atlantic was tor many 
of them a new sight. 

Arriving at North Long Branch the same 
program was carried out as had been the 
case with the “Silver Army.” ‘Commander 
Harry Larter lined up his “fighting men” 


east 








from the foot 
River, on the good ship 
course as that 
bearing the “Sul- 
York 


were waiting off the Cedar St. 
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and, marching eight abreast, they followed 
The ladies trav- 


the band to Prices Hotel. 


eled DY trolle, and by automobile buses. 
\Mlembers of the “Ask Me” committee were 
assigned to each oi the trolley cars. The 
ladies joined in the march to the hotel 








“ASK ME” GROUP OF THE “SILVER ARMY.” 


when the end of the street car line had been 
reached. 

Aboard the Sandy Hook were First Vice- 
President Charles T. Evans, Utica, N. Y., 
and Secretary A. W. Anderson, Neenah, 


Wis., together with members of the exec- 
utive committee. 

Arriving at Price’s the “Gold Army” 
went into camp, following practically the 


same plan as already outlined regarding 
the “Silver Army.” 

The tables were spread under the trees 
and the same menu served, while the jewel- 
ers and their ladies were entertained by the 
same professional talent that appeared at 
Wardell’s. During the time before the 
‘eats” were ready the jewelers and other 
guests watched the preparation of the shore 
dinner. 




































































































TWEED AND 


HIS 


H YDROPLANE, 


September 1, 1915. 


Ph tographers from New York were 
along and took big group pictures of the 
diners at both places, which appear on pages 
jo and 77 

\tter the dinner had the 
megaphone men who accompanied the 
“Gold Army” and pointed out the sights of 
interest on the way down on the boat an- 
nounced that the final entertainment event 
of the day would be a daring exhibition by 
Jack Tweed in his hydroplane. This an- 
nouncement wa made by the mega- 
phone men on the other side at Wardell’s, 
and the two armies had the opportunity of 
seeing an excellent exhibition. The hydro- 
jlane was in waiting on the side of the 
river on which the “Gold Army” went into 
camp and was the center of considerable 
interest. The exhibition was successful in 
every way and proved a crowning feature 
st excellent program of entertain- 


been served 


also 


of a m 
ment. 
\fter the exhibition given by the hydro- 
plane expert it announced that the 
homebound trip would start at 4.45 and 
when the “Silver Army” Price's 


Was 


reached 
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the two parties joined in the home- 
bound march and boarded the same 
special train at North Long Branch. The 
trip to the Highlands was quickly made, 
the combined bands furnishing music en 
route. 

At Atlantic Highlands the Asbury Park, 
the largest boat of the Central Railroad of 
New Jersey ftleet, was waiting, and the 
combined forces of “Gold” and “Silver” 
boarded her for the trip back to New York. 

The plan of combining the two parties 
for the homebound trip was a happy one 
and added zest to a day already filled with 
an almost endless rcund of pleasure. When 
the metropolis was reached an informal 
reception was held as the “Good Nights” 
were said and a day of unalloyed enjoy- 
ment was brought to a successful close. 
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Thursday Morning Session. 


The Thursday session of the convention 


was opened at 10 a. M. The attend- 
ance was not very large wnoen the 
session first opened, but the hall grad- 


ually filled, until the attendance was up to 
that of the previous session on luesday. 
The interest with which the jewelers 
listened to the several addresses was an 
indication of the excellence of the 
speeches, all of which were greatly enjoyed. 
Several State reports were submitted and 
a number of committees reported. The 
morning session was an important one and 
much was gleaned by the jewelers. 

The first thing on the program was t.e 
submission by National Secretary Ander- 
son of the State reports from the District 
of Columbia, Massachusetts, Rhode Island 
and Connecticut. The report of the Dis- 
trict of Columbia was as follows: 


REPORT OF THE DISTRICT OF COLUMBIA RETAIL 
JEWELERS ASSOCIATION. 

Owing to the president’s failing health interest 
abated. <A. D. Prince departed this life May 15. 
Our association had its first annual meeting Tues- 
day evening, May 25, 1915. John Hanson, first 
vice-president, called the meeting to order. Reso- 
lutions were adopted to our late president. 

June 3 a meeting was held; this was an interest- 
ing meeting. The question of the “fake auction” 
was discussed. The prepared letter to the be- 
reaved family of our late president was read and 
signed, atter which election of officers took place. 
A committee was appointed to make amendments 
to the constitution and a membership committee 
Was appointed. 

On June 17 a meeting was held. Reports were 
read and promises of new members were given by 
the membership committee. The chairman of the 
committee on constitution made his report and 
same was adopted, with instructions to have the 
new constitution and by-laws printed. 

June 24 a meeting was held, when reports from 
the treasurer, also from Chairman tdwards on the 
executive committee also took place. 


July 21 special meeting was called to take suit- 
able action: on the death of our brother, John 
Hanson. ' 


This year we have 24 paid-up members and prob- 
ably 50 names on our list. 

Our officers President, C. A. Goldsmith; 
second vice-president, J. L. Whitmore; treasurer, 
J. H. Duchring, and secretary, W. H. Orings. 


are: 


The next report was that of Massachu- 
setts and Rhode Island. It follows: 

MASSACHUSETTS 

The Massachusetts 


Ri PORT. 
Retail Jewelers’ Association 
assumes for the first time its place in the councils 
of this most distinguished body—The American Na- 
tional Retail Jewelers’ Association here in conven- 
tion assembled As a State organization we 

with but a brief period of existence and accomplish- 
ment behind us. We do come, however, with a deep 
consciousness ot the prestige and 
our grand old Bay State in all the activities, both 
commercial and politicial, which have gone to make 
this Republic cf ours the best in the world in whicu 
to live and pursue our industry. We are 
jealous of this reputation and you may be sure that 
the voice of the Massachusetts Retail Jewelers’ As- 
sociation, heard so feebly to-day is destined to be 
one of strength and vigor in the future activities 
of our national association, 

We eastern people have the name of being con- 
servative, and perhaps justly, for it seems to have 
been apparent in our own industry in taking up 
the idea of co-operation. Not until March 30, of 
this year did the idea take concrete form in this 
State, when our State association was formed in the 
city of Worcester, under the able direction of Vice- 
President Charles T, Evans. A most representative 
body of men met in the most cordial manner pos- 
sible dnd without the sign of friction or dissen- 
sion formed ourselves into what we were pleased 
to call the Massachusetts Retail Jewelers’ Associa- 
tion, which, at the request of representatives of 


come 


achievement of 


chosen 





Rhode Island, was made to embrace that State also. 

We started our organization with a paid up mem- 
bership of 82, and have since increasea it to 111, 
representing 50 different cities. The very fact of 
our getting together had a salutary effect on the 
trade, certain evils beginning to disappear at once. 
In due time our various committees were appointed 
and we are beginning to get a grasp on the prob- 
lems which confront us, similiar if not identical to 
those which some of you have already met and 
some which you are yet contending with. 

Our trade interest committee has taken up, among 
other things, the question of incorporating. This 
to put the organization in a better position in case 
of a legal contest arising in the course of the pur- 
suit of any of its activities. Thus you will under- 
stand that they propose to carry through that 
which they attempt to do. The Stevens bill has 
been presented to our members and strongly urged 
for their active support by representation to their 
(ongre*smen. 

Fraudulent advertising has received a great deal 





T. L. COMBS, PRESIDENT, WHO WAS 
UNANIMOUSLY ELECTED A MEMBER OF 
THE EXECUTIVE COMMITTEE OF 
THE ASSOCIATION, 


RETIRING 


ef attention by our association and, through the 
aggressive efforts of our president, has put an ef- 
fective stop to a flagrant case in the city of Bos- 
ton. This we believe to be one of the greatest 
instruments in our hands to use for the better- 
ment of our business and the protection of our 
patrons. The Chamber of Commerce of 
greatly interested in this matter and is at present 
laboring to better, the laws relating to 
fraudulent 


Boston is 


if possible, 
advertising. At the suggestion of this 
Chamber of Commerce we have appointed one of 
our officials to work with them, representing our 
association. 

We have touched upon the matter of the retail- 
ing Manufacturers and jobbers, and it looks as 
though this problem will be solved very satisfac- 
torily to all. We are pursuing the matter in a 
systematic manner through our trades interest com- 
mittee. 

We have adopted a suggestion of one of our 
neighboring States and are establishing an em- 
ployes’ information bureau, which, in conjunction 
with others, I believe will, in course of time, be 
of great service to our members and those of other 
States when in need of an employe. 

The activities of our membership committee are 
very creditably reflected in the increase of appli- 
cations received, which in the month of July were 
11 names and in August up to the present time 
seven. Not a phenomenal growth, perhaps, in the 
light of other States’ achievements, yet it indicates 
a good, healthy development and that the jewelers 
of our State are realizing their possibilities in co- 
operation. 

Massachusetts and Rhode Island deeply appre- 


ciate the cordiality with which we have been re- 
ceived into the national grate- 


fully acknowledge our indebtedness for the assist- 


association, and 


ance rendered us in so successfully organizing our 
State body, also to the officers individually for 
} assistance in starting us along right 
Launched under such auspicious circum- 
stances, with field before us, and, we be- 
lieve, with splendid material to draw upon, we con- 
fidently look forward to the accomplishment of a 
splendid service to every legitimate jeweler in our 
State and country. 


their generous 
lines. 


1 
such a 


The Connecticut report was submitted in 
tabulated form as follows: 


CONNECTICUT STATE REPORT, 


Perea ae Eh BGs i. ase ce ete vce dé a 42 
Membership, Aug. 1, 1915.........0e eee eees 54 
REG Cte Be, BBG s vc ccicerdsreveder 2 
Present MCMDETSHIP ....cccccccccccccces 56 
i Me bs os ne 0a reds Ome Oe.ws 83% 
PUNO MRUIETGEED 6c cc rscccccccocesscees 90 


State of the Treasury. 





Received from former treasurer...... $43.66 
Received from dues ........--eeeeee: 250.00 
SR a cave deecdbaeeneeentemans $293.66 
Paid to the national treasurer....... $100.00 
Pee GE GREED oc cecciccececese. 58.80 
DOR GERONED BNE GBs oc cic ceeccasceeusun $158.80 
Aug. 20, 1915—Balance on hand........... $134.86 
Amount of letters and advertising material 


sent from the secretary's office during 

the fowr miomtR6. ...ccccecces 
Estimated number of jewelers in the State.. 265 
Estimated number should join our associa- 


R98 


Sy ED. os ocecdecben ss abee deena 150 
The auditing committee, reporting 
through Chairman Henry Stecher, sub- 


mitted ils report. He stated that the books 
were checked up to Aug. 18 and showed a 
balance of $6,457.85. Joseph Mazer an- 
nounced that the resolutions committee 
would report on Saturday. He called for 
any resolutions that might be offered to 
the committee for consideration. 

President Combs next announced a 
meeting of the trade interests committee, 
of which G. A. Brock, Los Angeles, Cal., 
is chairman. The meeting, it was an- 
nounced, would be held after the close of 
the session. 

C, A. Wilson, of Kansas, who served on 
the auditing committee of the Steele F. 
Memorial Fund, reported that 
there balance of $1,966.42 in the 
treasury on Aug. 1. It was also reported 
that $100 additional had been received since 
‘hat time from Minneapolis. G. A. Brock, 
Los Angeles, reported that the Pacific 
Coast Gold and Silversmiths’ Association 
had voted the fund $100. It was also an- 
nounced that $43.63 had. been obtained 
during the convention by the sale of Rob- 
erts Memorial Fund buttons. 

Ex-President J. P. Archibald was cailed 
to the platform. An announcement was 
next made that a meeting of the Steele F. 
Roberts Memorial Fund committee had 
been called for Saturday at 11 A. M. 

It was next announced that the Martin- 
Copeland Co. and the Bassett Jewelry Co. 
had extended an invitation to the ladies to 
be guests at the Strand Theater, and taat 
tickets could be obtained at booth No, 401. 

President Combs next made an an- 
nouncement regarding admission to the 
exhibition ard then introduced Charles L. 
Miller, attorney for the Hamilton Watch 
Co., Lancaster, Pa., who spoke on the Ste- 
vens Bill. E. A. Whittier had been on the 


Roberts 
was a 








SU 

























































































- ] ; | 
program to deliver this address, but could 
1 ‘ : : ° . ; , = 7 
10t be at tie convention Che address ot 
Ye) ] 
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\\ é cé etary T Ame ] if) I i | ide 
] Caguc Edmond A. W ttier, asked e ft talk 
to i nation C ent n on th stevens ) I 
hesitated to acce t until I ead his letter a sec: 
time, and fou: d it was the etail ewelers’ iss 
ciation I was to have the privilege of addressing 
When I learned that fact I did not hesitate a 
minute, because the business, especially some of 




















































the troubles of the retail jewelers of America, 
hits home to me, and it is these very troubles, 
piratical price cutting, department store and mail 
order competition, etc., that the Stevens b.ll will 
cure. For some years I have been attorney and 
counsel for the Hamilton Watch Co., which, as 
you all know, was the pioneer in standard prices 
in your business. So I hardly need to tell you 
that I am deeply interested in the question of price 
maintenance and its true meaning of one price 
to all, all along the line. That means that the 
manufacturer should sell to the jobber at a unit 
price regardless of quantity, that the jobber shall 


sell to the retailer at a standard price, and that 
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THE “SILVER ARMY” 
the retailer shall distribute to the consumer at a 
uniform price throughout the country. On acount 
of my close association with some of your most 
troublesome problems, through my efforts as coun- 
sel for the Hamilton Watch Co., to try to make 
some of yOur recalcitrant brothers be good, it gives 
me particular pleasure to address this represent- 
ative body of retail jewelers on a question in 
which you all are, or should be, deeply interested. 


My subject is the Stevens bill, which can be 
summed up in one price to all, all along the line. 
Were it not for the fact that a large body of the 
23,000 merchants which you represent seem to be 
unmindful or at least indifferent to the efforts of 
price maintenance advocates to forward your in- 
terests by procuring at an early date remedial 
legislation, I would not be here to-day to bring 
to your individual attention this all important 
subject of standard prices. That you are not un- 
mindful of the evils of price cutting and the 


injury the price cutter does to everyone of you, 
is evidenced by the complaints the Hamilton 
Watch Co. receives whenever an unscrupulous 


competitor offers say a 892 at $17.35. “Offers” is 
used advisedly, for I can assure you that in a 
great many cases the dealer who advertises Ham- 
iltons below the standard prices does not have 
and cannot procure the watches he offers to sacri- 
fice. When the customer calls for the advertised 
article the salesman regrets that the last one was 
just sold, and generally offers the just as good 
unknown substitute. I dare say every jeweler 
present has complained of the unfair dealings of 
the price cutter, but how many of you took the 
trouble to write your representative in Congress 
telling him what you think of the Stevens bill? 
You are quick to report a case of price cutting 
to the manufacturer of a standard article used 
as a decoy by the business parasite, but did any- 
one here ever send off a letter to his Congress- 
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in in the same mail complaining of the evils 
S:evens hill will remed 

I need not take up your time rehearsing the 
( s ot ce cutting and mail order house com 
petition, you all know the injury it does to the 
egit.mate jeweler. By resolution most if not all 
of your State associations have approved the 
standard price principle, so it would be carrying 

als to Newcastle to go over the injury each one 
of you suffers from the practises of the cut price 
dealer and the mail order house; but have you 
ever stopped to realize why the mail order house 
can retail many articles below the price you can 
sell the same ticles and make a living profit? 
It is because the mail order house buys at whole- 
sale from some manufacturers. Now the mail 
o:der houses are retail as differentiated from 
wholesale concerns, and if the Stevens bill be- 
comes the law of the land the manufacturer who 


accepts its provisions will not be allowed to make 


these big retailers favored customers and sell to 
them as many manufacturers are doing to-day at 
jobbe rs’ prices. 

I feel, as I have said, that it is unnecessary to 


avgue in this forum for the principles ‘on which 


the Stevens bill was drawn. What I want to do 
is change your pasSive interest in it into a live, 
ictive interest. And here let me assure you that 
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the Stevens bill will be reintroduced early in 
coming session of Congress, 
man answers your letter, 
bill, as a representative 
members the other day, tell him the bill will be re- 
introduced. Don’t let him side track you with 
the statement that the bill is dead by limitation. 
The one price to all principle is far from dead. 
The fight for its enactment on the statute books 
of the United States has just begun so far as the 
retail jewelers of the country are concerned. 

One other thought before I take up the bill 
in detail. Opponents of fair trade, large depart- 
ment stores, mail order houses and the predatory 
price cutters, realizing that sentiment fora unifo-m 
price bill is growing, may try to head it off or 
delay passage of the Stevens bill by having similar 
bills introduced which will contain a ‘“‘nigger in 
the woodpile,”” you may be sure. They will offer 
to compromise, and failing in that will try to 
weaken the cause by splitting up the support on 
various bills. Don’t be led astray by any substi- 
tutes for tne Stevens bill. It is imperative that 
we focus our strength on that one law. Keep 
hammering away for the Stevens bill, or if you 
haven't started,and arein earnest about this thing, 
drive a good big spike in the coffin of the price 
cutter now by communicating with the Senators 
from your State and your own representative, de- 
manding the early passage of this bill when Con- 
gress convenes in December. 

The Stevens bill, as its title indicates, is to 
prevent discrimination in prices, and to provide 
for publicity in prices to dealers and the public. 
It does this by declaring lawful contracts covering 
interstate commerce, which prescribe the sole uni- 
form price at which a branded or trade-marked 
article may be resold, under the following condi- 
tions and provisions: 

First. The producer does not have monopoly or 


the 
and if your Congress- 
asking his support of the 
wrote to one of your 





L915. 


Se pt mber l, 


Convention. 


control of the market in the same general class 
of merchandise as the article covered by the resale 
ind S not a party to any combination 
agreement in regard to the sale price of an 
aiticle of the same class. 
Second. The uniform retail price to be plainly 


article. 

manufacturer must file with a 
reau the retail sale price to the jobber, 
consumer. 

there shall be no discrimination 
allowance, dis- 
volun- 
10t 


marked on 
Third. 
lederal bu 
retailer and 
Having done sv, 
vendee by way of 
that is, the manufacturer 
the terms of the act may 
prices to favored customers. 
under what circumstances 


in favor of any 
count or rebate, 
tarily accepting 
quantity 
The bill also provides 


olve 


S* 

















































TO JOHN ST. AT BROADWAY DURING 
THE CONVENTION. 


FNTRANCE 


a retailer may sell below the price: When a dealer 
is retiring from business or his business is in the 
hands of a receiver, and the manufacturer has 
been given an opportunity to repurchase the goods 
at the price paid therefor by the dealer; or where 
the goods have been soiled or damaged and after 
an opportunity to inspect and repurchase is given 
the producer, but in such case they must be sold 
as damaged goods. 

That is the bill I want you 
simple a child can understand 
prehensive that it goes to the 
and if it is passed you will 
worries, I am sure. Do not allow opponents of 
fair trade to throw dust in your eyes by saying 
the law will be unconsitutional, as the editor of a 
trade journal, some of whose readers object to 
the prohibition of quantity prices, has tried to do. 
Not daring to come out in the open and attack 
the bill, he has been masking his batteries and 
throwing up dust by attacking the constitutionality 
of the proposed law. Without going into a de- 
fense of the constitutionality of the bill, suffice it 
to say that it does not force anyone to sell to all 
comers, nor does it even dictate a uniform price, 
for the acceptance of the provisions of the bill is | 
entirely optional with the producer. Only if he 
voluntarily registers his prices and conforms to 
the other provisions to which I have referred, is 
he compelled to treat all alike. This is certainly 
a proper regulation of interstate commerce by 
Congress. 

In the midst of an argument I had the privilege 


to support. It is so 
it, yet it is so com- 
root of the trouble, 
greatly lessen your 
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of making for the Hamilton Watch Co. before the 
judiciary committee of Congress in favor of the 
Stevens bill, the chairman of that committee, ex- 
Judge Clayton, made this significant statement: 
“I can see how the bill you advocate would be a 
good thing for the manufacturer and perhaps for 
the jobber, but the class most vitally interested, 
as I see it, is the retailer, and strangely enough 
we have not heard from the retailers of the coun- 
try to any great extent, and several of the mem- 
bers of this committee would like to hear from 
them.”” So it is up to you to let Congress know 
what you think of the Stevens bill and thus give 
it the push that will send it on to victory. You 
can do this by reaching your own representative 
and writing your State Senators. But don’t stop 
there. Let the American Fair Trade League know 
what answers you get, and insist upon a definite 
answer just how your Congressman stands on this 
business legislation. Thus the results of your 
individual work will be fully utilized and the 
full benefit gained for our common cause. 


You déal in jewels, you, too, feel the pinch, 

Larger looms big business rising inch by inch, 

Things that people ask for, things that draw the 
crowd, 

Cut to serve that purpose, weaving you a shroud. 

Have you done your duty? Letter gone along? 

To your man in Congress—telling him what’s 
wrong? 

If not, why not, jeweler? Really! You “forgot?” 

No excuse hereafter—strike, the iron’s hot. 

Tell how Hamilton watches, clocks and silverware 

Serve as cut price magnets—lay the whole game 
bare, 

You well know your duty—so do it with a will, 

And help your brother dealers to pass the Stevens 
bill, 


G. A. Brock was quickly on his feet at 
the conclusion of the address to compli- 
ment Mr. Miller on his excellent speech. 
A rising vote of thanks was offered and 
carried. 

At this point a collection was taken in 
the hall and it was then announced that 
there would be a meeting of the Skilled 
Workmen’s Committee at the close of the 
morning session. It was also announced 
that there would be a meeting of the Trade 
Interests Committee at the close of the 
morning session. 

President Combs next introduced Louis 
Sickles, president of the National Whole- 
sale Jewelers’ Association, in a _ neatly 
worded speech, in which he congratulated 
the jewelers on Mr. Sickles’ presence on 
the convention platform. 

After a few remarks in a light vein and 
after congratulating Charles F. Miller on 
his sterling address, he spoke as follows: 


ADDRESS OF LOUIS SICKLES. 


Mr, President and Gentlemen—I desire to 
tender my thanks to your worthy and efficient 
president for the very kind invitation extended 
to me to appear before the organized retail jewel- 
ers of the country to say a few words on “The 
Relationship »of the Wholesaler to the Retailer.” 
I shall endeavor not to tire you, and if I do, my 
apology will be my deep interest in the subject. 

I consider this an honor not to be regarded 
lightly, and it accordingly gives me great pleasure 
to greet you, representing as I do, the organized 
distributers of jewelry throughout the United 
States. I am very glad, indeed, to see so many 
delegates present and to know that this is prov- 
ing to be one of the most successful conventions 
which has ever been held by your organization. 
However, this is not especially surprising know- 
ing, as I do, something of the extent of the plans 
and the amount of work which has been done in 
a preliminary way for the purpose of bringing 
togethe: a maximum number of your members 
for the discussion of matters which are of the 
utmost importance. 

Desiring to come quickly to my subject, I wish 
to present to you for your earnest consideration 
that which I regard as vital to you as well as to 





those whom I represent, and in the short time 
allotted to me I will endeavor to establish clearly, 
concisely and consistently the relation between the 
wholesaler and the retailer of jewelry. 

I do not believe that any factor in the trade 
can exist merely through literary or oratorical 
effort, but I do firmly believe that the business 
of distributing jewelry by the wholesaler is built 
upon a foundation which is impregnable. It has 
existed and will continue to exist because it is 
founded upon a service which is performed in 
such a manner as to save money for both manu- 
facturer and retailer. 

The wholesaler, as I have stated time and time 
again, does not offer any apology for his existence, 
notwithstanding the fact that would-be authori- 
ties in the past have classed him among the 
economic undesirables. In the past his service to 
the trade has been constructive and lasting, and 
notwithstanding the constantly changing condi- 
tions, the wholesaler who is cognizant of his place 
in the scheme of distribution, is rendering to the 
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manufacturer, to the retailer, and indirectly, there- 
fore, to the public, a valuable and necessary serv- 
ice. I, therefore, have not been at a loss for 
statements of reason for the position which the 
wholesaler is occupying, and have not had to seek 
specious arguments to uphold a tottering struc- 
ture. The wholesaler is well known to you as a 
source of supply from whom can be gathered 
merchandise in reasonable quantity with a prompt- 
ness which leads to the enjoyment of business 
which would no doubt otherwise escape the 
retailer. 

As I view it to-day, the measure of value of the 
wholesaler is in the terms of service, and our as- 
sociation is endeavoring constantly to improve this 
service. This means service with a full line of 
well-selected goods—service at prices which are 
based upon the employment of all economies pos- 
sible—service with great promptness and skill in 
filling orders, and service by way of co-operating 
with our retail friends in matters of credit. 

There are those who may at times seek to 
encourage strife arid dissension between the re- 
tailer and the wholesaler, but they know little of 
the service performed by even one arm of the 
wholesaler—the traveling salesman. The travel- 
ing salesman is the means of communication be- 
tween: us, and in catering to the wants of his 
customers the house which he represents may be 
likened to a banker in merchandise whose capital 
is a complete stock of goods ready for prompt 
service. 

Those who find fault overlook the fact that the 
wholesaler is carrying: for prompt delivery assort- 
ments from the product of from 400 to 500 manu- 
facturers. The most important thing in merchan- 
dising is the ability to select goods that sell, 
because money is made on turnovers and not on 
leftovers. 





The retailer in purchasing his stock from the 
wholesaler enjoys a double advantage—the whole- 
saler selects, through his expert buyer engaged for 
that purpose, the best and most salable goods from 
the best manufacturers, and the retailers have the 


opportunity of then selecting the very best from 
this selection. 

Recently the National Wholesale Jewelers’ Asso- 
ciation conducted an investigation into the matter 
of distribution, which is the big problem of every 
manufacturer, wholesaler and retailer, and decided 
to conduct a prize essay contest on the value 
of the service performed by the wholesaler. In 
order to save you time at this meeting, I wish to 
say that I will be glad to see that any of your 
members who wish copies of this booklet may be 
supplied, and I am sure that they will find 
them interesting. The articles were written by 
traveling salesmen, representatives of members of 
our association who, from close association with 
you, are eminently well posted on the subject, 
and what they have written will surely be of 
interest. The National Wholesale Jewelers’ Asso- 
ciation wishes the retailers to look upon it as an 
Organization in which are many of their loyal 
friends. Our association also desires to look upon 
you as an organization in which are many of our 
loyal friends. 

The wholesalers are anxious to co-operate with 


‘you for the betterment of the jewelry business. 


They are anxious to confer with the retailers and 
to go over matters of business interest with them 
so that better merchandising efforts may prevail 
where needed. ‘The wholesaler is the retailer's 
friend and has been for many years. 

It has often been my privilege to discuss se- 
rious business questions which arise with cus- 
tomers whom I serve. I have counseled with 
them and as hundreds of other wholesalers have 
done, tried my best to help them over the hard 
places. This, you may say, has been done for 
selfish reasons, but there has been a singleness of 
purpose and feeling which cannot be dismissed 
by such comment. 

In speaking before the wholesale jewelers at 
their convention in Atlantic City in June, I em- 
phasized the fact that it was my strong conviction 
that we must educate the public to the fact that 
jewelry is a useful necessity and not a luxury, 
and furthermore that jewelry represents a far 
greater percentage of the purchase price after 
years of use and enjoyment than almost any other 
commodity in which the public is interested. It 
is your duty to dispel the erroneous idea that has 
prevailed that jewelry is a luxury, and when yo 
have accomplished this task our business will oc- 
cupy the high place in the business world to which 
it is justly entitled. 

You are all acquainted with this fact and so 
would be the general public if it would but reflect 
for a moment. I am convinced that a better day 
is dawning for the jewelry trade, and that while 
at first our statements might be thought to sug- 
gest extravagance, it will be seen that this is not 
true, but that the more general purchase of 
jewelry and the more general wearing of suitable 
articles of adornment will prove to be a sSatis- 
factory thing for the public and will be helpful to 
the general morals of the people. 

If there are any questions concerning the 
wholesaler that I can answer, I shall be very glad 
to do so. I wish to say that I consider the 
wholesaler of jewelry not only as an executive, but 
as one who has an intimate knowledge of the 
business, and is in close personal contact with his 
customers, always anxious and willing to assist, to 
direct and to lend a helping hand to his close 
personal friend—the retailer. 

The complex nature of the retailers’ stock makes 
it necessary that the wholesaler should be an ex- 
pert judge of values. The business methods of 
the wholesaler are along lines calculated to be fair, 
honest, just, economic and sound. The whole 
saler’s business, under your influence, is under- 
going a constructive process, and I do not know 
of any wholesaler who claims that every depart- 
ment of his business has attained a state of per- 
fection. In knowledge of this fact, I will welcome 
any suggestions from your officers or members 
that will help to increase the efficiency of the 
wholesaler. 

The National Wholesale Jewelers’ Association 
wishes to have you consider that it is at your 
service to co-operate, and that it is the belief of 
its officers and members that the province of the 
wholesaler is to serve, and that the interests of 
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\ I s ly s strong as its weakest link, 
and when a State organization voicing its sent 
ment tf ig is presiadent, recognizes only two 
factors in the general scheme of distribution, 
viz., the manutacturer and the retailer, ignoring 
either intentionally or otheriwse, the principal 
factor, i. e., the wholesaler, it becomes the im- 


perative duty of the officers of the American Na- 
tional 
attention to the error of their way 

The wholesaler of jewelry was instru 
last Spring in influencing legislation for the benefit 
of the merchants of the 
their memorable with 
the national head 
fecord as recognizing the position of the whole- 
saler, and frankly stated of his own volition, that 
the wholesaler was the keystone of the commer- 
cial arch and was the necesary factor in economic 
distribution. I time that 
the work you are doing 
gether, and it is only by 


> ] | -c? . } 
Retail Jewelers Association to call their 


entire country and in 
President Wilson, 


placed himself on 


interview 


executive 


have realized for some 


is bringing us closer to- 


“ 


each one of us being 


loya t our associations that we can hope to 
gather the fruit of our labor. I am constantly 
calling to the attention ot the members of the 


A. the great importance of loyalty to 
association and to each other, 


and I earnestly appeal to you to forget self in 


order to accomplish the greatest amount of good 
f the greatest number. What individuals and 
Organizations require 1s vision, the power t 
realize the truths that selfishness is short-sighte: 
and co-operation is right and helpful. Large 

1} 9 


hearted co-operation must prevail between all or 


ganizations representing the different aspects oft 


© : 
our business Through co-operation we shall best 
carr it purposes, through _ short-sighted 
selfishness we shall only destroy our best oppor- 
tunities 

In ncluding I would like to leave a tl! ght 
wit ,' mn tne I ot a arable as follows 


King Solomon said: “wo to the ant, thou slug- 
and become wise. ’ 


gara serve € wavs 
Solomon learne the great truths of life by 
»bserving the wavs of the insects. So, too, we can 


4 
learn the greatest truths of life from the ily 
and the bee. 

The fly comes in through the window and set 
tles on the best it finds on the table and then 
flies away 
wherever it flles—and then it dies. 

The bee. likewise. enters the gardens of life and 


and enters elsewhere, living off the best 


. , . - 7 ‘ao } > 
extracts from the flowers that which it likes best. 


The bee then flies to the hives and produces 
honey 
see ind fiv, both have taken the best of ite 
+ ‘ , 7 | 
The fiv has, vever, returned naught but evil. 
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The wav mav lie through darkness, b t leads 
to light at last.” 
At the close ot the address President 


Combs thanked Mr. Sickles for his excel- 
lent address and called attention to the 
fact that Thomas A. Fernley and T. James 
Fernley, advisory secretary and secretary 
of the National Wholesale Jewelers’ As- 
present in the convention 


sociation, were 


hail. 


President Combs next called attention to 
e prese.ice of Charles H. Ingersoll, of 
Robt lL Ingersoll W bro.. \ew York, who 
American _ Fair 
Combs also an- 


is presiden of the 

Trade League. President 
nounced that 
New England 


three pas. presidents of the 
Manufacturing Jewelers’ 
and Silversmiths’ Association were in the 
coivention hall, and asked E. L. Spencer 
and H. G. Thresher to come to the plat- 
form and be introduced. The third presi- 


dent was Col. Harry Cutler, who was in- 
treduced as the next speaker after Mrs. 
Steele F. Roberts had been invited to the 


platform, and Claude \Vheeler, an ex-sec- 
retary of the American National Retail 
Jewelers’ Association had been welcomed. 

The address of Col. Harry Cutler, which 


things it the oreatest ntrins< worth. The fact 
emains, however, ‘that in our day there are still 

se \ ynstantly hunt for Hottentot or Indian 
to separate him trom that which is valuable for 
t whic seems valuable ind, what is more to 
the point, are finding the unsuspecting aboriginal, 
not in the jungles of Africa or on the prairies of 


Fifth Ave. on 
Pacific, 
points in that wonderful rail- 
road terminus, State St., or on the Rue de la 
Paix, the Strand, Unter den Linden, and so on. 


\merica, but in the congestion of 


coast, on Market St. of the 


between these 


industry can this deterioration be- 
practise to the disad- 
vantage ot the ethical requirement as in the jewel- 
First of all, it is a “blind article,”’ 
meaning not that the inanimate object cannot see, 
and con- 
sequently readily lends himself to the usages of in- 

‘by establishing the 
amazing legend that 2.6 pennyweights of 14 karat 
gold, valued at $1.55, spread over every particle 
f a gentleman’s 16 size hunting watch case, for 


In no other 
Come so easily a practical 
ry industry. 
but that the animate object is “blind” 


discriminate practitioners, thereby 
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was on “Ethics Versus Practical Usages in 
the Jewelry Industry of To-day,” was as 


follows: 


ADDRESS OF COL. HARRY CUTLER. 

In every effort of human endeavor. whethe: 
professi« 1] or business, there i a strict de- 
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s 1] s laracters, inspires tne ictical-minded 
to se sight entirely of their ethical responsibility 

e constant rush for gain 

s ict l practise is led to sages in the 
jewelry industry of to-day, which have almost 
entirely obliterated the high standard of the jewel- 
ers’ guild. To be known as a goldsmith or silvet 


smith in former days was a badge of honor not 
easily attained. These terms stood for art, arti- 
The public placed the ut- 
most confidence in the statement of the jeweler. 
precious metal 


integrity, 


appraisal of gem or 
than that of the supreme 


His veTrdaict or 


vas no more doubted 


| 


iustice of the highest tribunal. His was an art 
not lightly attained and insured respect in the 
fullest measure. He it was who formulated for 


the crown the “hall mark’’ which protected the 
peasant. 
In these later days of indiscriminate commer- 


cialism much of this high standard has been lost. 
Perhaps it began with glass beads given to the 
African Hottentot for precious mineral of other 
commodities, or it may have had its deteriorating 
inception with the brass chain bartered to the 
Indian for most valuable furs, lands and other 
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STATE DELEGATES AT THE OUTING, 


which he pays, including the movement, $26.67, 
will actually wear 25 years, as was recently demon- 
before a committee of the 
Another won- 
having about 20 oper- 
sizes to fit the 
adult, 1/20th part 
12 karat gold, 
metal, and having set 
most skilled workman- 
ship of the stone setter’s craft, a genuine diamond, 

i sold to the ultimate consumer for 10 cents by 
syndicate reaching every part of this country. 
magnifying handy 
to find for the customer the diamond which was 
ictually there, but in most cases not apparent to 
ked ng will wear in- 
; ngs, made of 1/20th-12 karat 
filled wire and retailed for 10 cents, were adver- 
tised by a certain jobber in this language, ‘‘War- 
ranted to wear 25 years. Any baby can receive 
a new ring at the end of 25 years if this one does 
satisfaction.” \esop’s fables have 
These are but recent dis- 
usages in the 


t a hearing 
national H use of 


: } 1 
derful tale 


strated i 
Representatives. 
concerns a ring, 
ations in its manufacture, in 
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parts base 


tnerein Dy tne necessarily 


glass 


claims this 1 


_ 
~< 
~- 
- 
— 
-- 
a 
+ 


nothing on this tale. 
coveries in ethical versus practical 
jewelry industry of to-day. 

Of course, we have the sterling silver candle- 
stick filled with lead, to avoid tipping over if the 
candles are actually inserted and lighted—a prac- 
tical necessity you will observe—and the hatpin 
with head of 925/1,000 silver, so thin that if held 
to the light the sun’s rays penetrate the pores of 
the precious metal, but filled with solder to make 
it practical and the stem of steel, the whole 
article christened with the merchant’s blessing as 
“sterling silver,” and then there are the beautiful 
cuff buttons, bar pins, lockets, etc., etc., etc., made 
of virgin brass, highly polished and washed with 
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gold either by electric process or salt water so- 
lution, and religiously consecrated as merchandise 
“gold filled.”’ 

The time allotted to the speaker will not per- 
mit a recital of all the illustrations, which must 
be familiar to every jeweler, whether maker, job- 
ber or retailer, as demonstrating the sacrifice of 
the ethical for the practical in our industry. I, 
theretore, submit the thought merely for you 
to conjure the rest. Who is to blame in the 
premises? Why is our ancient and _ honorable 
craft prostituted? Is the jeweler wholly at fault? 
By no means. We have to-day as great, if not 
a greater, percentage of high-minded men and 
women engaged in this business as ever in the 
world’s history—men and women who regard their 
trade-mark with the same concern as any “hall 
mark” executed by the most scrupulous govern- 
ment—makers and dealers who are as carefully 
zealous of their reputations and justifiably proud 
of their achievements, as any man of letters or 
scholarly attainment in the world’s civilization. 

There are many causes which have led to these 
conditions, but in this brief period one or two will 
suffice for the purpose of our discussion. To 
begin with there is always that element of human 
mature, which seeks something for nothing, or 
something that typifies more than the intrinsic 
value represented by the sum paid—the class that 
P. T. Barnum said want to be “humbugged.”’ 
This element affords ample field for _ practical 
‘versus ethical commercial dealings. 

Secondly, notwithstanding the arguments re- 
cently advanced by certain gentlemen in editorials 
and on platforms that jewelry is a_ necessity, 
illustrating that in their zeal to stimulate business 
“the wish is father to the thought,’ I maintain 
that jewelry is a luxury—a luxury worth having, 
but none the less a luxury. 

It is no use to disregard a condition if we 
hope to aid the industry. To fool ourselves by 
interpretations that are erroneous is to avoid 
tackling the problem from its most vulnerable 
point. 

Necessities strictly regarded are those things in 
every-day life which feed mind and body, clothe 
the body and conserve health. It is true that cer- 
tain articles of jewelry are more useful than 
ornamental, and of this class the collar button 
seems to me the most requisite. Sut is it ne 
cessity that compels the purchase of a gold but- 
ton, or a gold-filled button, or a stering silve 
button? All will admit that a pearl button is 
better for the skin on the body, and that a bone 
button is still better and cheaper. Moreover,, too 
many, alas, are forming the habit of wearing 
wooden buttons, furnished gratis by the up-to-date 
laundry. Is it mecessity that suggests the pur- 
chase of diamond studded buttons for the gen- 
tlemen’s cuffs? The old-fashioned bone button 
attached to the yeoman’s cuffs was in every re- 


spect as serviceable. Is it necessity that prompts 
milady to desire a diamond mounted hose sup- 
porter. The answer is obvious. * * * 


While dictating this paragraph our mail is de- 
livered and we open a letter from a_ western 
concern requesting our salesman to call, and giv- 
ing certain well-known manufacturers in the east 
as references. But what interests us particularly 
is this firm’s letterhead which, after giving its 
name, states “Antiseptic Perpetual Collar Buttons, 
Manufacturing Jewelers to the Trade.”’ I submit 
that if these “manufacturing jewelers’ who have 
given us a list of real manufacturers for reter- 
ences, really make collar buttons which are “anti- 
septic,” thereby warding off every contagious or 
communicable disease to which human beings are 
heir, and which, in addition, has “perpetual” vir- 
tues, then again this article of utility becomes a 
real necessity. 

In my judgment jewelry neither feeds the 
stomach nor keeps the body warm or cool, neither 
cures nor prevents disease, but 1s an article of 
adornment with certain utilitarian features in some 
cases. It is an article of ingenuity and art, with 
unlimited possibilities of development, depending 
largely for its production and sale on the vagaries 
or dictates of fashion and the cupidity of human 
nature. At such times the sale of jewelry is stimu- 
lated bv festivals, holidays and birthdays, hence 
‘¢ a luxurv in the concrete and the abstract. It 
is the first to suffer from industrial depression 
ind the last to recover from the same. It depends 
iways on creative brains to fashion the article 
nec nd a market. It forms an industry in which 

TMeNnepe.v mn eve arise, even though links 





be those of “friendship,” where every man in 
the factory, the jobbing house or the retail store, 
can by proper thrift, perseverance and diligence 
rise from the bench; where a man who regards 
the ethical as fervently as the practial wins patron- 
age, respect, and at best a decent living for his 
dear ones and himself in our country and con- 
serve the same to his employes. It is an industry 
where opportunities are genuinely equal to the 
errand boy or the “boss, where brains are the 
best asset, and the ‘“‘survival of the fittest’’ ob- 
tains, and with it all, the making and the dealing 
in a luxury of adornment and utility, regardless 
of its cheapness or cost. 

What are some of the remedies necessary to 
bring back rhe prestige of our ancient and hon- 
orable craft? Not hide our heads _ ostrich-like 
from the facts and conditions that confront us, 
but, amonz other things, enter into a campaign 
tu stimulate fashion. Make it fashionable to wear 
jewelry, as outlined by Charles E. Hancock, of 





HARRY CUTLER, WHO DELIVERED AN ADDRESS 
ON “ETHICS VERSUS PRACTICAL USAGES IN 
THE JEWELRY INDUSTRY TO-DAY.” 


Providence, at the convention of the New York 
Retail Jewelers’ Association. Combat the trre- 
sponsible and misrepresenting advertiser. Do 
away with the elastic credit system tnat invariably 
the breaking point and_ beyond. 
Presecute to the fullest extent of the law che 
malefactor and the “pirate’’ in the trade, and if 
the laws existing are insufficient, make new ones. 
Do away with time guarantees on plated watches 
and jewelry, which at best are a misrepresentation. 
Find the ‘proper sphere for the so-called ‘‘jobber”’ 
who imports jobs, manufactures and retails, and 
whose community of interests is so widely at 
variance that it must perforce exercise the prac- 
tical against the ethical considerations of the 
industry. Oblige the maker to register his trade- 
mark and accept responsibility for his goods, 
thereby making the trade-mark stand for something 
more than an advertisement of frequently ques- 
tionable value. 


stretches  t 


By constant action discourage the man who 
either buys or sells “terms” instead of merchan- 
dise—the dealer who proposes to pay his bills 
twice a year (and frequently but once) and at 
maturity presents his note for another six months, 
at the expiration of which time he often asks you 
to send him your check to take up his “promise 
to pay’ and prevent its going to protest. 

Stop the practise of returning a 2o-cent piece 
of ‘ewelrv to be exchanged for a new one after 
it has outlived its usefulness and given more than 


: J - - lar +1 > 
value received. From consumer to retailer, then 
to jobber, it finally comes back to the manutfac- 

, heat See : anaonion 1 the other 
turer. Can this practise be exercised in the othe! 


‘ndustries making real necessities’ Can you re- 


13 9°¢ yO 14 ot nose costing TOU! times as rruUcil, 


i 


after you have put your toes through the tabric 
in a comparatively short period of time? Can you 


get a new necktie if it should start to unravel 


when it fits the collar too snugly? 

Discourage the consignment of jewelry, espe- 
e main find their 
way back to the polisher so many times that 
hardly any of the original gold is left on the 


cially in plated goods, which in tl! 


article. Stop the manufacturer from selling 1/20- 
12 karat and giving 1/20-10 karat. These and 
inmany other evils which have developed in our 


industry make for ethical versus practical usages 
of to-day. 

Then we should turn our attention to the evil 
of hasty, ill-advised, and quite often ulterior legis- 
lation. Why should the State of New York re- 
quire a bond from the manufacturer who sells 
gold and silver goods in this State? It is a 
measure which affords the department store buyer 
the opportunity to practise discrimination, and 
limits him to certain channels in his purchasing 
scope. Regardless of the years it has taken to 
build up a sound reputation, the manufacturer 
cannot sell this buyer without purchasing a bond 
irom an insurance company, which is the only 
gainer by such a law. Is the State of New York 
better than the balance of the country? Does she 
want more stringent protection than the national 
statutes and the interstate commerce laws require? 
Suppose each State had similar laws, divergent 
in their provisions and penalties and each manu- 
facturer was obliged to invest in a series of 48 
bonds to satisfy the buyers in every common- 
wealth of the Union? Would it not be better for 
him to give up the jewelry business and go into 
the bonding business? . 

To the credit of the craft it must be stated 
that ours is the only industry which has been its 
own legislative watchman. Neither the Federal 
Government nor the State legislatures have had to 
concern themselves in passing measures to regu- 
late our business. We have voluntarily gone into 
the halls of Congress and asked for legislation to 
make the dealer and maker live up to certain 
standards. It was then that the National Stamp- 
ing Act was adopted about 10 years ago for the 
first time in the history of our country, and at 
the instigation of our industry, and now in view 
of the lessons we have learned since that law 
was enacted, we are prepared to ask Congress to 
adopt amendments, to stop up the leaks, to make 
laws that will redound to the greatest good ef the 
greatest number, conserving the interests of 
maker, dealer and public without fear or favor. 

Yes, ladies and gentlemen, the time has ar- 
rived when we, who are engaged in this industry 
must and shall “call a spade a spade,” when we 
in this craft, while stimulating by every honorable 
means the wear and use of our commodity, shall 
give a keener attention to the ethical side of our 
means of livelihcod, and not concern ourselves 
entirely with the practial. 

There is a new day dawning for industrial up- 
lift. Wuth the wonderful resources with which our 
land is blessed, and the cessation of the terrible 
holocaust raging across the Atlantic, normal con- 
ditions again prevailing, we have at hand the best 
market, the most liberal and lavish citizenship in 
the world, and we should be ready to show our 
wares upon a higher plane than even the days 
enjoyed by the ancient guild. * .* * 

I am echoing the sentiments of every member 
of the New England Manufacturing Jewelers’ 
and Silversmiths’ Association in this statement, 
that we in our section of the country are not only 
ready and willing to help, but are most anxious to 
work with you for the betterment of the craft 

I bring you the greetings of our officers and 
members, and for my own part desire to express 
my sincere thanks to your esteemed president, 
Mr. Combs, for giving me this o 
mit a thought, rambling though it be, and my 
heartfelt gratitude to you for your patience and 
courtesy. Individually and collectively, I wish you 
prosperity in the fullest measure. 


yportunity to sub- 


— 


Colonel Cutler’s address was received 
with applause. 

At this point Vice-President Manahan 
took the floor and explained in detail the 
rather unpleasant situation that had arisen 
in regard to admission to the exhibit Hoor. 


He explained that at previous conventions 
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Ludwig Nissen & Co. rXtRSSits New YORE 


WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. And, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 


OSMERS, DOUGHERTY COMPANY, “"wagm"° 


SEED 
PEARL 


Ropes 
Brooches 
Pendants 
Necklaces 
Collars 
Earrings 
Bayaderes 
Sautoirs 


Order and Rogate Work 291-293 SEVENTH AVENUE, NEW YORK SEND FOR OUR 


by Skilled Workmen Between 26th and 27th Streets Phone 913 Madison CIRCULAR 
































September 1, 1915. 


THE JEWELERWS’ CIRCULAR-WEEKLY 8S 


Final Report of the Great A. N. R. J. AXConvention. _ 


there had been much laxity in this regard, 
which had caused so much complaint from 
bona fide exhibitors, who complained that 
non-exhibitors took gooms in the hotel, 
came upon the floor, and led visitors to 
their display, to the injury of the men who 
paid for space, that it threatened to prevent 
the best houses from making any exhibit 
whatever. In fact, many of the leading 
houses demanded strict admission restric- 





remove his exhibit and stop payment on his 
check. Two others of the concerns using 
large space emphatically yoted “No,” as did 
a number of the smaller,exhibitors. It was 
therefore unanimously’ determined by the 
executive commitee that the original con- 
tracts must be maintained. 

Mr. Mazer then made a witty yet earnest 
appeal for the “Jewelry as a Necessity” 
propaganda, which was greeted with tu- 


in Connection With se , 
JEWELRY PUBLICITY © Cosme: | 
CAMPAIGN §& 


‘oC WELRY 
“ bY * 


DRE!ICER 


MeRLERY 








MODELS EXHIBITED THURSDAY BY THE JEWELE 


CONVENTION, WITH JEWELRY 


tions as a part of their contracts. Mr. Man- 
ahan was able to persuade a majority of the 
exhibitors to open the exhibit to the gen- 
eral trade on Friday night, from 6 to 19, 
but a further effort to open it beginning 
Friday noon resulted in a declaration by 
one of the largest exhibitors that he would 


RS CIRCULAR IN FASHION DISPLAY AT THE 


SUPPLIED BY DREICER & CO, 


multuous and long continued applause. He 
argued that jewelry was a necessity, not a 
luxury. 

Mr. Combs then announced that A. E. 
Hurst, manager of the Economist Training 
School, New York, was suddenly called out 
of town and would be unable to deliver the 


address which had been assigned to him. 

Then followed. a practical and educa- 
tional address by Emil Freund, a New York 
gem specialist, on the subject “How to 
Value Gems.” 


ry" ad —_ 
[he address was as follows: nt 
ADDRESS OF EMIL FREUND. 4 


Gems have always been to man, whether savage 

civilized, objects of the liveliest interest and 
attraction. Their sparkle and play of colors, theis 
untarnished beauty and durability, have ever 
made them the coveted ornaments alike of the 
troglodyte of the cave and the prince of the 
palace. Thé~-most gorgeous wreath of flowers 
scarcely survives the day it is worn, the most 
brilliant headdress of feathers is soon sullied 
and worn, but the necklace or amulet of gems 
retains its glitter and freshness for generations, 
No wonder, then, that they have been so wni- 
versally prized, so long the essential adjuncts of 


barbarian splendor, and still the most esteemed‘ 


and precious ornaments of refinement and civiliza- 
tion. As minerals they bulk very slenderly in the 
crust of the earth, being druses in veins and 
fissures, segregated as geodes in the pyrogenous 
rocks, or developed as accidental or accessory 


‘crystals in the older metamorphic strata. In 


whatever formation or position they occur, they 
are never found in masses; and when found, 
comparatively few have sufficient purity and bril- 


liancy to render them specially attractive. For this- 


reason most of them retain a wonderfully wen 


formity in value; and though fashion may osa-- 


sionally enhance or diminish the demand fer 
certain sorts, yet in the long run the finer gems 
and precious stones can ever secure a ready 
and remunerative market. 

It is true, of course, that most jewelers have 
some knowledge of diamonds, and the terms 
Jagers, Crystals, Rivers, Wesseltons, Capes, By- 
waters, etc., have more or less definite meaning 
for them. Yet there is much more in reference 
to diamonds that is extremely interesting—the 
production of the rough in olden and modern 
times, the prejudices against Brazilian diamonds 
and in favor of the Indian stones, and, later, the 
feeling against South American diamonds, based 
on the theory that these stones were not as good 
as the Brazilian. The history of celebrated dia- 
mond, diamonds in literature, the cutting of dia- 
monds—all these and many other things will 
serve to interest your customers in diamonds 
and to impress them with the feeling that they 
are dealing with men who understand their 
business. 

The value of polished diamonds depends om the 
following conditions: 

First, the color: The limpid diamonds command 
the highest price, and twice as much as those 
that are colored; the blackish, brownish, yellow- 
ish, brown, steel-gray and impure bluish ones, 
stand in no value, and are often rejected for 
working 

Second, the purity: Faultlessness and _ trans- 
parency. The diamonds ought to be, according 
to the technical terms of the jewelers, free from 
ashes, gray spots, rusty and knotty places, veins, 
fissures, scratches, feathers, flaws, sand, grains 
and faint yellow or vitreous spots. 

The transparency and clearness of the diamond 
are divided into three degrees, viz.: 

A. Of the first water, as in those diamonds 
which are free from even the slighter faults and 
stand highest in price. 

B. Of the second water, as in those diamonds 
which although clear and limpid, are marred by 
some dark spots, clouds, or flaws. 

C, Of the third water, as in those diamonds 
having a gray, brown, yellow, green, blue or 
blackish color; or those that are limpid, but are 
injured by several material faults. 

In order to determine accurately the nature 
of diamonds it is well to breathe on them and 
see whether they lose for a moment their luster, 
and the eye is then better enabled to examine 
them and distinguish their faults. The real dia- 
mond becomes clear much sooner than the false. 

Third, the cut: The perfect and regular cuf 
of the diamond increases its value considerably; 
a brilliant, for instance, of one carat is worth 
twice as much as a rough diamond of equal 
weight. It depends upon the proportions of the 
height to the circumference of the diamond, and 
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DIAMONDS 


Diamond Rings Diamond Brooches 
Diamond La Vallieres Diamond Bracelets 
Diamond Scarf Pins Diamond Bar Pins 


The Wheeler Line 


has high selling efficiency based on supreme quality at prices that make profitable selling easy. 
ur assortments are liberal and satisfactory; our service the best possible and our guarantee 


stands back of every piece we sell. Try us. You will never be disappointed. 


HAYDEN W. WHEELER & CO.,, Inc. 
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2 Maiden Lane (il) New York 
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Highest Grade Diamond Mountings 


A general line of high grade Diamond Mountings in Platinum, 
14K. and 18K. Gold. Designs for remounting old diamond jewelry 
into latest up-to-date styles submitted with estimates on request. 
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at the planes and faces 


: stand in a regular pro- 
portion, for should this not be the case, the dia- 
mond would lose much of its fire. 

A properly cut diamond has 58 facets, includ- 
ing the table and culet, 32 facets above the 
girdle and 24 facets below. The surface of the 
table should be 40 per cent. of the girdle, and 


tne angle 


od qaegzrees. 


from the girdle to the table should be 
and from the girdle to the culet 40 
line drawn from the 
center of the culet 
girdle and _ two-thirds 


degrees. <A perpendicular 


center of the table to the will 


he one-third above the 
below 

cutting. It 
forms 


finest form of 
le same, but all the 
common. 


consists of an 
sur- 


The brilliant is the 
is not always exactly t 
or it 

T 
eight-sided facet, 
rounded by 32 


main features in 
1e front or top of a brilliant 
called the table, 


smaller facets. 


have certain 


which is 


These reach to 


what is known as the girdle, the thin edge sepa- 
rating the upper part, called the crown or the 
bizet, from the lower part or pavilion. 

The pavilion has 24 facets terminating in a 
smal] flat facet called the culet. This makes 58 
facets, counting the table and culet. Sometimes 
there are added eight extra facets around the 
culet. 

Of late years it has been discovered that a 
stone should be cut with a good deal of what is 
termed ‘“‘spread.”” It used to be thought that a 


stone should have one-third above the girdle and 
two-thirds below. Now the best are cut with less 
than a third and the makes for 
greater brilliancy. 


above change 


A properly proportioned stone will show as 
much light and color in the very center, under 
the table, as at the edge where it is cut thin to 


deep it 
light or 


look 


receive the light. If a diamond is too 
has a dead center, a black well without 
color. If it is too shallow it has a 
and is technically known as a fish-eye. 


glassy 


Diamonds are grouped under different names 
according to their color. Old mine diamonds were 
originally Brazilian from the old diggings, but 
it is the term now applied to most old cut 
diamonds of good color. 

‘““Jagers,’’ pronounced ‘“Yahgers,’’ is the trade 
term for blue-white stones. It from the 
fact that the Jagersfontein mine produced a great 


comes 


many of these bluish diamonds. 
“Rivers” are the purest white stones, so called 
because the diggings on the River Vaal yielded 


this type. It is said that in general stones from 
wet diggings are better than those from dry. 


Next to ‘“‘Rivers’’ come “Crystals” and ‘“‘Top 
Crystals,” which finish up the pure white and 
blue-white goods. From them on the grades be- 
come more and more oft color in shades of 
yellow, brown and green. 

The stones which have the faintest tinge of 
yellow are called ‘Silver Capes.’’ Next come the 


“Capes’’ and then ‘‘Bywaters,’’ which are de- 


cidedly yellowish. 


““Macle’”’ is the name given the diamonds suit- 
able for rose cutting. ‘‘Naats’ is another name 


for thin, flat crystals. 

Mélée is the term for a lot of small diamonds; 
melange for diamonds of mixed sizes; chips for 
pieces of less than three-fourths of a carat when 


taken by cleavage from a larger stone. Bahias 
ate Brazilian diamonds from the Bahia district. 
Golcondas are diamonds from India. 


Two of the most common expressions in the 


rade are interesting in the light they throw on 
the history of precious stones: The word “Ori- 
ental’’ has come to be applied to all gems of 
the finest quality, no matter where they come 


from. Less frequently the word “Occidental” is 
used to designate inferior stones. 

The actual value of the gem is of 
termined by its brilliancy, freedom from 
discernible conspicuous flaws if 


course de- 
color, 


imperfections or 


they exist, and size. 
lor examining gems the optical test is best. 
A glass magnifying about 20 times suffices. Every 


all precious stones have 
It is impossible to see 
(One must 


knows that almost 


enclosures. 


expert 
little flaws or 
a diamond at its best in 
know the light, the 
stone properly. 
In buying. or valuing 
have to be considered: 
cutting, perfection. 
Brilliancy is the chief quality, color is important, 


some stores. 


surroundings to judge the 
following 
proportion, 


diamonds the 
Brilliancy, 


. 





Fire 
bril- 


perfection is largely a matter of sentiment. 
is the term applied to the luster, life and 
lancy of the gem. 


Diamonds are classified according to the colors 


in the following order: Blue, fine blue white, 
blue white, white, silver cape, fine cape, second 
cape, fine bywater, second bywater, off color, 
light yellow, yellow, fine light brown, brown, dark 


brown, darkest brown, gray. 
Sometimes they are classified 

find mentioned: 

tons, etc., also 


according to 
mines and Rivers, Jagers, Wessel 


there are some fine stones called 
Crystals. 

Fancy colors are: Emerald green, red, sapphire 
blue, orange tint, tints of blue and 
blue, canary, black, brown, golden apple 
green, deep blue, mahogany brown. 

Fancy shapes: Drop shape, pearshape, navettes, 
marquise heart i 
cut, square cut with 

“Yagers’ are white 
‘Rivers’ are white 
extraordinary hardness, 


pink, violet, 


brown, 


shape, shape, square cut, emeral 
steps and oral. 

with a 
stones of extreme 


found in the 


bluish tint. 
purity, 
beds 


stones 


river 


tioned, as well as be free from any flaws in the 
tormation. 

(lean means free from interior flaws and 
enclosures, a condition which is hard to find. 

Flaws consist mainly of so-called carbon spots, 
and fissures or ‘“‘glasses.’ 

There are comparatively few stones which are 
absolutely flawless, though many of the faults are 


and are 
hurt the 


1 : 1 1 
almost imperceptible to the 
of such a character that they do not 
brilliancy or beauty of the stone 


IMPERFE(¢ 


Rough edges on the girdle of the diamond will 
cast a shadow through the center of the stone, 
causing loss of brilliancy Rough edges most of 


bezel of 
mounted 


the time can be c 


i prong OT! 
the setting and cannot be seen in a 
diamond. 
A scratch 
be tormed 
handling by two 


| 
otner or 


liable to 
rough 

each 
stone 
crown. A 


» Of a stone which is 
in any stone can come trom 
igainst 
Sometimes a 


stones nibbed 


otner obiect. 


any 


can be scratched on the side of the 





SOME OF THE MEMBERS OF THE 


The 
white. 
In the Wesselton gems the color is nearly equal 
to “Rivers,” only it lacks the purity and snow 
whiteness of the latter and the brilliancy is not 
so sharp. 
““Crystals’’ 


brilliancy is sharp and the color a snow 


into top crystals 
yellow when 


which are divided 
are white stones with a trace of 
compared with higher grades. 

“Silver Capes’ is the term for a general white 
stone. There are grades as “silver capes’ and 
“top silver capes.” “Capes” are again divided in 
the same way. They are tinted still deeper and are 
sold to the public often as “Commercial White.” 
are tinted yellow, though the color 
is not deep enough to place them among the 
fancies, and is sufficiently lost to the eye when 
mourited to warrant their retention in the list of 
white stones. 

Yellow white stones vary from a clean 
yellow to a dark and somewhat muddy 
The more clean the yellow tint the better it 1s. 

Browns are all included under one classifica- 
tion. Brown-white ranges from ashen to _ red- 
brown and are all undesirable, as they look dark 


““Bywaters”’ 


bright 
shade. 


when mounted. 
About 30 per cent. of the diamonds found at 
the present time are perfect, making 70 per cent 


stones run 
produc 
rorma- 


of imperfects. The colorless perfect 
five per cent. of the entire 


is considered perfect in 


about 
diamond 


only 
tion. <A 
tion when no flaw or imperfection can be de- 
tected 
in the 


feathers, 


used 


Spi tS, 


such as 


carbon 


eyeglass, 
Flaws are 

and flaky formations, 
similar in appearance to a piece of clear ice 
after having been hit with a hammer. A diamond 
to be as an absolutely perfect stone must be 
cut in the proportions as heretofore men- 


under an ordinary 
jewelry business. 


bubbles, hairs 


, 
sold 


proper! 


“ASK ME’ 


THE “GOLD ARMY.” 


COMMITTEE OF 


scratch can be removed by being polished out if 
it lays not too deep. 

A small nick in the girdle can be covered by 
the mounting. A _ stone is often nicked by a 
careless setter or by two stones having rubbed 
each other, or by falling on iron. 

A thick edge will cast a shadow through the 
facets and easily can confuse the color. 

A feather is really a milky flake in the stone, 
formed in the _ crystallization and cannot be 
removed. 


The flaw varies in size from a small speck to 


that to be seen with the naked eye. This will 
give the diamond a hazy, lifeless. appearance. 
Feathers are also white subtransparent lines in 
the body of the stone. 

A fracture is generally found to be near the 
edge of the diamond. Fractures are found in the 
natural stone and will give the stone a dead and 
hazy appearance and diminish the value of the 
stone. <A fracture is a diamond having been 


shivered either by a blow or carelessness in 


setting. 


Black spots, specks in the diamond generally, 
are found in the top and lower half of the stone. 
Some of the specks may be cut out in shaping 
the stone. 

The size varies from a very fine spot to one 
readily seen with the naked eye. It is peculiar 


that these carbon Spots appear 1n pairs. 
liamond may contain also a bubble, caused 
crystallizing. 


Bubbles are Ss Lid llow body 
of the gem. 

Clouds are muddy or cloudy patches of any 
color or, as the late Mr. Cattelle explained, ‘Flat, 
subtransparent blotches along the grain of a 
stone.”’ 
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DIAMONDS 


170 Broadway, Corner Maiden Lane, New York 
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ASK “GEMFINDER” FIRST 


Save time, trouble and expense. When you want 

rare and precious stones of any description, com- 
municate with ‘‘Gemfinder.’” Exquisite specimens 
of star rubies, star sapphires, seal sapphires, seal 
diamonds and seal rubies, alexandrites, cat’s-eyes, 
etc., alwaysin stock. Cable ‘‘Gemfinder’”’ or write. 


F, A. JEANNE 


Diamonds, Pearls and 
5, SQUARE DE L’OPERA, PARIS, FRANCE. 


| Colored Stones 








S. VAN DYK 


Announces that he has opened 
a modern diamond cutting shop 
at 


106 Fulton Street 
NEW YORK CITY 


He was foreman with Eduard 
Van Dam for over 20 years and 
unquestionably cuts and sells 
the finest diamonds obtainable, 
at lowest prices. 
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KLK “TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 15 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As low 
as the lowest at wholesale prices. Faceted and 
cabochon stones of all kinds on memo. _ All the 
colors in synthetic sapphires of fine quality. Rough 
gem minerals for cutters. Lion, cat and eagle 
claws. Price list free. 


L. W. STILWELL 


Deadwood South Dakota 
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Knots are conditions found in a diamond as in 
wood and troublesome to cut. 

A lumpy stone is one cut too thick. 

DEEP AND SHALLOW DIAMONDS, 

In buying a diamond see to it that your stone 
is neither too deep nor too shallow. If it be too 
deep the ‘“‘table’’ at the top of the stone will have 
a dead look instead of showing as much color and 
light as at the edge, where the diamond is cut 
thin to receive the light. You are simply paying 
for extra weight that adds nothing to, but rather 
detracts from, the appearance of the gem. The 
shallow stone, on the other hand, which is tech- 
nically known as a “‘fish-eye,’” has a glassy look. 
Some people buy them because they appear bigger 
than they really are. But the bargain is a poor 
one and to be avoided. 

Many persons buy these fish-eyes because the 
stone looks as if it were larger than it really 
is. As a matter of fact their lack of brilliancy 


is so much more conspicuous than any detail of 





est stone to a diamond, and is an even better test 
than the file. 

Thrust a 
and the stones 
but an imitation § stone 
under water. If you look through a diamond at 
a black dot on a piece of ‘white paper you will 
see one black speck quite clearly. If the dot is 
blurred or multiplied the stone is probably not 
genuine. 


diamond ring into a bow]! of water 
will glitter through the liquid, 


loses all its brilliancy 


Place one drop of water upon the face of a 
diamond and touch it with a point of a pencil. 
The drop will keep its globule form and the 


stone remain dry. If the brilliant is an imitation 
the water at once spreads out. 

Keep in mind that a diamond is very seldom 
absolutely perfect. The European buyer is not as 
strict about perfect as the American, because he 
knows that most of the diamonds have enclosures 
by nature. 

The main diamond are color, 


attractions of a 








GETTING READY TO FEED 


size that a fishy stone is a bad bargain at almost 
any price. As for the thick stones, called lumpy 
by dealers, a person simply pays for that much 


extra weight and after all gets a dead centered 
stone. 
The American cut brilliant has the same num- 


ber of facets as the regular brilliant, 58, but, the 
proportions are different. The ‘‘20th century’”’ is a 
comparatively new form of the brilliant cut. 

At first it had 88 facets, and instead of having 
the table it was carried to a low point in the 
center. Later it was cut with 80 facets, the 
central ones being almost flat. Opinions vary 
as to this cutting, but it is probably best suited 
to shallow stones, whose defects it would help to 
conceal. 

The rose cut is used only for thin stones. It 
is circular. The front is covered with triangular 
facets and the back is quite flat. 

The Dutch rose has 24 facets, the Brabant rose 
24, 12 or six facets; the rose recoupe has 36, 
the marquise and the pendoloque have 24 each, 
and the double rose has 24 above, and instead of 
a flat back 24 below. 

Briolettes are pear-shaped or oval stones 
ered with triangular facets. They are generally 
drilled through the narrow end so that they may 
be worn as pendants. 

Indian cut is a clumsy form in which most 
stones from that country reach Europe. They 
are cut by the natives with the sole idea of re- 
taining as much weight as possible without regard 
to the brilliance secured. They always have to be 
recut for Europe and America. 


coVv- 


TESTING DOUBTFUL DIAMONDS. 
Marvelously beautiful as are the imitation dia- 
monds of to-day, an experienced eye never mis- 
takes them for the genuine article. 


The average person, however, can easily be 
deceived, and the following simple tests should 
assist him when striking a bargain. The facets 


on a real diamond are rarely so regular as those 
of really good imitations. With the latter the 
greatest care has to be taken in grinding and 
polishing, so that there shall be no regularity in 
the reflections of the light. 

A file cannot scratch a real diamond, but quickly 
injures an imitation. A sapphire is the next hard- 
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THE 


‘SILVER ARMY.” 


brilliancy and proper proportion in cutting. 

Before I close my remarks on valuing gems, I 
call your attention to Prof. Frank B. Wade's 
article in THe Jewelers’ Crrcurar, Aug. 4, 1915, 
with which I fully agree and quote as follows: 


“Another essentia’ is to have by you for com- 


parison stones whose color you are sure of. One 
cannot ‘carry color’ in one’s eye, although some 
people seem to think it possible. Rough distinc- 


tions may doubtless be made by those w-..o are 
experienced, without the aid of a comparison, but 
when it comes to deciding between two very fine 
stones or lots of stones without seeing them side 
by side, it is almost impossible to do so. 

““A good lens is also an essential aid in study- 
ing the color of diamonds. By means of it One 
may still see clearly when the object is within an 
inch or -less of the eye. Hence the true color 
of a diamond is more apparent when viewed under 
a lens, as the light from the stone is caught 
before it has a chance to scatter widely. A lens 
of one inch focal distance is best for all-around 
work. <A higher power is neither necessary nor 
satisfactory, and a much lower one is not as 
efficient for practical purposes as the one-inch. 

Mr. Mazer called a meeting of the resolu- 
tions committee in suite 120 at the Biltmore 
at 2.45 p. M., and it was announced that 
President Frank E. Davis, of the Massa- 
chusetts State Association, had been added 
to the committee. 

Adjournment was taken at 1.10 P. Mo. 


The Ladies Visit the Sunshine Biscuit 
Co.’s Factory. 

On Thursday afternoon the ladies met at 
the Grand Central Palace and were taken 
in automobile buses to Brooklyn, where 
they were given an opportunity to go 
through the new Sunshine biscuit factory 
of the Loose-Wiles Co. in Long Island 
City. After inspecting the factory an after- 
noon tea was served. Special guides were 


provided for the trip through the factory 
and the visit proved most enjoyable. Mem- 
bers of the entertainment committee left 
nothing undone to add to the enjoyment of 
the trip. 

Friday Morning Session 

The Friday morning session of the con- 
vention was called to order at 9.40 o'clock 
with President Combs in the chair. The 
attendance at the opening of the session 
was small, but by the time the work had 
fairly gotten started the hall was well 
filled. The presentation of the Combs and 
the Roberts banners was postponed for the 
time being. 

August Loch made a motion that flowers 
be sent to Mrs. Combs, the wife of Presi- 
dent Combs, and this motion was unani- 
mously carried. A committee consisting 
of Edward Hufnagel, Mt. Vernon, and A. 
J. Stoessel, Milwaukee, was appointed by 
Vice-President Evans to take charge of 
this matter. Mrs. Combs met with an ac- 
cident early in the week and it was found 
necessary to take her to a hospital. She 
was struck in the face with a golf iron 
while on the links in Omaha, Nebr., her 
home city. 

The credentials committee next sub- 
mitted a report, through Secretary Ander- 
son, and it was adopted. This consisted 
of .a list of the votes accredited to each 
State, and the names of their delegates. 

Joseph Mazer, McAlester, Okla., was next 
called upon to submit the report of the 
resolutions committee, and went to the plat- 
form at the front of the hall, where he 
read the resolutions, which were discussed 
as they were read, jewelers from various 
sections of the country taking part in the 
discussion and expressing their opinions as 
to the advisability of the adoption of such 
resolutions as were not unanimously re- 
ceived at the first reading. The formal re- 
port of the resohitions committee was 
adopted as each resolution was read. 


The Résolutions. 


RESOLVED, That a committee be appointed, whose 
authority it shall be to act*'as an intermediary be- 
tween retail jewelry debtor, and creditor in any 
matter pertaining to financial settlements where 
its co-operation is requested by either of the inter- 
ested parties. It is further 

. * * 

Resotvep, That this committee shall prepare 
plans looking to the formation_of a Jewelers’ Sal- 
vage Co., which may render when de- 
served, and which will protect debtor, creditor and 
jewelry trade in general, as recommended in our 
president’s address. 


assistance 


- * + 


REsoLtvep, That the sale of emblems by organiza- 
tion papers is a detriment to the trade, and we 
urge our members who hold membership in such 
organization to uSe their influence against such 
practise; and also protest against the practise of 
manufacturers of class pins, who compete with the 
retail jewelers for trade in such merchandise. 

_ = = 

ReEsoLvep, That the A. N. R. J. A. endeavor to 
conviction for infringement of fraudulent 
advertising laws, and that the executive committee 
be authorized to use available funds of the asso- 
ciation with that end in view. 


a * * 


secure 


We congratulate the executive committee for 
procuring for the jewelers an opportunity to par- 
ticipate in the profits resulting from the sale of 
hotel silverware, and especially do we congratulate 
it for accepting an exclusive jewelers’ flatware pat- 


tern in sterling silver, and recommend that it con- 
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tinue aggressively along the lines of securing ex- 
clusive merchandise for our members. 
—_ = > 


RESOLVED, That we discourage the use of pre- 


miums, trading stamps or rebate schemes as being 
inimical to the best interests of the trade. 
* * * 
; . oie ; 
ReEsoLveD, That we believe that manufacturers of 
silver plated ware and other merchandise treat 


jewelers unfairly when they permit staple patterns 
to be used as premiums, 
a * + 


RESOLVED, That we seriously object to the Oppo 


sition of the Ingersoll Watch Co. to the passage 
of the Owen Goeke Bill, and herewith instruct our 
officers to continue their efforts to secure the 
enactment of such legislation as will embody its 
principles. 

7 * - 

ResoLvep, That we use our utmost endeavors to 
secure the enactment of the legislation which will 
embody the principles contained in the Stevens 
fixed price and Steenerson fraudulent advertising 
bills. 

* * + 

Reso_vep, That we indorse The Jewelers’ Mutual 
Limited Fire Insurance Co. of W isc nsin. and rec- 
ommend it for the consideration of the member- 
ship. 


2 7 _ 

ReEsoL_vep, That our sincere thanks be extended 
to exhibitors and program advertisers, who helped 
enlarge the scope of this convention’s usefulness, 
to the entertainment committees of our hosts, who 
outdid themselves in their unique entertainment 
accomplishments, to the ladies whose _ smiling 
graces completed our happiness, to the speakers 
who instructed us from their fountains of knowl- 
edge, to the trade journals and daily papers who 
so ably seconded our efforts, to the management 
of the Biltmore Hotel for their hospitality and 
satisfactory service, to the manufacturers and job- 
bers of the jewelry districts for the decorations 
displayed in our honor, and to any and all others 
who in any manner contributed to the success of 
this convention. 

> * * 

Reso_vep, That the superior services of our of- 
ficers during the past year merit our recognition, 
esteem, gratitude and love, and that the same be 
expressed by a rising vote and three cheers. 

i * = 

The splendid showing made by the Association 
Bureau under the highly efficient management of 
J. Mazer is of such a gratifying nature that we 
most earnestly recommend that this work be con- 
tinued with Joseph Mazer in charge, and that the 
association appropriate funds for such purpose. 

* * * 

As manufacturers of sterling silver have sold 
their merchandise by mail in territories where re- 
tail jewelers carried this product in stock, there- 
fore be it 

ReEsoLvep, That we are opposed to such practise 

> oa - 

RESOLVED, That we deplore the practise of whole- 
salers and manufacturers selling merchandise at 
retail and earnestly request the cessation of such 
practise. 

Charles F. Manahan, second vice-presi- 
dent of the association, at this point called 
attention to the fact that the wearing ot! 
wrist watches had attained a great deal of 
publicity in the public press and that he 
thought that the members of the trade 
should pass a resolution indorsing the wrist 
watch. Louis Ebeling, St. Louis, opposed 

. . ~ : 1 
this, as did also R. C. Bernau, Greensboro, 
N. C., on several grounds. This resolution 
was not indorsed, it being the opinion that 
the matter should be left alone. 

. 7 , Road 

R. C. Bernau next offered a resolution 
that the trade and quality marks on jewelry 
should be placed on the body of the 
article instead of on the swivels or clasps, 
where if these pieces were broken off the 
identity of the article and mark indicating 
its quality would be entirely lost. 

Vice-President Evans next presented the 
State membership banner to President 





Benjamin T. Ash, of the New York State 
Association, and in making a short pres- 
entation speech stated that the increase in 
the State membership during the past year 
had totaled 60 members, with Pennsylvania 
a close second, with a total increase of 58 
in its membership. 

ln repiv, and in accepting the State ban- 
ner, President Ash, of the New York State 
association, said: 

“Accepting this banner for the second 
time [ realize it is a great honor to every 
member of our State organization. [ thank 
the chairman of our membership committee 
and every member of all the different 
county committees in our State for their 
excellent work in this matter. We have 
won this banner by work I want to say 
we are not through working. Am only 
sorry we cannot present a larger increase. 
We want to make our membership 500, 
and I think we have a plan that will make 
this. Let the other States get in line. You 


cannot do anything without co-operation.” - 





EX-PRESIDENT J. P. ARCHIBALD, WHO PRESIDED 
ON FRIDAY. 

Vice-President Evans next presented to 
J. H. Duehring, a representative from the 
District of Columbia, the Combs banner 
for the greatest percentage of gain in 
State membership during the past year. 
The District of Columbia has showed an in- 
crease of & per cent., beginning with a 
membership of 14 the first of the year, 
it added 13 new members. 

[In accepting the banner Mr. Duehring 
said: 

“As the representative of the District of 
Columbia it gives me great pleasure to 
accept this banner. I didn’t know what | 
was getting into when I] came here this 
morning. We have two delegates here, but 
both are away just at this moment. [ am 
sure when this banner reaches our associa- 
tion it will be very proud of it, and take 
an even greater interest in increasing our 
membership the coming year. I thank you.” 
yoseph Mazer next offered a resolution 
deploring the practice of wholesalers and 
manufacturers who sell merchandise at re- 
tail, and requesting the cessation of such 
practice. This resolution was unanimously 


ad pted and emb died in the formal resolu- 


tions adopted, after some discussion, all [ 
which was favorable to the resolution 

Louis C. Ebeling, St. Louis, argued that 
it is futile to pass resolutions unless moré 
drastic action 1s taken, and urged that tne 
organization take steps to rectify the sit- 
uation. He offered as an amendment 
the resolution that a committee be ap- 
pointed to take this matter in hand and 
get some definite action 

A number of the jewelers spoke on the 
amendment, among which were Benjamin 
T. Ash, Jean R. Tack, Newark, N. J.; C 
J. Brotherly, Newark, N. J.; W. H. Le- 
Be It, Chicago, and Mr. Jaeckel, Jersey City, 
it being pointed out that much of the 
trouble lay in the fact that manufacturers 
and wholesalers allowed employes to pur- 
chase jewelry and that these employes 
made a business of soliciting business from 
their friends. Joseph Mazer and A. J. 
Stoessel argued that the officers of the as- 
sociation are doing all they can to remedy 
this evil, and after some discussion Mr. 
Ebeling withdrew his amendment and the 
resolution was adopted as presented. 

The next matter which came before the 
convention was the determination upon the 
next meeting place for the national con- 
vention. A. W. Johannsen, Chicago, in- 
vited the jewelers to make that city their 
selection for next year. Mr. Adelstein, 
Minneapolis, next got the floor and intro- 
duced E. C. Hillweg, assistant secretary of 
the Minneapolis Civic and Commerce As- 
sociation, who made a strong plea on be- 
half of that city. He pointed out the ad- 
vantages to the retail jeweler in selecting 
Minneapolis as the convention city, en- 
umerating the advantages offered. 

G. A. Brock, Los Angeles, Cal., next got 
the floor and argued that the matter should 
be left to the executive committee, that the 
jewelers meet each year for business, not 
pleasure, and that the executive committee 
should best decide the place Mr. LeBolt, 
Chicago, voiced the same sentiment, urging 
that the jewelers should select either New 
York or Chicago. 

H. O. Arnzen, Brooklyn, arose to a point 
of order, and raised the question as to the 
provisions in the constitution relative to 
the meeting place. Secretary Anderson 
then read from the constitution that the 
place should be determined upon either in 
open meeting or by the executive committee. 
The matter was then left in the hands of 
the executive committee. 

The next matter before the convention 
was the reading of the report of the com- 
mittee on trade interests, which was sub- 
mitted by G. A. Brock, Los Angeles. The 


report was 2s follows: 


REPORT OF TRADE INTERESTS COMM 
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of national legislation on the subject is out of 
question at this time, we feel, and not practical. 
Second.—Knowing what a great help our trade 
journals are to the retailers, we suggest that a 
committee bring them before every jeweler. This 
we feel is very important. 
Third.—A committee on 
cost of doing business should be appointed to work 
out this problem for the dealer along the line of 
better service. This is recommended with a view 
of standardizing the cost of doing business. 
lourth.—We recommend that every State asso- 
ciation employ a competent attorney, one having 
special knowledge to co-operate with them. Many 
things about our business should have direction by 
an attorney. California has had an attorney ever 
since the inception of our work. He is a very 
fidgety sort of a person, and sees many things we 
do not see. Every State should have its counsel 
who can be secured at a nominal cost. 
Fifth.—That the Pacific Coast schedule for sil- 
ver be adopted and used upon our special pattern 
of silver supplied by the Gorham Co., the ‘“‘Cel- 
lini’ pattern. This schedule has been in opera- 
tion for four years. The largest dealer in Cali- 
fornia, employing over 300 men, has found it ex- 
cellent. I believe if we start this pattern right it 
will be only a matter of time to get other patterns. 
Sixth.—Watch repairs by factories should be 
charged in accordance with retail charges, and the 
retailer given his profit. 


overhead expense and 


The report was adopted as read. 

The convention at this point reached the 
most important part of the day’s program, 
when the election of officers was announced. 
A. J. Stoessel, Milwaukee, suggested that 
the different States group their delegates 
in various parts of the hall, in order to fa- 
cilitate the voting. A short recess was de- 
clared while this was done and then Presi- 
dent Combs handed over the gavel to ex- 
President J. P. Archibald, who presided 
during the election of the officers. Judges 
were selected in the person of Charles A. 
Wilson, Wichita, Kans.; A. A. Evarts, Dal- 
las, Tex.: Frank E. Davis, Northampton, 
Mass., and Louis Ebeling, St. Louis, Mo., 
while the tellers selected were Mr. Vaughn, 
srattleboro, Vt.; Fred S. Parkhurst, Fitch- 
burg, Mass., and Herman Barr, Salem, Ore. 

When these details had been arranged, 
August Loch, Pittsburgh, gained the floor, 
and in presenting to the convention the 
name of Charles T. Evans, first vice-presi- 
dent of the association, as his candidate for 
the presidency of the American National 
Retail Jewelers’ Association, said: 

“Three years ago at Kansas City I had 
the pleasure of putting in nomination as 
first vice-president of- this beloved associa- 
tion of ours a man at the suggestion of our 
late president, Steele F. Roberts, who was 
unknown to this convention or any conven- 
tion at that time. I was probably the only 
man at that convention who knew the pedi- 
gree of that vice-president, for at one time 
his father had oftered me a position as 
watchmaker. | had heard friends speak 
highly of him. He was nominated. At that 
time there was no inspiration for him, but 
just plain vice-president. We had vouched 
for his work to be faithful, straight for- 
ward and honest. In the past three years 
that he has been vice-president of this as- 
sociation he has done noble work. The 
east has been organized under his guidance. 
In the middle west he has done noble work. 
In the far west he has worked diligenily. 
He has proven to be the man we thought he 
was at that time. He has done nobly, and 
every man, and especially in his own State, 





the great State of New York, has honored 
him time and time again, and whatever he 
has undertaken has been pushed to the full 
extent by his co-workers in the State of 
New York. Mr. Chairman, allow me to 
nominate Charles T. Evans, Utica, N. Y., 
as president of this great, beloved associa- 
tion of our. I thank you.” 

Edward H. Hufnagel, Mt. Vernon, N. Y.., 
speaking for the New York State delega- 
tion, said that the Kmpire State would cast 
a unanimous vote for Mr. Evans. W. L. 
Jones, Martinsburg, W. Va., also placed his 
delegation on record in the support of Mr. 
Evans. 

A. F. Jahnke, Richmond, Va., presented 
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AND 


the name of President T. L. Combs to the 
convention for re-election for a fourth 
term. lhe nomination was seconded by 
Joseph Mazer, McAlester, Okla. 

President Combs, however, demanded to 
be heard, and in refusing to accept a nomi- 
nation for re-election, said: 

“IT thank you sincerely for the nomina- 
tion and your appreciation—I thank you. 
But listen, the honor belongs to another at 
this moment. You have honored me far 
beyond my expectations, far beyond my 
merits, and in the name of my little wife 
and children at home, I want to thank you 
gentlemen for that honor. But there has 
been nominated a man who is devoted and 
noble. We have learned to know and love 
him. While not a pioneer, he has proven 
worthy of his trust, and I ask you with all 
sincerity to permit me to withdraw and 
make Mr. Evans’ election unanimous.” 

Following the speech of President Combs, 
Mr. Jahnke, after voicing his regret that 
President Combs had rejected the nomina- 
tion, withdrew his nomination and the sec- 
ond agreed. It was then moved that the 
secretary be instructed to cast one vote for 
Charles T. Evans, for president, and Secre- 
tary Anderson voted the solid convention 
of 142 votes for Mr. Evans. 


In responding to the burst of applause 
which followed this, and in thanking the 
association for the honor conferred upon 
him, President-elect Evans said: 

“Mr. President and Fellow Members—I 
would be very dull, indeed, if I did not ap- 
preciate the warm words spoken by my 
friends here, and your action in electing me 
as president. In accepting the honor | ac- 
cept also the duties and responsibilities. | 
appreciate the fact that in accepting the of- 
fice | serve you, and will do so up to the 
best of my ability. I thank you all tor 
your action; I thank you.” 

ihe name of Charles F. 
ond vice-president of the association, was 
then placed in nomination for first vice- 
president, and Joseph Mazer presented the 
name of G. A. Brock, Los Angeles, Cal., tor 
the same office. Mr. Brock tried to speak, 
but the convention applauded loudiy and 
ex-President Archibald ruled that remarks 
were out of order. Ballots were then 
ordered prepared and as Secretary Andcr- 
son called the State roll, announcing the 
number of votes to which each State is en- 


Manahan. sec- 


titled, the delegates came forward and 
voted. 
ihe States as called were entitled to 


votes as follows: 

Arkansas, 1; California, 7; Colorado, 2; 
Connecticut, 3; District of Columbia, 2; Ll- 
linois, 8; Indiana, 4; lowa, 4; Idaho, 1; 
Kansas, 3; Kentucky, 2; Maine, 3; Mary- 
land. 1: Massachusetts, 6; Michigan, 4; 
Minnesota, 2; Mississippi, 1; Missouri, 9; 
Nebraska, 4; New iiampshire, 1; New Jer- 
sey, 4; New York, 17; North Carolina, 2; 
North Dakota. 2; Ohio, 6; Oklahoma, 2; 
Oregon, 2; Pennsylvania, 7; South Dakota, 
2: Tennessee, 2; Texas, 2; Virginia, 4; 
Vermont, 1; Washington, 2; West Virginia, 
2- Wisconsin, 14; Florida, 1; Montana, 1; 
Alabama, 1; Georgia, 1. 

After the ballots had all been cast it was 
announced that G. A. Brock, Los Angeles, 
had received a majority of the votes for 
first vice-president and he was declared 
unanimously elected after Charles Ff. Man- 
ahan had made a motion to that effect. 

Mr. Brock, in accepting the office, said 
that he felt that the association had made 
a mistake in selecting him, as he was so far 
away from the center of the industry that 
his work would be handicapped, but that 
since it was the will of the association that 
he serve he would accept the honor con- 
ferred upon him. 

Benjamin T. Ash, president of the New 
York State Association, next placed in 
nomination the name of Jean R. Tack, New- 
ark, N. J., as a candidate for second vice- 
president. T. H. Craig, Champaign, III., of- 
fered the name of Charles F. Manahan tor 
the same office, and after the nominations 
had been seconded they were closed. L[he 
total of 128 votes were cast, of which it 
was announced Jean R. Tack had received 
the majority. Mr. Manahan thereupon re- 
iterated his previous remarks and offered 
a resolution that the election be made 
unanimous. 

In accepting 


9 the election, Mr. Tack said: 
“Gentlemen, I ti 


thank you for the honor. I 
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will do everything [| can to merit your con- 
fidence. IJ thank you.” 

Walter Mellor, Michigan City, Ind., 
asked for the privilege of presenting the 
name of A, W. Anderson, Neenah, Wis., 
for re-election as secretary, and this an- 
nouncement was greeted with much ap- 
plause. T. L. Combs cast one ballot for 
the unanimous re-election of Mr. Ander- 
son, after Charles D. Davis, president of 
the Connecticut State Association, had sec- 
onded the nomination. 

In reply, and in accepting the office for 
a third term, Mr. Anderson said: 

“Mr. Chairman, ladies and gentlemen, if 
my heart beats a little faster than usual 
to-day, it is your fault, for you have con- 
ferred an honor that might well stir the 
pulse of any man. [ feel that while I have 
not come up to your expectations I will ac- 
cept the honor the association thrusts upon 
me—an honor extended just as much to 
“Mrs. Secretary” as to myself, and for her 
and for myself I thank you for this honor, 
and accept.” 

Following the speech of acceptance, Au- 
gust Loch escorted Mrs. Anderson to the 
platform and she was roundly applauded. 

Nominations for treasurer were next in 
order, and R. C. Bernau, Greensboro, N. 
C., placed in nomination the name of W. 
A. Jones for treasurer. Mr. Osborn, of 
Ohio, offered the name of Treasurer A. L. 
Thoma for re-election. The nominations 
were closed and a ballot taken which re- 
sulted in the re-election of A. L. Thoma, 
Piqua, O., as treasurer. Mr. Thoma thanked 
the association for the honor conferred 
upon him. 

Mrs. Martha Wentworth Suffern, a suf- 
fragette worker, was next introduced, and 
made an address for the “cause,” offering 
the following resolution: 

“The American National Retail Jewelers’ 
Association recognizes the great advance 
of recent years in the status of American 
women, until in every State they now own 
property, and earn wages and take part in 
the community life. The association be- 
lieves for this reason that American wom- 
en should have the ballot.” 

This resolution was passed by the asso- 
ciation, although with some opposition. 

The next thing was the election of two 
members of the executive committee, and 
, a nominated ex-President T. 
L. Combs; G. A. Brock presented the name 
of Arthur A. Evarts, Dallas, Tex., and Mr. 
3eckman, Indiana. offered the name oft 
Walter Mellor, Michigan City. <A_ ballot 
was taken which resulted in the election of 
Messrs. Combs and Evarts. 


Stoessel 


Just prior to the announcement of the 
result of the election of the executive com- 
mittee President Combs injected a feature 
of the program which had been scheduled 
for early in the morning, This was an ad- 
dress upon a plan of fashions publicity by 
Bartley J. Doyle, of Philadelphia. The 
business proceedings had taken up all the 
morning, and after the elections had begun 
the crowd began gradually to drift away, so 
‘hat the aitendance at the end of the ses- 
sion was not large, a condition which was 


deplored by President Combs, owing to the 
importance of the subject to be discussed. 


Mr. Doyle went into detail as to the plan 
of a publicity organization to be formed 
in the trade, which was already familiar to 
a number of manufacturers and jobbers in 
a way, inasmuch as he had outlined it at 
the convention of the National Wholesale 
Jewelers’ Association at Atlantic City. The 
tentative proposition he advanced was the 
organization of a corporation composed of 
the various elements in the trade and the 
raising of a fund to pay the expenses of its 
work on fashions publicity. The fund he 
suggested, tentatively, was $100,000 a year 
for three years. Mr. Doyle’s speech was 
illustrated with diagrams showing the 


method, illustrating graphically how the or- 


touched on the series of articles on the 
principles of jewelry wearing which have 
appeared in THE JEWELERS’ CIRCULAR, and 
which have been published in whole or in 
part in the newspapers, explaining that this 
had been done without the cost of one cent 
to anyone and had been done to demon- 
strate that proper publicity could be had 
if the matter was started on proper lines. 
He called attention to the danger of having 
any scheme by the jewelers looked upon as 
an advertising proposition, because then it 
would immediately be discredited in the 
editorial ends of the paper from which the 
trade must ultimately get the publicity it 
wants. 

At this point occurred a very touching 
scene, and one long to be remembered by all 











é 


THE 


ganization would be worked ou‘, and he 
also showed a large number of covers of 
magazines to. indicate that the artists were 
not using jewelry on their pictures of 
women. He showed a number of illustra- 
tions by a prominent artist on which jewel- 
ry was worn. 


At the conclusion of Mr. Doyle’s speech 
Mr. Combs called upon T. Edgar Willson, 
editor of THE JEWELERS’ CIRCULAR, asking 
that he make a few remarks on the 
subject of jewelry publicity, inasmuch as 
THE JEWELERS’ CrRCULAR had been conduct- 
ing a successful campaign on that line. Mr. 
Willson explained what had already been 
accomplished in getting the daily news- 
papers of the country to publish proper 
articles on jewelry which will result in 
benefit and not detriment to the trade. He 
said that the newspapers had never been 
backward about giving the jewelry trade 
publicity, but it was simply the question of 
giving it the right kind; that most of the 
articles heretofore published had done more 
harm than good. He showed how THE 
JEWELERS’ CrRcULAR had interested first the 
metropolitan newspapers in publishing spe- 
cial articles on jewelry, and how these artt- 
cles had been copied and rewritten and had 
already appeared in hundreds of papers 
from the Atlantic to the Pacific Coast and 
He also briefly 


also 


were still going the rounds. 





“SILVER ARMY MARCHING INTO CAMP AT WARDELL’S ON PLEASURE BAY, N. J. 


present, as the sentimental side of an oth- 
erwise strictly business convention. Joseph 
Mazer, McAlester, Okla., asked the floor 
on personal privilege, and in a speech re- 
plete with feeling and his usual humor, 
presented retiring President T. L. Combs 
with a gold watch for his own use and a 
wrist watch for Mrs. Combs. Tumultuous 
and long-continued applause greeted this 
speech, and as Mr. Combs, choked with 
emotion and with tears running down his 
cheeks, could not control himself enough 
to speak for a moment three rousing 
cheers were given with a hearty will. Mr. 
Combs then responded as follows: 

“If God’s blessings are any sweeter than 
‘his, and I ever get to them, I don’t de- 
serve them. You have completely overcome 
me. I cannot tell you what I think. I can- 
not tell you what I feel. I love you; you 
all know it. You have done the sweetest 
thing in all the world. You have sent with 
my gift one to my wife. I wish she were 
here to hear what you have said; I wish 
someone could tell it to her, so that she 
might hear it. There is a reward in this 
world for everyone of us. [I have always 
thought, my dear friends, that if we live a 
life that’s clean and square, and love our 
fellowmen, and give him a helping hand as 
often as ever we can, we need not fear 
what the future holds nor what the reward 


7 








= 
-_ 
~~? 


THE JEWELERNS’ CIRCULAR-WEEKLY September 1, 1915. 





Poot tot ob ror ot or tototoror rotor obororar tor ober ok kr toto fe tot tr eer 


&> 


batatatastactartactarbartar ie tatatot root 














CARRS 


Bact WATCHES 


THE STANDARD FOR RAILROADS 






For Sale by the Principal {! 
Watch Jobbers 






BALL WATCH CO. 
CLEVELAND. 






The Webb C. Ball Watch Co. 


Manufacturers 
CLEVELAND, O. 








; 





Baila chactactactabtas tatters tastastastactactactactactastaatactactastactact orto ror ororor ort 


CUMMINS 


SOSA SSS EEE GGG GRR RRR GS 




















September 1, 1915. 


THE JEWELERS’ CIRCULAR-WEEKLY 97 


Final Report of the Great A. N. R. J. A. Convention. 


will be, for that Mighty Love that all suf- 
fices will care for you and me. These words 
don’t express my love for you; I am de- 
voted to you and this cause, and pledge 
vou so long as God gives me life, breath, 
strength and reason.” 

The concert given at Aeolian Hall was 
then reannounced and tickets distributed to 
those not having same. 

A meeting in joint session of all the com- 
inittees, representing various interested 
trade organizations, to consider plans for 
concerted action regarding “Fashions and 
Publicity” was called for the Biltmore at 
3.80 p. M., and adjournment was then taken 
at 2.30 Pp. M., completing a record session 
in point of length and importance. 

Formation of the National Jewelers’ 

Fashion Publicity Bureau. 

lt was nearly 4 o'clock before the mem- 
bers who had been delegated by the various 
organizations in the trade to meet the 
fashions committee of the national associa- 
tion convened in room 120 of the Biltmore 
Hotel. A. L. Thoma presided and Gus 
Sickles, of Newark, acted as secretary. [he 
meeting was attended by about 30 repre- 
Of these Chairman Thoma, A. J. 

E. Taylor, Col. John L. Shep- 
Harper, F. P. D. Jennings and 
R. C. Bernau represented the American 
National Retail Jewelers’ Association; 
Louis Sickles, Charles M. Fogg, Mr. EIl- 
bogen, Ives L. Lake and George E. Tomes 
represented the National Wholesale Jewel- 
ers’ Association; E. L. Spencer, J. J. Som- 
mers an Henry G. Thresher, the National 
Association of Manufacturing Jewelers, 
and H. E. Clap, Woodward Booth, B. H. 
King, the New England Manufacturing 
Jewelers’ and Silversmiths’ Association. 
The National Jewelers Board of Trade, was 
represented by a representative from its 
Providence good and welfare committee, 
C. FE. Hancock, and by two delegates from 
its New York good and welfare committee, 
A. L. Brown and A’ J. Hedges, while the 
Jewelers Security Alliance was represented 
by J. Warren Alfred. The Newark Manu- 
facturing Jewelers’ Association had no 
committee, although it was represented in 
the persons ef Gus Sickles and A. J. Hedges, 
members of this association. THE JEWEL- 
ERS’ CIRCULAR was represented by T. Edgar 
Willson and Lester Tallman, the Aeystove 
by Bartley J. Doyle and George Sangster, 
the National Jeweler by George Englehart 
and the Manufacturing Jeweler by William 
W. Lyons. 

Mr. Thoma called the meeting to order 
and the proceedings were opened by Presi- 
dent Sickles of the jobbers’ association, who 
said that in order to start some kind of 
action he would tentatively move that the 
joint committees indorse a plan of publicity 
which had been outlined by Mr. Doyle at 
the convention session in the morning. A 
general discussion took place, in the course 
of which Messrs. Doyle, Ellbogen, Sickles, 
Stoessel and others expressed various 
views-as to the advisability of starting with 
any plan in mind. Mr. Stoessel’s sugges- 
tion that the joint committees organize in‘o 
an association before any action was taken 


sentatives 
Stoessel, E. 
herd, Cc. D. 





met with general favor. Mr. Sickles then 
withdrew his motion, and on the motion 
of Mr. Stoessel it was decided to organize 
then and there the National Jewelers’ Fash- 
ion Publicity Bureau, with the idea of pro- 
moting proper jewelry publicity, and that 
the organization be incorporated under 
some State laws, preferably New York. A 
proposition to start a permanent organiza- 
tion was voted down when it was shown 
that the members of the National Manufac- 
turing Jewelers’ Association and the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association were not able to take 





THE 


CHAIRMAN OF 
REGISTRATION COMMITTEE. 


JOHN W. SHERWOOD, 


decisive action for their bodies, but would 
have to report back to the directors. Tem- 
porary officers were then elected and the 
following chosen: President, Bartley J. 
Doyle; vice-president, C. E. Hancock; sec- 
re.ary, Gus Sickles; treasurer, A. L. Thoma, 
and the following executive committee of 
three: H. E. Clap, for the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association; Louis Sickles, as representing 
the National Wholesale Jewelers’ Associa- 
tion, and A. J. Stoessel, feér.the American 
National Retail Jewelers’ Association. It 
was decided that.the officers elected should 
be members of the executivé board e+ 
officio, so that practically aH the organiza- 
tions would be represented. Ihe general 
organization having been accomplished, a 
general discussion on publicity work took 
place, in which the urgent need of the jewel- 
ry trade acting together in a campaign ot 
this kind was well brought out by the dit- 
ferent officers. 

No plan of work by the committee was 
adopted, and the matter of formulating con- 
stitution and by-laws was left to the execu- 
tive committee, this to be acted upon when 
the various organizations who were sup- 
posed to join in the movement have decided 
on their representatives in this Fashion 
Publicity Bureau. The next meeting was 
left to the chairman to decide upon, and, it 
is expected, will take place in two or three 


weeks, as soon as the various ofrganiza- 
tions can consider the general plan and au- 
thorize their delegates as to what they de- 
sire, 

The Concert at Aeolian Hall. 

On ‘Friday afternoon, shortly after the 
adjournment of the convention session, a 
party of jewelers and their wives and 
guests, in charge of H. C. Larter, chairman 
of the entertainment committee, 
corted to Aeolian Hall, where they were 
the guests of the Aeolian Co. at a musical 
recital. 

At 3 o'clock the program started, 
and the visitors for over an hour listened 
to a number of vocal and musical 
tions. The program consisted exclusively 
of classical music, including selections com- 
posed by such eminent artists as Mendels- 
sohn, Batiste, Rubinstein, Lemare, Liszt 
and other leading composers. 

ach selection rendered was roundly ap- 
plauded. But for the lateness of the con- 
vention Friday the attendance 
would undoubtedly have been much larger. 

The program of artists who participated 
included: Alice E. Smith, soprano; Robert 
J. Toedt, violinist; Dion W. Kennedy at the 
organ: Harold L. Quantin at the Vocalion ; 
Gerard Chatfield at the Pianola. 

New York City Retail Jewelers Entertain 
National and State Officers at 
Coney Island. 

A delightful evening was spent at Coney 
Island by the officers of the American Na- 
tional Retail Jewelers’ Association and the 
New York State association, their wives 
and other guests, who visited the famous 
playground of New York on Friday eve- 
ning and enjoyed a shore dinner at Felt- 
mann’s Hotel and a trip through Steeple- 
chase Park. The jewelers were the guests 
of the Retail Jewelers’ Association of 
Greater New York and Vicinity, and a 
large delegation of members of the city 
society were on hand to participate in the 
eveling’s program. 

The committee in charge, of which Ed- 
ward H. Hufnagel, Mt. Vernon, acted as 
chairman, arranged to have large sightseeing 
automobiles in waiting at the Biltmore Ho- 
tel at 6 o'clock, and the party gathered 
there and were loaded into two of the 
buses, which left for Coney Island about 
6.50; P. M. be accom- 


were es- 


Was 


selec- 


session on 


Those who could not be 
modated in the first two automobiles waited 
for a time for a third car, but it was finally 
decided that the remaining members of the 
party, with the exception of a few, should 
make the trip by subway, and that delega- 
tion journey to Coney Island over the new 
Fourth Ave. underground route. The few 
who remained at the Biltmore to await the 
third bus were not kept long waiting, while 
those who had already arrived at Felt- 
mann’s spent the time until the others got 
there in watching a vaudeville show. 
When allk-had gathered the party was es- 
corted into a private garden, where tables 
had been arranged. At the head table was 
seated Vice-President Henry Healy, Brook- 
lvn, who, in the absence of Emil Kohn, 
president of the Retail Jewelers’ Associa- 
of Greater New York and Vicini‘y, 
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presided as master of ceremonies. At the 
same table were President-elect Evans, Sec- 
retary Anderson, Treasurer Thoma, ex- 
President Combs and other officers of the 
na.ional and the New York State associa- 
tions, accompanied in most instances by 
their wives Or other members of their fam- 
ilies. 

After a most enjoyable menu had been 
discussed, during the course of which a 
vaudeville show was interspersed, Vice- 
President Healy started the post-prandial 
ball rolling by making an introductory ad- 
dress, in which he extended the best wishes 
of the New York society to the national 
and State represen‘a‘ives, and during the 
course Of which he dwelt at some length 
upon the ideals which should prompt the 
jewelers in tieir work. 

Toastmaster Healy next called upon 





HENRY HEALY, WHO WAS THE TOASTMASTER 
AT THE CONEY ISLAND DINNER. 


President-elect Charles T. Evans of the 
A. N. R. J. A., who delivered a brief ad- 
dress, reiterating in part the remarks he 
had made at the time he was elected as 
president of the national association, and 
extending the hearty thanks of the associa- 
tion for the entertainment provided by the 
members of the New York city society. 

Joseph Mazer, McAlester, Okla., was next 
called upon, and spoke at some length, part- 
ly ina serious and partly in a humorous vein. 
He told a number of humorous stories and 
in conclusion recited some poetry. 

Kx-President Combs, the next speaker of 
the evening, in a few well-chosen words 
expressed his deep gratitude at the honor 
which had been bestowed upon him in the 
past and referred briefly to the gold 
watches which had been given to himself 
and his wife by the members of the national 
association. The watch given to Mr. Combs 
bore this inscription: 

“T. L. Combs, President the Ameri- 
can National Retail Jewelers’ Associa- 
tion, 1912-1915. Wear this to remember 
the boys who loved you.” 

This concluded the speaking, and the rest 


of the evening was spent in “doing” Steeple- 
chase Park, the jewelers entering heartily 
into the spirit of the occasion and “trying 
out” the various sensational stunts with 
much enthusiasm. A combination ticket 
was given to each member of the party and 
a guide led the visitors from one section to 
another. 

The return trip, which started at 12.18 
A. M., brought the jewelers back to the me- 
tropolis about 1.30 o’clock the buses making 
the trip by way ot the Shore Drive and 
the Manhattan Bridge. 


Saturday’s Session, 
There were not many present when 
President Combs called the meeting to 


- 


order at 10.15 and read a telegram trom 
Jonas Koch, president of the New York 
Wholesale Jewelers’ Association, who 
wished the meeting success. 

‘he Chicago Jewelers’ Association also 
sent a telegram of congratulation. 

The Associated Advertising Clubs of the 
World sent a telegram congratulating the 
members of the A. N. R. J. A. on their 
fight for honest advertising. 

Wm. M. Court, of the American Defense 
Society, headed the speakers of the morn- 
ing with an address on the unpreparedness 
of the United States in military matters 
and the necessity of national defense. 

On motion of First Vice-President 
Brock, it was suggested that a committee 
be appointed to correct the wrong impres- 
sion of the meeting as reported in many 
of the daily papers. 

Joseph Mazer next introduced the fol- 
lowing resolutions, which were adopted: 

“Resotvep, That jobbers and manufacturers !-e 
requested to refrain from quoting net prices in 
their advertisements or open-mail circulars, and 
that they confine themselves strictly to THe JEwe-- 
ERS CIRCULAR or the Keystone Key. 

‘*RESOLVED, That this convention reassert its con- 
fidence in the retiring officers and committe 
men, and that it especially recognizes the services 
of that untiring worker, Charles F. Manahan. 

““RESOLVED, That we have again been blessed wirh 
the presence of our beloved Colonel Shepherd, 
whose unbiased interest and affection for the re- 
tail jeweler has endeared him to our hearts, and 
we hope that we shall have him with us for many 
years to come at our State and national conven- 
tions,”’ 


Ek. N. Stone next delivered his address 
on “How to Prevent Bankruptcy.” 
ADDRESS OF EDMUND N. STONE. 


It was just a year ago that I had the pleasure of 
attending my first convention of your association 
and I then realized the great earnestness of those 
who were and have been guiding your association’s 
destinies, and what they hoped to accomplish 
toward elevating the retail jeweler as a business 
man, and a determination to have the general public 
look upon your trade not as a sordid one but as one 
that pertamed to the beautiful and artistic. 

When your worthy president asked me to 
speak to you on the subject, “‘How to Prevent 
Pankruptcy,” I knew he had chosen one to which 
men of keen intellect had given a great deal of 
thought and study, also one that had received the 
close attention of some who were not considered 
of such keen intellect, but who “got there just the 
same.’ To illustrate the point I will report the 
following story I recently heard which may be an 
old one to you. 

A couple of jewelers thought they were not mak- 
ing money quite fast enough so decided to purchase 
a large quantity of diamonds and to smuggle th_m 
out of the country into Canada (I am not now re- 
ferring to a recent failure near the Canada line), 
but how to get them by the revenue officers was 


the question. [hey hit upon the plan of purchas 
ing a cotftin and putting a dummy corpse in it and 
secreting the diamonds in the coffin. They did 


this and when they came to put the coffin in the 
train there appeared only one of the _ so-called 
mourners who was asked where the others were 
and he replied, ““Oh, they will be along all right, 
some in six months, some in 12 months, some in 18 
months, and a few in 24 months.”’ I however do 
not desire you to infer that any diamond merchant 


would give such short terms as the above. 


Now to my subject. There are many causes of 
failure and my experience for the past five years, 
dealing very intimately with this class of the jewel- 
ers’ difficulties, has taught me that there are 
many reasons for a business concern becoming 
financially embarrassed, a few being: Insufficient 
capital, inexperience, overpurchase of unsalable 
goods, improper or no method of figuring cost of 
goods, desire to branch out too extensively; bad ac- 
counts, dishonesty, etc. I can say with a great deal 
of truth that dishonesty is the least cause of any. 
If the business man would discontinue the practise 
of first conferring with an attorney, as an attorney, 
when he begins to feel the pressure of his creditors, 





EDWARD H. HUFNAGEL, WHO HAD CHARGE OF 
THE TRIP TO CONEY ISLAND. 


but would confer with someone who could give him 
sound business advice, also with his principal cred- 
itors, and I do not mean one only, unless he is 
sure of his man, he would be in a much better po- 
sition and in many instances avoid bankruptcy. 
Now I am going to treat the subject of business 
accounting as a preventive of bankruptcy. Do you 
realize that fully 80 per cent of the jewelers are 
not in a position to draw off a proper monthly 
balance sheet and to give even a fair estimate of 


their financial condition. I do not mean the re- 
tail jeweler only, either, but the manufacturer and 
wholesaler. There might be some small excuse 


for the manufacturer not to do this, but there 1s 
absolutely no reason why the wholesaler and re- 
tailer should not know, at the end of each month, 
just how they stand. In the first place, most of 
you do not figure your costs of sales and expenses 


properly, that is, on the right basis. Your figures 
at the end of the year are prepared in such form 
as to show comparative relation to gross sale 
values, rather than to cost value. You do not start 


to build a house at the top, but at the foundation; 
then why make comparison with something that ts 
not fixed and is subject to the whim, if it may be 


so called, of the purchaser. Salesmen desire to get 
the goods out of stock for various reasons and 
competition. Selling prices are seldom a fixed 


quantity, that is to say, is a fixed percentage added 
to cost and expenses for profit. On one article an 
estimated profit of 100 per cent. may be placed, 
while on another only 25 per cent. 

If all the jewelers would adopt a simple method 
of accounting and bookkeeping and adhere to it, 
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they would be in a position to at all times know 
just where the leaks and faults were. 


My experience has taught me that there are en- 
tirely too many retailers who keep practically no 
records of consequence and consider a bill not 
owed until due. <A proper system of bookkeeping 
entails in reality not much work and very few 
records. The smaller the business, naturally, the 
fewer books and records. These could be de- 
vised to suit the particular policy and needs of any 
concern and installed for a very few dollars. 

The practise of keeping merely individual 
records for certain purposes or data, is one that 
should be handled very carefully, as the general 
books should always reflect the true condition, and 
all records kept in such form, that they can be 
traced from the general ledger. Separate stock 
records and other statistical information, is useless 
unless the balance sheet is a true index of all such 
records. 

Many jewelers, in fact, nearly all of them, when 
they start in business do so with the determination 
to discount all bills. Adherence to this practise, 
however, is in many cases, very short-lived, and the 
habit is formed of allowing most of the accounts 
payable to lay dormant, until creditors begin to 
prod. Now, it might be thought that this habit of 
making creditors prod is not a fata] one, nor even 
a serious one. Nevertheless, it is in many cases, 
the first step towards bankruptcy. If business con- 
ditions were always stable, this might not be so, 
but business conditions have been for some time 
past, and still are, unstable, and because of this 
fact, many a merchant has found that his slowness 
in taking care of his obligations has impaired his 
credit to such an extent that when several of his 
creditors begin pounding him for payment at the 
same time, it becomes impossible to quickly raise 
enough cash to satisfy them. 

Then along cames the fee-hungry attorney, who 
immediately sends to the mercantile agencies, a pic- 
ture of the debtor set in its most dismal back- 
ground, and accompanied by an urgent request to 
secure all claims possible against the debtor. The 
next step is for some attorney who has secured 
the requisite number of claims, to file an invol- 
untary petition in bankruptcy, or the debtor him- 
self becomes frightened by the threats of the at- 
torney (and let me add right here that very often 
the creditors have very little hand in forcing mat- 
ters to such an issue, but are themselves often 
mislead by the local attorney who is concerned only 
in getting his fees, regardless of the consequences 
to the debtor) loses his head, throws up his hafids 
in a weak moment, and rushes to his own attorney, 
who in order to forestall the other fellow, files on 
behalf of the debtor, a voluntary petition in bank- 
ruptcy. 

So, you see that a merchant does not always 
have to be actually insolvent to become a bank- 
rupt. He may have potential resources sufficient 
to meet every obligation in full, if he only had the 
time to cash in on them, but through his negelect to 
maintain his reputation for either discounting or 
meeting at maturity his accounts payable, he has 
lost that sovereign necessity, the one factor needed 
by him at that particular moment, in order to mar- 
shal his resources and thus escape bankruptcy. 

I want to say just a word or two in regard to the 
jewelers’ attitude toward the mercantile agency. 
As secretary of the National Jewelers Board of 
Trade I learned that in many instances the mer- 
chant felt that the request for a statement of his 
financial condition was an impertinence on the 
part of the agency. This belief is quite contrary 
to the fact. The reputable agency is as much 
your friend as it is the friend of your creditors. 
It should, and does, stand in an impersonal atti- 
tude between you and your creditors, seeking to 
learn all the good points about you and your con- 
dition, in order that its subscribers or members 
may quickly check out to you, such credit as you 
may be seeking. For your own best good I urge 
you to always be wholly frank and confident in 
your attitude toward the mercantile agency, so 
that your standing may always be known to those 
with whom you do business. 

I believe I have briefly sketched the main points 
requiring the careful attention of the jeweler in 
order to keep his business on a safe and sound 
footing. Let me conclude my remarks by sum- 
marizing them: First—A thorough analyzing and 
understanding of the relations of costs of goods 
to cost of sales; second—a simple, yet scientific 
system of accounting, so that you may know at any 





moment, just exactly where you stand; third—a 
proper understanding of the purpose and use of the 
mercantile agencies, so that your creditors may also 
know just exactly where you stand; fourth—a con- 
sistent effort at all times to take advantage of 
every discount, or if this be for any reason tempo- 
rarily impossible, then an unshaken determination 
to take care of your each and every account as it 
matures. 

The embodiment of these four principles in the 
daily conduct of your business will prove, in my 
opinion, the most efficient methods whereby bank- 
ruptcy may be avoided. 


Mr. Davis, of Connecticut, again re- 
ferred to the daily newspaper accounts 
which — belittled the - wearing of wrist 
watches and said that the publicity com- 
mittee would see that the articles were 
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refuted. First Vice-President Brock also 


spoke in favor of the wrist or bracelet 
watch. 

Saturday Morning Executive Session 

At 11.30 the convention went into ex- 
ecutive session and A. W. Anderson deliv- 
ered his address on “Jewelers’ Mutual Fire 
Insurance.” The address was as follows: 

ADDRESS OF SECRETARY A. W. ANDERSON, 

Much has been said and a great deal has ap- 
peared in the trade press regarding mutual fire 
insurance for jewelers in the past year especially. 
This article can add but little that is new to 
the argument in favor of mutual fire insurance 
for jewelers. 

One of the first and greatest benefits of mutual 
fire insurance in any trade is the solid footing 
upon which it puts the organization. What can 
we give the members for their money is one of 
the first questions that i§ asked by anxious 
officers? What do I get for the dues I pay in is 
what the member wants to know. 

Mutual fire insurance, as shown by the favor- 
able experiences of business men in a great many 
lines, offers an opportunity for returning to the 
members actual cash dividends on the dues and 
premiums they pay into their organization, which 
is incentive enough to bring into the organiza- 
tions many of those who would not be persuaded 
on Other grounds. 

We have only to go as far as the hardware 
dealers’ mutual fire insurance companies to fully 
and positively satisfy ourselves that mutual fire 
insurance, when established on the right basis, is 
a great organization builder. The hardware 
dealers’ State and national organizations are 
model affairs, their prestige in their trade is 


remarkably high, and their relative standing 
among trade organizations is to be envied by all 
of us. 

Business solidity, this is what the hardware 
trade may boast of, and its splendid organizations 
are largely credited with bringing about this de- 
sirable state. Business acumen and service, too, 
these are well known characteristics of hardware 
men as a whole, and mutual fire insurance should 
have due credit, for through this attractive propo- 


sition they enlisted in their ranks thousands 
whom they otherwise would have known only as 
outsiders. 

To want a return on money invested is not 
peculiar. to jewelers Men in other trades and 
professions are just the same. \ssociation bene- 
fits are often hard to figure out if nothing tangible 
in the way of returns is apparent. But real 
money back clinches the argument that asso- 
ciations are a good thing, that organization means 


success, etc., and mutual fire insurance fills the 
bill more perfectly than any other known scheme 
for returning cash benefits to a membership. 

Shall we wonder that it is an attractive propo- 
sition when we find the hardware dealers of the 
country carrying $60,000,000 of insurance with 
their own mutual companies, and receiving back 
the enormous saving of nearly $365,000 per year, 
or about $1,000 per day? 

The good risks among all trades have not been 
segregated from the bad ones and allowed to 
purchase their fire insurance at a price commen- 
Surate with the quality of the business they fur- 
nished to the companies. They have been lumped 
in with other trades and professions, good, bad 
and indifferent, and the result has been that the 
good risks, such as jewelers, hardware dealers, 
etc., have been compelled to pay more than their 
Share of the fire burden. 

Hardware dealers and other trades were the 
first to discover this discrimination and among the 
first to try to remedy the matter as far as their 
Own members were concerned. How well they 
have succeeded is eloquently told in the figures 
of their monster business, $60,000,000 of insurance 
in force. 

The jewelry trade offers an exceptional field 
for a successful insurance business. The jeweler 
is undoubtedly the best moral and physical risk 
in the retail lines to-day. Granting this, his rates 
of insurance should be the lowest, but this is 
not true. His rates are nearly as high as some 
lines much more exposed. The jeweler places at 
least one-half his stock in the safe at night. In 
event of a fire in the daytime he still finds time 
to get the goods into the safe, consequently his 
salvage is greater than in any other line. His 
fire might occur in the dead of night, but his 
safe still holds a great share of the stock. These 
things should work to his advantage, but it does 
appear that he has not been given due consider- 
ation along these lines. 

The jewelry trade is in as great need of or- 
ganization as any line to-day. Competition of all 
sorts is encroaching on its legitimate field of en- 
deavor. From both inside and outside its ranks 
it must meet all sorts of obstacles and hindrances 
to advancement. A thorough organization is its 
only hope. Therefore it is necessary to take ad- 
vantage of every legitimate method to advance 
the organization idea, to upbuild and strengthen 
the foundation upon which our association will be 
reared. 

A profit on anything appeals to business men, 
and they have. found that there was real profit 
in mutual fire insurance for them, and they have 
proceeded to collect that profit. The proposition 
is a very simple one as practised by the hard- 
ware trade and by our own company. We collect 
as much money as the old line company could, 
and then at the end of the year a certain portion 
of the balance on hand is paid back to 
the policyholders in the shape of dividends. This 
plan insures the company’s having enough money 
to start with and to do business with. 

As to excessive cost of insurance for jewelers 
I need only refer you to the very searching in- 
vestigation made by the New York State asso- 
ciation during 1914-15, when that association had 
under consideration the establishment of a 
mutual fire insurance company. Very small 
indeed was the amount of money returned to 
policyholders for losses when compared with the 
amount paid for premiums. And on the whole 
it is doubtful if the losses in jewelry stores run 
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more than 25 per cent. of the premiums. If the 

ld line companies divided their profits with the 
policyholders the jewelers would get the biggest 
end of it, but they do not divide, and that is 
where the mutual companies have them beaten. 
In a mutual like ours the policyholders own the 
assets. If there are any profits to be declared 
they get them. Once a policyholder begins to 
eceive dividends he always remains a _ policy- 
holder and a member of the organization. The 
association receives his support not only for the 
insurance end of it, but for the general good and 
work of the whole body. Much stress is being 
laid on this point because the indirect returns 
and benefits from mutual fire insurance are many 
times greater than the cash dividends declared. 
Get together and stick together, these are the 
prime requisites for a successful organization. 
Mutual fire insurance forms the attraction for 
getting men in one line of trade together, and 
it also forms the cement which holds them to- 
gether in one solid body, strong, enduring and 
powerful, a bulwark to the members of their 
craft, a source of profit as well and a certain pro- 
tection against unfair assaults from the enemies 
of legitimate trade. The watchword of to-day is 
organization, efficiency, service. We jewelers are 
well on the way to this triple goal. Other asso- 
ciations having found trade mutual fire insur- 
ance a short cut to this longed for goal, why 
should not we jewelers do likewise? The oppor- 
tunity to build our house on a solid foundation 
is here. Let us accept it. 

On motion of Joseph Mazer, President 
Combs appointed a committee to give a 
fitting gift to the three retiring executive 
officers, Messrs. Manahan, Loch and Mel- 
lor. Mr. Mazer was appointed chairman 
of the committee, assisted by Messrs. 
Stoessel and Bernau. A. T. Thoma next 
made a supplemental report for the Fashion 
Publicity Bureau, which was adopted. The 
report read: “This committee reports 
with pleasure that a National Jewelry 
Fashions Publicity Bureau, the personnel 
of which embraces representatives from 1n- 
terested trade bodies, was organized as a 
result of the conference held yesterday 
afternoon. We therefore offer a resolution 
that this organization heartily co-operate ih 
the plans, movement and spirit of the Na- 

; . . °o « ”» 
tional Jewelry Fashions Publicity Bureau. 

Peter Lindenstruth next offered a sug- 
gestion that the association adopt an ofh- 
cial button. This was left to the executive 
committee, with the proviso that a profit 
of 25 per cent. be charged on the button, 
to go to the Roberts Memorial Fund. 

The question of a doorplate for members 
was next taken up and a resolution was 
passed authorizing the national association 
to make a bronze doorplate and to sell it 
to members for $1. 

A. L. Thoma next made a supplemental 
report on the Roberts Memorial Fund, and 
stated that $137 had been taken in at the 
convention, which amount was realized by 
the sale of buttons. 

It seems that on Wednesday night a num- 
ber of the visitors went to Chinatown, and 
were prepared to pay $1 each for the ride, 
but as the entire expenses were paid by 
Mr. Day, Mr. Hershens‘tein and Mr. Rans- 
berger, the visitors decided to give the dol- 
lar apiece which they otherwise would have 
spent to the Roberts Memorial Fund, and 
in this way the sum of $66 was turned over 
to August Loch. Mr. Loch also proposed 
that the following should be elected as ad- 
ditional trustees of the Roberts Fund: 
Messrs. Shepherd, Loch, Stecher, Mellor 


and Combs. 





Secretary Anderson next made the state- 
ment that Chapter 1. of the constitution 
and by-laws needed revision in that the 
present constitution fails to provide for re- 
ceipt of the Bulletin in connection with their 
membership, and the by-laws were changed 
to read that way. 

Ex-President Combs next announced that 
President Evans had received the greatest 
number of votes in the Elgin wrist-watch 
contest as the most popular man at the 
convention, and on being questioned by Mr. 
Loch on the health of his wife Mr. Combs 
said she was doing nicely. 

Joseph Mazer next held the floor for 
about 15 minutes, and said that the national 
dues should be raised from $2 to $. He 
said that the Bulletin cost $1 a year per 
member and that the association was in 
need of money to carry out its work. A. J. 
Stoessel thought it was best to leave well 
enough alone and the matter was deferred 
until further notice. 

On motion of T. L. Combs the question 
of officers’ salaries for 1915 was left to the 
executive committee. 

Next in order was a vote of thanks to 
Reed & Barton for the gavel presented to 
the association, and the meeting adjourned 
after Mr. Mazer had presented Messrs. 
Loch, Mellor and Manahan each with a 
beautiful moonstone scarfpin set with a 
small diamond, to which the three gentle- 
men fittingly responded. 


A Sketch of the Career of President-Elect 
Charles T. Evans. 

Charles T. Evans, the president-elect of 
the American National Retail Jewelers’ 
Association, who was chosen to guide the 
lestinies of that organization for the com- 
ing year at the session at the Grand Central 
Palace, New York, last Friday, during 
the 10th annual convention of the organ- 
ization, has for years been an ardent asso- 
ciation worker, and his election to the 
presidency comes as a just reward for the 
services which he has rendered. 

Mr. Evans, who is engaged in the retail 
jewelry business at Utica, N. Y., is popu- 
lar not only in his own State, but through- 
out the country. 

He has been very active in trade asso- 
ciation work, both in the United States 
and New York State, and was the for- 
mer vice-president of the national associa- 
tion and the candidate of the New York 
State delegation. 

Mr. Evans was born in the retail jewelry 
business and has grown up in it and with 
it. Always deeply interested in the devel- 
opment of the merchandising branch of 
the business, he naturally became a student 
of the trade papers, from which innumera- 
able suggestions and methods have been 
adopted. 

Prize essay contests in [THE JEWELERS’ 
CircULAR attracted Mr. Evans’ notice a 
number of years ago. He took active part 
in these contests and his offerings to the 
trade journals soon won him the distinc- 
tion to become a special writer for trade 
publications, contributing to these periodi- 
cals over his own signature. Two editions 





of Mr. Evans’ essays have been published. 

Mr. Evans became actively interested 
when there was talk of the formation of 
the New York State Retail Jewelers’ As- 
sociation. He assisted in organizing the 
Utica Retail Jewelers’ Association in 1905, 
and became president of the association. 
Co-operating with Charles H. Howe, Syra- 
cuse; Charles E. Sunderlin, Rochester ; 
William A. O’Donnell, Utica; Charles A. 
Crouse, Syracuse, and E. D. Mix, of Al- 
bany, he launched the New York State 
Retail Jewelers’ Association, which has 
developed into one of the strongest State 
organizations in the United States, com- 
prising, as it does, the representative 
jewelry stores in cities and towns. The fact 
that a jeweler belongs to the New York 
State organization is practically a guaran- 
tee that his business methods are of the 
highest type. 

Mr. Evans was honored with election as 
the first president of the New York State 
organization, serving for two years and 
retiring with the friendship and good will 
of all with whom he had been associated. 
The State association at Buffalo on May 
26, 1911, unanimously voted to affiliate 
with the national organization, and at the 
Richmond convention Mr. Evans’ was 
elected as a member of the executive com- 
mittee, serving in that capacity until the 
Kansas City convention, when he _ was 
elected as vice-president, and was again 
re-elected in ‘Chicago last year. 

He is a firm believer in the benefits 
of organization, and he is frequently 
consulted on that subject by interested ad- 
mirers. Jewelers desirous of systematizing 
their stores have been helped by corre- 
spondence with Mr. Evans, while manu- 
facturers have frequently sought his opin- 
ion and advice when considering methods 
for display or sale of their wares. 

Mr. Evans is prominent in his home 
town and is an energetic and capable 
young business man. He was born in 
Utica, May 5, 1877, the son of Thomas T. 
Evans, the president of Evans & Sons, 
Inc.. who had founded the business in 
1876. Mr. Evans is a member of Utica’s 
Chamber of Commerce and is a member 
of the committee on mercantile affairs. 
He is a member of the Utica Ad Club, 
and always assists in promoting the best 
interests of his home city to the best of 
his ability. It is in the trade association 
work, however, that Mr. Evans’ efforts 
have been more freely given, and to all 
organizations, national, State and _ local, 
Mr. Evans has always been an active and 
energetic wheel horse. 

The Utica association has loyally sup- 
ported Mr. Evans and other active mem- 
bers in their efforts to do away with trade 
abuses and to establish a more friendly 
feeling of co-operation among members of 
the trade. Mr. Evans is prominent in the 
Masonic fraternity, a past master of Utica 
Lodge No. 47, F. and A. M.: a member of 
Oneida Chapter, R. A. M., and Utica Com- 
mandery No. 3, K. T., and he is one of the 
chief officers of Ziyara Temple, Nobles of 
the Mystic Shrine. 
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Jewelers’ Circular Booth and Fashion 
Exhibit a Center of Attraction. 
URING the 10th annual convention of 

the American National Retail Jewel- 

which was brought to a 

close last Saturday, the booth of THE 

JEWELERS CIRCULAR, at the head of the 

grand staircase leading to the exhibition 

hall, was the magnet which drew every vis- 
itor who came to the convention. Manned 
by an efhcient corps of members of THE 

JEWELERS’ CIRCULAR staff, the booth served 

not only the purpose of a location from 

which to distribute copies of the publication 
but was, as well, a general information bu- 
reau. There the visitors found the only 
oficial roster posted during the convention 
tion, and this roster was constantly in use 
throughout the convention. The roster was 
posted sheet by sheet as it came from the 

busy regis‘ration office below, and was a 

ready reference for interested jewelers who 

desired to learn if their friends were in at- 
tendance at the convention. 


ers’ Association, 


Besides the regular booth maintaine 1 by 
THE JEWELERS’ CIRCULAR, a special attrac- 
tion was the large glass case which con- 
tained inanimate models, dressed in the 
latest fashion creations, and adorned with 
jewelry supplied by some of the best-known 
concerns in the metropolis. There was also 
an exhibit in this case of the selection of 
inexpensive jewelry, which was arranged 
in such a way as to focus attention upon 
a pleasing harmony between jewelry and 
the background of material upon which it 
was displayed. The special exhibits on 
Thursday and Friday, when Dreiser & Co. 
and the Gorham Co. furnished the jewelry 
which decorated the gowns worn by the 
models, created not only much favorable 
comment from visitors at the convention 
but also received publicity in the press. 

THe News SERVICE. 

At the booth there was a constant supply 
of copies of both the weekly and special 
sulletins published during the convention. 
The visiting jewelers were also given bound 
copies of the articles which have appeared 
thus far in the columns of THE JEWELERS’ 
CIRCULAR in the jewelry fash-on publicity 
campaign which is being carried on by THE 
JEWELERS’ CrrcuLar. The articles, which are 
being written by Isabelle M. Archer, are 
available for use in the daily press, and 
visitors at THE JEWELERS’ CriRCULAR booth 
were freely supplied with these articles and 
urged to use their influence in having 
them reprinted in their local papers. 

On Tuesday morning the regular weekly 
edition of THE JEWELERS’ CIRCULAR was 
distributed from the booth and in the con- 
ention hall and exhibition hall. It con- 
tained the details of the Monday sessions, 
including the evening meeting, which did 
not adjourn until 10.20 p. m. This service 
was the cause of favorable comment on the 
part of delegates. 

Thusday morning saw the first appear- 
THE JEWELERS’ CIRCULAR CONVEN- 
with a complete report of 
the Tuesday business and of the 
outing at Pleasure Bay, N. J. This Bul- 
letin contained views taken on the 


ance ot 
TION BULLETIN, 


session 


also 





Monmouth en route to Atlantic Highlands 
and a photograph of the “Gold Army” en- 
camped at dinner, together with portraits 
of officers of the association and others 
who were prominent. 

The Friday morning Bulletin carried the 
report of the convention proceedings down 
to the adjournment on Thursday, gave a 
description of the exhibits, and also con- 
tained a large number of photographs of 


the exhibits, besides those of individuals 


THE 


THE JEWELRY FASHION DispLAy, 
One of the most discussed exhibits in the 
convention hall was that given under the 
auspices of THE JEWELERS’ CrrcULAR. On 
Thursday the worn by the models 
were furnished by McCreery, and the 
jewelry by Dreiser & Co. The first wax 
model flimsy evening gown 
of light green and white and was adorned 
with a peari valued at $600,000, 
containing 5&8 pearls perfectly matched. In 


gowns 


wore a light, 


necklace 


oe RCU LAR 


PUBLIC its 


In Connectio 
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MODELS EXHIBITED FRIDAY AT JEWELERS’ 
WITH 
prominent in the convention proceedings. 
The daily bulletins were eagerly sought 
by the members of the association, and 
created much interest. They were distrib- 
uted in all parts of the convention hall and 
exhibition hall. 





JEWELRY SUPPLIED BY THE 





CIRCULAR FASHION DISPLAY AT THE CONVENTION. 


GORHAM CO. 


necklace it Tor yk 


and the necklace 


order to assemble this 
years of careful seiection, 
declared to be the most beautiful in 
country. Ihe other ornaments con- 
a diamond collar valued at $18,- 


ornaments worth $2,600, pins 


was 
this 
sisted 

000, hair 
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WILL attend: the LIVE JEWELER who uses OUR 


1916 CATALOG 


Ready October 1st 


IF you want to be sure of receiving one—Write Today—so you will be on our Mailing List 


A. G. SCHWAB & SONS” 


31-39 East Fourth Street Cincinnati, Ohio 

































































WHITING’S ANGORA 


for 


October Weddings 


Silver White, Forty-one eleven will 

















be the correct shade and size 


We request Jewelers to write for 
samples and prices before placing 
their orders 


WHITING PAPER COMPANY 


Fourteenth Street and Seventh Avenue NEW YORK 
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valued at $2,000 and a corsage ornament 
worth $15,000, 

On the model a dark evening 
gown was draped, and jewelry displayed, 
including a diamond chain valued at $32,- 
(WH). a beautiful la valliere valued at $4,500 
and also a pearl necklace valued at $30,000. 

The third model wore a dark traveling 
suil, and the jewelry included a small pearl 
chain valued at $2,800 and a brooch worth 
$700. 


second 


On Friday the gowns on the models were 
changed, and the Gorham Co. furnished 
the jewelry with which to decorate them. 
The display signalized the work of original 
designs and artistic craftsmanship rathet 


isE> 


- nui bi BOURO 
\* 


jootstt WR EW 
“ror SALE wats 


The second model was attired in an af- 
ternoon gown of black tulle. On _ the 
corsage the model had a brooch bearing a 
rock crystal intaglio design of wood hg- 
ures, Pans and Bacchantes. This unique 
work of art was fnisned in Lalique style. 
The design of the brooch proper was car- 
ried out with foliage in platinum and dew 
drops represented by diamonds. On the 
left shoulder was pinned a delicate chate- 
laine watch and pin design as one complete 
jewel, atriumph for the art of the platinum- 
smith. Around the throat was a black vel- 
vet band with a clasp and slide in platinum 
and diamonds, harmonizing throughout. 

lhe third model wore an evening gown 
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ONE VIEW OF THE JEWELERS’ CIRCULAR BOOTH AT THE ENTRANCE TO THE EXHIBITION HALL, 


than the intrinsic value of the material em- 
ploved, although all the precious stones 
were of the finest quality. 

The total value of the jewelry worn by 
the three models was placed at $100,000, so 
this may represent what a woman of 
wealth and refinement may pay for suff- 
cient jewelry to wear on three different 
occasions. The details as to the costumes 
and jewels were obtained from the experts, 
who, together with a corps of detectives, 
were in charge of the exhibit. 

One of the models wore a walking or 
country golf suit in black and white tweed. 
She wore a sautoir of platinum in an ex- 
quisitely wrought but light setting of dia- 
monds and black enamel, from which was 
suspended a plain platinum timepiece. On 
the bodice was a handsomely wrought bar 
pin of the prevailing fashionable length, 
about three and a half inches. The bar pin 
also was set in small but fine diamonds and 
had an inlaid connective design in black 
enamel. In her hand she carried a platinum 
mes bag which was entirely hand-wrought. 


of cerise. The jewel treatment was of a 
reserved style. The model wore a trian- 
gular shaped pendant having a pink turma- 
line weighing about eight carats and with 
small pendants of the same kind of stone 
at the two lower corners. The setting was 
wrought in a motif of roses and rose leaves 
with platinum work so fine as to defy de- 
tection as to the point at which the setting 
and the diamonds merged. On her finger 
were several rings. About her neck was 
suspended a chain in platinum, almost as 
fine as a spider’s web, from which dropped 
lorgnette, which, 
manner, was en- 
well as the front 


an especially designed 
contrary to the usual 
crusted on the back as 
with small diamonds. 
The high degree of originality and skill 


in workmanship attained by . American 
jewelers was shown in these gems. It was 


stated that several of these platinum pieces 
were designed and made in a single opera- 
tion, the designer carrying out his plans as 
he went along, so that there could be no 


possible duplicates made of his work. 


All the jewelry worn by the three models 
was designed and completed especially for 
this exhibit by the Gorham Co., one of the 
large Fifth Ave. jewelry houses. 


Reports of the State Associations of 
Washing on, Tennessee and 
Virginia. 


The following were State 


reports submitted to National Secretary 
Anderson by the State secretaries and not 
previously published in THe JEWELERS’ Cir- 
CULAR: 
WASHINGTON STATE REPORT. 
SEATTLE, Wash., Aug. 1. 1915. 

| herewith submit a report of what the Wash- 
ington retail jewelers did do, and tried to do, dur- 
ing the year 1914. We increased our member- 
ship seven members, and really lost two. We 
tried to gct a bil! through the State Legislature 
to permit the jewelers to send all uncalled-for 
watches and uncalled for jewelry jobs. This bill 
we did not gei through, but I am confident that 
I will get it through this Fall. 
tne New York law 

Some of our members in this city helped to get 
a law passed by the city that deals with the fake 
auctioneer—the fake. jewelry auctioneer in par- 
cicular. 


among other 


We are now using 


f am sure we will increase our membership at 
least 25 in 1915. 
Very truly yours, 
CLEMENT B. Corrin, Past Secretary. 
TENNESSEE REPORT, 
Wr. President, Ladies and Gentlemen: 

It is with both pride and pleasure and with a 
feeling of gratitude that I am permitted to convey 
greetings of the Tennessee Retail Jewelers’ Asso- 
ciation, whose best interest lies very near my heart. 

Our T. R. J. A. was organized July 9. and I 
am happy to report these few weeks of earnest 
work, and although our roll of members is only 
19, we believe we can double our membership in 
a short time. 

We are sending two delegates to the A. N. R. J. 
A.—John Ruth, of Shelbyville, and G. H. Becker, 
of Murfreesboro. We know these delegates will re- 
turn bubbling over with inspiration and informa 
tion of ways and means of increasing our roll of 
members and interest in the promotion of our 
association. 

Kenm:emLer, we are just entering the work and 
will need all the information and assistance we 
can det. 

Hoping that this convention may be marked 
with success, harmony, love and good feeling, and 
that every association may accomplish more and 
better things. 

Respectfully submitted, 
A. Caves, President. 


W. T. Brug, Secretary. 
VIRGINIA REPORT. 
Aug. 14, 1914, to Aug, 15, 1915: 
Number of members on roll..............-.. 102 
A es i eaeene ee 2 
es en , s leeededae’ 5 
a ald id i i a a ee al 95 
Number of new applicants from May 14, 1915, 
to May, 0 ES ee ee a ee ae 14 
I, So oe ee ban edabes ll 
Members in arrears for dues............ee-. 13 


Total amount of correspondence sent out from 
this office, 1,060 letters and circulars 

Our treasury is in first-class condition and we 
have our local organizations in our State, which 
are doing lots of good. We recently 
one in Norfolk, Va. Our last State meeting was 


rganized 


one of the best attended meetings ever held by 
this association. Out of a total membership of 
100 there were 75 jewelers present. The jewelers 
are beginning to take an interest in the work of 
he association and the outlook is good for an in- 
crease in membership in the very near future. 

Thanking the officers of the national associa- 
tion, especially Secretary Anderson for his prompt 
ness in answering our communications and ad 
vice, we are, 

Very truly yours, 
THE VIRGINIA RETAIL JEWELERS ASSOCIATION. 
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Notes of the Exhibition at Grand 
Central Palace. 

CONVENTION Hatt,. Friday.—Tne_ ex- 
hibition in connection with the convention 
which is being held on the main floor of 
the Grand Central Palace, while not as 
large as the one held at Chicago last year, 
is representative of the jewelry, silverware 
and kindred lines, and has thus far been 
visited by many people. The total number 
of the exhibitors is over 70, and the booths 
are artistically and conveniently arranged 
in rows the length of the big floor. There 
are many booths which are so attractive 
that it would be hard to make a selection 
as to the most attractive. 

The exhibition hall opened on Tuesday 
noon. Wednesday was the day of the out- 
ing. Thursday the hall was open trom 
noon until 10 p. mM. Friday the exhibition 
hail was open from noon until 10 P. M., 
and atter 6 p. mM. members of the trade at 
large were admitted. To-morrow the ex- 
hibits will be open from noon until 10 P. M. 
to retailers only 

THE EXHIBITORS. 

The Waltham Watch Co. has a fine dis- 
play of its well-known line in booths 359 
and 356, in charge of F. T. Day, assisted 
by W. L. Wigmore, R. F. Wigmore and 
J. L. Bogert, from the home office, and 
Ives L. Lake. of the New York office. 
They are featuring a new 7%-line watch, 
the smallest American-made watch in ex- 
istence, shown for the first time this spring 
at the Panama-Pacific Exposition at San 
Francisco. It is just the size of a 10-cent 
piece. The company has also added a new 
line of wall clocks, to which it is inviting 
attention, thus completing a full line of 
timepieces. 

x * * 

Booth 357 houses the exhibits of the La 
Pierre Mfg. Co., of Newark, N. J., and 
Hamilton & Hamilton, Jr., of Providence, 
R. I. Mrs. Francois is in charge of the 
exhibit, with L. F. Elmore as special La 
Pierre man and Benjamin Latz as the Ham- 
ilton representative. The La Pierre Mfg. 
Co. is featuring a toilet set with a trans- 
verse handle, the only one of its kind man- 
ufactured, which has been named La Belle. 
The Hamilton company shows a general 
line of chains, bracelets, lockets and fobs. 
The special is the patented “watchdog” 
swivel, a sample of which is being given as 
a souvenir at the company’s booth. 

x * * 

Krementz & Co., Newark, N. J., have 
secured booth 381 in which to show their 
ceneral line of 14-karat gold and plated 
jewelry specialties. Their representatives 
include H. E. Cashion, W. Wagner and 
FE. Underwood. They have a very attractive 
exhibit and attract considerable attention. 

x * * 

Harris & Harrington, New York, have 
booths 383-385 in which to display a fine 
line of clocks, mahogany, mantel, hall; 
French, English and German traveling 
clocks, folding watches and Chelsea ship 
bell clocks. J. H. Neilson and L. F. Berk- 
field have charge of the exhibit. They are 
calling especial attention to a very attract- 


ive display of banjo clocks with Chelsea 
movements, fine hand-painted glasses, in 
gilt or mahogany. 
x ok x 
The Apollo Silver Co., New York, has 
booth 280, in charge of Norman Randnitz, 
Joseph Einstein, Sidney Rosenblatt and A. 
Adler. The company is showing a genera! 
line of nickel silver Shefheld ware anil 
shaving stands, featuring these items in a 
display that demanded attention from 
everyone who passed. 
x ok x 
R. H. Ingersoll & Bros. drew booth 378 
for their usual attractive display, which, of 
course, needs no introduction. The faces 





CHARLES F. MANAHAN, DIRECTOR OF THE 
EXHIBITION, 


of P. S. Salisbury, O. M. Goge, advertis- 
ing manager; J. F. Mansfield and W. A. 
Bearmore greet visitors with a smile of 
welcome and explain their feature ex- 
hibit, which is a new system of window 
displays On Thursday they gave a 
lecture demonstration at the booth, show- 
ing how to arrange windows with celerity 
and taste with the boxes and dummy 
watches. This proved to be of interest 
and profit to all the conven‘ion visitors. 
The souvenir is a practical and useful one, 


a tasty watch-case opener. 
> ad . 
The Aluminum Sales & Mfg. Co. shows 
a general line of gold, silver and copper 


plated aluminum ware in booth 386. This 
exhibit is in charge of R. D. Opp, J. H. 
Rose and R. W. Pope. 


William Scheer and the Donaldson Mfg. 
Co. had a booth together, showing very 
hne jewelry and mountings. | 

. * . 

The Safe Cabinet Co., of Marietta, O., 
with offices at 15 E. 26th St., loaned all 
the safes used by exhibitors. These light 
safes have the indorsement of the Na- 
tional Board of Underwriters. 


* > o 


The National Silver Deposit Ware Co., 
New York, has a fine display of silver de- 


posit ware in booth 284, in charge of A. 
Lurrie. The concern featured this ware 
with inlaid gold in a display that called 
forth much commendation. 

* ok 

The R. Wallace & Sons Mfg. Co., in 
booth 382, has R. E. Eggleston, assistant 
sales manager, in charge, assisted by Harry 
Haywood, J. S. Johnston, J. M. Wingord 
and J. Mules. The company’s. general 
line of sterling silver and plated ware 
was very attractively shown. The house 
is featuring a new sterling silver pat- 
tern, “America,” and a new 1835 R. Wal- 
lace silver plate patiern, “Trenton.” In 
the hotel department it shows an abso- 
lutely complete roast beef wagon that 
would give a tired convention man an ap- 
petite the morning after just to see the ap- 
pliance in operation. <A serving table de 
luxe is also the center of interest. The 
concern’s souvenir is one of its new Tren- 
ton teaspoons. 

* ok x 

The Gorham Co., of booths 207 and 208, 
have one of the most attractive exhibits at 
the hall. The company’s general line of 
silver and bronzes, set as they are at the 
end of the main aisle, opposite the en- 
trance, had a commanding position which 
challenged attention at once and amply re- 
paid study. Conspicuous in this fine ex- 
hibit is a magnificent section of a me- 
morial window of Admiral Farragut for 
the Naval Academy at Annapolis—a thing 
of beauty which elicts the highest praise 
of all who attended the convention. The 
array of sales talent includes Frank Purdy, 
Charles K. Adams, Frank Leonard, Er- 
nest Rebentsch, J. H. Martin, Joseph Don- 
nelly and Gustave Guilme‘te. Silver polish 
is being distributed as a souvenir. 

* * * 

Lippman, Spier & Hahn, New York, have 
booth 347, in charge of E. W. Spier and 
Frank Rolling, and in their display they spe- 
cialized on an automatic self-locking friend- 
ship bracelet. They also show a friendship 
ring, with heart-shaped shank, for separate 
initials, and German silver, hard-enameled 
Dorine powder boxes, enameled in varying 
high solors. As a souvenir they present 
to the ladies the first link of their friend- 
ship bracelet. 

k * * 
E. Waterman Co. shows its fine 
we charge 


The L. 


fountain pen line at booth 349, 








of Frederick P. Seymour, John Ag#Eggens 
and W. H. Forshaw. The compasiRis fea- 
turing a pocket self-filler. A stojat this 
booth will show how many differ forms 


a fountain pen can take. | 
x * * } 
Joseph L. Herzog & Co., New York, 
show the “L. K.” rings and El-Kay one- 
piece cuff buttons. Their attractive exhibit 
is in charge of J. L. Herzog and H. Her- 
zog. As a token they are presenting to the 
members a souvenir set of their El-Kay 
cuff buttons, showing the seal of the asso- 
ciation in the design. 
7 2 
The Whiting Paper Co., Holyoke, Mass., 
has a display of high-class writing papers, 
in charge of Frank Harrison, its New York 
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representative, and Hugh H. McKenzie. 
The concern manufactures high-class wed- 
ding and correspondence paper, and is fea- 
turing a brand-new line at the convention, 
one not yet placed on the market, known 
as Whiting’s Linoline. This is to be a 
special creation for the Fall season. The 
company distributed dainty boxes of this 
paper as souvenirs. 
x * x 

The International Silver Co. occupies 
bocth 315, with A. J. Rowley in charge, 
assisted by E. J. Greulich, R. A. Galbraith, 
of New York; W. S. Kintz and Alfred G. 
Kintz, Wallingford, Conn.; Rudolph L. and 
Robert R. Kintz, Meriden, Conn., and J. J. 
Horton. The company shows a general 
line of sterling silver and plated ware, fea- 
turing 1847 Rogers Bros. The concern is 
distributing a dainty set of poster stamps 
and luncheon books 

* * * 

The Novelty Cutlery Co., at booth 348, 
in charge of Charles Vignos, shows a 
general line of cutlery in a very effective 
manner. It is featuring its Abalone pearl 
and ivory stock, and two very beautiful 
designs of these lines are set in the form 
of a gorgeous pearl butterfly and an artistic 
daisy. The company’s exhibit of Doran, 
Bagnall & Co. stock and Finberg Mfg. Co. 
goods was also attractive. It is giving let- 
ter-openers as souvenirs. 

x * * 

The Dennison Mfg. Co., South Framing- 
ham, Mass., has a fine display, in charge 
of James S. McKeeby, in booths 353 and 
354. He is assisted by C. R. Wentz, 
Washington, D. C., and D. H. Johnson, 
Providence, R. I. The company shows a 
general line of window banks, leather and 
leatherette cases, cabinets and jewelers’ 
supplies. It features its satin-lined paper 
and leatherette cases and window displays 
and makes a fine showing. 

oe. 

The J. F. Sturdy’s Sons Co., Attleboro 
Falls, Mass., shows a line of chains and 
bracelets, in charge of F. E. Sturdy, Jr., 
H. K. Sturdy, Jr.. and E. H. Cummings. 
The concern features a _ patented | flexible 
watch bracelet and eyeglass automatic 
holders. Its souvenir is a display form 
for chains, distributed to the trade at the 
ce mpany’s booth. 

* * * 

One of the most attractive booths at the 
eonven‘tion is that of the J. M. Ney Ceo., 
Hartford, Conn. \s is well known, this 
company owns the first American gold re- 
finery which has the extraordinary distinc- 
tion of having been operated continuously, 
except Sundays and holidays, for almost 
104 years. This concern is the pioneer 
in the manufacture of platinum, gold and 
silver solders, and has always been a leader. 
Its products are used in every part of the 
civilized globe. The Nev booth presents 
a highly attractive array of articles indis- 
pensable to the jeweler One side is 
ado-ned richly with a decoration of Ney’s 
pure gold foil 10 feet long and approxi- 
mately eight feet high. In the form of an 
val is a sign, with heavy letters reading 
“Ney’s Jewelers’ Gold, Best Since 1812, 





Hartford, Conn., U. S,. A.” On the other 
side are tour original sketches done in 
complementary Tempora. One is. de- 
voted to gold solders; another to platinum 
solders; another to silver solders, and the 
fourth to platiney. The motifs are, re- 
spectively, the dome of the Connecticut 
State Capitol, coated with Ney’s leaf; pour- 
ing a melt; silver cup and percolator, and 
the classic trade-mark of the company’s 
newest and exclusive specialty—platiney— 
which replaces platinum for many purposes. 
In showcases and on tables are displayed 
the following: Gold plate; silver plate; 
jewelers’ gold solders in 10 grades, from 
low to 22 karat, in sheet, wire and filings; 
silver solder in nine grades, in sheet, near- 
wire, wire and granulated; a pyramid of 
pure gold, silver and copper; gold wires, in 
all karats and shapes, and other products 
of the company. In the absence of Presi- 
dent H. C. Ney and other officials in at- 
tendance at the Panama-Pacific Congress, 
the company is represented by R. B. 
Wells, L. J. Weinstein and H. D. Simpson 
7 * = 
The Pairpoint Corporation has a very 
fine exhibit of tea sets, platters and lamps. 
A large line of cut glass, lemonade and 
wine sets, punch bowls, etc. One of the 
features of the exhibit is a rich line of 
luster vases. The exhibit is well dis- 
plaved and quality takes the place of quan- 
tity, all overcrowding of the different ex- 
hibit pieces being avoided. This display 
is in charge of Thomas A. Tripp, general 
manager: George E. Sherman, A. J. Mueck, 
A. Robert Straus, Chester Best, Frank 
Thompson and Charles Walker. 
* * *K 
S. Langsdorf & Co. have a large double 
hooth in charge of Hugo Wessler, Sidney 
Langsdorf, M. Feder, H. Van Pragg, Wal- 
ter Lederer. The novelty of this exhibit 
is a brush making machine, showing how 
the bristles are attached to the brush. 
There is also a large line of ivory toilet 
sets, travelers’ cases, manicure sets, photo- 
graph frames, etc. 
> * * 
the Martin-Copeland Co. and the Bas- 
sett Jewelry Co. have a very large booth 
tastefuly decorated with palms, ferns and 
bay trees. They are not exhibiting any 
goods whatsoever, but use their space as a 
lounging room, where they welcome 
their friends and make them feel at home. 
The booth is in the shape of a pergola 
and is furnished with wicker furniture. 
Those in charge do everything possible to 
make their guests feel at home, serving 
them with punch and free tickets to moving 
picture shows. They have all the accommo- 
dations in the worid for their guests. who 
are looked after by L. J. Roehr and C. C 
Pickford, of the Bassett Jewelry Co., and 
Wesley C. Martin and W. A. Block, Jr. 
for the Martin-Copeland Co. 
*k * x 
Henry Freund & Bro. are the only 
large wholesale jewelers having an exhibit 
at the convention. The booth is in 


charge of Henry Freund, Emil Freund, 


Miss Ethel Sanders, Miss Dorothy Siegel 


and Robert Oberndorf. They show a 
large line of solid gold jewelry and fea- 
ture bracelet watches and a special line of 
emblem jewelry and a wonderful line of 
klk jewelry. Emil Freund, gem specialist, 
brother of Henry and Louts Freund, has 
an exhibit of over 500 pieces of precious 
and semi-precious stones which is_ his 
individual collection, started by him a num- 
ber of years ago. In his collection are 
many peculiar scarf pins. One is an 
engraved topaz, a dog’s head, another a 
Sphinx head in white onyx, another a dog 
in lapis. He also shows some Madagas- 
car garnets, fancy sapphires in all colors, 
intaligo moonstones in cameo effects, etc. 
k ok x 

James L. Hand is the only auctioneer 
who had the courage to take a space at the 
convention. He has his banner out and 
a sign reading, “Under this banner many 
jewelers have been made prosperous.” 

x ok x 

Boyajian Bros. have a large exhibit of an- 
tique jewelry and 14 karat mountings, seed 
pearl jewelry, brooches, bar pins, etc. They 
show an unusual line with very few 
pieces alike and it is a revelation to buy- 
ers who had not seen this line before. The 
exhibit is in charge of Arthur M. Hirsh- 
held. 

* * x 

The Havone Corporation shows a large 
line of cigarette cases in plated, sterling, 
10 karat, 14 karat and platinum. The ex- 
hibit is in charge of E. R. Frederick and 
S. Schiller. 

* * * 

The Kienzle Clock Co. has a large ex- 
hibit in charge ot J. B. Godvin, G. S. 
Brown and Edward Salomon. The house 
shows mantel chimes, half-hour striking 
clocks. Westminster hall clocks, alarm, 
novelty and cuckoo clocks and 400-day 
clocks. 

* * x 

The United Jewelers, Inc., have a booth 
in charge of the concern’s president, Ernest 
M. Lunt, who was assisted by his daughter, 
Miss Caroline Lunt. 

xk o* x 


Joseph H. Meyer & Bros., who specialize 
in “Richelieu” pearls, have an exhibit show- 
ing their process of manufacture. They 
show attractive lines of pearl necklaces, 
rings, scarf pins and earrings. Theexhibit 
is in charge of M. C. Meyer, B. J. Meyer, 
F. J. Aicher. Miss L. Greenfield, Miss A. 
Tamis and Miss F. Wells. At this booth 
Mr. Aicher also exhibits a line of gold 
and platinum novelties made by Schanfein 
& Lamis. 

* x x 

Bell & Birkner show a decided novel- 
ty in a stone called “‘starolite,” virtually a 
star moonstone. 

r A. & S. W. Granbery, Newark, N. J., 
have a revolving pyramid used as a display 
stand, on which they show gold rosaries, 
Wedgwood cameo jewelry, _ bracelets, 
brooches, pins, etc. The exhibit is in 
charge of F. E. Buffum. P. J. Coffey, A. 
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©. Burgess, F. W. Cornell and W. A. Big- 
lin 
~ ~ cod 

A. J. Sheff & Co. show their patented 
ring sizing machine. This was demon- 
strated by A. J. Scheff and George C. Hat- 
terer. 

x * * 

The Towle Mfg. Co. has a booth quaint- 
ly titted up. New England cabinets, three- 
cornered affair, which are made at the 
Towle factory for the special purpose of 
showing the hollowware patterns, match- 
ing the flatware patterns in Mary Chil- 
ton and Dorothy Bradford styles. In 
fact, these are the only two patterns fea- 
tured. A genuine old New England rug 
covers the floor and heightens the old 
Colonial effect. The exhibit is in charge 
of W. <A. Kinsman, general manager; 
George A. Schade, S. E. Coggins and 
A. L. Fuiler. 

* * * 

The exhibit of Martin H. Weidman is 
in charge of Mr. Weidman and Walter R. 
Shute. They show a large line of la 
vallieres and brooches in 10 karat and 14 
karat gold. 

x * x 

J. R. Wood & Sons’ exhibit is in 
charge of Alfred T. Hunt and W. J. 
O’Brien. This house shows the various 
processes necessary for the making of 
wedding rings and shows about 500 of the 
new diamond wedding rings. This con- 
sists of a ring set with small diamonds all 
the way around the rim. They also ex- 
hibit five strands of diamonds consisting 
of about 20 stones each, showing five dif- 
ferent kinds of imperfections, in Wessel- 
ton, Kimberley and Brazilian stones. A fea- 
ture of this exhibit are orders for $200,- 
000 worth of diamonds which have come to 
J. R. Wood & Sons from people not ton- 
nected with the legitimate jewelry trade and 
which orders-had been “turned down.” 

* * x 

The Whiting & Davis Co. and the Whit- 
ing Chain Co, have a very pretty large 
double booth, backed with lattice work, 
and covered with climbing plants and 
roses. The Whiting Chain Co. has a 
chain-making machine in operation which 
creates a great deal of attention. The 
Whiting & Davis Co. has a mesh machine 
in operation, Many of the visitors have 
never seen such a machine before and it 
is a center of attraction. This con- 
cern also shows a large line of mesh bags 
in 1/10 gold-filled, sterling and regular 
mesh, and also displays many novelties 
in frames, some of them containing small 
watches. The feature of the exhibit is a 
large mesh bag with a frame 1% feet 
long. The exhibit is in charge of Charles 
A. Whiting, Arthur Merrifield and Thomas 
Remmel, one of the chief mechanics of the 
Whiting & Davis Co. 

* * x 

The Elgin National Watch Co. feature 
wrist watches only. They ‘haves about 500 
strung on straps and hung. at the back of 
their booth in 20 lines, reaching from the 
top of the booth to the bottom. They also 





display two oil paintings, showing how 
the wrist watch is worn by a fisherman 
and by a hunter. On Tuesday the company 
held a contest and the lucky winner proved 
to be A. M. Cornelius, a retail jeweler ot 
Asbury Park, N. J. Thursday the concern 
gave away a watch to the visitor who 
weighed the most. The exhibitors in 
charge are John B. Warren, of the Chi- 
cago office, assisted by A. M. Harvey, 
George F. Bentley and K. F. Thomas. 
* * x 

The New Haven Clock Co. has an ex- 
hibit in charge of E. A. Stevens, manager 
of the New York office, and T. Shutch. 
They show their new lines of mahogany 
mantel clocks, banjo clocks, nickel alarm 
clocks and a general line of watches. 

o “Se. -é 

F. P. Schofield & Co. are. represented 
by F. P. Schofield, Max Meyer, Jr., and 
Ernest Smith. They show a line of 10 
karat and 14 karat jewelry and novelties in 
scarf pins, brooches and a large line ot 
cameo jewelry. 

x x x 

Those in charge of the booth of the 
Oneida Community, Ltd. are P. B. 
Noyes, general manager and president, 
Dr. B. L. Dunn, director of advertising; 
G. Whelan Smith, general sales agent; M. 
E. Kinsley, sales manager of the silver- 
ware department; A. M. Kinsley, Russell 
Ross, J. H. Cragin and C. E. Marble. The 
exhibit consists of a large poster show- 
ing the Community girl kneeling in front 
of a chest of silver, complete lines of flat- 
ware in silver chests and a table set with 
Community silver. The silverware 1s 
displayed on olive green velvet which add- 
ed greatly to the general effect. 

* oa * 

The Irons & Russell Co. has a beautiful 
display in charge of Fred W. Hall, Clark 
Kusterer and Henry Edinger. They give 
away an emblem in the shape of an Amer- 
ican flag three-quarters of an inch long, 
showing their new buttéfi back. At the 
back of their booth they show their 
trade-mark on gold goods, which is 18 
inches in length. The trade-mark on plated 
goods was also of similar proportions. They 
show a beautiful Shriner emblem 33 
inches long, a Masonic emblem 25 inches 
long, Knights of Pythias emblem 25 inches 
long and an Odd Fellows’ emblem 24 
inches long. They also show pad as- 
sortments in regular and midget emblems 
and two sizes of their new Elk tooth but- 
ton, as well as a new line of filled brooches 
and pendants. and the company’s 20th cen- 
tury gold.shell charm. This house has a 
very fine display of Masonic jewels of ditf- 
ferent degrees and a large line of general 
fraternal jewelry. 

x * OK 

The O’Mara Specialty Co. has a line of 
casseroles in charge of George Frank 
O'Mara. 

* * * 

The Juergens & Andersen Co., Chicago, 
is represented by Richard L. Kannaly. 
While this concern makes an enormous 
line of diamond jewelry, it only featured 


its -“add-a-pearl” necklace, which allows 
the addition of a pearl at the pleasure of 
the wearer, 

* « * 

F. H. Noble & Co. have an exhibit in 
charge of George Wiltshire,and Robert G. 
Brumer. They feature their add-a-slide 
friendship ring, and Mr. Brumer demon- 
strated the Eureka soldering fluid. 

x * x 

The Alvin Mfg. Co. is represented by 
George E. Fahys, Jr., Marion E. Savvis 
and Otis A. Edwards. This company has 
a very prettily displayed booth showing 
large lines of sterling silver hollow ware, 
sterling silver toilet ware, sterling silver 
deposit ware and flatware in both sterling 
and plate. It shows many new patterns 
which created much favorable comment. 

* * * 

The Newton-Bolle Co.) Inc., is repre- 
sented by William Salomon, featuring 
vacuum vases. These can be attached to 
any side-wall surface. 

x *k * 

The A. R. Justice Co. is represented by 
F. M. Justice and Mr. Smith. They dem- 
onstrate their “U-Kan-Plate” silver polish, 
and plated many articles before the eyes 
of the visiting jewelers. 

x *k * 

Mabie-Todd & Co. have a very large 
booth exhibiting “Swan” gold and silver 
pencils, pens and fountain pens. They have 
an immense swan and a whole lot of little 
swans, emblematic of the line made by 
them. A very good feature of this exhibit 
are machines for the turning and chasing 
of fountain pen barrels and for grinding 
gold nibs. This booth is the center of 
attraction during a great part of the exhi- 


bition. Those in charge are LeRoy 
Thompson and Ernest E. Parrette. 
k * x 


The Weidlich Bros. Mfg. Co. has a very 
tasty exhibit in charge of E. C. Weidlich, 
Harry Young and J. B. McAdie. The 
concern shows metal novelties, silver- 
plated novelties, electric lamps and sterling 
silver flatware novelties. 

x * * 

The Eisenstadt Mfg. Co., St. Louis, Mo., 
shows its line of “Bob-o-link” friendship 
bracelets and a special line of sterling sil- 
ver tatting shuttles. It also shows a 
novelty in the shape of a clock which can 
be attached to the center of an atitomobile 
steering wheel. It calls this the B-4-U 
clock. J. A. Mariner was in charge of the 
exhibit. ) 

x * x 

The W. B. Kellogg Co. has an exhibit in 
charge of W. P. Kellogg and J. W. Stuart. 
It features the “Won’t-Break” neck chain, 
claimed to be the closest linked chain on 
the market, containing 45 links tothe inch. 

* K * 

J. N. Illig shows a splendid line of cut 
glass, featuring the Arctotis pattern and 
the Daisy pattern, and a new sculptured 
line depicting various fruits as a decora- 
tion. 

x * * 
The Vitaphone Co. shows a number of 
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machines in charge of Charles Howe, H. 
Charles Sinnott and A. Banks. 
The feature of this machine is that it will 
run 26 minutes on one winding. The music 
that it plays is absolutely devoid of any 
scratchy sound, and a patented mechanism 
allows it to play any disc manufactured. 


7 > - 


Morrison, 


attract- 
various 


shows a very 
balances in 


hristian Becker 
ive line of Becker 
styles and sizes. 

The most valuable exhibit of any jewelry 
manufacturing firm is that of Powers & 





SHEPHERD, EX-PRESIDENT COMBS 
THE CLAMBAKE 





COL. JOHN L, 
\ND OTHERS AT 


Mayer. They have a young lady, who was 
decorated with $325,000 worth of diamond 
jewelry. She is seated at the rear of tae 
booth, and a few tricks with some mirrors 
enables visitors to see only her head and 
bust. Although she is in a= sitting 
posture, the lower portion of her body 
could not be seen, giving a rather peculiar 
effect to the exhibit. This somewhat puz- 
zles the visitors. This model is decked 
out with nine pieces of jewelry, consisting 
of a tiara, Dutch collar,-corsage ornament, 
templets, bracelets and rings, and a pearl 


and diamond belt. The exhibit is in 
charge of J. W. Mayer, F. H. Weils and 
M. O. Kepler. 
* x K 
The Turpisch Catalog Co. shows ex- 


amples of fine printing and catalogue work 
through its representatives, R. J. Turpisch 
and G. H. Stiefel. 

~ * * 

William “Jewelry” Ward and his repre- 
sentative, Mr. Miultonberger, show the 
Ward catalogue and the different styles of 
jewelry featured in the catalogue. 

* * * 

L. Heller & Son have a remarkable ex- 
hibit of semi-precious stones. They show 
synthetic stones in all colors, featuring the 
“Hope” sapphire, golden sapphire, synthetic 
rubies, synthetic pink and white sapphires 
and the syntholite. They show an im- 
mense assortment of Wedgwood cameos, 
fancy stones and Oriental cultured pearls. 
The exhibit is in charge of M. J. Heller 
and Miss Ann Vreeland. 


~ * ™~ 


E. & J. Bass have a very large exhibit of 





silver-plated novelties for table use, shav- 
ing stands, flower vases, toilet sets, mani- 
cure sets, cut glass with sterling silver de- 
posit decorations, and “Empire” art gold 
toilet and manicure sets. The exhibit is 
in charge of L. Einstein, A. F. Souter, J. 
Bass and H. Negbaur. 


* * *x 


Mever & Gross are represented by E. J. 

Gross and J. H. Meyer. They show a 

large variety of 10-karat gold fancy stone 

rings, and as a novelty show a diamond 

set in scientific ruby and amethyst rings. 
2K ~ * 


Taz Schackne Case Co. is represented 
by B. Schackne, who showed a large line 
of fine jewelry cases, trays, photo frames 
and window display cases. 

x * * 

Lazarus & Rosenfeld have an exhibit 
in charge of Charles Gutman. They show 
marble pedestals, marble figures, French 
bronzes, mahogany novelties, fancy lamps 
and metal birds. These latter can be at- 
tached to any bowl or dish. 

x * x 


The Shepard Gourd Co. has a small bat 


cate design of stone, well worked; water 
sets, vases, footed compotes, tall and short, 
were seen in profusion; in fact, all things 
that a jeweler would require for his cut 
and engraved glassware department were 
displayed in Mr. Illig’s booth. 

x * x 


The National Silver Deposit Co. has a 
very pretty exhibit of daintily decorated 
silver deposit ware with cut glass, so that 
the combination makes very attractive or- 
naments and articles of utility. The com- 
pany’s silver deposit trays are entirely orig- 
inal and different from anything offered, 
and are made in all shapes, round, square, 
oblong and rectangular. This concern is 
known for its moderation in charges and 
conspicuous work. 

x * * 

The Cut Glass Products Co. shows a 
large line of cut glass from the factories 
of the H. C. Fry Cut Glass Co., the Em- 
pire Cut Glass Co., the Jewel Cut Glass Co. 
and the Chicago Cut Glass Co., featuring 
the “Oriel,” the “Jerome,” the “Amethyst” 
and the “Caroline” patterns, made by these 
factories respectively. It also showed a 
new cut glass lily bowl, which is a decided 
novelty in cut glass. The exhibit was in 
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INTERESTED SPECTATORS EXAMINING THE HY 


tasty exhibit in charge of C. B. Shepard 
and John Dale. A feature of this booth 
is enamel friendship rings, enamel puft 
boxes with real butterfly decorations, toilet 
sets, push button bases, etc. The company 
also shows a small traveling clock two 
inches high. 


x ~ “< 
C. P. Baker & Co. show their silver 
polish with the aid of Miss Grace Clark. 
aK * » 
The United Novelty Works show 


their display fixtures; also their unit 
tem of changeable signs. 
* * x 


Ssys- 


John Illig, cut glass manufacturer, Corn- 
ing, N. Y., shows a good variety of stone 
and copper-welded, engraved glassware 
specialties. Particularly striking was a 
novel celery tray with two heads of celery 
so wonderfully worked in the glasses as 
to appear most natural. Special oil and 
vinegar sets on a prettily engraved tray, 
centerpieces for flowers and fruit, with 
three vases branching out around a center 
vase, all contained in a handsome fruit 
dish; orange bowls, footed nappies of deli- 


DROPLANE OF 
MADE HIS ASCENSION AT PLEASURE BAY DU%ING THE GREAT OUTING AND CLAMBAKE. 





JACK TWEED JUST BEFORE HE 


charge of C. H. Taylor, F. H. Gallaglier 
and H. J. Ransburg. 
os 

In the assemblage of glass the jewelers 
can find glass of excellent quality in all 
grades, at the various prices that will give 
their customers the satisfaction from a 
jeweler who has their full confidence. 

* » * 

The Jewel line is one of extreme rich- 
ness and no better cut glass can be pro- 
duced than that turned out by them. It is 
particularly a jeweler’s line. The designs 
are worked out to suit the tastes of the 
fastidious and pleases particular people. 
The most recent design is one known as 


the amethyst, which is so good that it 


would be impossible to adequately describe 
it in cold type. As its name would indi- 
cate, it 1s a gem. 

* * * 

Mandarin Jade, the new novelty in toilet 
accessories and mesh bags produced by 
Morris, Mann & Reilly this season, has 
attracted considerable attention from the 
visiting delegates at their booth, No. 102, 
which was in charge of their M. E. Jacobs. 
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they consider this an injustice. One exhibitor  O3 
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ciation met at Omaha, Nebr. Mr. Archibald was convention expenses).. 29.90 
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president of the A. N-R. J. A. attended the con- Buffalo a number of special cars conveyed the Ang. 23 to 28. 
vention. This is the first national nvention Mr. rete ove! the Gorge route, visiting Canada and “Nothing could be more felicitous than 
A is attended since thy . N a ae all through New York State They arrived back —_ . - 
met at Detroit ’ 1910 , in Buffalo at 4 p. mM. on Sunday and after dining the meeting ol the officers and the mem- 
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th een so a : ed. Futur oad tracks, which delayed the party for several two organizations and their members 1s 
conventions please take notict ours, finally arriving in New York at 9.30 o'clock absolutely necessary to the prosperity and 
M lay morning The following were in charg “hy . ; F 
1} the Bilt e roof garden “‘IThe Cas f the ;ewelers’ delegation: ©. C. Zinn and Theo well-heing ot each. : : 
cades. ‘hw the Cas es no one knows, because dore Sims, Hastings, Nebr.; Colonel Kunath., “We welcome you to the Metropolis ot 
not 1 vater is served there. Anyway, the Spence’, Ia.; William D. Neitfelt, Grand Island, the Nation. Let your work here be in- 
pane rite ge sgn Pesci de “pet itn ton “Ao ang oa Moen eg ey ee ee dicative of the high order of men en- 
| | it the Hotel Biltmore, Mr. Ellbogen pre gaged in the jewelry bus:ness 0 tiie 
“(Charlie’’ Manahan worked hard t brine the sented a beautiful diamond and platinum Shriner’s United States of Amerita. 
convention to Chicago. He says he would rather button to Mr. Sorenson for his courteous and “For the officers and members of the 
; ‘ : . , 4 . ] a +1 . constant iT > Oo 
eae Ms ‘0 iota, ne ln ae: a px tree esuitls .; 3. a 2 Lupwic NISSEN, 
' See ae Tall iaaae (( oi an Meee 8) “President.” 
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n i. »uS mé ae pDliat da, es - : . mf 

Geo. Engel. Springville. N. Y W. Bryant, Baynard, Banks & Bryan, Wilming- 

7 ae a i» s 4 i . a . . Yel 

FE, Zissitz, New Haven, Conn. ton, Del. 


J. Rundback, New York; 2232 Third Ave. 


S. Kronholtz, Stamford, Conn. 
J. Helper, Charleston, S..C.; Albert. 
!. F. Bloser, New Kensington, Pa. 


sh — Pace & ir intinots y 4 me ;a . , “ae ) 
- = Keller, E_ Bg ee Se a sf Bert Harrison, Harrison Co, New York; 353 sat oon ‘ regi ~<y rianeig “Eva nn ae 
C. T. Maurer, Lexington, Ky.; Grand. Fifth Ave. en ee eee , nm x “r 
Oscar Fliegauf, Irvington, N. J. S. K. Zook, Lancaster, Pa.; Astor. r I ae — 
H. F. Coleburn, Coleburn & Landes, Norwalk, John E. Golding, Freeport, N. Y. ; 


W. M. Birks. Birks & Sons, Montreal, Que.; Conn 


B. A. Jolly, of Jolly & Wynne Jewelry Co., Ra- 
Murray Hill, F. Landes, Coleburn & Landes, Norwalk, Conn. leigh, N. C 


R. S. Schindel, R. S. Schindel & Co., Newark, E. D. Sturmer, Easton, Md.; Holland House. B. Eypel, New York. Yom 
N. J. A. B. Gradwohl, Albany, N. Y. F. M. Hanan, Brooklyn, N. Y.; 1108 Bergen St. 
I. O. Jensen, Rankin Co., Roanoke, Va.; York. C. M. Sangfeld, Hochschild & Kohn Co., Balti- Samuel Phillips, Stamford, Conn. 


Herbert Roebuck, Roebuck & Son, New Bedford, more, Md.; Knickerbocker. Harris N. Brown, Washington, D. C.; Knicker- 
Mass A. Kost, A. Kost, Inc., Jersey City, N. J- bocker. 
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Final Report of t 





The Exhibitors, 


ihe list of prominent exhibitors and their 
oths included the following firms 


hiting & Davis Co. 
v2. Morris, Mann & Reilly. 
104. Kienzle Clock Ci 

207. Gorham Co 

208. Gorham Co 


[he United Jewelers, Inc. 


; 


305. The Jewelers’ Circular 


O06. Oneida Communt..y. 


‘i ~ - Os ior? 
10. S. Langsdort 


$13. New Haven Clock C 
314. Schackne Case Co 
315. Edgar A. Gove 

$16. Lazarus & Rosenfeld. 


317. Elgin National Watch Co. 


3255. Alvin Mfg. Co 
324. L. Heller & Son. 


25. Jos. H. Meyer Bros 


326. Keystone Publishing Co 


5 4 }. \. & S. W. CGranbe r\ 


YX Irons & Russell. 


oy. A ]. Scheff 
331 Towle Mfg. C 


aT ' ’ ' aye ; 
353. AMlartin H. Wiedman 


35. T. R. Wood & Sons. 
6. |. R. Wood & Sons. 


337. Powers & Meyers. 
S58. Mabie, Todd & ( 


347. Lippmann, Spier & Hahn. 


I 


S48. Novelty Cutlery ( 
849. L. E. Waterman Co 


o. Manhat-an Camp 


1. J. F. Sturdy Sons. 


$92. J. Fk. Sturdy Sons 


3. Dennison Mtg. Co 


354. Dennison Mtg. Co. 
355. Waltham Watch Co 


356. Waltham Watch Co 


| 


397. Hamilton & Hamilton, Jr. 


&. HLlamilton & Hamilton, Jr 
59, Christian Becker. 


61. F. H. Noble & Co. 


605. Juergens & Anderson Co 
Sa. R. H. Ingersoll & Bro. 

oS. Bernard Rice’s Sons, 

S8l. Krementz & ( 

oS2. kk. Wallace & Sons 

$835. Harris & Harrington. 

o8). Harris & Harrington. 

384. National Silver Deposit Ware. 
S86. Aluminum Sales. 

vi. Martin-Copeland Co 


ll. Bassett Jewelry Co. 

13. Cut Glass Products Co. 
104. Cut Glass Products Co. 
10m. EK. & J. Bass. 

Ol. Havone Corporation. 
Ml. A. R. Justice Co., Inc. 


Full R-port of Andrew Toepel on Watch 
Inspection, 


Gentiemen—In considering the question of rail 
watcn In-pection fo! tiie benefit oO! this 

social n, | ind the subject one or muc 
y *< { hnierest na imp tance tl in I i antic 
ted [ found, too, that it was a subiect with 
v) we, as jewelers, wit in eve to our own 
erests ust cde very delicatel I say this 

se I found that oad watch inspection was 

i natte " ind sin le, i tha Ou 
est in the subject was pu ely of 1 business 


nature and that any action on the matter tak 


1. ] . } . _ } } > 
y us might on the one hand be regarded bv thx 
id 1 anies aS gratuitous interterence, an 
e othe ind might be regarded bv the million 
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c irt i! vice-president ot! tiie Ta Od 
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in railroad time service, so serviceable has tl 
watch inspection system proved in the art f 
railroading that some form of inspection is now 

torce on over 200,000 miles of railroads in ou 
wn country and has also extended into Canada 
on the north and Mexico on the south, and no 


i 


ailroad system which once adopted inspection has 


ever dispensed with it (On the contrary, it 1s 

juite likely that the Interstate Commerce Commis 

sion will make its use compulsory on all railroads 
ler its jurisdiction, 


[he benefit of the railroad watch to the jewelry 


industry and trade is twotold. It has not only 
used the standard of American watches and 
untained a stability of honesty and price, which 


has been ot untold value to the trade, but it has 
so been an insuperable obstacle to the deteriora 
on wn quality and the demo-alization in price, 
which are the frequent accompaniments of overt 


strenuous competition. The inauguration of the 


system may be said indeed to have marked a new 
era in the American watch industry, and its sub- 


sequent evolution to a national or even continental 


nstitution has been such a boon a> could nly he 
S| liz ! 1T) ] | rn! k ] »7 ' li ? T7111" . 
ealized in the unlikely event ofr a daiscontinuance 
ot the system. lhe beneht of the system to the 


hy oe" * ‘ ] . . sy) . 
watchmaker is twotoid, as it 18, or may be nade, 


an important tactor both in the sales and repair 
departments. 

As an argument in the exploitation and sale of 
high-grade watches, the railroad watch serves a 


purpose. Every customer knows that 


lost useful 
time, tide and the express train wait for no man, 
nd it 1s not difhcult to convince a watch buyer 
With the mecessary capital, especially if he be 
accustomed to travel by rail, that it would be 
wise for him to purchase a watch which would 


eet the railroad requirements. Thousands of 

fitable sales are yearly made on this argument 
ind its force increases from year to yea: Punc 
tuality, be it remembered, is the tyrant of the 


time and the railroads are its highest expression. 

\s a repair argument the watch inspection sys 
Len is also convincing. It may be used at all 
times to impress on the average watch owner the 
necessity of frequent attention to and regulation 
of his timepiece. When you convince him, as you 
easily can, that such frequent inspection and regu- 
lation are necessary for so high grade a timepiece 


is the railroad watch, he will better realize the 


need of like care ft the watch of similar 01 

or" — 

wer grade in his own pocket, All such argu 

ents and many others may be effectively used 

; } ' 1 ~~ ] 

n advertisements, and tne cannot tall to appeal 
tore:bly to the watch-wearing public. 

| le . sal 

\s to whether the jewelry trade has any sub- 

stantial grievance regarding the matter of th 


selection of local inspectors, or whether the 1n- 
spectors themselves have any grievance as to the 
benefits accruing from their position, are matters 
on which I am unable to advise you, but I would 
agan impress on all the inadvisability of agitating 


[ ~ cer. Such an agitation cropped up some 
even or eight vears ago, and the railroaders at 
ce got the 1€@€a t! e 1eweilers were en leavoring to 
get more out of them than was just and immed: 
ately manifested an insurgent spirit against the 
le The suicidal character ot the agitation was 
ecognized at that time, and the experience has had 
isten ng effect on the jewelers ever since. As 
| stated before, railroad watch inspection 1s a 
ad institution, pure and simple, with which 
we are connected nity as beneficiaries, and these 
benefits could readily be snatched from us by the 
railrcads nurchasing thei own watches and em 
ing their own repairers This system, as a 
ter of fact. is now in effect on a tew important 
5. anc th jewelry track reaps no benefit 
Lhe-el 8 \tte t oroughly considering the 
tte fror ill angles, and realizing fully ou 
( ite position 1 elatwon to it, my vice would 
he to let well enough alone; let us be grateful 
for the benefits which we now obtain from the 


system and endeavor by good workmanship and 


\ to increase these benefits ind not t 


\nprew F. Torrpet, (Chairman, 
WW. L. Jones, 
\rcrrep QO. BALpb 








The drug store of R. B. Compton, on 
Pine St.. Abilene, Tex., is to be remodeled, 


and a large line of jewelry adde 
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Final Report of the Great A. N. R. J. A. Convention 


Report of Credentials Committee. 


e 


credentials committee finds that the various 


organizations ive regularly elected or ap- 


the following named delegates and altern- 


the 10th annual convention of the American 
nal Retail ir welers’ Association, who are 
l cast the votes of their States in this 
n te e number indicated opposite the 

~ ss T es * 


! { \. B k, Los Angeles 

f ad = 

Connecticut s. D. Davis, Frank M. Todd, 
Bridgeport: (Alt.) § ( hk Wells, New 


- John Insull, New Haven. 
ict of Columbia—Chas. S. Alden, A. C. 
Mayer, Washington; (Alt.) Milton Baer, 


\Ibert Sigmund. 

Illinois—A. W. Johanson, Rich. Wieting, M 
Hi. Lebolt, ¢ F. Manahan, Lester IF. Law 
ence, Gales g: Robt. P. Au loli 
— -< g ( aig ( | lost son, 
Moline 


Auburn; O. P. M. Squires, 
Lal re = Mirs ( ora foster, | ipton. 
lowa—C. H. Haney, Hampton. 


IX is— ( \. Wilson, Wichita. 
Kentucky—J. W. Jones, Mt. Sterling; J. L. 
Wolff, Paducah; F. Pieper, Fulton; R. N. 


hipps, Fulton 
Maine K. I. Waddell, Presque Isle; A. E. 


(; sey, Sanford. 

Massachusetts—F. E. Davis, Northampton; 
|. Richards, Northampton; E. R. Van- 
Vorst, Great Barrington; Jas. H. Wood, 
Fall River: David Robertson, Framingham; 


Brooks, Palmer; C. J. Gidley, 
P. McLean, Marble 
Fitchburg: E. F. 


(Alt.) E. E. 
New Bedford: Robt. 
head: F. L. Parkhurst, 
illey, Milford. 
Michigan—J. G. 
\ndrew F. Toepel, 


Davenport, Battle Creek; 

Detroit; Hugh Connolly, 
Detroit: M. H. Bell, Kalamazoo; Donald 
\V. Martin, Saginaw; (Alt.) Max Jennings, 
St. Clair; W. B. Murray, East Tawas; J. 
H. Ehrlick, Detroit; W. <A. Hamilton, 
Kalamazoo; J. H. Garlick, Detroit; Geo. H. 
Tripp, Adrian. 

Mississippi 

Minnesota— Peter Savolainen 

Missouri—Louis C. Ebeling, St. Louis; Mr. 
Hess, St. Louis; H. J. Heinrichs, Jefferson 
City. 

Maryland—Walter Powell, Cumberland; G. 
M. Fisher and Mr. Harper, Salisbury. 

Nebraska—Wm. Nietfelt, Grand Island; W. 
lk’. Norris, Hastings; A. E. Anderson, 
Broken Bow; F. A. Hannis, York: Ed. B. 
Fanske, Pierce; (Alt.) O. C. Zinn, Hast- 
ings; Rex. A. Jeffords, Bridgeport; Rollo 
G. Pade, Kenesaw; E. J. Niewohner, Co- 
lumbus; Theo. Sims, Hastings. 

North Carolina—Frank M. Jolly, Raleigh; H. 
M. VanSleen, Gastonia; (Alt.) S. M. Sni- 
der, Durham; R. C. Bernau, Greensboro. 

North Dakota—Mrs. A. C. Pabst, Fargo. 

New Jersey—Jean R. Tack, Newark; C. J. 
Brotherly, Newark; A. J. Jaeckle, Jersey 
City; C. Hartdegan; (Alt.) Adolph Walters, 
Jersey City; Robt. A. Brunner, Ruther- 
ford; Leon Chanaud, Union Hill 

New Hampshire—F. F. Stearns, Keene; Ar- 
thur D. Montigny, Nashua; Chas. H. Sin- 
clair, Concord; (Alt.) C. WW. Anderson, 
Manchester. 

New York—Henry A. Smith, 
Chas. Bickleman, Schenectady; 

Yonkers; Henry N. Clark, 

cuse; Henry Healy, Brooklyn; E. H 

nagel, Mt. Vernon: George A. 

Brooklyn; F. P. D. Jennings, 

Chas. T. Evans, Utica; Alfred O. Bald, 

Buffalo; Benj. T. Ash, Binghamton; (Alt.) 

Walter C. Rix, Ilion; E. H. Souder, 

Albany; A. D. Sturges, Norwich: R. E. 

Brigham; Oneonta; B. Eyfel, New York; 

B. H. Cheydleur, Norwich: A. P. Nah- 

mens and W. H. Behrens, New York; I. 
f 


New York; 
Chas. P. 
Syra- 
Huf- 
W obie, 
Albany; 


Traub, Niagara Falls; Gustav Frisch, Buf- 


falo: F. P. Carter, Binghamton: R. O. 


Rehen. Utica: H. C. McCormack, New 
York: Wm. E, Church, Ogdensburg. 

6 Ohio—F. D. Ausman, St. Marys; P. F. Shar- 
ick, Ashland; Frank Russert, Cleveland; Al- 
bert Zoellner, Portsmouth; G. W. Hudson, 
W ooster. 

2 Oklahoma Jos. Mayer, McAlester; ase R. 
Hammond, Okmulgee. 

2 Oregon—Herman W. Barr, Salem 

7 PennsylvaniamWm. Bode, Philadelphia; 
W. Martin, Philadelphia; 
Philadelphia; Ira D. Garman, Philadelphia; 
F. L. Davis, Philadelphia; August Loch 

Dakota—W. S. Catlin, De 
Chas. A. Sauer, Aberdeen 

2 Te nnessee Ke. A, Lancaste ce Mu freesbo1 
\. H. Ruth, Shelbyville; G. H ecker, 
Murfreesboro. 

2 Texas—E. E. Taylor, Houston; A. A. Evart 


] 
(,€0 Ss. 


>) " | 
SoOo1th 
~ . Aili 


oe litmus, Petersburg: O. F. 
Russow, Roanoke; J. S. James, Richmond; 
D. P. Paul, Norfolk: Geo. L. Palmer, New- 
port News: H. L. Winston, Richmond; 
(Alt.) Fred Kohler, Richmond; Wm. Chap- 
man, Portsmouth; J. P. Henely, Roanoke; 
C. F. Lauterbac 
1 Vermont—Mr. Vaughn and Mr. 
Brattleboro: Mr. Von Dett, But 


{ Virginia- ke 


Burnett. 


lington. 


2 Washington—L. W. Suter, Seattle: (AIt.) C. 
B. { Offin, Seattle. 
2 West Virginia—W. J. Lukens, Wheeling; W. 


L. Jones, Martinsburg. 

14 Wisconsin—A. J. Stoessel, H. F. Stecher and 
L. A. Van Ess, Milwaukee; E. J. Ba 
Evansville; Frank F. Hyde, Appleton; 
Oscar J. Lentz, Clintonville; A. F. Est- 

berg, Waukesha; T. J. Steudel, Chilton; 
Mrs. C. H. Clifford, Platteville. 

1 At large: Florida 

1 At large: Wyoming 

1 T. L. Combs, president. 

1 C. T. Evans, vice-president 

1 C. F. Manahan, second vice-president. 

1 A. L. Thoma, treasure: 

l Aug. Loch, Pittsburgh. 

1 W. H. Mellor, member executive committee. 

1 A. W. Anderson, secretary. 


142 votes 
Lentz, chairman, Clintonville. Mo.: E. 
Petersburg, Va.: F. T. Wester. 


Oscar E. 
H. Titmus, 
Danville, Tl. 

(Convention Notes continued from page 116.) 
An attempt was made last wéek by the Attleboro 

Chamber of Commerce to have:the film taken of 

\ttleboro’s industries shown at the New York 

jewelry convention but it was unsucessful. Part 

of the films showing the jewelry process at the 

R. F. Simmons Co.’s factory has been shown to 

several hundred schools and colleges. 


* * “ 


Newark and the State 
much pleased with the 
Tack, of Newark, who 
has served so acceptably as president of the 
New Jersey Retail Jewelers’ Association, to the 
second vice-presidency of the American National 
Retail Jewelers’ Association at its convention in 


Retail jewelers of 
of New Jersey 
election of Jean R. 


were 


New York last week. Every retail jeweler in 
Newark who could get away from his store at- 


tended the convention last week, and a number of 
them faithful in attendance at all of the 
sessions. Many local men went on the clambake 


were 


at Port-au-Peck, Pleasure Bay, which was held in 


conjunction with the convention. A number of the 
local manufacturers were also present. 








Market Prices for Silver Bars. 

The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 

Vew Y ork 


selling price. 


] on. .999 Basis. 
Aug. 4 2 7-8d $0.49% 
= PCT Pree sw 22 13-16d. .49 
Se ee eee 22 13-16d. A8% 
= Petia dss sesaaes obe 23 1-16d. 49% 
” Des btw ey a ace) a 22 15-16d. 49 
re  SerrTrertrer rT rt. fe 23d. 49% 


Death of George M. Curtis. 

HARTFORD, Conn., Aug. 28.—Following a 
long illness of heart trouble, George M. 
Curtis, for many years treasurer and a di- 
rector of the International Silver Co., died 
this evening at his residence in Meriden, 
Conn. Mr. Curtis was taken ill with heart 
failure last November and was taken trom 
\leriden to the Jefferson Hospital in Phil- 
idelphia, Pa., where he was a patient tor 
several weeks. Later he was removed to 
the Clifton Springs Sanitarium, Clifton 
Springs, N. Y., where he remained but a 
short time. 

\Ir. Curtis was brought back to Meriden 
in April of the present year, and had been 


an invalid and in a serious condition since 
that time. 
He was a native of Meriden and was 58 


vears of age. He received his early edu- 
cation in that city and entered Irinity 
College, Hartford, Conn., where he grad- 


uated. Mr. Curtis was a member of the 
Highland Club, the Home Club, the Wal- 
pole Society, New York; St. Anthony Club, 
New York, and the Society of Colonial 
Wars. He was also president of the Meri- 
den Cemetery Association and treasurer of 
the Meriden Public Health Association. 
Besides his official connection with the 
International Silver Co. Mr. Curtis was a 
director of the Home National Bank, of 
Meriden; the Meriden Savings Bank and 
the Meriden Trust & Safe Deposit Co. 
The arrangements for the funeral had 
not been completed this evening. The 
burial will be in Walnut Grove Cemetery. 








Importations at the Port of New York. 





Weeks ended Aug. 22, 1914, and Aug. 21, 1910. 

(Glass, china and earthen ware: 1914. 1915. 
ee st De ee a Oe eal $46,918 $24,408 
e.g oo dos bade s 18,138 5,009 
Pe. bs Chie ed be ewe 19,497 24,719 
Optical glass 574 170 

Instruments: 
nc: cca ddédacusetee 645 5,068 
PE. ~,acevedmadsaded «ds 4.921 3,060 
PROGR RICRL sidicsevcss Here ¥eo' 

Jewelry, etc.: 
OD Oe ae 1.257 13,096 
a ye , 9FR 729 619.102 
Precious stomeS .......0- 268,732 9,102 
ores ee 30,208 2,304 


Metals, etc.: 


sronzes 1,060 3,399 
Ber tee Be ee 19,715 16,613 
a oS a ee 40,253 293,486 
RE a 783 2,606 
BEEVOT ORIG Séivsddoos cree 4,936 2,761 
Miscellaneous: 
\labaster ornaments ..... 26 4,318 
eee 8 wei dgadivivdé #60028 4 @iee es 
Mc acuvededd das wise 4 8 693 6,762 
oN reer rr Pee eee 2,145 417 
eee re rr? Tt tee 75 370 
Fancy goods 1,031 15,379 
is SPT TeEverL Taras. 461 » 855 
Ivory, manufactures of...  <cecee seocvce 
Marble, manufactures of. 1,832 4,421 
EOEMOTY caiccccccdsctees 4,264 1,274 





The placing upon a sign intended to des- 
ignate the proprietor of the business con- 
ducted at the place where the sign is placed, 
of a symbol which another had adopted as 
a trade-mark to designate the product of 
his manufacture, is held not an infringe- 
ment of such trade-mark, in Diederich vs. 
W. Schneider Wholesale Wine & Liquor 
Co., L. R. A. 1915 B, 889. 
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“THE FISHER LINE” 


For BRACELETS, RINGS, FOBS 
Friend _ Links SCARF PINS and CUFF LINKS 




















$107 Sterling. 


4104 ry et Ta 






















‘103 ’ Sterlins. 
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AUGUST-17-1915 





PATENTED 





41): 99 Mid iget Lit ik. 


A SHIP LOAD OF LINKS leaves our port every day loaded to the water’s edge, 
and not one vesse! has been mined by the unfair competition nonsense or torpedoed 


by cut price give away manufacturers’ propositions. That alone ~— Vy | shows 
the retailer wants, demands, and is going to have reliable merchan | id. | dise. 
There are more imitations of “THE FISHER LINE” FRIEND |} =| LINK 


than any other link on the market. Our Trade Mark .M.F.CO % pore on 


the back of every one of ‘““THE FISHER LINE” FRIEND [~— }} | LINKS. None 
genuine without it. A patent was granted us by the United | A ) States Patent 
Office August 17th, 1915. We shall now proceed to pro _ ste. 

Our FRIEND 4 


inlaid with “® beautiful colored enamels. 


J. M. FISHER COQO., “%cttcn’* Attleboro, Mass., U. S. A. 


NEW YORK OFFICE: JEWELERS BUILDING, NEW YORK CITY, N. Y. ESTABLISHED 1879 


tect our rights. 
LINKS are made in sterling silver, solid gold, gold filled; 
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Death of Charles T. Higginbotham. 
aS 


The news that Charles T. Higginbotham, 
consulting superintendent of the South 
Bend Watch Co., and one of the most emi- 
nent horologists of the country, had passed 
away has proved a source of deep sorrow 
and regret not only to the members of the 
watch trade but to retail jewelers in every 
section of the country. The deceased was 
widely known for his horological accom- 
plishments and was personally known to 
most of the members of the retail jewel- 
ers’ associations ot the country by reason 
of the many addresses which he had given 
Higein 


before these assoctations. Mr. 
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THE LATE CHARLES T. HIGGINBOTHAM. 


botham died i'riday, Aug. 27, but the news 
of his death did not become known to the 
trade generally until Monday last. In his 
passing the jeweiry industry loses a friend 
and helper and the watchmaking industry 
one of its pioneers and pillars. 

Charles Thomas Higginbotham, to give 
the deceased his full name, was a native 
of Ireland and was born in County Wex- 
ford Dec. 22, 1840. His liking for the 
watchmaking trade was inherited and it 
might be said that he was born into the 
industry; his father, Joseph Higginbotham, 
was a watchmaker and jeweler first in Ire- 
land and later in the City of New York 
in which place he located in 1845. Charles 
T. Higginbotham grew up in the atmos- 
phere of the jewelry business and at the 
age of 15 was bound out as an apprentice 
to a jeweler in Logansport, Ind., with 
whom he learned the watchmaking trade. 
His career, however, in the jewelry trade 
was interrupted for a while because on re- 
turning to New York State at the begin- 
ning of the Civil War he enlisted at Syra- 
cuse, N. Y., in the 19th New York 
[niantry and served three years. 

\fter the war Mr. Higginbotham re- 
turned to his trade and in 1860 became 
silent partner in the firm of M. Higgin- 


botham & Horton, of Jersey City, N. J., 
and in 1871 he accepted a position as head 
watch and chronometer maker with the old 
firm of Giles, Wales & Co., 9 Maiden Lane, 
who were then the selling agents for the 
Marion Watch Co. Mr. Higginbotham re- 
mained with this house for a couple of 
years and in 1873 went with the New York 
Watch Co., which later became the Hamp- 
den Watch Co., at Springfield, Mass. With 
this concern he became master watchmaker 
and his reputation as a horologist began to 
spread. 

For the rest of his active career Mr. 
Higginbotham was connected with promi- 
nent watch factories; in 1&&5 going with 
the Seth Thomas Watch Co. as superinten- 
dent; in 1900 with the Hlinois Watch Co, 
as superintendent and in 1904 with the 
South Bend Watch Co. With the last 
named he was active superintendent until 
1908 when he gave up his duties to become 
consulting superintendent, which position 
he held until the time of his death. 

lt was as consulting superintendent of 
the South Bend concern that Mr. Higgin- 
hotham came most prominently before the 
f the country in the many 


_ 


retail jewelers « 
articles which he wrote on horological sub- 
jects and the many addresses which he 
made before the conventions of the vari- 
ous retail jewelers’ associations throughout 
the land. 

Personally Mr. Higginbotham was a 
most lovable character. Every employe ot 
the South Bend Watch Co. loved him. He 
had a kind word for everyone. 

His lectures before the different State 
associations were always well attended, 
and he never tired of telling of the evolu- 
tion of the modern watch. He had a large 
collection of timekeeping machines and de- 
vices from all over the world and from the 
earliest periods of history. His Greek 
Clepsydra, or water clock, which he some- 
times exhibited at conventions always at- 
tracted marked attention. 








The J. M. Fisher Co., Fighting Suit Over 
Friendship Link Bracelets, Receives 
Patent of Its Own. 


Provipence, R. I., Aug. 28—The J. M. 
Fisher Co., of Attleboro, one of the de- 
fendants in the _ several suits brought 
against New England manufacturing 
jewelers by the Eistenstadt Mfg. Co., St. 
Louis, Mo., for alleged infringement of 
patent rights in connection with the so- 
called Friendship bracelets, yesterday pe- 
titioned the United States District Court 
in this city for detailed and amended spect- 
fications in the allegations originally filed 
mplainants. 


by the c 

[In the defendants’ answer to the allega- 
tions a complete denial is made of any in- 
fringenent and the defense is set up of 
protection under patents held by the de- 
fendant. 

[lf the case comes to a hearing the testi- 
mony and outcome will be watcned witn 
more than usual interest by the industry. 

The Fisher Co. made public last week 
the news that Aug. 20 it had received 
copies of the United States patent granted 
Aug. 17 on 10 of its so-called bracelet links 
hitched together. 
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Death of John H. Theberath. 
NEWARK, N. J., Aug. 27.—Funeral serv- 
ices for John H. Theberath, of the jewelry 
manufacturing firm of Theberath & Co., 
ik) Washington St., were held last evening 
at his late home, 31 Ward PL, South 


Orange, and interment was made this 
morning in Evergreen Cemetery, ° kliza- 


beth. Mr. Theberath died sudde ly nD 
Tuesday afterneon of an apoplectic strol 
He was taken ill on June 29 with kidney 
trouble and heart disease. He was appar- 
ently on the mend when stricken. 

Mr. Theberath, who was the son ot the 
late Jacob H. and Mrs. Anna | [he- 
berath, was born in Newark March 3, | : 
and lived here until he was 19 years old, 
when he went to St. Louts, where he was 
draughtsman for the American Brake Co. 
Five years later he returned to Newark to 
enter the office of Munn & Co. and later 
ntered the employ of Bippert & LC 
manufacturing jewelers in this city, and 
in 1906 started in the manufacturing 
jewelry business himself under the name 
of Theberath & Co., Inc., in which bust 
ness he continued until his death. 

\t the time of his death Mr. Theberath 
was vice-president of the South Orange 
Board of Education. Betore Vailsburg be- 
came a part of Newark that municipality 
was his home tor six years. lor two 
years he served as a member of the Com- 
mon Council. When Mayor Adexander 
Maybaum died in 1903 Mr. Theberath be- 
‘ame Mayor of Vailsburg, the last mayor 
that borough ever had. 

In 1904 Mr. Theberath moved to South 
Orange, and three years later was elected 
to the Board of Education, on which h- 
served until the time of his death. At on 
time he was a member of the Republican 
county committee from the Second dis- 
trict, South Orange village. 

Mr. Theberath was a member of Cen- 
tury Lodge No. 100, F. & A. M., of South 
Orange, which lodge conducted the funeral 
services. 

\ widow, a son, Norman Theberath, two 
daughters, the Misses Ruth and Dorothy 
Theberath, a sister and a brother, survive 
Mr. Theberath. 








Marcus Markowitz, New York, Files 
Assignment Schedules. 

The assignment schedules of Marcus 
Markowitz, a retail jeweler formerly at 525 
Sixth Ave., New York, were filed in the 
County Clerk’s office in this city on Aug. 
23. The assets were listed at $800, with 
habilities of $6,989. 

Among the largest creditors are R. L. 
Grifhths & Son Co., $71; S. & B. Lederer 
Co., $30: Aisenstein & Woronock, $420; S. 
Bruner, $30; J. Busch, $198; Standard Dia- 
mond Co., $62; Freudenheim Bros. & Levy, 
$268; H. J. Herskowitz, $176; Hipp. Didi- 
sheim & Bro., $359: Leon Hirsch, $s74; 
B. L. Strasburger & Co., $1,404; Lugerman 
& Morrison, $150; Adolph Schawb, $s1; 
The New York Edison Co.., S120: Viandel- 
baum & Levine, $235; F. Ungar, $1,000; 
Mary O’Sullivan, $400; Mr. Mills, S200. 








Will Ramsel has purchased an interest 
in the C. H. Riggert jewelry business at 
Seward, Nebr. 
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The Happy Family—Because They’re “Always Good” 














i With 
egg : Simmons 
| I/toth G. F. B. & N.. 
| Sterling, Tae ‘. 
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| 10 Karat PATEXTE! Freeman 
| Bracelets 


| THE “VICTOR” BRACELET—Detached 


1 The Mealy Manufacturing Co,| Notice of Patent Rights 








@ As the owners of patents on 


| several types of watch holders, 
BALTIMORE | especially those embodying the 
Sole Makers. feature of the LOOP through 


which watch stem is inserted, 

——— we desire to advise the trade 

For Sale by ALL JOBBERS. that we propose to protect our 
P claims against every attempt 
———— on the part of manufacturers 

SIZES to use this LOOP on similar 

; “fs articles and as other parties 

a have acquiesced in our rights 
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Now booking September and October sales. I was offered first most of the large sales last 
Fall. After I could not take them, they were passed to others, and I note the dealers are beg- 
VilNY2 extensions and some failed after thei! Sale S Not one 1eé€ weler ever;r fails after my 
sales | make him money. On the four months’ sales of Crawford Tewelry Co., Tampa, 
la., I showed 20 per cent, profits, net over all cost. Half the stock sold was diamond 
CWel 

Read this letter, Mr. Jeweler: 

e 7 . 
| have hundreds of such letters. l have no connection whatever with any other jewelry 
auctioneer. I do not make any one or two-week stands. You do not hear of me in Texas, 
two or three weeks later in Michigan, etc. I do not do business in that haphazard way. 
| do not pay newspaper reporters to write up fake references. The leading houses of 
\merica are my references, for the past 20 years jewelers, bankers, ministers of best 
hurches and attorneys, etc. 
CRAWFORD JEWELRY Co., INC., 
Manufacturing Jewelers, 
Tampa, Fla. March 24, 1915. 


Whom It May Concern: 

lhe greatest jewelry auctioneer in the world is what we think of Dan I. Murray. He 
has been selling for us now two and one-half months and every day was a success. Yet Mr. 
Murray had many difficulties to overcome as we had tried a sale just one year ago by an- 
other auctioneer who is a great advertiser and claimed he could do what others cannot do, 
but he is as far behind Mr. Murray in salesmanship, as ice cream is over mud, he having had a 
chance to make a fine sale as times were good and it was our first sale, but Mr. Murray has 
not only sold five times as many goods, but at far better prices, daily average. 


Mr. Murray drew the best class of people to his sale. Ministers from many different 
churches and their wives and professional men of all classes. As one dear lady said: “I have 
lived 30 years in Lampa, and have attended all the auction sales ever held here and heard auction- 
eers in other cities, but never heard one who could hold a candle to Mr. Murray. His beau- 


tiful description of pearls, gems and jewelry was so entertaining and with it all he is so 
polished, kind and courteous, and such a perfect gentleman. 1 came to hear him daily and 
have bought some of the finest diamond pieces he sold.” 

We will say in conclusion that if we had not made any money in our sale, our asocia- 
tion for two and one-half months with Mr. Murray has been worth more than money could 


buy. He has given us such a splendid business training and good business ideas that we feel 
will be worth thousands of dollars to us in the future. Should we ever have any more auc- 
tion sales, we have had the experience with others, and there is only one tor us, and that 
is Dan l. Murray, the gem of them all. Very respectfully, 


CRAWFORD JEWELRY Co., 
CRAWFORD, President. 





I want nothing to do with fakers. My en rable connections in the diamond, manufactur- 
ing, and importing business I th link too much of to allow my good name to be abused by fake 
auction sales. What I have done for othere | can do for you. I have conducted the larg- 
est sales in America taking four to six months to close out. Stocks where sales averaged 
over $1,000 per day. Write the best jews elry auctioneer in America, so states the “National 


uctioneer,’” that is 


DAN] I. MURRAY, 3 Maiden Lane, NewYork 


440 S. Dearborn St., Room 460, Chicago, Ill. 
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TRADE CONDITIONS. 


For the first time in several months there are 
indications of a slight improvement in business 
conditions among the manufacturing jewelers. 
During the past week several advertisements have 
appeared in the daily newspapers for help wanted, 
and a number of the shops have started up on 
full time, although with a smailer number of men 
than previously. In nearly every instance the 
Starting up is due to orders received. Represent- 
atives who are out on the road are reporting more 
activity in the market and it now looks as though 
there would be some good business this Fall. 


Asa Richmond left the past week on a 
trip through the middle west. 

R. H. King is on a trip through the mid- 
dle west for the Ostby & Barton Co. 

Charles Briggs is stopping at the Casino 
at Narragansett Pier for a short time. 

Albert E. Wixon, of Wixon & King, is 
convalescent after a recent surgical opera- 
tion. 

H. J. Hildebrand is sending some good 
orders to H. C. Lindol & Co. from the 
middle west. 

Frederick W. Aldred was among the 
latest guests at the Mathewson, at Narra- 
gansett Pier 

Edward D. Kunz, Bristol, was one of the 
attendants at the jewelers’ convention of 
New York last week. 

James Ettlinger, of the White Stone 
Jewelry Co., has been confined to his home 
the past week by illness. 

Frederick B. Thurber, secretary of the 
Tilden-Thurber Co., was a business vis- 
itor in New York the past week. 

Alfred H. Hathway has announced his 
withdrawal from the co-partnership doing 
business as the Stead Mfg. Co. at 239 Har- 
rison St. 

The Tilden-Thurber Co. is having a new 
mahogany front to its store, corner of 
Westminster and Mathewson Sts., in hard 
oil finish 

Joel M. Pincus, with the Manufacturing 
Jewelers’ Board of Trade, left on Satur- 
day for a pleasure trip in the White 
Mountains. 

The Victor Enamel Co. is now occupy- 
ing enlarged quarters at 9 Calender St., 
having recently removed thereto irom 19 
Calender St. 

Harry A. McAvoy is owner of the Har- 
vard Specialty Co., 37 Grosvenor building, 
according to his statement filed with the 
city clerk’s office. 

The coming marriage of Miss Edith 
Wilhelmina Rueckert, daughter of Georgé 

. Rueckert, of the Rueckert Mfg. Co., was 
announced the past week. 

Mr. and Mrs. Charles L. 
members of an automobile party of 
who are motoring through New Hamp- 
shire and the Berkshires. 

Charles H. Fuller, of the George H. 
Fuller & Son Co., Pawtucket, has com- 
menced the erection of a handsome resi- 
dence in South Attleboro. 

The George W. Dover Parts Co. is now 
in full swing at its new shop, 80 Clifford 
St. It has several large commissions on 
metal parts for war material. 

Pembroke S. Eddy, of P. S. Eddy & 


Kettlety are 
i) 


THE 


JEWELERS’ 


Son, recently observed his 85th birthday. 
He is able to be at his shop every day 
irrespective of weather conditions. 

Among the retailers of this city who at- 
tended the convention of the A. N. R. J. A. 
at New York the past week were Herbert 
S. Tanner and J. Arthur Clem, of this city. 

EK. A. Eddy, of the E. A. Eddy Ma- 
chinery Co., accompanied by his wife, is 
enjoying an extended automobile trip 
through the Berkshires and White Moun- 
tains. 

The will of Frank B. Lawton was pro- 
bated in the Municipal Court on Tuesday, 
and his son, Frank C. Lawton, was ap- 
pointed executor with personal bonds of 
$5,000, 

George F. Berkander, manufacturer of 
celluloid novelties at 43 Sabin St., has 
taken the space formerly occupied on the 
floor below by A. L. Greene, and combined 
the two shops. 

John F. P. Lawton, secretary of the 
Gorham Mfg. Co., who has been a suf- 
ferer for a long time from rheumatism, 
recently returned to the Attleboro Sanita- 
rium for treatment. 

The New England directors of the Na- 
tional Jewelers Board of Trade will hold 
their first meeting after the Summer re- 
cess at the Providence office on Tuesday 
afternoon, Sept. 7. 

rank Lawton has announced that he 
will continue the business of the Acme 
Comb Co. recently conducted by his father, 
Frank B. Lawton, at 152 Weybosset St., up 
to the time of his death. 

The large touring car of Sigmund 
Fischer, of the Fischer & Pruefer Co., was 
recently stolen from Niagara St., but later 
was found by the police more than three 
miles away, where it had been abandoned. 

The machinery, tools and fixtures com- 
prising the manufacturing jewelry plant of 
the J. H. Manning Co., 100 Stewart St., 
is to be sold at public auction on Tuesday 
for the purpose of liquidating the business. 

Two new clocks are being installed by 
the Self-Winding Clock Co., of New York, 
in the office of the United States Engi- 
neer’s Department, on the fourth floor of 
the federal building, as a part of the 
master-clock system. 

According to a report made to the police 
of the Central Precinct, the Weybosset St. 
store of the Quinn Jewelry Co. was broken 
into last Thursday night ana property 
valued at $500 stolen. Entrance was 
gained by breaking one of the windows. 

The following jewelry buyers were re- 
ported in the city during the past week: 
RK. Kahn, of the Isaacs & Kahn Co., Chi- 
cago; H. Kadden, of Kadden Bros., Phila- 
delphia; M. Arnstein, of M. Arnstein & 
Co., New York, and Max Herz, of Mandel 
Bros., Chicago. 

The V. E. Black Co., 710 Eddy St., an- 
nounces that it has secured the plant oi 
the George W. Dover Co., which will be 
combined with its own establishment, and 
the concern will continue to manufacture 
the same line of merchandise and tindings 
as that made by the Dover house. 

The W. M. Mfg. Co., which was recently 
incorporated under the laws of Rhode 
[sland with a capital stock of $10,000, has 


taken over the plant of the Ideal Mfg. Co. 
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at 38 Friendship St. The corporation has 
organized with Solomon Weinstein as 
president and treasurer, and Joseph 
Merschinck, secretary. 

D. H. Johnson, representative for the 
Dennison Mfg. Co.’s jewelry line in Rhode 
Island and Connecticut, has just returned 
from a two weeks’ vacation and has been in 
attendance at the Dennison exhibit at the 
American National Retail Jewelers’ conven- 
tion which was held in New York last 
week in the Grand Central Palace. 

The fifth annual outing of the employes 
of the C. M. Robbins Co., Attleboro, was 
held at Rocky Point last Saturday. Special 
electric cars conveyed the large party, and 
after the dinner a series of field sports was 
held in which both the men anc women 
participated for suitable prizes. It was 
late in the evening before the return trip 
was made. 

$y winning a double header on Saturday 
the team representing the T. McGrath 
shop in the Manufacturing Jewelers’ Base- 
ball League regained their lead, the Meta: 
Products team not playing. The standing 
is now: T. McGrath 12 won three lost, per- 
centage .800; Metal Products, 11 won three 
lost, .786 per cent.; Centredale, ten won 
four lost, .714 per cent. 

The first meeting of the season, after 
the Summer vacation period, of the Rhode 
Island Society of Optometry, will be held 
on Friday evening, Sept. 10, at the Narra- 
gansett Hotel, at which time ex-President 
Harris Fellman will give a report of the 
A. O. A. convention and the expositions 
in California and the possibilities of hold- 
ing the annual convention of the A. O. A. 
in this city in 1916 will be considerea. 

John W. Shaw, 20 years of age, a me- 
chanic of Brooklyn, N. Y., pleaded guilty 
in the Sixth District Court on Thursday 
to the charge of the larceny of an auto- 
mobile belonging to Andrew Doleman, the 
Westminster St. jeweler anc optician. He 
was arrested in New York a few days 
previously after failure to dispose of the 
stolen auto. He was sentenced to 10 
months’ imprisonment in the Providence 
county jail and the payment of costs. 

All the right, title and interest of the 
G. W. Dyer Co. to book accounts, receipts 
from jewelry, silverware, etc., office and 
stock rcom fixtures, etc., were sold last 
Wednesday at receiver's sale to Charles 
Davis, of Boston, for approximately $3,000. 
\. few weeks ago Clarence Davis, a 
brother of the purchaser, who was asso- 
ciated with G. W. Dyer in the instalment 
jewelry business, petitioned the Superior 
Court for a receiver to settle the business, 
which was granted, and the sale of 
Wednesday was the result of the proceed- 
ings. Mr. Davis will continue the business 
under the old name at the same place, 
room 212 at 334 Westminster St. 

Sanford E. Hawkins, one of the best 
known jcurneymen jewelers in this city, 
and for more than 60 years associated with 
the S. & B. Lederer Co., much of the time 
as foreman of the wire and tube Gcepart- 
ment, died at his home, 84 Central St, 
Aug. 24, in his 58th year. He had been 
sick for about 19 months. Deceased was 
born in Attleboro, Mass., April 10, 1858, 
and came to Providence with his parents 





Mh) 


ee: 





















































































a es , 


ao entre eperemnene 


° Pe ee = 





150) THE JEWELERS’ CIRCULAR-WEEKLY September 1, 1910. 


HOLDFAST (One Piece) 
UTILITY CLASPS 






























e that Spring rz) nip Rolled Lip 
PATENTED resen ioe: 


smooth surface Will not pio s -h and rip arment 


RETAILERS 


Send us Your Jobber’s Name 
and we will send a Sample 
Pair 


FREE 


It holds the lingerie nrimiy 






, PATENTED 


presenting 
Suriace Will not catch and rip garment 


RETAILERS 


Let us send you a Sample 
Pair Free 


\We know we have the most 
perfect and ideal lingerie 
clasp on the market 
BUT 

vant you to know it: so 
we are willing to send yo 
at absolutely no cost a pai 
of our High-Grade Gold- 
Filled Patented Holdfast 
(One Piece) Utility Clasp ii 
you in turn will send us your 
Jobber’s Name. 


Let } 1 wits Siate 


and securely, has no indenta- 
t'on to mar the skin, or raw, 
rough lip to rip and tear 


lainty lingerie. 


[t's the Ideal Lingerie Clasp 
with its Positive Spring Ten- 
y them: test them i: - sion and Roll Lip over which 
ble | e if th garments slide easily. 

\Ve make our Holdfast (One 
Piece) Utility Clasp in Gold, 
(;old-lilled and Sterling 


Silver. 


Our Lingerie Clasp is made 
of one piece (no solder) and 
so constructed that it stays 
wherever put. 
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when a small boy. After graduating from 
the Bryant & Stratton Business College 
he worked at the jewelry business. Nearly 
30 years ago he entered the employ of S. 
& B. Lederer. When about 13 years of 
age he began as a church organ player and 
was recognized as one of the most accom- 
plished organ professors in New England. 
He had been organist at the Cranston 
Street Baptist Church since 1892, and was 
a member of the National Association of 
Organists 

Employes of the Gorham Mfg. Co., 
making up a gathering of more than 150, 
had a pleasant afternoon Aug. 28 on the 
occasion of their first annual outing. The 
affair took place at the grounds and club 
house of the Grover Club in Warwick, on 
the west side of Narragansett Bay, about 
10 miles outside this city. A: shore dinner 
was served with accessories, besides the 
preliminary “feed” in the shape of a 
lunch upon arriving at the gounds, and an 
unusually interesting program ot field 
games and sports. Special electric cars 
carried a goodly portion of the number 
down to the recreation grounds, while the 
regular cars and a number of private auto- 
mobiles carried the others. This was the 
first time that a company outing has been 
attempted, heretofore the various depart- 
ments holding separate field days. At 1 
o'clock those present at the grounds were 
treated to a lunch of the eatables making 
up a down-the-river feast, and then atten- 
tion was turned to the field events. The 
five-inning baseball game, which was a live- 
ly affair, ended up in a seven to six score 
for the team representing the spinning 
room against a team composed of em- 
ployes from the other departments. Prizes 
were given for the different events, that 
for the baseball game being a hand ham- 
mered cup, which will be inscribed and 
placed in the work room of the winning 
team at the factory. At 4 o'clock the 
proverbial Rhode Island shore dinner, 
with ‘numerous “trimmings,” was served, 
to which all did full and ample justice. 
At the dinner a letter was read from Vice- 
President John S. Holbrook, commending 
the men on the holding of the outing, and 
expressing the hope that the gatherings 
would be made annual features in the life 
of the concern and made to include all the 
employes. Walter Clissold was the toast- 
master, and Adolph Erichson created a 
good deal of merriment by reading a batch 
of “telesrams” containing “hits” on some 
of those present. 





O. G. Hempstead & Son, Philadelphia, 
Pa., were recently upheld in their protest re- 
lating to the duty on rosaries made in chief 
value of metal and valued at over 2() cents 
per dozen pieces. A duty of 60 per cent. 
ad valorem under Par. 356 in the act of 
1913 was placed on the merchandise by the 
Collector, but this rate, the importers 
claimed, was excessive, contending that the 
articles were properly dutiable at. 20 per 
cent. ad valorem under Par. 167, or at 30 
per cent. ad valorem under Par. 95. In 
view of a recent ruling in which similar 
articles were held dutiable as manufactures 
of metal, the merchandise was allowed to 
enter this port at the 20 per cent. rate. 





George A. Livingston, Jr., was in New 
York last week in the interests of the 
Watson Co. 

Harold E. Sweet, of the R. F. Simmons 
Co., was One of the active workers at the 
Elks’ carnival held last week. 

Robert Press, of Austin & Stone, was in 
attendance at the convention of the A. N. 
Rk. J. A. in New York last week. 

The artesian well being driven at the 
Tappan factories has now reached a depth 
of 580 feet and a sufficient flow of water 
is now being secured. 

In observance of the Elks’ carnival held 
last week Kent & Elliot, retail jewelers, 
devoted one of their show windows to the 
display of Elk jewelry. 

The Sadler Bros. Relief Association held 
its annual meeting last Wednesday eve- 
ning and re-elected the old officers. The 
association is in a very flourishing condi- 
tion. 


Col. S. O. Bigney, of S. O. Bigney & 


Co., was a conspicuous figure at the re- 
ception tendered by Governor David lI. 
Walsh to the visiting Governors in Bos- 
ton last Wednesday. 

The fifth annual outing of the C. M. 
Robbins Co. was held last Saturday at 
Rocky Point and was a great success. A 
shore dinner was enjoyed and a program 
of sports carried out. 

For the past three weeks Dr. W. E. 
Rounseville, the school physician, has been 
busy signing school certificates for minors 
to go to work. An average of 15 have 
been issued each week. This fact indi- 
cates that business is improving in the local 
jewelry factories. 

Joseph H. Tidd, aged 48, who is inter- 
ested in the Winthrop Mfg. Co., Attleboro, 
died last Friday at his home in Taunton 
after a short illness. Death was due to 
spinal meningitis. The deceased was the 
treasurer of the Oakland Mills in Taunton 
for the past 12 years. He was associated 
in the jewelry business with his brother, 
Winthrop Tidd. 











pret 

The board of trade will hold its first 
meeting of the season on Sept. 9. 

H. H. Curtis is now traveling in the 
west in the interests of Riley & French. 

Adolph Eger completed his 40th year of 
service in the employ of the H. F. Bar- 
rows Co. last Thursday. 

Andrew Morris, of G. C. Hudson & Co., 
spent several days in Boston last week 1n 
the interests of his concern. 

Mandalian & Hawkins Co. received some 
large orders last week and have started 
their plant on a 13-hour-a-day schedule. 

George K. Webster, of the Webster Co., 
returned last week from a stay enjoyed 
at his Summer residence in New Hamp- 
shire. 

Fred Sturdy, of J. F. Sturdy Sons Co., 
is a member of the committee in charge of 
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the arrangements for the annual water car- 
nival at Lake Archer on Labor Day. 

An automobile belonging to E. E. Hale 
was wrecked last week when the driver, 
Charles Thompson, lost control. The ma- 
chine bumped into a stone wall. Nobody 
was injured. 

“ernest T. Upham, superintendent of 
Cheever & [Tweedy Co., and who is mas- 
ter of the Bristol Lodge of Masons, was 
entertained last week to a dinner at Grand 
Master Herbert Morton’s residence in Ap- 
ponnegansett. 

Charles Day, for many years head tool- 
maker for the O. M. Draper Co., attended 
the reunion of the Third Rhode Island 
Heavy Artillery at Rocky Point, R. I, last 
week. Mr. Day was a major in the regi- 
ment and performed valient service, being 
mentioned for bravery on the battlefield. 

Charles Whiting returned last Saturday 
from New York, where he was in attend- 
ance at the convention of the American 
National Retail Jewelers’ Association. At 
the display the Whiting & Davis Co. had 
a purse-making machine which was in 
charge of Thomas Ranniel and Richard 
Merrifield. Some good orders were se- 
cured in the city during the convention. 














Ve ay mere SI 

J. C. Clyburn, Baton Rouge, spent sev- 
eral days in the city last week transacting 
business. 

M. Genevay, formerly with the Frantz 
Jewelry Co., is now located with A. Dusse, 
Royal St. 

The George Gemming & Sons estab- 
lishment has been moved to 610 Com- 
mercial Alley. 

Emile Waldmeier came over from Gulf- 
port, Miss., last week and spent several 
days here on business. 

Henry Roder has moved his establish- 
ment from the Canal Louisiana Bank build- 
ing to the Hibernia Bank. 

A. Greer, of Greer Bros., Welsh, La., 
did considerable buying while in New 
Orleans last week. N. Jacobs, Laurel, 
Miss., was also here last week. 

Fear is felt for the safety of Louis 
Bourdonway, son of H. J. Bourdonway, 
one of the leading jewelers of this city, 
who is believed to be a passenger on board 
the United Fruit Co.’s steamer Marowijne, 
which has been lost since the West Indian 
hurricane, which swept the southwestern 
ceulf coast and Texas points. Young 
Bourdonway sailed with the vessel when 
she left New Orleans, and as no word 
has been received from him it is feared 
that he was returning with the vessel’s 
crew. The Marowijne was in the path of 
the hurricane and although every search 
possible has been made for the missing 
ship nothing has been seen or heard of it. 
The ship carried a crew and passenger list 
of more than 100. The United Fruit Co. 
people here have given up all hopes of 
locating the vessel. 








J. R. McEachron, Richton, Miss., has 
moved to Ellisville, Miss. 
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A TEMA BLADES for Table Cutlery are the most important discovery of the times to the jeweler and for 


the home. They are forged from a natural alloy by a process which gives a hardness and toughness to 
the metal that makes possible a keen, smooth cutting edge superior to that of any plated blade. Further- 
d in the same manner and 


more, when the edges through long and constant use become dull, they can be sharpene 
as effectively as steel blades. They will not tarnish. They will not rust. They are not affected by dampness. 


They take polish and finish equal to silver plate. We guarantee them. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


TRADE MARK 
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HE six-day con- 


The Great Conven- , 
vention of the 


tion Ends Its American Nationa] 
Work. Retail Jewelers’ Asso- 
ciation, which was held in New York Aug. 
25 to 28, was brought to a successful con- 
clusion Saturday last and will no doubt go 
down into history as one of the greatest 
meetings of the retail jewelers that has 
ever been held. The success of the conven- 
tion on some lines was distinctly marked, 
while on others it was more than up to the 
average, and the organization starts the 
new year with a set of officers of which it 
may be justly proud and with a record of 
achievement for the past year that should 
act as an impetus and establish a standard 
for the work of the organization in the fu- 
ture. 

In the new officers elected two sections 
of the country not heretofore prominent in 
the governing body of the American Na- 
tional Retail Jewelers’ Association have able 
representatives, while in the executive New 
York for the first time stands at the helm. 
The choice as president of Charles T. Evans 
and as second vice-president Jean R. Tack, 
of New Jersey, gives to the Atlantic States 
two of the highest officers, while the Pacific 
Coast has as the first vice-president G. A. 
Brock, of Los Angel’s. and the far south 
has an executive comm tteeman tn the per- 
son of A. A. Evarts, Dalles, Tex. The mid- 
dle west retains its representation in the 
officers re-electei—the secretary, A. W. An- 
derson, of Wisconsin, and the treasurer, A. 
L. Thoma, of Ohio. Ex-Pre:ident Combs, 
of Omaha, becomes a member of the exec- 
utive committee, so that the organization 
will have the benefit of his experience in 
organization work attained during the past 
three years. 

Of the proceedings and work accomplish- 
ed litile need here be said, inasmuch as an 
ahsolutely complete report of all that was 
done from Tuesday morning until the last 
minute of adjournment will be found with- 
in the covers of this issue, and a full and 
complete report of Monday’s sessions was 
published in the last issue of |HE JEWEL- 
ERS CIRCULAR which was circulated Tues- 
day morning, Aug. 24, directly after the 
convention opened, much to the surprise 
and delight of those who attended. In fact 
so much space is given to the convention 
report this week (nearly 50 pages) that the 
other news of the trade has necessarily 
been subordinated to this, in order to keep 
the issue of THE JEWELERS’ CIRCULAR with- 
in a size that our readers can conveniently 
handle. We have felt that the importance 
of the convention was so great to the trade 
at large that the space given to the proceed- 
ings was fully deserved for the work ac- 
complished, the subjects discussed and the 
addresses read are not only of deep inter- 
est to those who participated in the conven- 
tion, but equally so to the jewelers who did 
not, whether members or non-members of 
the organization. 





A Great Victory for T ar” decision of 


1e Interstate 
the Jewelry , 
Commerce Commis- 
Trade. 


sion granting travel- 
ing salesmen the right to carry as 
baggage articles other than samples is a 
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victory for the jewelry trade the import- 
ance of which is not fully realized except 
to those who have studied the controversy 
very carefully. This decision by the. In- 
terstate Commerce Commission, the text 
of which was published in full in the last 
issue Of THE JEWELERS’ CIRCULAR, was in 
the proceedings brought by the Jewelers’ 
Protective Union and other associations in 
the jewelry trade against the Pennsylvania 
Railroad and 68 other railroads of the 
country to have declared unreasonable the 
baggage regulations which were filed by 
these roads with the commission. This has 
been accomplished and new regulations 
that will not interfere with the selling 
practises of the jewelry trade have been 
ordered filed by the railroads. 

As the members of our trade are aware, 
in the regulations and rates filed by the 
railroads the provisions relating to baggage 
carried free by the roads restricted it to the 
personal effects of the passenger or to 
samples. It had been contended by the 
railroads, in which contention they were 


sustained by the commission, that when an 


article was sold by a traveler it took it out 
of the category of a sample and conse 
quently the shipment of such article as 
baggage was a violation of the regulations 
and thereby of the Interstate Commerce 
Law. Had such a condition been permitted 
to continue a strict adherence to the law 
under these regulations would have put 
many manufacturing jewelers and jobbers 
out of business, as they would have had to 
change the methods of selling followed for 
years throughout our industry; so an at- 
tempt was made to induce the railroads to 
change their baggage tariff regulations in a 
way that would permit the delivery of 
goods from trunks checked as baggage. 
This work was taken up by the Jewelers’ 
Protective Union after an _ investigation 
conducted by its president, Oliver G. Fes- 
senden. In this work it was joined by 
other organizations, a joilt committee be 
ing appointed from the members of the 
Jewelers’ Protective Union, the fewelers’ 
Safety Fund Society, the National Jewelers 
Board of Trade, the Newark Manufactur- 
ing Jewelers’ Association, and co-operation 
in the movement was given by other trade 
organizations, such as the Chicago Jewel- 
ers’ Association, the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation, the National Wholesale Jewelers’ 
Association, as well as a number of the 
local jobbers’ associations in various sec- 
tions of the country. The committee rep- 
resenting these organizations, through its 
chairman, Mr. Fessenden, worked strenu- 
ously to alleviate the condition in which the 
trade found itself, and in the name of the 
various organizations of the trade insti- 
tuted the proceedings before the Interstate 
Commerce Commission to compel the rail- 
roads to change their regulations and put 
them in more reasonable form. The story 
of the hearings of these proceedings has 
already been published in previous issues 
of THe JEWELERS’ CrircuLar, and how well 
the evidence presented by Mr. Fessenden 
and his committee (joined with that of 
the Boston Chamber of Commerce and the 
Merchants and Manufacturers’ Associa- 
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Regent No. 469 Glass Cabinet, $7.00 
Per doz., 85c; per gross, $9.00 Made of oak 22 inches long, 14 inches high and 


15 inches deep. Has 832 compartments, holding 
all glass needed. This cabinet will care for Mi- 
Concaves 9 to 21 15-16, Genevas 10 to 20 15-16 


in various heights. Lentilles, Patent, Genevas or 
extra thick M. C. C. 14 to 20 15-16. All glass 
stands on its edge. 


Prices of Watch Glasses 
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Importers, Exporters, Watches, Diamonds, Jewelry, Silver-Plated Ware, etc. 


21-23 Maiden Lame (3d Floor) New York 
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|. H. Lapidus, jewelry designer, has 
opened an office at 54 Maiden Lane. 

IF. C. Kopf, with Powers & Mayer, Inc., 
8 W. 38th St., is calling on the trade in the 
middle west. 

R. H. King, with the Ostby & Barton Co.. 
15 Maiden Lane, is visiting the trade in the 
middle west. 

Frank Bennett, with B. A. Ballou & Co., 
15 Maiden Lane, visited the trade in Phila- 
delphia last week. 

Hugo Thelvin, with the John T. Mauran 
Mfg. Co., 3 Maiden Lane, is on an extensive 
trip through the middle west. 

Milton S. Rodenberg, of Dunn & Roden- 
berg, 15 Maiden Lane, is on an extended 
trip through the middle west. 

A. L. Daniels, manager of the Chicago 
office of Robt. H. Ingersoll & Co., visited 
the New York office last week. 

Clinton F. Robinson, representing C. M. 
Levy and C, F. Robinson & Co., 90 William 
St., is in San Francisco during week of 
Aug. 22. 

F, Rigotti, manufacturer of platinum and 
gold jewelry, formerly at 1701 Fulton Ave., 
Bronx, has moved into more commodious 
quarters at 112-114 W. 42d St. 

G. E. Flippin, of Buckingham & Flippin, 
jewelers and opticians, 913 Main St., 
Lynchburg, Va., was among the callers at 
the office of THE JEWELERS’ CIRCULAR last 
week. ' 
The machine department in the factory 
of Joseph Fahys & Co., Sag Harbor, N. Y., 
is now working day and night. The Alvin 
\lfg. Co. has taken on extra help to assist 
in sending out catalogues to the silverware 
and jewelry trade. 

E. A. Weinschink, representing O. J. 
Somers & Co., 87 Nassau St., is visiting 
the trade in the far west. O. J. Somers, 
of the same concern, is on an extended trip 
through the middle west, while M. L. 
Braun is representing the firm through the 
east, 

The Maiden Lane Jewelers’ Exchange 1s 
the name of a concern that was incorpo- 
rated at Albany, N. Y., last Friday to en- 
gage in the jewelry business in this city 
with a capital of $1,600. ‘The incorporators 
are P. A. Gaynor, Louis Rosenzweig and 
Max Zucker, all of this city. 

Sol Roseman and Jacob Block, repre- 
senting A. Roseman, 13 Maiden Lane, left 
for their respective territories in the south, 
middle west and western States Monday. 
Mr. Block expects to be away about two 
months, while Mr. Roseman will not re- 
turn until after the holidays. 

The Forgotson Diamond Jewelry Co., 
Inc., obtained a certificate of incorporation 
at Albany, N. Y., last Tuesday to engage in 
the jewelry business in this city with a 
capital of $5,000. The incorporators are 





Samuel L. Blumberg, Mary Katz and Mor- 
ris A. Forgotson, all of Manhattan. 

Thomas Blanchard, 21 years of age, was 
held under a $1,000 bail last Wednesday 
charged with attempting to steal a card ot 
dollar watches from the jewelry store of 
Mary Epstein, 1118 Broadway, Brooklyn. 
Blanchard entered the store and asked to 
see a telephone book, and as he was look- 
ing at it, it is said he picked up the card 
of watches and hurried from the store. 
After a long chase he was captured by 
Patrolman Poppinger, who followed him in 
an automobile and fired several shots. 

Whiie patroling his beat on Westchester 
Ave. an officer last Tuesday morning, 
about 4.30, was startled by the sound of 
breaking glass, and upon turning around 
he saw three men running away in the 
darkness. An investigation showed that 
the window in the jewelry store of M. 
S,aldwin, on Westchester Ave., had been 
broken and jewelry valued at $300 was 
missing. Later most of the missing jewelry 
was found in the street, although the off- 
cers who started in pursuit of the thieves 
were unable to catch them. 

Among the out-of-town jewelers who 
were in this city last week and made their 
headquarters at the Jewelers’ Co-operative 
Syndicate, Inc., 80 Maiden Lane, were: Mr. 
Hardwick, Montgomery, Ala.; A. A. 
Deacon, Danbury, Conn.; Mr. Stewart, Sa- 
lem, Mass.; Mr. Everts, Dallas, Tex.; R. 
S. Lockhart, Jackson, Mich.; E. H. Tit- 
mus, Petersburg, Va.; Mr. Todd, of 
Reed & Todd, Bridgeport, Conn.; 
Frank E. Davis, Northampton, Mass.; 
Joseph <A. Field, Schenectady, N. Y.; 
Charles A. Wolf, Topeka, Kans., and Will- 
iam N. Jenkins, Oakland, Cal. 

Among the out-of-town department store 
jewelry buyers in this city during the past 
week were: G. F. Williams, The Fair, 
Chicago; J. H. Hoffheimer, Gimbel Bros., 
Milwaukee, Wis.; W. T. McLean, Jordan, 
Marsh Co., Boston, Mass.; Miss Flynn, 
The Fair, Cincinnati, O.; R. G. Yeager, C. 
H. Yeager Co, Akron, O.; Miss C. 
Doughty, Litt Bros., Philadelphia, Pa.; A. 
Hutter, Wise Smith & Co. Hartford, 
Conn.; F. H. Hannis, G. H. Knollenberg 
Co., Richmond, Ind.; C. H. Hoffner, La- 
salle & Koch Co., Toledo, O.; A. J. Moir, 
John C. Maechner Co., Worcester, Mass.: 
K. F. Walker, Union Department Store, 
Jackson, Miss.; S. Goldberg, Cohen Bros., 
Jacksonville, Fla.; T. F. Finnin, S. Kann, 
Sons & Co., Washington, D. C., and Miss 
M. Mouren, with the H. H. Sturtevant Co.. 
Zanesville, O, 

The sound of a burglar alarm in the 
office of the National District Telegraph 
Co. at 2.30 last Wednesday morning 
brought William Farrel, one of the com- 





pany’s special officers, to the pawnshop of 
H. Goody, 274 Grand St., Brooklyn, where 
he found an officer standing in the door- 
way sheltering himself from the rain. To- 
gether the two men went to the rear of 
the store, where they caught a man in the 
act of opening a window. In an attempt 
to arrest the intruder the officer was 
knocked down with a jimmy. He quickly 
scrambled to his feet as the thief started 
to run, but the chase soon ended, as the 
policeman drew his revolver and fired at 
the fleeing man. At the Bedford Ave. 


, Police Station various burglar tools were 


found in the thief’s possession. Later when 
he was arraigned in the Fifth Ave. Court 
it was said that he had a long police record. 
The man was held under $3,000 bail to 
await the action of the grand jury. 

Working within a stone’s throw of Police 
Headquarters, thieves recently gained en- 
trance to the jewelry store of George Fyfe, 
on W. Merrick road, Freeport, L. I. The 
yard in the rear of the store is directly 
opposite the police station, and at the time 
of the robbery, although the windows were 
heavily barred and a steel door was bolted 
inside the ordinary wooden door, a panel 
had been removed from the wooden door 
in an attempt to pry open the steel one. 
Failing to get in this way, the thieves evi- 
dently picked the double lock on the door 
directly under an arc lamp. William Hors- 
feld, who lives in the apartment over the 
store, said he heard someone in the store 
below, but thought it was Mr. Fyfe, and 
paid no further attention to the matter. No 
attempt was made to blow open the safe. 
The men opened the showcases and took 
out the articles which the proprietor was 
unable to put in the safe. They also opened 
envelopes containing repair jobs, took the 
contents and left the envelopes strewn on 
the floor. Mr. Fyfe, when interview by a 
reporter for THE JEWELERS’ CIRCULAR, said 
his loss was approximately $500. Chief 
Lamb and Captain Darenberg are working 
on the case and have found some clews 
which they think will lead to the capture 
of the perpetrators of the robbery. 


The regular monthly meeting of the New 
York branch of the American Electroplat- 
ers’ Society was held at the organization’s 
rooms, 258 Pearl St., Friday evening, Aug. 
27, at which time arrangements were made 
for the members of the New York branch 
to attend the National Exposition of Chem- 
ical Industries, which will be held at the 
Grand Central Palace during the week of 
Sept. 20. At the meeting Friday Emile N. 
Pintner, College Point, was elected to ac- 
tive membership. It was announced that 
the members of the laboratory committee 





(New York Notes continued on page 130g.) 
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YOUR BANKING HOME 


Q This institution will make an ideal banking home 
for YOU, because we understand thoroughly your 
individual requirements and our location in the heart 
of the wholesale district will prove a distinct con- 
venience. @ We will be pleased to have you call 
and acquaint yourself with our unexcelled service. 


FIDELITY TRUST COMPANY 


Corner Chambers Street and West Broadway, New York 
E. TILDEN MATTOX 


Capital and Surplus - $2,000,000.00 
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THE 








are making preparations for the coming 
Winter season, when they will be in a posi- 
tion to make and analyze standard solu- 
tions. This will be a feature that will be of 
interest to all members and is expected to 
be a drawing card in causing full attend- 
ance at the meetings in the future. 

C. A. Alford, senior member of the firm 
otf C. G. Alford & Co., 11 John St., has 
returned to this city from a fishing trip in 
Canada. 

Norman C, Levy, of Charles M. Levy, 90 
William St., returned last week from a suc- 
cessful trip to Philadelphia, Baltimore and 
Washington. 

Herbert S. Sergison, for many years con- 
nected with a number of prominent loan 
brokers in this city, will open a retail jewel- 
ry and sales store at 235 W. 125th St. 

Leo Goldschmidt, southern traveler fot 
Henry Freund & Bro., 65 Nassau St., has 
the sympathy of the trade in his bereave: 
ment caused by the death of his mother 
Mrs. Julius Goldschmidt. Mrs. Goldschmid:! 
died recently at her home, 519 W. 152d St. 
this city. 

Among the prominent visitors to the office 
of THE JEWELERS’ CircuULAR Monday were 
the three newly elected officers of the A. 
N. R. J. A.—President, elect Evans, Vice- 
President Brock and Executive Committee- 
man Everts, who were accompanied by Re- 
tiring President Combs. 

Among the visitors at the ofhce of THE 
JEWELERS CIRCULAR during the past week 
were James H. Wright, jeweler, Corry, Pa.; 
Stanton Pilcher, jeweler and _ optician, 
Petersburg, Va., and J. H. Heiman, Cleve- 
land, O. The latter was stopping at the 
Hotel Astor while in this city. 

H. S. Hayward, southern representative 
for the R. Wallace & Sons Mfg. Co., was in 
the city all last week attending the exhibi- 
tion in connection with the convention. R. 
Eggleston, assistant sales manager for the 
Same concern, was also a constant attendant 
at his concern’s booth. Mr. Eggleston is 
located at the factory in Wallingford, Conn. 

The first meeting of the creditors of 
Charles O. Nanz, doing business as the 
Watchman’s Clock & Supply Co., 9 Church 
St., will be held at the office of Seaman 
Miller, referee in bankruptcy, 2 Rector St., 
on Sept. 8, at 2 p.m. Creditors are requested 
to attend, prove their claims, appoint a 
trustee and transact such other business as 
may come before them. 

Articles of incorporation were filed at 
Albany, N. Y., last Saturday by Louis 
Maisner, Inc., authorizing it to engage in 
the jewelry business in this city. The capi- 
tal is placed at $2,000, with the following as 
the incorporators: Louis Maisner, 153] 
Clinton Ave.; Alex S. Greenstein, 1314 
Stebbins Ave., and Julius Greenstein, 1514 
Stebbins Ave., all of Bronx, N. Y. 

B. J. De Passe, 327 E. 34th St., has re- 
cently purchased the plant of the De Passe 
Mig. Co., and is now in business for him- 
self, under the name of De Silver 
Co., at the above address. The new con- 


Passe 
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cern will manufacture a line of silver de- 
posit ware and will conduct a salesroom at 
15 Maiden Lane. Mr. De Passe wishes to 
inform the trade that he has had no con- 
nection with the De Passe Mfg. Co. for the 
last two years. 








Rochester, N. Y. 


Roy Present, of the P. Present house, 
has returned home from a business trip. 
Roy Smith, with S. D. Burrett, 1s con- 
fined to his home with a severe ankle 
sprain, caused while playing baseball. 

Mr. and Mrs. Frank Tarrant will give 
a clambake at their Long Pond cottage on 
Labor Day to Mr. and Mrs. J. J. Ernisse, 
Mr. and Mrs. C. Vanderpool and Mr. and 
Mrs. E. A. Handy. 

About two years ago the Metals Art Co. 
commenced business in a moderate space 
of the first loft at 77 South Ave. The 
business rapidly increased in volume and 
J. Jack found it necessary to enlarge the 
factory floor space. This week the com- 
pany has moved to the third floor, where 
it will have nearly three times the room 
of its old location. The loft has excellent 
light and both steam and electric power. 
A Smith-Richardson burnishing barrel was 
installed. The company received a large 
order for name plates from the Ritter Den- 
tal Co. 
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A dinner and dance was held Thursday 
night in the American banquet room at the 
Hotel Manhattan for members and guests 
of the United Jewelers, 54 Maiden Lane, 
New York. One hundred members from the 
Pacific to the Atlantic Coast were in attend- 
ance at the convention of the American Na- 
tional Retail Jewelers’ Association and about 
120 members, their wives and other guests 
attended the banquet. E. M. Lunt, president 
of the United Jewelers, acted as toastmas- 
ter. The organization has a membership 
of 340. A meeting of the organization was 
held Thursday afternoon at 2 o’clock in the 
banquet room of the Hotel Manhattan. 
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A Great Victory for the Jewelry Trade. 


(Continued from page 130c.) 


tion of Baltimore) convinced the commis- 
sion of the unreasonableness of the regu- 
lations is to be seen in the final order 
which the commission has issued, and es- 
pecially in the text of the new baggage 
regulations which it has ordered the rail- 
roads to file. The order reads: 

“It 1s ordered, That the above-named de- 
tendants be, and they are hereby, notified 
and required to cease and desist on or be- 
fore Oct. 15, 1915, and thereafter to abstain 
from maintaining or applying to the trans- 
portation of sample baggage in interstate 
commerce their present regulations in so 
far as they define sample baggage as that 
carried by commercial travelers and not 
for sale or free distribution, which said 
regulations are found in said report to be 
unreasonable. 

“/t 1s further ordered, That said defend- 
ants be, and they are hereby, notified and 
required to establish, on or before Oct. 15, 
1915, upon notice to the Interstate Com- 
merce Commission and to the general 
public by not less than five days’ filing and 
posting in the manner prescribed in Sec. 6 
of the act to regulate commerce, and 
thereafter to maintain and apply to the 
transportation of sample baggage in inter- 
state commerce a regulation defining sample 
baggage as follows: 

“Sample baggage consists of baggage for 
the commercial as distinguished from the 
personal use of the passenger, and 1s re- 
stricted to catalogues, models and samples 
of goods, wares, or merchandise, in trunks 
or other suitable containers, tendered by 
the passenger for checking as baggage to 
be transported on a passenger train, for 
use by him in making sales or other dis- 
position of the goods, wares, or merchan- 
dise represented thereby; which said regu- 
lation 1s found itn said report to be 
reasonable, 

“And « 1s further ordered, That this or- 
der shall continue in force for a period of 
not less than two years from the date when 
it shall take effect. 

“By the commission, 

“GeorcE B. McGinty, Secretary.” 

To the joint committee of the jewelry 
Organizations who conducted the fight, and 
particularly to its chairman, the trade owes 
a debt of gratitude for the important work 
accomplished. For a while the committee 
and its chairman worked under most dis- 
couraging conditions, and to say that their 
position was not understood is the best ex- 
cuse that can be advanced for the ignorant 
criticism which they had to endure in some 
quarters. However, their work speaks for 
itself. The results accomplished and the 
benefits that will accrue from them spread 
not only to the manufacturer and whole- 
saler of our industry, but also to the re- 
tailer who would have suffered serious in- 
convenience if his right to buy goods from 
the travelers’ samples had been permanently 
curtailed. 








The room in the Applegate building, 129 
Bridge St., Catasauqua, Pa., is being re- 
modeled, after which Harry B. Slicker will 
open an up-to-date jewelry store there. 
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HOME ADDRESS : Local and Long Distance 
1458 Spring Garden Ave. Phone : 
Lakewood, Cleveland, O. Marlo 2071 M. 
DIAMOND JEWELRY 

Auctioneer 
415 Hippodrome Bldg. Cleveland, Ohio 








Conn’s Way Is the Safest and Surest 
Don’t speculate. Get in touch with the livest selling expert in the 
Umted States, the man who sells your merchandise and sells it to 
your entire satisfaction. “~The man who will pack your store with the 
elite of your city. The man who will fill your cash till with real 
money without injuring your business for the future. The man who 
will bring you new customers and hold your old ones. All sales per- 
sonally conducted. All correspondence handled in a strictly confi- 
dential manner. 


NOW SELLING THE $50,000 STOCK OF THE JOSEPH 
J. A. CONN > ie a hcp aS ee 
HERMANN ESTATE, CALUMET, MICH. 
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information, including over 6,500 trade-marks and trade names— 
also names of flatware and toiletware patterns and their makers. 
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Order Now—Render Quick Service to 
Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
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This work—the third edition of ““‘Trade-Marks of the Jewelry and Kindred Trades”—is the accom- 
plishment of over twenty years’ research and labor in the development of the only authoritative book on 
trade-marks in its field It is sold only to JEWELERS’ CIRCULAR subscribers as a part of the per- 
sonal service this publication has always rendered them. 
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St., are on a motor trip to Chicago. 

manuel Haskell, die sinker and engravy- 
er, has started in business for himself at 
llalsey and Market Sts. 

M, Douglas will take a trip through Penn- 
sylvania within a few days in the interests 
of Victor Hart, manufacturing jeweler in 
the Richardson building, Columbia St. 

M. Ulrich, who has been traveling 
through the south for A. Rosenberg, man- 
ufacturing jeweler at 50 Columbia St., has 
now gone into the middle west, where he 
will visit the trade. 

Maurice Hagerstrom, of the Hagerstrom 
& Chapman Co., manufacturing jewelers at 
85 Columbia St., has invented a folding 
jewelry tray for salesmen to show their 
goods to the trade. 


The plant of Smith, Brannan & Strein, 
electroplaters and polishers at 109 Oliver 
St., is again running, after having been 
closed down for a few weeks to repair the 
damage done by fire recently. 

Emanuel Lowenfeld, formerly of J. Reid 
& Co., this city, now has a store in Hono- 
lulu, Hawai. William Freeman, who was 
associated with him here, is now with the 
Jeffery Jewelry Co., State St., Chicago. 

Frank Holt & Co., Broad and Academy 
Sts., furnished the cups and medals which 
were awarded as prizes at the Scottish 
games held under the auspices of the New- 
ark Caledonian Club at Hillside Park last 
Saturday. The awards were on display in 
Holt’s window last week. 

Incorporation papers have been filed for 
the Stretcher Mfg. Co., whose registered 
office is at 1117 Essex building, Newark. 
The authorized capital stock is $25,000, and 
the incorporators are Herman Streicher, 
Joseph J. Corn and Frederick Jay. The 
company was organized to manufacture all 
kinds of jewelry. 

Hugh V. Reilly, business agent of the I[n- 
ternational Association of Machinists, has 
announced that a new local union has been 
formed, consisting entirely of die and hub 
cutters in the jewelry and novelty branch 
of the trade. The headquarters are at 222 
Washington St. The members will agitate 
for an eight-hour day. 

Creditors of the firm of Oscar Michael & 
Co. have received checks in payment of a 
preliminary dividend of 25 per cent. The 
entire amount of the dividend to creditors 
whose claims have been proved and ac- 
cepted amounts to $40,206. This will be 
followed by other dividends as fast as 
Judge Cecil H. MacMahon, the receiver and 
trustee in bankruptcy, can put his accounts 
together. 

The Newark Board of Trade has been in- 
vited to send five delegates to the Interna- 
tional Irrigation Congress, which will be 
held in California next month. The con- 
gress will feature the “Humanitarian Side 
of Land Settlement” and sessions will be 
held in Stockton, Fresno and Sacramento, 
closing with a general governors’ and irri- 
gation congress day at San Francisco on 
Sept. 20. Excursions to each of the four 
cities will be free to the delegates. 


Many of the final details for the second 
“Dollar Day” in Orange were decided upon 
at a meeting of the merchants’ committee 
of the Orange Board of Trade held in their 
rooms last week, and the success of the 
project seems assured. Pennants announc- 
ing the day are being distributed and ad- 
vertising through the newspapers and on 
the screens in moving picture houses as well 
as in the stores and on the delivery wagons 
will create enthusiasm for the day. ‘The 
jewelers are taking an active part in the 
plan. 

The Norman Co. is going to remodel its 
factory salesroom at 12 W. Park St. so as 
to make room for additional wall and show 
cases. Neat bars have been placed in the 
window and the door has been fixed so 
that there can be no further robberies such 
as the one recently when a trio smashed 
the window early in the afternoon and 
stole a diamond necklace worth $2,500. No 
trace of the thieves has yet been found, ex- 
cepting the man who was arrested on sus- 
picion a few hours after the robbery and 
who is now being held for the action of 
the Grand Jury. 

Mr. and Mrs. Henry J. Mahler, of 126 
Seymour Ave., last week observed the 50th 
anniversary of their wedding and the 74th 
birthday anniversary of Mrs. Mahler, by a 
dinner with relatives and friends at Achtel- 
Stetters. Both Mr. and Mrs. Mahler have 
resided in Newark since infancy, though 
the former was born in New York city and 
the latter in Reading, Pa. Mr. Mahler was 
the son of Philip Henry Mahler, a well- 
known Newark jeweler, and was engaged 
in the same business until 29 years ago, 
when he entered the employ of the New- 
ark Water Department, where he still 
works. He served 15 months during the 
Civil War, and is connected with several 
lodges. 

It has been announced by the commit- 
tee of 100 that the plan to hold an in- 
dustrial exhibition of Newark-made prod- 
ucts in the Spring of 1916 will be carried out, 
permission to use the First Regiment Arm- 
ory for the six weeks beginning May 1 havy- 
ing been secured. ‘There are many reasons 
why this is considered a much better time 
for the exhibition than the Fall, when it 
was feared for a time it would have to be 
held, chief among them being that, as it is 
the opening of the celebration, the decora- 
tions will be fresh, the vacation period will 
not have begun and the weather conditions 
are likely to be favorable. A. V. Hamburg, 
chairman of the manufacturers’ and trade 
committee, expressed his belief that the ef- 
fectiveness of the exposition will be great- 
ly increased by holding it in the Spring and 
the statement is echoed by other members 
of the committee. A proposition to hold 
a big aviation meet during the celebration 
is being considered. The features would 
include the first mail carrying for the Gov- 
ernment, a thing which of itself would do 
much to advertise Newark, as letters bear- 
ing the stamp of the Newark aerial post- 
office would go out all over the world. 








A. W. Blackstone, for the past 18 months 
with C. C. Yockey, Correctionville, Ia., has 
resigned and is taking a special course at 
the Bradley Watch School, Peoria, Ill. 
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Connecticut Notes. 


C. E. Riddiford and wife, New Milford, 
have returned from Belport, L. l., where 
they have enjoyed a week’s vacation. 

Frank A. Wallace and family, Walling- 
ford, spent Sunday in Waterbury, Vt. The; 
are on an auto trip through New England 
and New York State. 

Frank A. Hutter, the Meadow St., New 
[Llaven, jeweler and watchmaker, has re- 
moved to 129 Meadow St., owing to the 
tearing down of the building he had been 
occupying, 

Irving H. Chase, one of the heads of the 
Waterbury Clock Co., Waterbury, has been 
elected a member of the Board of Directors 
of the Waterbury Morris Plan Co., which 
has just been incorporated. Many others 
of Waterbury’s leading men are members. 

Joseph Fisher, a former resident of Wal- 
lingtord, Conn., and an employe then of 
lactory L of the International Silver Co., 
was killed while engaged in mine sweeping 
in the British navy recently. According to 
the dispatches he had voiunteered for the 
mine sweeping work and was thrown over- 


’ board while at work. 








Pacific Northwest 


Frank Bilio has sold out his business in 
Vancouver, B. C. 

A. C. Eckenbrecht, Rosalia, Wash., was 
recent visitor in Spokane, Wash. 

D. Crager, Spokane, Wash., reported to 
the police recently that the window of his 
store at 251 lrent Ave. had been broken 
the night before and three gold watches 
removed from the display, 

Jaeger Bros. are now comfortably set- 
tled in their new store at 131-133 6th St., 
Portland, Ore., which provides ample fa- 
cilities for conducting their business. The 
premises were entirely remodeled for the 
new tenants, including the installation of a 
new tront. 

Charles A. Ritter, colored veteran jewel- 
ry store porter of Portland, Ore., committed 
suicide recently, and in a letter left for his 
business associate the cause was attributed 
to an unpaid mortgage, a street assessment 
and two years’ unpaid taxes, amounting to 
over $1,200 on his property. For many 
years he was porter for A. & M. Delovage 
and other firms. 


As 
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New Enterprises. 


Herbert S. Sergison will shortly open a 
store at 235 W. 125th St., New York. 

Royal Jewelry Co. is the name of a new 
business started at 221 S. 16th St., Omaha, 
Nebr. 

C, O’Connor has opened a jewelry store 
at Thirteenth and Grand Aves., Kansas 
City, Mo. 

A new store has been opened at 2114 
University Ave., Berkeley, Cal., by Frank 
S. Ballister. 

The Craer Jewelry Co. is the name of a 
new jewelry concern recently opened for 
business at Fourteenth and Grand Aves., 
Kansas City, Mo. 


\. Moe, formerly of Rockwell City, Ia., 
has bought a drug and jewelry store at 
Ogden, Ia, 





coma 


oe 


Se 





130) THE JEWELERS’ CIRCULAR-WEEKLY 





THE COMING FASHION 


Graduated 
Coral Necklaces 


Delicate Pink Shades 


MISSES’ and LADIES’ SIZES 


Ask 
For a Memorandum Selection 


BORRELLI & VITELLI 


Coral Manufacturing Co. 
401 Broadway NEW YORK 
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H.E.Glendore 
& Go. 


Auctioneers 


1112 Heyworth Bidg. 
CHICAGO 


Twenty Years’ 
Experience 


Well Known by 
The Trade 


r. L. Griffith & A. E. Storey, successors to A. Levy- 














Geet. Geek MOORE, TEs ens cesccccessscceecsss $30,000.00 in 25 days. 
W right fewelry Co., Wausau, WIS.....-..++seeeeees 4,500.00 ea 10 f 
linsley & Tinsley, Harlan, OWE cceseresresesesece 4,000.00 - 7 va 
Fields Loan Co., Peoria, it abmadettenadsednani 7,500.00 7 10 7 
Vombrosky Jewelry Store, Tampa, Fla............-- 8,000.00 * 12 = 
Clinton E. Dice, Joliet, ill ellen tin ie tinetata Atel tied oe 3,500.00 14 “3 
T. K. Smith, Oskaloosa, a en ee ear ee 10,000.00 “* 22 
CC oe Hurd, DE Bilecececosseesecoensesess< 7,000.00 “ 12 2 
Charles Axt, Rockford, Ill........ceeceeeccncccces 4,000.00 “ 15 S 
R. Lee, Waterloo, lowa ee er a ey a re 5,000.00 *“* 18 
Black & Garrabrant, Waterloo, lowa.............. 6,000.00 “ 18 “ 
Geo. J. Allen, Marshalltown, Iowa................ 10,000.00 “ 11 “ 
A. J. Klimek, Thief River Falls, i cetas anaes 2,750.00 “ 10 “™ 
Sam Friedlander, BEGUN, BOMB c cccccccccccecces 15,000.00 “ 80 “™ 
Klimek Bros., Superior, Ptbeeeseoeecereseseoues 7,600.00 “ 14 “™ 
Doc. Cruthers, Bloomington, LIl...............ee008. 6,000.00 “ 12 
Joe Friedlander, Memphis, ee ee 20,000.00 “ 85 “* 
Cradison & Co., Cincinnati, — eee 10,000.00 “ 9 “ 
Von Suetter, Canton, Miss EE een ea 8,500.00“ 9 * 
E. Thorneberg, Pee GO, Bes Bioccccceccecvescesses 4,000.00 “ 9 *™ 


K. Wald, Birmingham Loan Co., Birmingham, Ala.. 30,000.00 “ 45 “™ 
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This “Russian Cosmos” design is our 
latest, and it is creating quite as much 
sensation as our celebrated American 
Beauty Rose pattern. 


The 8-inch Bowl costs $4.50 list. You 
should send for a sample and judge its 
value for yourself, 


The design is made complete on all 


shaped blanks, 


————e ———  - 





DEMER BROS. CO., Inc. 


HALLSTEAD, PA. 
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Visual Optics 
and 


Sight Testing 


By LIONEL LAURANCE 


PRICE ‘$2.50 


Size 64% x 9. Bound in Cloth. 
306 Pages. Fully Illustrated. 


The author has covered in this 
work and in ‘** General and 
Practical Optics’’ all that is 
essential for Opticians and 
Optometrists. 








OPTICAL PUBLISHING COMPANY 


11 John Street ~ - - New York 
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Mrs. Nelson H. Brown has gone to Cali- 
fornia to attend the Panama-Pacific Lx- 
position, 

Edward A. Doyle and Chester W. Cook, 
of Lynn, have united under the firm name 
of Doyle & Cook. 

Bernard A. Dolan, head of the Tuttle 
Silver Co., accompanied by his family, 1s 
on an extended automobile tour. 

C. W. Sweetland & Son furnished the 
superb array of silver trophies awarded at 
the recent Marshfield horse show. 

C. F. McCarthy, retail jeweler at 73 
Hanover St., makes frequent trips over 
week-ends to his Summer place on Cape 
Cod. 

B. S. Gainsboro, manager of the New 
England Jewelers, is on a business trip this 
week to northern New England and New 
Y ork. 

Charles J. Connick, maker of stained 
glass windows, was awarded a gold medal 
for his exhibits at the Panama-Pacific Ex- 
position, 

E. W. Stone, of the E. H. Saxton Co., 
has returned from his vacation at Marble- 
head, Mass., where he attended the recent 
regattas. 

R. J. Gordon, traveling salesman for the 
Ripley-Howland Mfg. Co., has been on 
a vacation trip to Bear Island, Lake Win- 
nepesaukee, N. H. 

C, E. Aldrich, of the Thomas Long Co.’s 
glass department, has gone to Sugar Hill, 
N. H., to recuperate, following an opera- 
tion for appendicitis. 

[Isaac Rich and Max Posner, well-known 
jewelry auctioneers of Boston, left here on 
Sunday for the provinces on a fishing trip, 
and will be away about 10 days. 

Charles N. Rauh, of the Roslindale dis- 
trict, has taken his son, who has been em- 
ployed for some time at the Waltham 
Watch Co.’s plant, into partnership. 

Luigi Bessi, who has been employed for 
some time by John Cahill, of the Ballard 
building, sailed last week with a band of 
reservists to join the army in Italy. 

Earl Gooding, of George Gooding & 
Son, jewelers at Plymouth, Mass., was in 
the parade Thursday of militiamen in this 
city, being on the staff of Colonel Sweetser. 

Returns made in accordance with the 
State law announce that the Shawmut 
Plating Co., 29 Scotia St., is conducted by 
B. F. Lee, John E. Grant and Henry A. 
Barry. 

Frank Patterson, of the Montreal store 
of the Smith-Patterson Co., who was at the 
Boston establishment of the house recently, 
has gone on a vacation trip with H. W. 
Patterson, of the firm. 

William Chase, assistant foreman of the 
Waltham Watch Co.’s hairspring depart- 
ment at the factory, was the victim of a 
drowning accident during a river canoe 
carnival last Thursday evening. 

The Nathan & Hurst Co. designed and 
furnished the beautiful diamond-studded 
watch presented recently to Joseph Lannin, 
of the Boston American baseball team, by 


his friends in Rockland, Mass. The dia- 


—- 


monds are set in the form of a four-leat 
clover. 

Last Thursday was a half-holiday for 
most of the jewelry trade, the occasion be- 
ing the mobilization and parade oft the 
State militia in honor of the visit and con- 
vention of Governors from a score of 
States. 

Charles W. Sweetland, of C. W. Sweet- 
land & Son, recently celebrated with Mrs. 
Sweetland and their relatives his 50th 
wedding anniversary, the occasion being 
bserved at Friendship, Me., where he has 
his Summer home. 

C. D. Jenkins has been renewing ac- 
quaintance the past week with Gov. W. S. 
Hammond, of Minnesota, one of the visit- 
ing State executives at the governors’ con- 
ference. Mr. Hammond is a_ former 
Massachusetts man and was a schoolmate 
of Mr. Jenkins. 

Thomas F. Proctor, watchmaker and 
jeweler on Court St., recently designed a 
watch dial, with specially marked 15-second 
intervals, adapted for the use of doctors 
and nurses, and the idea has been approved 
by the Waltham Watch Co., which has 
adopted the design. 

Henry Sambrini, formerly a manufactur- 
ing jeweler on Bromfield St., this city, who 
disappeared several months ago leaving a 
record of uncashable checks and bad debts, 
has been seen in Hamilton, Ont., it 1s 
stated, within a short time by one of his 
Massachusetts creditors. 

Owing to the lateness of the hour at 
which the party of visiting governors 
reached the Waltham Watch Co.’s factory, 
in response to an invitation to visit the 
plant after a river carnival Thursday eve- 
ning at Waltham, the proposed inspection 
of the big factory was given up. 

Word was received in Boston recently 
of the death in Florida of Renslow Cros- 
by, last survivor of the old-time jewelry 
manufacturers who preceded the Ripley- 
Howland Mfg. Co. Mr. Crosby was up- 
ward of 80 years of age. He was a mem- 
ber of the firm of Ripley & Crosby, which 
combined with Howland & Bates, and he 
retired when the present corporation was 
formed. 

Charles Corey Homer, 80 years of age, 
died Aug. 25 at his home in Malden. Mr. 
Homer was a native of Boston, but had 
resided in Malden most of his lifetime. 
He was the first jeweler established in that 
city and when his eyesight failed some 
years ago he engaged in the second-hand 
furniture business and dealt in real estate. 
He was a Mason. Huis wife and son sur- 
vive him. 

Buyers in town during the week included 
Henry Messier, Taunton; E. J. Hodgdon, 
New Bedford; John Webb, sever- 
ly; A. B. Hayden, Wellesley; S. D. Gross- 
man, Brockton; Mr. Brown, of the Brown 
Jewelry Co., Newburyport; Mr. Bennett, 
of Shepherd & Bennett, Malden; F. B. 
Reed, East Weymouth, Mass.; C. H. Sin- 
clair, Concord; Peter Thornton, Manches- 
ter: F. L. Hough, Claremont; A. U. Bur- 
pee, Nashua; E. McCutcheon, Charlestown, 


N. H. 








The Maiden Lane Jewelry Co. has moved 
from Taft, Cal., to Fruitvale, Cal. 


THE JEWELERS’ CIRCULAR-WEEKLY 130k 


Hartford, Conn. 


Joseph P. Gadle, Jr., Norwich, Conn., has 
been granted a patent by the United States 





tor a design for a combined water-glass 
and cream-glass holder. 

Among the imports listed the past week 
Was one case of silverware from Canada 
for Charles B. Avery, Jr. 

William ©. Callery, a manufacturing 


| 


jeweler, 847 Main St., has been appointed 
a juror in the several county courts for 
the ensuing year. 

The fingertip of the right hand of Pat- 
rick Curran, an employe of the American 
Silver Co., Bristol, Conn., who was injured 
by a drop press, has been amputated 

The safety razor department of the 
Traut & Hine Mfg. Co. New Britain, 
Coni., 1s running on an overtime schedule, 
business in that line having increased con- 
siderably. 

2 


) 


Michael P. Leghorn, a retail jeweler, 
Main St., New Britain, Conn., returned 
Iriday evening from New York, where he 
attended the annual convention of the A. 
N. R. J. A. 

William. G. Coxeter, a manufacturing 
jeweler, 902 Main St., whose family 1s 
spending the Summer at Indian Neck, 
branford, Conn., spent the week-end at his 
cottage the past week. 

William E. Sessions, president of the 
Sessions Clock Co., Forestville, Conn., and 
Mrs. Sessions have returned from an auto- 
mobile tour of 10 days, having visited 
Gloucester, Mass.; Portsmouth, N. H., and 
Portland, Me. 

Harry B. Strong, of Brown, Thompson 
& Co.. and Foster E. Harvey, of Harvey 
& Lewis, opticians, 865 Main St. left last 
week on an automobile trip to Cape Cod, 
Mass. the return will be made by the 
Berkshire Hills route. 

\lbert L. Sessions, treasurer of the Ses- 
sions Clock Co., Forestville, Conn., and 
Mrs. Sessions have returned from an ex- 
tended trip to the Pacific Coast, where they 
visited the San Francisco Exposition. Mr 
and Mrs. Sessions also stopped in several 
of the western States. 

Employes of the watch department of 
the E. Ingraham Co., Bristol, Conn., at- 
tended a corn and sheep roast at Lake 
Compounce, Southington, Conn., last week, 
Saturday. The trip was made by special 
trolley cars. Previous to the dinner ath- 
letic sports were enjoyed. 

The Ansonia Nail Clipper Co., Ansonia, 
Conn., has filed a certificate of incorpora 
tion with the Secretary of State in Hart 
ford. The company will have a capital of 
$2,000, half of that amount having been 
paid in to start business. The incorporators 
are Murray A. Crossman, Charles F. Ar- 
sinus and John C. Pettibone. 








The jewelry store conducted by Joseph 
Davidow, 379 Columbia St., Fall River, 
Mass., was entered by forcing a rear door 
some time during the night recently and 
three watches valued at $29 were stolen. 
Mr. Davidow is of the impression that the 
robbery is the work of amateurs or boys, 
for many other articles of jewelry easily 
accessible in the shop were left untouched 
The robbery is under investigation by the 
headquarters men. 


ge a AE» 











C. A, Schuldice has been making an auto- 
mobile trip to Atlantic City and other east- 
ern points. 

Harry Dietz, Windber, Pa., 
several weeks at Mt. Clemens, has returned 
to his home. 

Martin Meyers, of the 1. Ollendort Co., 
has returned from a vacation spent in the 
Ligonier Valley. 

Morris W. Rihm, of the H. Terheyden 
Co., is in New York this week on a busi- 
ness and pleasure trip. 

I i Beckwith, secretary of the Hamil- 
ton Watch Co., friends in 
the trade here last week. 

William Gartner, of the Gartner Jewelry 
Co., Warren, O., spent a few days of last 
week in Pittsburgh visiting his triends. 

C. Glen Sipe, a son of Sam F. Sipe, who 
was operated on for appendicitis and who 
went to Geneva, O., to recuperate, is again 
back at his store. 

Miss Helen McFall, who for the last 12 
years has been associated with the George 
8. Barrett Co., and James Collins will be 
married in September. 

\. C. Graul, took an active interest and 
part in the recent meeting of the Western 
Pennsylvania Volunteer Firemen’s Asso- 
ciation held at Sharpsburg, Pa. 


who spent 


called on his 


Martin Loeb, of the Deuber-Hampden 
Watch Co., was in Pittsburgh this week 
visiting his friends here, having entirely 


recovered from his recent illness. 

H. B. Hayes, of the Hardy & Hayes Co., 
with his family is spending his vacation at 
(ape Cod. He is not expected to return 
to Pittsburgh until early in September. 

{mong the out-of-town merchants here 
last week buying goods were: John Linnen- 
brink, Rochester, Pa.; E. A. Bloser, New 
Kensington, and J. V. Rosendahl, Irwin, 
Pa. 

S. W. Wright, Phillipsburg, Pa., passed 
through Pittsburgh en route to his home 
a few days ago, returning from an auto- 
mobile trip to Cleveland and other Ohio 
poimts. 

J. R. Reed & Co. report that 
increasing at the 


watch in- 
spections are present 
time, indicating that more men are begin- 
ning to be employed by the ratlroads in 
this territory. 

Ll). H, Levey, who has been traveling for 
Martin Gluck & Son for several years, wii! 
also represent the S. Weinhaus Co. on the 

ad with the latter’s line, Mr. Levey at 
the same time continuing with the Gluck 
Concern. 

Walter Spencer, of Spencer Bros., and 
C. E. Snyder, Butler St., this city, have 
returned from a visit to the Pacific Coast, 
where they had gone with some of the 
local Masonic bodies. A. R. Spencer is 
also back from his vacation. 

The annual outing of the Indiana State 
society, of which Sam F. Sipe is president, 
was held in Schenley Park last Saturday, 
society’s history 
which the 


crowd in the 
A dinner. at 
presided, was served. 


the largest 
being present 
president 

Many traveling men representing eastern 
manufacturing jewelers made initial Fall 
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trips to Pittsburgh last week. The road 
men say that they are finding better busi- 
ness in Pennsylvania, undoubtedly due to 
the big industrial boom now in progress. 

George L. West, of the former firm of 
West, White & Co., has associated himself 
with Heeren Bros. & Co., and will repre- 
sent that concern on the road, starting out 
in the near future. Mr. West was a 
former traveling man and is well-known to 
the trade. 

A. I. DeRoy and family has been visit- 
ing at Atlantic City. While there Mr. De 
Roy’s son was stricken with appendicitis 
and his condition was such that he had to 
be taken to a hospital at the seaside resort 
and operated upon. The lad is rapidly re- 
covering. 

l'rederick F. Lang, a membez of the firm 
of Gillespie Bros., has been confined to his 
room for the past three weeks with an at- 
tack of blood poisoning. A blister on his 
arm, caused by leaning against show cases 
in the store became infected. He is now 
able to be about his room. 

Phillip Gillespie was in New York last 
week attending the convention of the 
American National Retail Jewelers’ Asso- 
ciation. Carl Gillespie is home from a stay 
at Sandusky, O., where he was visiting 
relatives. J. G. Sparks, head of the optical 
department for Gillespie Bros., returned 
home last week from a sojourn in the 
Adirondack mountains. 

The Pittsburgh Leader a few days ago 
published an editorial on the front page 
of that newspaper calling the public’s at- 
tention to the fact that the city is being 
overrun with auctions, mentioning among 
others jewelry concerns, and asserting that 
some of these jewelry auctions are not 
permanent institutions in this city, and ad- 
vising the public to be careful in its pat- 
ronage. The editorial attracted consider- 
able attention on the part of the trade, 
since the statement was made that the pub- 
lic should give its patronage to legitimate 
houses of known standing and be very 
careful of those houses which advertise re- 
ceivers’ sales and those alleging financial 
troubles. It is expected, and the editorial 
so stated, that the present prosperous con- 
dition of the city as a whole is likely to 
attract other persons to Pittsburgh who 
will engage in the same pursuits. The 
paper insisted that the public should give 
its money to the houses which are perma- 
nent fixtures and who sell at a reasonable 
margin of profit, and not to those concerns 
here for a few weeks or months and then 
leave for other parts. 





ale 


Canada Notes. 


The assets ot H. Ratelle & Co., Montreal, 
insolvent, have been sold. 

The assets of J. C. Blackburn, Murray 
Bay, Que., have been sold. 

Miss Louise Cole, aged 18, only daughter 
of E. S. Cole, jeweler of Niagara Falis, 
Ont., who was spending her vacation at 
Baysville, Muskoka, was drowned when 
boating on the lake on Monday last. 

Out-of-town buyers calling on the To- 
ronto trade recently included W. A. Dixon, 
Sutton; J. S. Smith, St. Catharines; O. A. 
Steadman, Thoroid; William Busby, Oak- 
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ville; J. W. Gledhill, Huntsville; A. J. 
Gabel, Berlin, and S. Bilsky, Ottawa, all 
Ontario. 








Lancaster, Pa. 


A. M. Kaplan, of Williamsport, is remod- 
eling the front of his jewelry store. 

S. Kurtz Zook and W. W. Appel & Son 
have started watch clubs with large mem- 
berships. 

Elmer Bostick, of Pittsurgh, is spending 
a couple of weeks with Lancaster relatives 
prior to going to England on business. 

George R. Weber, of Louis Weber & Son, 
visited New York with his wife last week 
and from there went to the Catskills. 

The residence of I. J. Witmer, Paradise, 
was robbed a few nights ago. Among the 
loot taken was a quantity of silverware. 

W. W. Appel & Son furnished the silver 
cup which will be a feature prize in the 
fancy work department of the Lancaster 
County fair. 

Among recent trade visitors to Lancaster 
were Jacob Fisher, Elizabethtown, Pa.; 
S. H. Hostetter, Parkersburg, Pa., and Har- 
vey Boas, Johnsonbury, Pa. 

Percy L. Appel, of W. W. Appel & San, 
and A. B. Smith, of Smith Bros., attenaed 
the recent convention of the American Na- 
tional Retail Jewelers’ Association at New 
York. 

It may be of interest to the traveling 
representatives of the trade to know that 
last Friday was the last of the Friday half- 
holidays in Lancaster for this season. They 
continued during part of June and through- 
out July and August. 

Frederick Shearer, of York, is taking a 
special course in engraving at the Ezra IF. 
3owman Technical School, and John Mo- 
zart, also of York, is taking a special course 
in watchmaking. Herman J. Rowe, of Par- 
rottsville, Tenn., a student in watchmaking 
and engraving) has gone to Athens, Tenn., 
to take a position with Ira M. Bolton. Clif- 
ford E. Wilson, lately a student in engrav- 
ing and watchmaking, has taken a position 
with John and George H. Bliss, Newark, 
N. J. 

The students of the Loper School of 
Watchmaking and Engraving held their 
first annual banquet the evening of Aug. 
27 in the school building. Walter Anderson 
was toastmaster and Edwin Wolf, Elmer 
Hershey, Philip F. Finger, Teddy Smith 
and Lyman Biggs figured on the program. 
Three new students have just entered the 
watchmaking department of the school— 
Charles Flinchbaugh, Philadelphia, Pa.; 
Arthur Swope, Millport, Pa. and Mr. 
Langstine, of Elmira, N. Y. Edward Wolf, 
of Clymer, Pa., a graduate, visited Lancas- 
ter last week. Robert Baechle, of Lancas- 
ter, a student in watchmaking, has taken 
a position with Harvey E. Stahl at Somer- 
set, Pa. George Bechtold, lately a student 
in watchmaking and engraving, bas taken 
a position at Wilmington, Dei. 








During a noon hour recently someone 
pried up the back window of F. R. Park’s 
jewelry store at Fairview, Okla., and made 
away with about $400 worth of jewelry, be- 
sides about $60 in cash. The officers were 
notified immediately, but the robbers were 
not apprehended. 
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Business Troubles. 





\n involuntary petition in bankruptcy 
has been filed against H. L. Allen, a jeweler, 
at Okmulgee, Okla. 

F. A. King, a jeweler, Grand Rapids, 
Mich., is reported to be in bankruptcy. The 
first meeting of creditors will be held on 
Sept. 2. 

An involuntary petition in bankruptcy 
has been filed against L. W. Suter, Seattle, 
Wash. Joseph Mayer has been appointed 
the receiver. 

The store of A. E. Gribi, Hanford, Cal., 
is in the hands of the sheriff. Mr. Gribi 
is offering to make an assignment. The 
assets are said to be $4,000 and the liabili- 
ties $6,000. 

An assignment for the benefit of cred- 
itors was executed last week under the State 
laws by William Klein, retail jewelcr, 
Woodstock, Va. The value of the merchan- 
dise and fixtures 1s placed at about $2,700, 
while the liabilities are estimated at about 
$2,488. Klein is a watchmaker by trade and 
began business in Woodstock during May, 
1911. 








Savannah, Ga. 
Leon Lindauer is reported ill with ty- 
phoid fever, 

The following jewelers have been ap- 
pointed members of a citizens’ committee 
to aid in the building of a road to Tyber 
Island, near Savannah, Ga.: E. D. Wells, 
of the Wells Jewelry Co.; Victor Desbouil- 
lons, L. Lindauer and J. Weiser. 

J. A. Weiser is remodeling his store at 
348% W. Broad St., and is now occupying 
temporary quarters next door. At a re- 
cent meeting of City Council a resolution 
was passed ordering the removal of two 
showcases from the front of Mr. Weiser’s 
store which are encroachments on the side- 
walk. 

Aaron Meyer Greenfield, formerly in the 
jewelry business in Savannah, Ga., and 
Beaufort, S. C., died recently in Columbia, 
S. C., death resulting from a stroke of 
paralysis. Interment was in Laurel Grove 
Cemetery, Savannah, Ga. Mr. Greenfield 
was born in Austria 57 years ago and is 
survived by a widow, two and two 


sons 


daughters. 








Pacific Coast Notes 


A. Richert, Pasadena, is in charge of the 
H. S. Huff store in Orange. Cal., during 
Mr. Huff’s absence on a month's vacation. 

Joseph Karoley has secured a new loca- 
tion in Marysville, Cal., which gives him 
larger and more desirable quarters for his 
business. 

R. M. Wilbur’s place of business in Dela- 
no, Cal., was destroyed by fire recently, 
when five other buildings burned, causing 
a total loss of about $50,000. 

F. J. Gooden, who has been in business 
in Pacific Grove, Cal., for some time, has 
announced his intention of retiring, and to 
this end has inaugurated a closing-out sale. 

W. E. Lawrence has purchased the F. C. 


Foster business in Burbank, Cal., and is 
making improvements in the store. Mr. 
Foster who was located in Burbank for 
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six years, has left for Wisconsin, where he 
will enjoy a vacation. 

Fred Moore, manager of the Stockton, 
Cal., store of the Chinn-Beretta Optical Co., 
has just received a $10 check from the Rice 
Leaders of the World Association as a 
prize in the recent window dressing con- 
test. 





Minneapolis and St. Paul 








TRADE CONDITIONS. 


H. E. Murdock,a Minneapolis wholesaler, had the 
following to say last week to THe JEWELERS CIR 
CULAR correspondent on trade conditions: ‘‘Condt- 
tions in the wholesale trade show improvement, 
and buyers are coming in more than at this time a 
year ago. This is not occasioned, however, by an 
increase in the retail trade, but rather a getting 
ready on the part of the retailer for Fall trad 
and in anticipation of a healthy volume of busi- 
ness after the crops are harvested. The northwest 
is busy harvesting one of the 
grown, and except for a few spotted districts the 
yield is great, which, combined with an increase 
has given an optimistic outlook for the 
season’s trade.”’ 


¢ 
~ 


, 


largest crops evel 


acreage, 


Delegates to the national convention of 
retail Gruggists are arriving in large num- 
bers in Minneapolis, and many of them 
are also retail jewelers who operate com- 
bination drug and jewelry stores. The 
convention lasts all week and a large at- 
tendance is indicated. 


R. Saygol, of the J. M. Bennett Co., 
Minneapolis, returned from a_ Montana 
trip and reports business as good. He 
starts out again immediately. Paul Bone- 


brake has just accepted a position as as- 
sistant tc Mr. Saygol. W. L. Wheeler, 
North Dakota representative for the com- 
pany, started out this week for that terri- 
tory. 

The following retail jewelers visited the 
Twin Cities during the week: (©. Larsen, 
sowdle, S. Dak.; Emil Wetzel, Monticello, 
Minn.; W. M. Hulberg, Red Wing, Minn.; 
J. W. Mills, Wessington Springs, $. Dak.; 
H. Slider and wife, Janesville, Minn.; Dr. 
and Mrs. A. P. Hawkins, Waubay, S. 
Dak.; G R. Simons, Langford, 5S. Dak.; 
J. L. Kritzeck and wife, Brownton, Minn.; 


J. E. Gould, Glencoe, Minn.; E. |. Hof- 
felt and wife, Estelline, S. Dak.; O. 
Holmes, Hastings, Minn.; Gus Werner, 


South Haven, Minn., and E. J. 
Centuria, Wis. 


Youngquist, 








Trade Gossip. 


Out of 77 New York State delegates that 
attended the A. N. R. J. A. convention last 
week, 52 of them registered with the sou- 
venir magazine pencils that were given out 
at the last State convention at Syracuse by 
the Mabie-Todd Co., New York. 

* * +* 

High-grade watches of different makes 
look pretty much alike as they are ordinar- 
ily displayed in dealers’ stores. To over- 
come this difficulty in linking up the jewel- 
er’s store to their national advertising, the 
South Bend Watch Co. is now equipping 
every South Bend watch with a purple silk 
ribbon, into which their trade-mark 1s 
woven in letters of gold. Ribbons 
also furnished for watches now in jewelers’ 
stocks. The ribbon slips over the case and 
is to be stretched diagonally across the dial. 


are 
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Illustrations of watches so identified are 
shown in all the company’s national adver- 
tising, with the slogan, “Look for the watca 
with the purple ribbon.” This feature s a 
part of the advertising campaign which util 
izes 14 general magazines, five railway jour- 


nals and 18 farm papers. 








News Gleanings. 





Mr. and Mrs. E. N. Heever, Garretson, 
S. Dak., have returned home from Cali- 
fornia. 

. J. Hulse has purchased the jewelry 


store formerly conducted by J. W. Loyer, 
Brooklyn, Ia. 

D. W. Shanafelt, a jeweler formerly lo- 
cated at Challis, Idaho, has removed to 
Thermoapolis, Wyo. 

H. B. Hallett and family, Lincoln, Nebr., 
have returned home from a month’s vaca- 
tion at Lake View, la. 

N. F, Richart, Laurel, Nebr., 
epted a position with the Coordes Drug & 


has aC- 


Jewelry Co., Hartley, la. 

Sigifried Swanson, formerly with the 
Lundeen Mfg. Co., Sioux Falls, S. Dak.., 
has opened a shop at Arlington, S. Dak. 

The’ Watchman’s Clock & Supply Co., 
Inc.. Kerhonksen, N. Y.. has been incor- 
porated at Albany, N. Y., with a capital of 
$5,000. The incorporators are Henry T. 
Hall, East Orange, N. J.; Edward T. Ma- 
voffin, East Orange, N. J., and Henry 5S. 
Haskins, 2 Rector St., New York. 

Krank 5. has sold his jewelry 
business located at 15 Church St., Glovers- 
ville N. Y., to Walter Neil, Little Falls, 
and formerly of this place. Mr. Neil will 
take possession Sept. 15 and will make a 
number of improvements in the store. M1: 
Rogers has not announced his plans. 

Some time one night recently burglars 
enterec the drug store of Thelen Bros., 
Shelby, Nebr., worked the combination of 
the and took out $100 in currency. 
Then they took from the showcases of R. A. 
Zimmerman, who occupies a part of the 
store with a stock of jewelry, $500 worth 
f watches, rings, chains and_ general 
jewelry. 


Rogers 


safe 


A pearl and diamond ring was tound re- 


cently in waste paper at the Strawboard 
Mills in Noblesville, Ind. ‘The ring must 
have been lost about the holidays or since. 


Attached to it was the price tag, with cost, 
selling and stock numbers. Anyone com- 
municating with Aaron Pursel, jeweler, 
Last Side Sq.. Noblesville. Ind.. and prop- 
erly describing the article, will be given the 
name and address of the finder. 

\ meeting of Jamestown, N. Y., jewelers 
was held recently at the home of W. J. 
Olson, Myrtle St., and it was decided to 
form a jewelers’ board as an affiliated body 
of the Jamestown Board of Commerce to 
take up the study of various problems con- 
nected with the jewelry John C. 
Mason was elected president; C. E. Bald- 
Cushman, a 


trade 


win, secretary, and John M. 

member of the executive committee of the 
retail division of the Board of Commerce, 
which is being enlarged to include repre- 
sentatives of various lines of business. lhe 
jewelers’ board will meet monthly, the next 


B ard ot 


ey Cling, 


meeting being scheduled for the 
(Commerce \\V ednesday 


Sept. Lo. 


rooms of1 
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To Make Your Watch 


Business Profitable 


—get it down to an efficiency basis. 
Don’t carry any surplus luggage. 
That eats up your profits. 


Suppose you do have only a few of each of several 
grades of many makes of watches. 


You have a big investment before you realize it. 


Many of these watches will be kept out of sight 
in your sate. 


You'll not see them often—maybe forget them 
altogether. 

But—they’re the ‘‘profit-killers’”” of your watch 
business. . 


Naturally your enthusiasm cools and your watch 
sales slow down. 


But if you concentrate on one line, you'll have a 
complete, compact stock, always in sight and a much 
smaller investment of capital Then you'll have 
your watch business on an efficiency basis and in- 
creasing sales and profits will be yours. 


That’s what other jewelers find by concentrating 
their energies on Illinois-Springfield Watches. 


Why not try it out for yourself ? 


Illinois Watch Company 


Springfield 
































VOLUME LXXI. 
No. 5. 


























z * 
Se 


XS 


WW 
aS 
wes 


23 AW | 
ANY 
SA, 


~~ - 


> a 















































ae : y hi oe A 
nae I. 
















{4 ~™ . KKSRLL I. 
— — ‘ s a A Z 4 
* —_ - Va S22 ‘ 
: _sanee 
Br2iEe 
VANS 
3 > . 
Gai Sie: ] 
VA 






WS 


NN 
al 
tS 


we 
\ 


1) )) 


\) 


yyy 









Vacant 


Nutini 














e 
‘ 
o 





MLS, LIE. po ‘ — 
eta ce rt — 7A ; 
‘ Tk oa ‘Syt , 
pin i | 


SEPTEMBER 1, 1915. 


—~% 

























Chicago Notes. 


H. E. Cobb, representing Harvey Clap & 
Co., is making a western trip. 

Hi. C. Barr, representative of the Allison 
Mfg. Co., is making a western trip. 

L. Seligman, of the L. Seligman Jewelry 
Co., is making a trip to lowa points. 

|. D. Davis, representative of the James 
I:. Blake Co., is making a northwest trip. 

George Kukuk, Geneseo, IIL, stopped 
over here recently en route for New York. 

\W. E. Smith, of the W. A. Schaffer Pen 
(o., has just returned trom his western 
trip. 

N. Schwartz and wife have left for a 
two weeks’ vacation at Mount Clemens, 
Mich. 

W. Brock, of Brock & Co., Los Angeles, 
was a recent visitor here en route for New 
York. 

\. J. Joy, traveler for L. H. Schafer & 
(o., is making a trip covering Illinois and 
lowa 

George E. Fahys, of the Joseph Fahys 
Co, New York, was a recent visitor in 
Chicago. 

id. Coe. representing the William Green 
Co, Providence, called on the trade here 
recently. 

M. L. Sandfelder, representing the D. F. 
Briggs Co., has returned from a middle 
west trip. 

C. W. Thomas, traveler for Allsopp 
Bros., leaves this week on a trip east to 
Pittsburgh. 

S. C. Powell, representing Stern Bros. 
& Co., New York, called on the trade here 
last week. 

E. L. Badgley, Chicago representative of 
the S. O. Bigney Co., has returned from a 
western trip. 

Thomas Monks, of the Chicago office of 
the Western Clock Co., made a trip to Mil- 
waukee recently. 

Joseph McDonald, representative of the 
Wolcott Mfg. Co., has returned from a trip 
to near-by points. 

M. C. Eppenstein, of the Illinois Watch 
Case Co., who has been ill for some time, 
is now improving. 

Charles S. Purdy, manufacturers’ repre- 
sentative, has returned from an eastern trip 
as far as Pittsburgh. 

G. W. Fallberg is a new salesman for 
R. J. Hillinger & Co., and is making a trip 
covering Illinois points. 

|. Solomon, traveler for the L. Seligman 
'ewelry Co., is making a trip covering 
northern Michigan points. 
J’, E, Whiting, representing the Whiting 




























































& Davis Co., is making a trip to St. Louts, 
Kansas City and Denver. 

DeForest Ely, Chicago representative of 
the Mt. Vernon Silversmith Co., Inc., has 
left on a three weeks’ trip. 

R. J. Hewitt, traveler for the John T. 
Mauran Mfg. Co., is making a trip cover- 
ing western and southern points. 

J. Woods, credit man for L. H. Schaier 
& Co., has returned from a vacation spent 
with his family in northern Michigan. 

Samuel Roscoe, late of Waco, Tex., has 
entered the firm of the Lesch & Lewis Co. 
in the Mallers building, succeeding Mr. 
Lewis. 

Harry Hillman, formerly with the Chi- 
cago office of the Towle Mfg. Co., is now 
with the local office of the Mt. Vernon 
Silver Co. 

W. E. Hayward, Chicago manager of the 
Alvin Mfg. Co., is spending his vacation at 
Little St. Germain Lake, Woodruff, Wis. 
He will return about Sept. 1. 

Julia Gamber, assistant to Mr. Careton, 
of the Newall Mfg. Co., is making a boat 
trip, including New Orleans, then to New 
York and many intermediate stops. 

L. B. Marks, from the Oneida Com- 
munity, Ltd. Oneida, N. Y., has been added 
to the Chicago office force of this com- 
pany. He will call on city trade and 
vicinity. 

Louis Gcidman, of the law office of 
Thomas Fleming Walsh, attorney for the 
National Jewelers Board of Trade, is mak- 
ing an adjustment trip through northern 
Michigan. 

I’, M. Hickok, manager of the Chicago 
Jewelers’ Board of Trade, accompanied by 
his family, 1s making a visit to New York 
and eastern points. He will be back here 
this week. 

A. L. Fuller, Chicago manager of the 
Towle Mfg. Co., has been on a visit to the 
factory at Newburyport, Mass. He also at- 
tended the American National Retail Jewel- 
ers’ convention in New York. 

F. W. Whitman, manager of the Chicago 
office of the Oneida Community, Ltd., has 
returned from the agents’ meeting at the 
factory, as has also R. P. Bloom, of the 
same office. 

Charles B. Lewis, of the Lewis Jewelers’ 
Supply Co., Denver, stopped over here last 
week on his way homte after having at- 
tended an encampment of Spanish War 
Veterans at Detroit. 

The Lewy Bros. Co.’s new store, or 
rather the new addition to its old quarters, 
at State and Adams Sts., is fast nearing 
completion and bids fair to rival any re- 


tail jewelry store in Chicago in the ex- 
quisiteness of its appointments. 

M. Calhof, of Benj. Allen & Co., is 
spending his vacation in northern Wiscon- 
sin, and recenily sent a 35-pound muska- 
longe to R. J. Hillinger, which the latter 
is having mounted for his office. 

The store of Harry A, Sachs. 132 N. 
State St., was recently broken into by side- 
waik thieves, who had smashed the large 
plate glass window by means of padded 
bricks. ‘The robbers got away with four 
trays of jewelry. Three of the empty trays 
were found :!n an alley near by. 

Emil Noel, broker in diamonds, watches 
and jewelry, 29 E. Madison St., has bought 
the entire stock of jewelry, watches and 
tools from the County Auditor of Dead- 
wood, S. Dak., formerly belonging to the 
late Lheodore Schultz. Mr. Schultz was 
formerly in Stella, Nebr., in business, and 
moved to Whitewood, S. Dak., where he 
died. 

Among the buyers in Chicago recently 
were the following: G. F. Wahl, Paullina, 
la.: M. E. Leavens, Fulton, Mo.; R. D. 
Worrell, Mexico, Mo.: Abraham Siegel, 
Grand Rapids, Mich.; George Kukuk, Gen- 
eseo, Ill.; Herbert Smith, Clinton, Ill; A. 
DD. Miller, Naperville, Ill.; A. M. Haney, 
Hampton, Ja.; F. H. Reed, Perry, la.; 
A. H. Bolander, Rockford, Ill.; M. Klaholt, 
Springfield, Ill.; Harry Goldstine, Peoria, 
Ml.; William Bullard, of Bullard Bros., St 
Paul, Minn.; G. H. French, Ionia, Mich. ; 
W. H. Carew, Streator, Ill.; C. L. Callo- 
way, Potosi, Wis.; H. H. Truckenbrod, 
Mendota, IIl.; Wallace Snyder, Peoria, Ill., 
and F. H. Krebs, Waukegon, III 


Columbus, 0. 


The baseball team of the Ohio Optical 
Co. has been victorious in a number of 
baseball games played with amateur teams 
in central Ohio recently. 

The D. L. Auld Co., manufacturing 
jeweler, plans the erection of a large new 
brick two-story addition to its plant, to be 
erected as soon as possible. 

I. E. White, a well-known retail optician 
of Columbus, who is the head of I. E. 
White & Co., at 21 E. Gay St., has been 
honored with the nomination for city 
councilman on the non-partisan ticket. The 
primaries were held Aug. 10, and there 
were in all about 50 candidates for the 14 
nominations. The nominees at the pri- 
maries will now contest for the seven 
places in the city council at the November 
election. 
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Edwards - Ludwig - Fuller 
Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO. 


WHOLESALERS OF 


/ Jewelry, Watches, Diamonds, 
| Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


| Catalog on Request 





























C. C. HOEFER W. H, JOERS E. O. BAUMGARTEN 


| Hoefer Jewelry Company 
| WHOLESALE 

| WATCHES 
| DIAMONDS | 
JEWELRY | 


| MERRY BUILDING 
| No. 1009-11 Walnut St.. KANSAS CITY 
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Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 


Original and artistic designs that will ap- 
peal to your customers. | 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for profitable 
business. 


MEYER JEWELRY CO. 
Boley Building 

















Kansas City 























GOOD 
WORK 


QUICK REASONABLE 
SERVICE PRICES 


ek tf 


Our 3 Best Points 


Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 











Evans Building, Kansas City 
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\l. J. Motsinger and wife, Rector, Ark., 
spent the past week Louis. 

Xalph Lowenstein has returned from a 
trip through Missouri and Arkansas. 

John H. Lott, the Lott Bros. Jewelry 
Mtg. Co., has started on a southern trip. 

Jacob Easton, Antlers, Okla., and R. 
Baum, Argenta, Ark., are visiting in St. 


louis. 

J. M. Friede, vice-president of the Eisen- 
stadt Mfg. Co., has returned from a trip 

New York. 

j. C. Wilcox, H. T. Whalen Co., Miami, 
Fla., is visiting in St. Louis, and will re- 
main here until October. 

Samuel Kober, of the Harris & Kober 
Diamond Importing Co., has returned from 
a trip through the south and west. 

George L. Weber, vice-president of the 
McCoy-Weber Jewelry Co., is going to 
French Lick Springs, Ind., for a short stay. 

William A. Boehm, formerly with the 
Mermad, Jascal & King Jewelry Co., has 
iaken a position with the J. Bolland 
Jewelry Co. 

President S. H. Bauman, of the Bau- 
man-Massa Jewelry Co., and his wife have 
returned from ‘Charlevoix, Mich., where 
they spent the month of August. 

George J. Hess, president of the Hess & 
Culbertson Jewelry Co., went to the A. N. 
R. J. A. convention New York, and was 
to spend some time in the east before re- 
turning. 

The Knapp Jewelry Co., Belleville, IIL, 
has been exhibiting the silver loving cup to 
be awarded to the winner of a 10-mile 


motorcycle race at the Belleville Fair 
Grounds. 
William Tschumy, Galveston, Tex., was in 


St. Louis when Galveston was swept by 
storm and flood. He has received infor- 
mation that his family is safe, but that his 
store was damaged. 

L. Goulding, Alton, Ill., went to New 
York to attend the A. N. R. J. A. conven- 
tion. Betore returning, he expects to visit 
Boston, Providence he Attleboro, and 
will spend some time in the White Moun- 
tains. 

The publication 
Men’s League 
houses Thursday 300.000 notices to be 
out over the St. Louis trade territory in- 
viting everybody to the St. Louis Fall fes- 
tivities, Oct. 4 to 10, which is also to be 
Buy-in-St. Louis Week. Great crowds are 
expected and it is thought that jewelers 
and other merchants in the St. Louis trade 
territory will take advantage of the low 
rates to visit St. Louis at that time. 

The Hess & Culbertson Jewelry Co. has 
filed suit in the Circuit Court against Clar- 
ence L. Lewis for a balance of $2,394 al- 
leged to he due for diamonds and jewelry. 
The original bill, according to the petition. 
was $2,893.75, on which $499.75 has been 
paid. The articles purchased included a 
diamond lavalliere, at $1,200; a solitaire 
diamond ring, at $900, and a diamond ring, 
at $700. An attachment has been issued 
and an order of publication obtained. 

Following the death of M. L. Weiss last 


committee of the Busi- 
distributed to business 
sent 


ness 
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week, an appraizement is being made of the 
partnership business of Weiss & Fassett. 
As soon as the necessary formalities have 
been complied with the business is to be 
incorporated under the same name or a 
naine as nearly the same as the incorpora- 
tion laws will permit. Leonard A. Fassett, 
who was Mr. Weiss’ partner, will then sell 
his one-half interest and Mrs. Weiss will 
obtain the permission of the Probate Court 
to sell her husband’s half interest. It is 
expected that these details will be con- 
cluded in a few days. 
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Charles Kuesel, Arthur C. Kuesel, Jr., 
Fred Stoll and Walton Seitz, traveling rep- 
resentatives of the Kuesel Bros. Co., whole- 
sale jewelry house, Enterprise building, are 
on the road with their Fall goods. 


The Federal Optical Co., Caswell build- 
ing, has installed several pieces of new 
equipment in its shop. T. O. F. Randolph, 


president of the company, is now spending 
considerable time calling on the trade. 

C. D. Waugh, secretary of the Wisconsin 
Association of Optometrists, is spending his 
annual vacation, accompanied by his fam- 
ily, at Phantom Lake, Wis., where he will 
attend the annual gathering of the Wiscon- 
sin Y. M. C. A. 

Carl Hahn, in charge of window decora- 
tions at the store of the Bunde & Upmeyer 
Co., one of the largest jewelry concerns in 
Milwaukee, secured one of the first prizes 
of $25 awarded in the window-trimming 
contest recently conducted by the Rice 
Leaders of the World Association. The 
association awarded 463 prizes for the best 
window displays of goods manufactured by 
members who are leaders in their respective 
lines in all parts of the world. _ Hahn, 
whose window display at the Bunde & Up- 
meyer store secured a prize, is a ae 
of the Milwaukee Window Trimmers’ As- 
sociation and has been connected with the 
Bunde & Upmeyer Co. for the past seven 
or eight years. 

Three stirring baseball games were the 
leading features of the annual stag picnic 
of the Milwaukee Jewelers’ Club, held at 
Wolf’s Island, on the Milwaukee River just 
north of Milwaukee, on Aug. 19. About 
35 jewelers were in attendance and a most 
enjoyable day was spent. A picnic dinner 
and supper were served and games of va- 
rious sorts helped the jewelers while away 
the time. A. Schulenberg, of Schulenberg 
proved to be the star twirler in all 
ball games, which were staged be- 
picked teams, while Henry F. 
_ head of the August H. Stecher Co. 
and treasurer of the Wisconsin Retail 
Jewelers’ Association, displayed qualifica- 
tions as a catcher. A score of 25 to 19 was 
rounded up in the first game, the second 
closed with a score of 7 to 6 and the third 
resulted in a score of .15 to 0. Included in 
the list of injured were A. C. Possin, of 
the Fink-Boszhardt Co.; A. C. Hentschel 
and Henry C. Zwengel. Something new in 
the = of acrobatic feats was staged by 
Otto George. 


Bros.. 
1 ' 
tnree 
tween 
Stecher 
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CONDITIONS. 


lhe retail 1ewelr. siness has begun to 1m prove 
in Kansas City and the wholesale 
business also experienced a slight increase during 
the past week, whi IS per to the open- 
ing up of business in general. The Fall season 
seems to be starting rathe: 


vicinity. lhe 
haps due 


early this year. 
W ich- 
\lossbacher at 


Herbert Mossbacher, 
ita, Kans., has succeeded J. 
Coffeyville, Kans. 

The Craer Jewelry Co., recently opened 
for business at Fourteenth and Grand 
Aves. The new store is an up-to-date one 
in every particular and tne company has an 


formerly of 


excellent stock. 

C. O'Connor recently opened a new jewl- 
ry store at Thirteenth and Grand 
Mr. O’Connor has had a great deal of ex- 
perience in the business and has opened 
with a large stock in trade. 

The visitors in the city this week were: 
Mr. Wood, of the Bangs & Wood Co., New- 
ton, Kans.; Ira Stutzman, Winfield, Kans. ; 
F. W. Olmstead, Anthony, Kans., and R. R. 
Peterson, lopeka, Kans. 

Milton G. Beamer, 
of the Goodyear Jewelry Co., 
the A. C. Stuhl Jewelry Co., 
on Aug. 19 to Miss Adus Cline, Kansas 
City. After a short trip Mr. Beamer. will 
return to his work and they will be at their 
home at 1021 Cleveland Ave. 

Roy Murray, an Agenda, Kans., jeweler, 
is the inventor of a time switch for control- 
ling electric currents and has lately received 
a patent on it. Mr. Murray has spent two 
years in perfecting his invention. It re- 
sembles a small clock, and, if desired, may 
be used as such. The switch contains two 
small dials in the back by which electric 
currents may be turned on or off automat- 
ically when the mechanism is set at a cer- 
tain hour. 


Aves. 


formerly a member 
and now with 
was married 








Omaha. 


Ganz has obtained a position as 


salesman for the Smith-Koppel 


Altred 
traveling 
Co. 

A. A. 
represent the Shook 
the Coast. 

W. DeCamp, with 
from California, 
Panama-Pacific Ex 


Ore... will 
Omaha, on 


Portland, 
Mfg. Co.., 


Gasta\ son, 


Henry Copley, is back 
where he visited the 
Di sition. 


H. E. Snyder, of Albert Edholm, whi 
was robbed last week, has recovered six 
rolls of silver, but has no clue to the rob- 
bers. 


~ 


The Intz Sandwall Jewelry Co. has added 
a beautiful cut glass case to its store. Mr 
Sandwall is at present visiting friends in 
Des Moines, Ia. 

These were the out-of-town jewelers in 
Omaha last week: A. J. Krusian, Moville, 
Ia.; Charles Albright, David City, Nebr.; 
Philip Folsom, Ashland, Nebr.; Terry Sul- 
livan, Hamburg, Ia., and W. L. Smith, 
Malvern, Ia. 
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Dinnerware and novel items in the above patterns are particularly suitable for the 
Jeweler’s trade. Send for our dinnerware catalog and prices. 


LENOX, INCORPORATED 


TRENTON, N. J. 


NOX ‘) CHINA 


LENOX 
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Walter S. Lenox, Pres. 

















JEWELERS 


will find in our Sample Rooms 
everything in Table and 
Ornamental! 


Glassware 








Plain, Etched, Engraved, Cut 
and Rock Crystal 


All made by hand, decorated 
by hand, and Al in every 
respect 


If you cannot call, write for 
what you want 


C. Dorflinger & Sons 


36 Murray Street New York 























TO THOSE WHO DID NOT 
SEE MY EXHIBIT 


at the A. N. R. J. A. Convention I wish to call 
their particular attention to the fine cut and copper 
wheel engraved glassware specialties that I have 
prepared tor the jewelry trade. 





Send for my latest designs and circulars regarding the 
kind of glassware that is NOW ALL THE VOGUE. 


John N. Illig, Corning, N. Y. 


Wm. Furham, 64 Murray St., New York Representative 








De Passe Silver Co. 


Makers of 
FINE SILVER DEPOSIT WARE 
eaten MARK Mir. De Passe has always had a reputation for being the 


creator of original designs and will rigidly adhere to 
this policy. 


327 East 34th Street NEW YORK 
Salesrooms 15, 17, 19 Maiden Lane 











Practical Course in Adjusting 7.2%: 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 
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Love for Precious Stones by Men and 
Women Is Old as the Hills. 


HERE is a good deal that is curious 
about the finding and working of 
many of these precious stones before they 
are made into jewels, while the strange 
clinging to them in their trans- 
formed condition are without number, says 
a writer in the Philadelphia /nquirer. 
Students of Latin and Greek know how 


stories 


much tie ancients thought of their gems, 
and what strange powers and attributes 


they ascribed to some of them, and how 
the discreet letter writer Pliny did not think 
it beneath him to pen a vast amount about 
their history and characteristics. 

In fact, the love of precious stones is 
almost as old as the hills from which many 
of them come, and in those early days ad- 
miration for them was shared equally by 
men and women. An old writer named 
Omocritus, who lived about 500 years be- 
fore the Christian era, tells us how much 
his generation thought of the crystal. 

“\Who so goeth into the temple of the 
gods,” said he, sagely, “with this in his 
hand may be quite sure of having his 
prayer granted, as the gods cannot with- 
stand its power.” 

Not a difficult way of insuring the suc- 
cess of one’s petitions' 

In his day, also, fire made from laying 
this stone on a piece of dry wood and then 
attracting the sun’s rays upon it, so as to 
produce a flame, was considered sacred 
and called “holy fire.” 

The ancients, we hear, often kept en- 
chanted rings, which were supposed to pro- 
tect them trom sudden death or danger. 
But this fancy, as we know, has not be- 
longed to them only. In medieval times 
wonderful powers were ascribed to the tur- 
quoise. 

Not only was it a most sensitive and 
sympathetic stone, which, when ‘given by 
one friend to another, brightened or paled, 
‘according to the constancy or forgetfulness 
of the absent one, but it was also a sure 
preventive of accident to its 
wearer. 


any serious 

We are told with great solemnity by a 
writer boasting the unlovely name of De 
Bott that he himself had tested the won- 
derful properties of the turquoise and 
found them unfailing in their efficacy. 

His father having given him a handsome 
turquoise ring, his life henceforth became 
charmed, and notwithstanding risky jour- 

and breakneck falls his bones re- 
mained intact. Every time that he escaped 
injury, however, the faithful and unselfish 
turquoise was found to have sustained a 
sharp crack, in the place of its master. 


neys 


It is difficult to believe that a sensible 
man, living only a century or two ago, 
should have seriously believed and as se- 
riously written down this nonsense; but 
it seems less astonishing when we consider 
that to this day many natives of Italy, 
Spain and Russia still wear round their 
necks little amulets or images to insure 
their safety. 

During the Crimean War many of the 
dead bodies of the soldiers of the Czar 
were found decorated with these charms, 
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generally made of iron, and worn next the 
skin upon the breast. 

Another thing which De Bott 
about the turquoise stone is that if fas- 
tened by a string and held suspended from 
the thumb over a drinking glass it will 
proceed to strike against the sides of the 
glass the correct number of hours past 
noon or midnight. The phenomenon, he 
says, he fears must be accounted for by the 
direct agency of the evil one. 

Talking of turquoises, we remember how 
greatly Shylock valued his turquoise ring. 

“I would not have given it,” he says, “for 


*s 


tells us 


a wilderness of monkeys. 

Agates and jaspers were also considered 
stcnes of goed iuck by the ancients. Their 
powers were almost illimitable. They had 
efficacy to heal the sick, to gain the love 
of any human being, to obtain the grantiny 
of petitions made to princes and othet 
equally desirable ends. 

Pliny tells of a wonderful agate, pos- 
sessed by King Pyrrhus, on which, he says, 
\pollo was to be seen holding his lyre, and 
attended by the nine Muses, each with her 
appropriate symbol, and all depicted by the 
natural shades and markings of the stone 
itself. 

But, as Pyrrhus lived 300 years before 
the Christian era and Pliny nearly 100 
after, the latter may be excused if he a 
little draws the long-bow, like so many 
later chroniclers, in describing the wonders 
of former days. 

It is a fact, however, that beautiful little 
pictures are sometimes painted by natute 
on the untouched agate—scenes so perfect 
that it seems almost impossible to believe 
they are not the work of man. 

Pliny tells us something about amethysts, 
Amethys‘s, we know, when some sign 
or symbol had been engraved upon them, 
were favorite talismans or charms in olden 
days. But Pliny says that the “lying magi 
held these gems as an antidote to drunken- 
Moreover, “that if the names of the 
sun or moon be engraved upon them, and 
‘hey be hung about the neck from the hatr 
of a babboon or the feathers of a swallow, 
they are a great charm against witchcraft; 
hav- 


100. 


— ’° 
ness. 


also, they are serviceable to persons 
ing requests to make of princes.” 

Emeralds, too, are not without their in- 
terest for us. The Emperor Nero, we are 
‘old, was in the habit of looking through 
an emerald, which must have been hollowed 
out at the back for the purpose, at the 
gladiatorial fights in the Roman arena. This 
emerald was, in fact, his eyeglass, for Nerv, 
as anyone can see by criticising his 
traits, was a very short-sighted young man. 

Emeralds have often been made use of 
for the cutting of portraits. They are 
among the hardest of stones and so stand 
the work better than their fellows. The 
Roman Emperor Hadrian had his likeness 
engraven upon an emerald, as well as many 
other great persons, and the portrait which 
perhaps many of you have seen advertised 
as the only true portrait of our Saviour 
is said to be a faithful copy of one found 
engraved on an emerald of very ancient 
date. 

But the love of jewels and precious stones 
was not confined to the ancients, or even 
to the field of the cloth of gold or more 


por- 








modern times. In much later days we find 
warriors and courtiers alike bedecking 
themselves or accoutrements with 
sparkling gems. 

Murat had a sword whose hilt was made 
of a large aquamarine. The pommel was 
formed of a huge jacinth, and the ends of 


lions’ heads 


their 


the crossguards terminated in 
cut in diamonds. 

\nd we remember Prince Esterhazy, too, 
another example of a fashionable dandy, 
whose costume was so sewn with diamonds 
that he frequently dropped a small fortune 
at the places of entertainment attended by 
him. 








Interesting Facts About Precious Stones, Etc. 


[Translated expressly for THe Jewelers’ Crrct 
LAR trom the Goldschmiede Kunst. | 
66 ND since he had found a precious 


pearl he went forth and sold every- 
thing that he possessed,” says the Bible. 
It was already the custom in ancient times 
in the Far East for pearl-oyster fishermen 
to heap up their catch on the open strand, 
where the pile was staked off just like the 
“claims” of gold and diamond prospectors 
of to-day. After the mussels had remained 
in the sun qu:te a while the process of dis- 
solution set in and they opened of their 
own accord. Now, before the pearl traders 
made an offer for the whole lot they were 
allowed to test the mussels at certain times. 
Whenever these traders found a 
specially large and exquisite pearl he went 
forth, sold secretly everything that he pos- 
sessed and bought the pile of mussels. 
Another precious stone known in olden 
times is the chrysolite, now called the peri- 
dot (one of the birthstones for August). 
There was an old belief that this stone fell 
from heaven, and this was not entirely 
without some basis, for chrysolite was very 
often found in meteorites. In the Bible 
it is mentioned as the seventh foundation 
of the heavenly city. The sapphire was 
next to the diamond in hardness and was 
worn by the clergy in the 13th and 14th 
centuries. The emerald was also highly 
cherished. The finest way of applying the 
ruby was to use it for inlaid work in cer- 


one ort 


tain gold vessels of Indian origin. In the 
estate of King Edward of England are 
mony such pieces, which had been pre- 


sented to him by Indian princes. The 17th 
foundation stone of the heavenly city was 
an amethyst, and it was employed in many 
artistic works in the times of the Romans 
and Greeks. 

Referring to the opal, a book written 250 
vears ago says: “It possesses the light, 
fiery flame of the carbuncle, the gleaming 
purple of the amethyst and a sea of emer- 
ald splendor.” In the imperial collection 
at Venice was an opal as large as the fist 
of a man, weighing 17 ounces. Owing to 
a sudden change in the fashion the opal 
appeared to have lost its fame. It was a 
favorite stone of Queen Victoria of Eng- 
land and still is in favor in the German 
imperial family. In value the diamond 
stands beside the ruby, the time being over 
when it arrogated to itself first claim. 


The Oregon Jewelry Co., Portland, Ore., 
has been succeeded by Davids Jewelers, 
Inc. 





132 THE JEWELERS’ CIRCULAR-WEEKLY September 1, 1910. 











It Pays to Display Pairpoint 
Genuine Hand Cut Glass 


Because it is the 
most popular 
brand on_ the 
market today. 





A strictly hand 
blown glass—hand 
cut—not pressed. 
If it does cost a 
little more it is 
worth the differ- 
ence, for you are 
sure of the finest 
goods made and 
there is no possi- 
bility of dissatis- 
faction. 





A1018 11 in. Vase Daisy 1080-10 in. Vase Clover 


Our new and spa- 
cious salesroom 


43-47 West 
23rd Street 


1255 Sugar Adonis 






Pn tn a 


en ne ae ea a 


‘‘the finest in New 
York in our lines”’ 
we are told, is 
ready for your 
inspection. 

A visit is sure to 
be most interest- 
ing and profitable. 






1172 Bowl & Plate Viscaria 2 Punch Ladle Lap 





118i Vi i a 
a ata 132 11 in. Bowl Leroy 











The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 43-47 West 23d St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bidg. SAN FRANCISCO, 140 Geary St. 

















Reminiscences of an Old Glass Cutter. 











By James D. Bergen. 














(Continued from issue of Aug. 18.) 

Recently while looking over _ several 
trade journals, which, to a more or less 
degree, published items of interest to those 
engaged in the cut glass business, I could 
not help but notice that the cut glass man- 
ufacturers who advertised were few and 
far between. 

[It is only in the recent past that we 
read about factory systematizers and efh- 


ciency experts. In the 
LO same class we _ have 
: publicity men. It may 
be that certain busi- 


nesses, because of thei 
nature, exist and pros- 
per without publicity, 


but it can be truth- 
fuliy said that cut 
glass does not come 


under this head. 

wis a self-evident 
JAMES D. BERGEN. tact that the newspa- 
pers and magazines do 





not devote as much space now ‘to cut glass 
as they did formerly. Possibly they may feel 
that the subject has been written up to the 
limit and that interesting reading in rela- 
tion to it is not now obtainable. Shortly 
after the present American style of cut 
glass came into existence the Dorflingers 
were advertisers to such a degree, not only 
in the trade journals, but also in the maga- 
zines, that when I answered the question 
as to what business I was in by saying 
“cut glass,” the rejoinder usually was, “Oh, 
that is the business the Dorflingers are 
in,” 

When the Hawkes company took the 
first prize at the Paris Exposition it used 
this fact to good advantage in its trade 
journal and magazine advertisements. The 
Libbey Co. followed the same _ course 
when it took the prize at the Chicago 
World’s Fair. What these houses did led 
others to advertise and cut glass then re- 
ceived quite a degree of publicity and a 
demand was created for it which has not 
ceased to exist at the present time. 

These advertisements brought full re- 
turn for the investments, as is instanced 
by the Dorflingers receiving one order 
from Bailey, Banks & Biddle, Philadelphia, 
for $35,000 worth of cut glass. Without 
the publicity which their product received 
at that time an order for such an amount 


would not have been possible. The adver- 
tising campaign of the Hawkes and Libbey 
companies must have brought satisfactory 
results, because it was in these days that 
their factories grew to their present large 
proportions. | mention the names Dor- 
flinger, Hawkes and Libbey because they 





GRACEFUL LIGHT BLOWN VASE. 


were the most prominent advertisers at 
the time of which I write. The Libbey 
Co. still maintains its trade journal ad- 
vertisements, and these advertisements are 
attractive and tell their story m a very 
readable form. 

The Pairpoint Corporation has been a 
persistent and intelligent advertiser, and 
this no doubt is responsible to a degree 
for its present position in the cut glass 
world. The Clark, Hoare and Herbert- 
Shotten companies are advertisers to-day 
and were so in my time. The character 
of their advertisements is creditable to 


them. | add these names to those men- 
tioned above because they are people whom 
[ personally know. 

[ said that the newspapers and maga- 
zines evidently found very little of inter- 
est to write about cut glass at present. 
When the cut glass manufacturers com- 
bine, as outlined in my recently published 
letter to them, there will then be a pub- 
licity cut glass man, and by means of the 
numberless little ways which will be known 
to him items of interest will find a place 
in the newspapers and magazines. This 
publicity will foster and arouse new inter- 
est in our business in which there is plenty 
of room for development. 

The ways adopted by successful busi- 
ness men are along no beaten path. One 
temperament works on certain lines and is 
rewarded, another different 
course and is equally prosperous, but no 
successful business man believes in “hiding 
his light under a bushel.”’ Publicity is an 
essential feature in successful 


chooses a 


business. 

A number of years ago a cut glass con- 
cern was started in New York State. Its 
aim was to make the finest class of goods 
possible, and it continues to carry out this 
policy. I understand that it made goblets 
that sold for $1,000 a dozen. I have just 
looked in the commercial agency book to 
see whether the concern is in business yet 
or not, because as a matter of fact in the 
past half a dozen years | have not seen 
the name in print or heard it mentioned a 
half a dozen times. This concern has a 
large capital and an excellent rating. It 
must be following some po.lcy of exclu- 
siveness, and it is not for me to question 
its methods, but they are odd enough for 
me to at least make mention of them. 

At one time as a correspondent for a 
newspaper I had more or less to say about 
politicians and the political situation in the 
city in which | wrote from. At this time 
I was approached by a prominent man who 
said, “Bergen, | see you have not men- 
tioned my name for quite a while. What’s 
the matter? Have you any personal feel- 
ing against me?” “Why, no,” I answered. 
“IT do not believe in your policies, that is 
all.” He answered quick as a flash: “My 
good fellow, if you cannot say compli- 
mentary things, say abusive things about 
me, but do not keep my name out of the 
paper.” Along the same lines we have 
an ex-President, who receives a great deal 
of publicity in the newspapers, and I think 
it is a standoff as to whether the compli- 
mentary or abusive things said exceed each 
other. An advertising campaign which I 
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at most moderate prices. 







































Stouffer's 


Fine China 


Guaranteed ALL Hand Decorated 


Today your stock is not complete without Stouffer's all over gold China, the new dull metallic finish 
Coloidal Gold Decoration, guaranteed 24 Marat fime, wonderfully rich and beautiful in appearance and practical, 


inexpensive decorations on new exclusive shapes. 














Our complete and comprehensive Line of all hand decorated China includes a large variety of bright, snappy, up-to-date, 


Our Haviland and Bavarian white and gold and incrusted 


closely identifying it with the family. 


Place Your Order Now, and 
Ainticipate Any Increase in Prices 


STUDIO AND SHOWROOMS 


3225-3231 Calumet Avenue 


CHICAGO, ILL. 


Dinnerware is the acme of good taste and simplicity, with the added 
charm of initial or monogram, giving the dinner service an individuality, and 












Ohe J. H. Stouffer Company 







































No. 186 Celery, Delta 


JAN artistic and attractive design 
— in gray and bright finish. Cut 


in a full line of shapes. 


Its moderate price and artistic 


beauty make it THE LINE for the 
Fall gift trade. 


T. B. CLARK & CO., Inc. 


HONESDALE, PA. 






































This is our Popular Cutting No. 112. 


crystal glass. 


Imperial Open Stock Hand Cut Table Glass 


' The flowers and leaves are 
entirely cut and polished by hand into the plain surface of the beautiful 
Ask for J-112 Assortment. 














sign. . o b. Bellaire, Ohio, 2 per cent., 15 days. 





TRY THIS SMALL ASSORTMENT, AS A STARTER— 
6 Gowen. GO6G/118—Opem BUGRl. vccececccccccevcese $4.20 
SO, Gr Orem «= Aa ck on eet sdoscccocccsses 4.80 
Y% dozen. 209/112—4%-inch Footed Jelly........... 6.00 
yz dozen. 5928A/112—9-inch Bowl] ..... ....-.eeees 12.00 
1% dozen. 5924A/112—4%-inch Berry Saucers....... 5.25 
Y¥% dozen. 60251/112—5'%-inch Handled Bon Bon.... 7.80 
¥% dozen. 84/112—Two-handled Pickle ............. 4.80 
¥% dozen. 6065/112—4'%-inch Olive Dish............ 4.20 
vz dozen. 84/112—'4-gal. Pitcher .......ccccccccees 15.00 
% dozen. 84/112—Tumblers ........ccccccccccccces 5.00 
i, wn . -vcecns 64 bene ce keees been 9.00 
¥% dozen. 2091/112—5'%-inch Footed Ice Cream..... 6.60 
\% dozen. 5735B/112—7-inch Salad ...........ccee00-. 7.80 
Y% dozen. 5926N/112—5%-inch Nut Bowl........... 7.80 
Y% dozen. 84/112—5'%4-inch Plate ............eee0e- 6.00 
Y% dozen. 5926A/112—6%-inch Berry .............. 7.80 
0 eee ee 


Imperial glass company, Bellaire, Ohio 


$1.05 
1.20 


1.00 
2.63 
1.30 

.80 

-70 
1.25 
2.50 
1.50 
1.10 
1.30 
1.30 
1.00 
1.30 


$20.93 


50 


$21.43 
Our 88-page catalog 101-D goes with each order, also a handsome display 


























September 1, 1915. 


THE JEWELERS’ CIRCULAR-WEEKLY 








Products for the Jeweler in the Glass and China Markets. 











A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 











(Continued from issue of Aug. 18.) 
HE exhibits of cut glass at the Amerti- 
can National Retail Jewelers’ Associa- 
tion convention exhibition held in_ the 
Grand Central Palace last week distinctly 
hears out what has been repeated so often 
in this column, that the light engraved glass- 
distinctly the vogue. Each ex- 
giass displayed tar more 


waTe is 
hibitor ot cut 

















NEW STYLE ELECTROLIER WITH 


METALIZED BASE. 


No, Zil 


engravings than heavy miter cut, with the 
exception of the Cut Glass Products Co., 
whose l.ne is heavy cut. 
The illustration on 
most gracefully shaped light blown vase 
f crystal-pure glass. It will be noted 
how delicate is the work on this piece, the 


) 


page 135 shows a 


graceful twining of the vine or foliage 
around the foot and the delicate border 
at the top, the whote having a most 
recherche ettfect. This class of work is 


done in all shapes from the smaller liquor 
glass to the handsome Dr. Johnson punch 
bowl, so that a jeweler can have any article 
that his customers may desire in this style 
if work. 
[llustration 
picts a lamp fitted 


No. 211, on this 
for electricity of the 
new kind of work, which is practically 
metalized plaster. Very handsome vases 
and book ends can be made in this mate- 
rial, and exquisite designs at a less cost 
‘han bronze or brass. It will be noted that 
the base of the lamp illustrated bears the 


page, de- 


heads of three buffalos and the upright 
contains appropriate decoration. Also on 
this page, illustration No. 212, is one of 


the latest style lamps, and its shade carries 
out the prevalent black and white decora- 
tion which is so much the vogue these days. 
The base is of solid mahogany, beautifully 


polished, and the mountings of the same, 
such as the rim at the base and at the foot 
of the standard and also at its crown, are 
f the best quality silver plate work. This 
i; one of the latest lamps that has been put 
in the market, and when illuminated 1s 
one of the most striking that could 
sibly be desired. It will harmonize with 
any decoration, is soft in its color, shed- 
ding subdued light within its area. 


pi S- 








A Rock-Crystal Casket of Priceless Value. 


A SMALL casket, of very brilliant rock 
crystal, containing three bones of 
Buddha, was discovered some time ago by 
the archaelogical department of India. 
Chinese travelers in the sixth century have 
described a great pagoda and a Buddhist 
monastery that was said to exist in the 
vicinity of Peshawur. They stated that 
these buildings were the greatest and most 
remarkable in India and contained the 
bones of the famous physician, but that 
since the great invasion of the country by 
Mohammedans all trace of the relic had 
been lost. 
Not long 


attention 


ALO was directed to 
two mounds of earth, not far from Pes- 
hawur and under the direction of Mr. 


Spooner, attaché of the archaeological de- 
partment, investigations were undertaken. 
The larger of the two mounds revealed 
ruined masonry work, but in the smaller 
was found the ruins of a pagoda, a frieze 
with seated Buddhas and some 100 plaques 
covered with sign inscriptions. 

but the most important discovery was 
made in a mortuary chamber, the roof of 
which had fallen in. 


Therein was found 
a bronze casket, and after it had been 
cleansed it was seen that it was covered 


with drawings of great delicacy. The cov- 
er of the casket showed a wonderful ful! 
blooming lotus flower and a flight of geese 
The inscriptions mentioned the Buddhist 
Emperor, Kanishka, in whose capital the 
temple was built, that of the great 
artist—this is, perhaps, the most interesting 
fact—who made the casket, “Agessalaos, 
builder of the pagoda of Kanishka.” 

The bottom of the casket was missing, 
but inside it was found a disc-sided casket 
of rock crystal, the lid of which was se- 
cured by a seal showing an _ elephant, 
which, as was supposed, is the emblem of 


also 


the imperal house of Kanishka, and with- 
in the crystal casket lay the sacred relic, 
the three bones, which Hiuen Tsang men- 
tioned in the sixth century after Christ. 

The artistic value of the discovery is of 
the very greatest importance. 








Arthur Goddard, for the past two years 
manager ot the Guilford Optical Co., North 
Adams, Mass., has resigned and will open 
a store of his own in the Burlingame block 
on Main St. in that town. C. Hemenway 
will also have his jewelry store in the same 
establishment with Mr. Goddard. 


A New Catalogue. 


A very handsome catalogue has just been 
issued by the Cut Glass Products Co. The 
cover is in brown and gold and the illus- 
trations are printed on extra heavy calen- 
dered paper. The catalogue is 11 x lo 
inches and contains 64 pages. The binding 
is in the loose leaf style and new pages 
can be added to the catalogue whenever 

catalogue contains 

a co-operative advertising proposition 
certain lines the Cut Glass 
agrees to furnish the retailer 
advertising matter. There 
f the very 


they are sent out. Ilhe 
whereby on 
Products Co. 
with 
are nearly 800 


valuable 
illustrations of 

















No. 212—THE LATEST 
LIERS. 


THING IN ELECTRO=- 


newest patterns in every shape of cut glass 
and the catalogue will be sent free on re- 
quest. 








Cut Glass Trade Notes. 


Lreorge KE. (sa’ lord, president of the En- 


terprise Cut Glass Co., Elmira Heights, N. 
Y.. has a tine exhibit of cut glass at the 


McAlpin Hotel, 34th St. and Broadway. 
show a greater 
variety and the new lines are a great credit 
He has a line especially 


Awmnia eles , . 
Salmpies ril11S) «=S@aSON 


Phe 


tO \ir. Gay! rd 


adapted to the jewelry trade. 
~ * * 
The Cut Glass Products Co. had the 


largest display and biggest booth devoted 
glass entirely at the great jewelry 

in New York last | rep- 
resented four different factories which are 
component parts of the the H. 
C. Fry Glass Co., Rochester, Pa.; the Jewel 
Newark, N. J.; the Empire 
Cut Glass Co., Flemington, N. J., 


Chicag , Il. 


to cut 


exhibition week, an 
company 
Cut (;lass Co.. 


Chicago Cut Glass Co.., 








The storeroom occupied by J. H. Wild- 
sain, a jeweler in the Webber building, Bal- 
timore St:, Hanover, Pa., has been com- 
pleted. An addition was added to the room 
292 feet long and a mei‘al ceiling placed. 
Other changes have also been made. 


— 








THE JEWELERWS’ CIRCULAR-WEEKLY 





September 1, 1915. 























V ONNOISSCUT'S 


purchase “Tuthill’” 
cut glass because 
they recog- 
nize in it 
best expres- 
sion of good 
taste, and 
the supreme 
efforts of 
high class 
artisans. 





Jewelers 
put it in 
stock and 
offer it for 
sale because 
they know 
their cus- 
tomers will 
be satisfied. 





If you have no “Tuthill” cut glass 
on display you are withholding a 
privilege that your patrons should 
have and you are not reaping the 
great benefits that accrue from 
its sale. 


Write for prices'and samples. 








Cuthbill Cut Glass Co. 


MIDDLETOWN, N. Y. 






OUR NEW 


“Navy” Pattern 





has been received 

with GREAT 
SUCCESS 

since introduced to 


the jewelry trade. 














NAVY PATTERN—8% inch Bowl 


This design was especially adopted 
for Jewelers. 


For price and quality it has no equal. 
It is a combination of chair-bottom 
and floral design, but original and 
different. 


SEND NOW FOR SAMPLES 


Stage Bros. Cut Glass Co. 


Lawrenceville, Pa. Tioga County 











ANOTHER WINNER 


Heavy Cut Glass 








WATER SET 


6 Tumblers 

3 Pt. Jug 
Can be retailed at 
*6.°° per set 


You will make a good 
proht and many friends. 
Write for sample set. 


Giometti Bros. 
Corning, N. Y. 
































SOUDER’S SAFETY SYSTEM OF STOCK, 
RECORD AND BUSINESS INFORMATION 


For Jewelers and Opticians 


Combining in a Loose Leaf System, Day Journal, Cash Book, 
Daily and Monthly Summary, Invoice, Bills Receivable and 
Bills Payable, Inventory, Jewelry and Watch Repair Records. 
A System of Record Keeping of Absolute Security Against 
Loss, Without Your Knowledge. Business in Detail Sum- 
marized Instantly. A system tested by fourteen years’ prac- 
tical service. 

Only Two Books. Very Little Work. Does Not Require 

a Bookkeeper. A Three Years’ Service for $25.00. 


Full Information and Specimen Sheets on Application. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street New York 
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The Art Glass Trade’s Oracle. 


His Suggestions, Criticisms and Opinions. 

















: is very encouraging to the American 

National Retail Jewelers’ Association to 
find a few of the cut glass men are awake 
to the advantages to accrue trom present- 
ing their ware at the exhibition annually 
by the association for the benefit of the 
retail jewecer. It is a foregone conclusion 
tha: in these instances the principle as set 
forth by Artemus Ward 1n 
phrase, “you scratch my back and [ll 


7 


his well-known 


scratch yours.” All cut glass manuta 
turers will realize to a great extent that by 
supporting the institution of the retail 
jeweler they are not only bringing them- 
selves before their prospective customer, 
but are making a most favorable impression 
and when their traveling representatives 
strike the various towns wherein members 
of the association are doing business they 
wi:l at least be accorded a most favorable 
reception, even though the particular 
jeweler upon whom he called was not 1n a 
position at that time to place orders 

it was ost apparent from the exhibits ot 
cut glass at the Grand Central Palace that 
more than ever is the engraved ware being 
sold by manufacturers. Mounted glass of 
light caliber and delicate light traceries of 
vines and sprigs of leaves with blossoms 
are used as ornamentations in greater 
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STORE ROOM OF DAVID H. KAHN, UTICA, N. Y., 


variety than ever. Special pieces are being 
made in this ware, unique designs 10 vases, 
different shaped punch bowls, exquisite 
stemware; in fact, anything in the line of 
light blown cut glass is. being presented 
for the jewelers” benefit so that he may 
have something to show his customer who 
has become so disgusted with the cheap 


heavy cut glass, something that will take 
brings profits to his coffers. 

On this page is given another illustra- 
tion of cut gla vet not 
the heaviest, a kind of medium weight that 


has been put on the market for the jeweler 


its place, yet 


he he 


tf heavier type, 
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prevalence of the handling of cut glass 
but as part of a jeweler’s 
legitimate business. This particular store 
is run by David H. Kahn, 128 Bleecker 
St., Utica, N. Y. It will be seen that Mr. 
Kahn not only has an extensive show case 
along the entire side of the wall contain- 
ing little else but cut glass, but that on 
his show cases where all the customers may 
see them and examine them munutely are 


not asa side line. 


c 


special pieces of cut glass, a large salad 


bowl is to be seen in the foreground, a 
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in order that he may stand some chance 
against his ever present enemy, the depart- 
ment store. The work on this ware 1s of 
good quatity, is all hi: 


| | q - 
id-cut and the giass 


i! 
$ tf good color, still it can be presented 





SHOWING A GOODLY DISPLAY OF CUT GLASS. 


to a customer at an extremely low price. 
It is well polished and highly finished. 
The work, as will be seen, is well dis- 
tributed over the various pieces, yet is not 
so elaborate that it will be cost-y. 
* * * 

The illustration of the interior of a 

jeweler’s store is another indication of the 


LINE OF WELI FINISHED GLASS. 


square vase a little higher up, then again 
an orange bowl and still further along a 
water set, 

Another thing to be distinctly noticed in 
the illustration, and also shows that Mr. 
Kahn knows the value of reflectors, each 
piece stands upon a mirror plateau, thus 
enhancing the beauty of the article and 
putting it in salable shape. It is also ap- 
parent that this enterprising jeweler recog- 
nizes as a jeweler’s side line electric lamps 
of artistic design. These would also make 
profitable lines for jewelers. 

This store is a striking illustration of 
the decorative qualities, as well as the 
profit-bearing propensities of cut glass. 








Reminiscences of an Old Glass Cutter. 


(Continued from page 133.) 








started when connected with the Bergen 
company increased our business to a very 
marked extent, yes, nearly doubled it and 
allowed us to make profits away beyond 
our expectations. In writing as I do it is 
not from a theoretical standpoint, but from 
an actual, practical knowledge of the sub- 
ject. Trade journals are not in the busi- 
ness for their health or from philanthropic 
motives, and if they devote a certain 
amount of space to a certain business that 
business should show its appreciation of 
their efforts in the only possible substantial 
form—advertising. 
(To be continued.) 








H. H. Jeffrey, who for the past three 
months has been in charge of the watch 
repairing end of the Bodley jewelry busi- 
ness at Three Rivers, Mich., left recently 
for Durango, Colo., where he has purchased 
an interest in the C. A. Ball jewelry store. 
Mr. Jeffery expects to take possession of 
his new business Sept. 1. 
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| Hawkes “Bridal Veil” Glass 


HAW KES HAWKES 


| As the filmy vapors of mist that are blown hither and thither by the breezes that play upon the waterfall, taking 
| the tints of the rainbow from the sunbeams, have been christened “Bridal Veil’, so too this glass which half 


|| reveals and half conceals the blushing glow of beauty within has been appropriately named “Hawkes Bridal 
Veil Glass.” 


T.G. HAWKES & CO. 


Manufacturers of Glassware, Cut, Engraved and Silver Mounted 




















CORNING, N. Y. 


America’s foremost exponents of the glassmaking industry. i 
WRITE FOR OUR BOOKLETS 
Grand Prise, Paris Exposition. HAWKES 



























































THE LONDON PATTERN 


is only one of the many complete lines of 1853 CUT GLASS 
carried in stock. Engraved, Mitre, Floral and Combination 
patterns are all shown it the catalog. A postal will bring 
your copy. 


J “HOARE & (0. BEEEECOD ©) pcr aass] 


CoRNING, N-Y. 






























































. SPECIAL INDUCEMENT 
Quality JUG and 6 TUMBLERS (as cut) 
Pure Crystal Glass 
Our Packed in a carton guaranteed against 
breakage—Sent on approval—Cash on 
First acceptance.—Barrel lots (15 sets) at 
85c. per set and 50c. bbl charges.— 
° ° Complete line of Stemware at propor- 
Consideration tionate prices. 
Monument Cut Glass Co,, Toledo, O. 
But Our Prices Will 
Please You 











~ ee CUT Grae output, Nothing 
ut LASS. Special JUGS 
and VASES expressly for the jewelry trade. The Human Eye 


LET US CONVINCE YOU | 


| Illustrated in colors with Manikin in two 
sectional overlapping models, containing 
fifteen separate plates. A book for every 











PRICES and SAMPLES 


furnished responsible firms Vee | Optometrist. Size 7x10'4—Price $1.00 
on —— | AV panes NG 
yo & i = » " , —s 
Conlow- Dorworth Co, / 6 a) The Optical Publishing Co. 
11 John Street - - NEW YORK 
ROXBOROUGH, PHILA., PA. 2 Se 
































$12: Sample Assortment 


Barrel containing eight pieces, as 
shown in illustrations. 

All cut on best quality lead blanks and 
hand finished. 

ORDER ONE BARREL NOW on 
approval and you will surely order 
more. 


CRYSTAL CUT GLASS CO. 


HONESDALE, PA. 
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Cut Glass from the Manufacturer’s Standpoint. 


By Albert R. Krantz. 














, ier JEWELERS’ CIRCULAR in promoting 

the admirable work which it has under- 
taken in this department has published 
from time to time descriptions and illus- 
trations relating to the manufacture of 
cut glassware, all of which tend toward 
the ultimate education of the entire trade 
in this respect. And one does not need to 
study the matter very carefully or to in- 
vestigate very thoroughly the necessity for 
such instruction to discover that the num- 
ber of jewelers who have failed to under- 
stand the methods employed in making the 
very product they are attempting to sell 1s, 
to say the least, appalling. 

Cut glass is one of those peculiar prod- 
ucts upon which most people look as the 
vague result of a superior art and 
which is most difficult to understand. 
natural consequence is questions—thou- 
sands of “ifs” and “whys” and “hows,” 
and it is sometimes a mystery that jewel- 
ers do not make themselves more familiar 
with a process which, after all, is so easily 
comprehensible. This was the evident idea 
of THE JEWELERS’ CIRCULAR in promulgat- 
ing information of this character, and it is 
not the intention of this article to en- 
lighten the retailer further along these par- 
ticular lines. 

There are, however, certain problems 
intimately connected with the manufactur- 
ing end of the cut glass business, which, 
if understood and recognized by the aver- 
age retailer, would dispense with an in- 
estimable amount of trouble as between 
the man who produces and the man who 
sells. 

Chief among these are the questions 
which naturally revolve about the subjects 
of quality and appearance, and these may 
well be sub-divided into the most commonly 
discussed features of color, finish, shape 


one 


The 


and size. It will be granted, I believe, 
that these four things are the cause of 
more trouble between maker and _ seller 


than all of the other things connected 
with the production and sale of cut glass 
combined, and I can safely make the as- 
sertion that not one of these four can be 
absolutely regulated by any cut glass con- 
cern on earth. 

In the first place, the color of glass is 
due entirely to the mixture of the various 
ingredients which go into the making of 
the blanks. If the mixture is not exactly 
the same every time; if one or more of 
the substances which go into that mixture 
vary slightly in composition from those 
of the previous mixture, or, if, for some 
reason, the quantities are changed in mak- 
ing up the “batch” the color of the article 
coming from that particular mixture is 
sure to be different from that of those 
preceding or those which follow. The 


blank manufacturer has no way of regu- 
lating it, and the concerns who cut the 
glass are compelled by force of circum- 
stances to take the blanks as they come. 
The cut glass manufacturer then has only 
one alternative—to select his blanks so that 


the worst of them do not start through his 
factory and to let the rest go, regardless 
of whether they are absolutely white or 
not. The concern which attempts to pick 
out only pure white blanks from all it re- 
ceives and turn the rest into cullet might 
just as well go out of business at the 
start. The jeweler who expects to receive 
only pure white blanks, with no variations, 
and enters a complaint on that ground 1s, 
through his ignorance of this manufactur- 
ing problem, manifestly unjust. 

The finish of the glass is a matter which 
is mostly up to the cut glass manufacturer 
himself, although the flaws may be in the 
blank and so deeply that they cannot be 
removed. As in the case of color, the 
manufacturer must accept the blanks as 
they are, if they are, of course, reasonably 
perfect, and only the worst pieces may be 
discarded. Here again many jewelers are 
unfair in that they demand cut glass with- 
out the sign of a flaw or mark upon it. 
Still any person who knows cut glass, and 
most of those who do not, can pick up any 
piece you may show him, no matter what 
the price or apparent quality, and find 
some flaw upon it. It may have been cut 
and polished by an expert, it may have 
been dipped under perfect conditions and 
in a true acid mixture and it may have 
had the most careful inspection and repair, 
yet somewhere in the blank or in the 
finish there is sure to be a flaw. Is it any 
wonder that the jeweler who is so par- 
ticular as to cause trouble over the 
slightest flaw in his glassware is 
sidered unreasonable by cut glass manu- 
facturers, most of whom carefully inspect 
and repair every piece which leaves their 
factories ? 


con- 


Shape and size are the source of con- 
siderable trouble, especially in stemware 
lines, and here again we find a problem of 
blank manufacturers which in the end be- 
comes the problem of the cut glass con- 
cern. In the case of blown blanks the 
matter of shape and size is left entirely 
to a pair of calipers and a workman’s eye. 
Anyone who has seen the skilled work- 
man in blank glass reach into the white 
hot oven with his blow-pipe and bring out 
upon its end a molten mass of glass, and 
in the course of rapidly twisting and turn- 
ing the pipe in order to hold the fluid glass 
upon it, blow a piece of glassware without 
the waste of a lot of glass is at a loss to 
understand just how he judges the right 
amount to draw from the furnace. 

It is a matter of skill—decided wholly 
by the individual workman’s eye. And as 
in anything else which relies almost en- 
tirely upon the expertness of an individual, 
there are variations in the different pieces 
which are thus produced. Hence we have 
pieces which are slightly over or under- 
sized and those which are somewhat 
crooked or not quite the same shape as 
others in a lot. It cannot be regulated, 
and the jeweler who complains because he 
cannot get every piece just the same as 
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regards shape and size is really trying to 
make human nature perfect, and his 
chances of success in obtaining perfect cut 
glassware are just about as great. 

Add to all these things the fact that 
most cut glass manufacturers buy their 
blanks from more than one manufacturer, 
sometimes even the same shapes, in order 
to constantly obtain better pieces on some 
standard articles and to give the trade the 
advantage of lower priced, but high qual- 
ity wares and another reason for variation 
is revealed. 

Factory problems all—but all due to 
some little point in the process of manu- 
facturing which must be understood by 
some of our jewelers who are uninten- 
t.onally wumreasonable in their demands, 
and who do not realize that such a thing 
as a perfect piece of cut glassware does 
not exist. 








Half-Year Report on British Pottery Trade 


(Consul Robert S. S. 

land, 

HE British Government Board of 

Trade has made returns for the half 

year relative to the pottery trade. The 

exports and imports both show a falling 

off in the first six months of 1915 when 

compared with the corresponding periods 
of 1914 and 1913. The reports were: 


bergh, Stoke-on-Trent, Eng- 
July 14.) 


Destination. 1913. 1914. 1915. 
Argentina ....... $804,627 $773,890 $568,972 
Co 802,087 775,282 724,383 
eae 764,804 466,683 205,264 
British East Indies 657,698 648,208 357,328 
Br. South Africa... 346,208 313,141 181,895 
Re. tech a ih eee 1,237,254 893,606 601,733 
ee a 275,882 240,639 33,622 
re 148.219 5, ee 
New Zealand...... 92,340 244,658 209,445 
United States.. 998,669 1,045,061 998,396 
Other countries.. 1,770,477 853,954 


. 1,982,135 








Total 

Imports showed a much greater relative 
reduction in amount than the exports, as 
reported for the six months by the Board 
of Trade. The amounts for correspond- 
ing periods in the past two years were: 


Articles. 1914. 1915. 

Porcelain, chinaware and 

6:5 ba edebnbed weenie $519,873 $135,683 
Floor tiles for tesselated pave- 

Ps aésvoswdasederteeenes 9,889 764 
All other tiles (except 1oofing 

and street paving)........ 73,567 19,855 
SAMRUATY WATE 22 cccccscces. Seer eee 
Electrical ware, door fttings 

and chemical ware......... 125,857 2,506 
Other earthenware (including 

semi-porcelain and majolica) 1,907,001 174,571 
Jet, rockingham and _ glazed 

SUG GG © dc cet du deeesess 2,701 876 
Red pottery, stoneware, brown 

and yellow ware........... 30,244 49,692 

it Dn gos cas lil $2,873,152 $883,947 

In addition to the various shipments 


mentioned, there were re-exports for the 
half year of $26,911, compared with $256,- 
094 for the first half of 1914 and $224,448 
for the six months of 1913. 








The show window in J. Breener’s jewel- 
ry store at Freehold, N. J., was broken 
during a storm several days ago and a con- 
siderable quantity of jewelry stolen. A 
man who had sought shelter from the 
storm near by was arrested on suspicion 


and some of the jewelry was found in his 
possession. 
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SIMMONS CHAINS 


TRADE MARK REG, U. S. PAT. OFF. 
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There’s a lot more profit in chains selling at $3.50 
to $4.00 than in light “Flimsy” Patterns 


Check up your sales for the first six months of the year 
and see. You may have sold more pieces, but not enough 
more to equal the profit you would have made on fewer 
heavier chains. 

You have this matter largely in your Why not make an effort this Fall to 
own hands. Purchasers naturally don't get the more profitable business? 


know that there is twice the thickness Stock more medium and heavier grade 
of gold on a medium weight filled chain goods and display them prominently. 


selling at $3.50 to $4.00 than on a light Instruct your clerks to tell customers 
pattern selling at $2.50 to $3.00. And _ the facts. It will pay. 

that consequently the service’ the The five medium sized Dickens 
heavier pattern will give is twice as shown above will make an _ excellent 
great, starter—handsome_ attractive patterns 


You know it. Tell your customers showing in every link the Simmons 
the facts; turn your sales’ efforts to- quality; and sellers. Send your job- 


ward pushing the heavier pattern. ber an order for this lot, and make sure 
Keep the light ones out of sight unless that vou have plenty of other medium 
needed to close a sale. weight patterns in stock. 


Wholesale Jewelry Houses, Distributors 


The Simmons Plan will help you sell heavier patterns. Write for it 


R. F. Simmons Co., Attleboro, Mass. 
ESTABLISHED 1873 


Main Office and Works at Attleboro, Mass. 
Sales Offices: 9 Maiden Lane, New York — 10 South Wabash Avenue, Chicago — 95-97 King Street, E., Toronto 
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hcial to our readers, it is desir: he n 
bers of the trade generally communicate with TH 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 




































































Written expressly for The Jewelers’ Circular. 


Knowing the Exact Status of a Business at Any Time. 


Reports That Guide the Merchant to Success—Steering Clear of the Shoals in Business—Facts Which 


Every Storekeeper Should Know— Year-to-Year Information. 

















PART II.—WEEKLY REPORTS. 
| N Part I the daily reports necessary to 
show the state of the business and to 
keep the merchant informed of changes 
and impending changes in his’ business 
were explained. We have now to deal with 
the weekly reports which, while composed 
largely of the daily reports tabulated tor 
the week, are essentially as important. 
It may be that some merchants whose 


ve ret i aa T y ] T 
business is not very large may consider ._ | PO GO Lasel|>-Batcues! F-Dianoadli- i953, [C-rerair | -roecay [pun oe i "e 
the weekly report sufficient without taking ge on ha ol 1 eee Yo |_| ae ae | = tq ah ee 8 cee sae . 
the trouble to make up separate daily re- eee LS” on To ee : ae : | | |_| * See ei oe es 
ports. We do not recommend this proce- an - I i ae 2 eo oe co 4 + 7 
dure except where the merchant does his -——— 1... { 4 1} = ' , +—f +—H Solimadiodl -— 
own bookkeeping and acts as his own ae #——+—4— | f+ — ‘ a 
cashier. Then it is probably unnecessary i + ai TH t t H Tt ‘i 
to have the daily reports, because he has as OU TT r rT - | j i rT i 
practically the information given in the a f TT Hl ' ] | I I — 
daily reports at his fingers’ ends—he cannot ee ae | | | | | | oe 
ee | — ae | ce eT = — ee +t Lath J 
escape them. As the only object of the er 2 1. ae | | | | | ‘Sa © OE ee: 


reports is to inform the merchant of the 
state of his business it is obviously unnec- 
essary for the merchant handling his own 
money exclusively to make up a separate 
daily cash report, because his entries, made 
with his own hand, in his cash book shows 
this. But even he cannot escape the neces- 
sity of making up the weekly reports. 

‘he weekly reports should consist of 
the tollowing: 

A cash report showing the amount of 
cash on hand, received and expended for 
the week. 

A bank report showing the amount of 
money on hand in the bank, the amount 
deposited and the amount drawn out for 
the week. 

A departmental report of the sales for 
the week. 

A report of each salesman’s sales for 
the week along the lines explained in 
Part I as daily reports. 

The merchant who has the daily reports 
may easily compile a weekly report from 
them. And these reports should not only 
be made out, but they should be studied 
carefully for information hidden between 
the lines. 

In Fig. 1, reproduced with this part of 


the article, we have a good form for mak- 
ing out a departmental statement of the 
stock on hand. 

in Part 1 we mentioned the use of the 
cost price on the sales slips as a means of 
securing accurate information of the gross 
profit made on the goods sold. If we have 
this we are in a position to go ahead and 
make up a report that will be accurate, pro- 
viding no errors are allowed to creep in. 


wares in this manner the per cent. of gross 
profit will vary very little, taken year in 
and year out. 

If, on the other hand, he is a more prac- 
tical merchant and knows something about 
what it costs him to do business and he 
figures that he must secure a certain per 
cent. gross profit to meet this and pay him- 
self a profit, he will mark all of his stock 
at not less than a stated per cent. for gross 

































































Fic. 


In any case it will be accurate enough for 
the purpose of keeping the merchant posted 
upon the state of his stock. 

If, however, he has not this means of 
figuring the cost of the stock sold, he will 
have to estimate it. As before stated the 
Huctuations of the gross profit secured in 
any one store will not vary much. This ts 
easily conceived when it is remembered 
that the merchant who places the selling 
price on each article does so with the idea 
of securing a certain profit. Or, as is more 
often the fact, he sells an article at a cer- 
tain price because it costs a certain price. 
Hence, it he sells all articles in this way 
the per cent. of the gross profit will not 
vary very much in 10 years. 

Here is an example. He purchases an 
article for $1. He thinks articles that cost 
a dollar should sell at $1.50, and he usually 
marks them that. There may be occasions 
when he will vary this by marking it a 
little higher, and even in some rare cases 
mark it a little lower. The average result 
in a year will be about the same. If he 
has become accustomed to marking all his 


profit. He knows then what the gross 
profit is sure to be. 

In any case he can estimate near enough 
to secure valuable information about the 
state of his stock on hand. At the end 
of his fiscal year, when he takes stock, he 
can correct his estimates and secure a 
more accurate per cent. from which to 
figure. 

It must be understood, however, that 
only a physical stock taking is ever to be 
relied on for any other purpose than esti- 
mating the state of affairs during the pe- 
riods between stock taking times. It 1s 
necessary to take stock regularly to secure 
accurate figures and to make a general de- 
preciation of the stock according to its 
worth. This latter part of the inventory- 
ing of the stock should be considered as 
important as any other part of it. 

If the sales slip tells the cost price of 
the goods sold, it will be wise to have a 
form ruled similar to Fig. 1, only with two 
columns for each department ‘nstead of 
one on which to record the daily sales— 
the one column to be used for the sales, 
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-HERSCHEDE {xis CLOCKS 
AMERICAN MADE 


VISIT OUR COMPREHENSIVE EXHIBIT AT THE P 
PALACE VARIED INDUSTRIES. BLOCK 14—THIRD STREET. FEBRUARY 20 TO DECEMBER 5, 1915 














Movements < Cases 


“Herschede”” made Tubular ~" re ei The well-known standard of 
chiming movements, made A : elegance and superior quality 
in Our own extensive move- ; of the cases made by us in 
ment factory in Cincinnati, i the past are embodied in 
have set a new high standard 1 the many new and beautiful 
in modern and _ scientific | | designs of the Sheraton, 
construction and finish, con- ff | Chippendale, Adam, Co- 
taining important and pat- | >. lonial and modern periods 
ented improvements not to | : which we added to our ex- 
be had in any other make. | tensive line. 


Tubular chiming clocks of 
8 We call especial attention to 


European or American 
our new and very moderately 


make. Our five, seven and | 
priced line of small size 


nine tube oneal are : | “Bungalow” Hall Clocks. 
‘‘Standardized’”’ to the | it 


smallest details, the great Our Exceptional Facilities 


importance and benefit of for manufacturing move- 


which are obvious to every ments and cases enable us 


oy ee ery ent 
discriminating buyer want- to meet every requirem 


ing the best clock move- without delay. 


ment. ‘ ; Catalog on request 














Pattern No. 206 
6 feet 4 inches high 2514 inches wide 15'4 inches deep 


Buy from the Manufacturer 


THE HERSHEDE HALL CLOCK CO. 


Office, Showrooms and Factory 


McMillan and Essex Place CINCINNATI, OHIO, U. S. A. 
A. I. HALL & SON, San Francisco, Pacific Coast Agents. 














September 1, 1915. 


Storekeeping Department. 








the other to show the profits. Then the 
weekly report should be made up as shown 
in big. 1, 

The first line is given up to the amount 
of stock on hand. When beginning the 
System the inventory figures are used, but 
after that each week the new start is made 
with the balance of stock on hand. 

To the amount of stock on hand is added 
the purchases received during the week and 
the returns, at cost price. This will give 
the total amount of there was on 
hand during the 
ducting the sales, re 
hnd the 
which figure 
week’s report. 

To reduce the 


stock 
week to be sold. 
iuced to cost price, we 
hand, 
next 


By de- 


nlacnnra wr sf... 
lA ATICE O] ic St CK ON 


forms the basis of the 
sales to cost price we 
must deduct the gross profits. If we have 
a record of these we use the figures in the 
record. If we must 
estimate the cost price by deducting the 
estimated gross profit. This is done as 
explained above. 

lo make the record as shown in Fig. 1 
we must divide the and purchases 
into goods for each department. Now, for 
merchants who do not keep department 
records (and these should be few, indeed), 
we would advise a report similar to this 
one, only of total sales instead of sales by 
departments. 

Reports of this nature show what goods 
are selling best and which lines are lagging. 
comparisons with other seasons soon tell 
whether it is a result of the season or due 
to something else. 

Supposing Department “A” shows a 
falling off of sales. The first question is 
what is the cause of this? The second will 
be how can the sales be brought up to nor- 
mal or above it? 

The study of this form will bring out a 
great many merchandising ideas and gently 
urge the merchant to do better, and, good- 
ness knows, some of us need constant 
urging to keep at our best. 

The next weekly report that should re- 
ceive attention is that of “Bills payable.” 
This report should be made weekly instead 
of monthly, because the merchant should 
constantly strive to keep the amount down. 
In fact, some merchants have no “Bills 
payable’ account. They take all discounts 
and pay upon maturity without the neces- 
) giving a-note or draft for -the 
amounts due. Their debts are all shown 
in “Open accounts,” 

It is our intention that the “Bulls pay- 
able” report include all indebtedness of the 
firm. It should have two parts: part one 
showing the total amount due and part two 
showing the itemized statement of the 
debts. 

Part one of the report may take the fol- 
lowing form: 


have no record we 


‘ 
Sal@€S 


S1t\ ot 


Amount due brought forward from 

last week 
Amount due added during the week 
Total amount due during the week. 
Amount paid off during the week. 
ee ee ee 


See eeE Bes eaoasow;we &eae@etF 6&8 8 & 8 


There are some merchants who do not 
know what they owe. They have a set of 
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showing the amounts due _ each 
wholesaler and manufacturer, but tney do 
not know the total of their debts. If some 
of them knew they would be a little more 
their buying until debts 
were reduced. Herein lies one of the ben- 
efits of a report of this nature. It acts as 
a safety valve to the business. It blows 
off a warning to the merchant as soon as 
the danger line 


1 = 
DOOKS 


careful in their 


is reached. 

it is an aid to financing, too, because 
when a merchant has a statement of the 
amount of cash on hand and in the bank 
him, together with the amount of 
money he owes, he is able to finance bet- 
ter, to take certain discounts that he might 
overlook, but for the reports. 

Another report that would be of consid- 


“we 
erore 


erable value to most merchants would be a 
report of the amount of goods purchased 
for future delivery. This might very prop- 
erly be shown in a report in connection 
with the stock on hand as shown in Fig. 1. 
But the only way to do that would be to 
add other columns showing the purchases 
under each department. This, we think, had 
better be treated as a separate report or 
Statement. 

A similar form should be used for this 
report. Ihe very same ruling and the same 
headings can be used. To start the report 
we would place on the top line the total 
amount of goods purchased, but not yet de- 
livered, for each department. The amount 
purchased during the week for future de- 
livery would be placed on the second line, 
and these added and the total placed on the 
third line. On the fourth line we would 
enter the amount of the purchases received 
and on the fifth iine the balance still to 
come in, the amount of which is found by 
deducting the amount received from the 
amount purchased. 


A report of this nature will serve as an 
aid in buying less. And we all need aid of 
that kind. The worst fault of 999 mer- 
chants out of every 1,000 is overbuying. It 
is so easy to fall into the habit ot buying 
everything we see, because we think it will 
sell. Of course it will sell, but when? We 
forget that when we buy an article “that 
will easily sell,” when we have another on 
our shelves that ought to be sold instead, 
that we are overloading our stock, making 
a charge against it for interest, and for all 
kinds of overhead expenses, and laying up 
something that may fail to satisfy the cus- 
tomer when the time comes that we have 
the opportunity to sell it. 


To make a quick turn-over of one’s stock 
is one of the first principles of modern mer- 
chandising success. We say, “Oh, a jewel- 
er cannot turn his stock over as fast as the 
butcher, the baker and others.” Well, per- 
haps he <annot, but that is no valid reason 
why he should fail to try to do so. 

Half of our troubles are in that thought. 
We have grown up to thing a thing is 1m- 
possible, and then we do not try to do it. 
[lf it was not tor that the jeweler would 
make more effort to overcome many things 
that he is content to consider as inevitable 
in his business. 

The use of these reports are going to 
help every merchant who will take the time 
to study them. They will be of very little 
use to him who makes them out. just as if 
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he was a machine, and then files them away 
so that they will be safe. They must be 
studied or their full value is not deter- 
mined. 

(To be continued.) 





True Cheerfulness. 





“~ RUE cheerfulness, the kind that counts 

in our day-to-day living, is based on 
no false enthusiasm. It results from no 
artificial stimulus, but must be founded 
upon a deeply rooted intention to make the 
best of everything as one finds it. Nature’s 
sun continues to shine above the darkest 
clouds; no clouds are thick enough to deny 
the earth its life-giving influence. Just so 
should the true cheerfulness influence our 
business lite. 

There is no virtue, no strength, in smiling 
through prosperity. The virtue and strength 
lie in the smile which knows no weak-kneed 
discouragement. Perhaps it would be bet- 
ter to say that this cheerful smile is the 
result of conscious virtue, and strength not 
to be beaten down by opposition. 

We want no artificial enthusiasm, no hy- 
podermic courage, in American business. 
Sane, level-headed consideration of condi- 
tions as they actually are provides ample 
encouragement. We need no self-hypnosis; 
we need only to see the truth—Charles 


Clifton. 





Chuckles. 





HERE is nothing like lolling in the lap 
of luxury to put the crimp in a man’s 
energy. 

On the other hand, vaunted devotion to a 
woman may only be a severe case of 
cowardice. 

Still, pater finds a very small son can ask 
some mighty big questions. 

And most of the footprints weve ever 
seen on the sands are better erased and 
soon, or our idea of the beautiful in nature 
is wholly erroneous. 

Then again, some men think they can 
handle experience with a self-starter. 

We know certain clever rascals who cer- 
tainly have an emergency brake handy in 
managing affairs of the heart—very con- 
venient, too, say we. 

The man wedded to his ideals has a life 
sentence until old Judge Experience hands 
him his divorce papers. 

It's a good thing some fellows can cover 
their tracks when they ride their secret 
hobbies. 

Anyway, a halo slightly airy is better 
than none at all 

The most hopelessly unfashionable man 
we ever knew was a chap who went 
through life seeking truth. 

The shrewd fellow’s biggest asset is the 
other man’s ignorance. 


As to wages of sin, we want to know 
whose name isn’t on the payroll some- 
where. 


Of all things that ruin men, prosperity, 
on which so much is blamed, has the least 
part. 

The gods be praised for human nature— 


we must have something to blame it 
all on. 
R. H. Boeum, in The Haberdasher. 
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ABBo Tr 


(SURE TIME) 


Here’s the greatest value in an American made Watch ever offered the retail jeweler, a $15.85 movement for $6.50 


If this movement had the maker’s name on the plates and dial, and you bought it at the factory in the usual large 
wholesale quantities, you would have to pay $15.85 for this movement. 


Is the maker's name worth $9.35 ? 


While it is true that the makers of this movement are one of the companies that produce the highest grade 
watches made in America, nevertheless we believe that by eliminating the maker’s name the saving is well worth the 
difference, and by putting your own salesmanship back of it and giving your customer a high-grade article at a low 
price, it will mean a continued benefit to you, and if you knew as well as we know who made this watch, we know 
that you would order them in quantities. Now get busy; send us your orders, because we have but 5,000 of these move- 
ments and they are going fast. Order to-day. 

. 
16 Size 


Hunting Only 


DESCRIPTION 








16 Size Abbott Hunting, 17 jewel adjusted, three-quarter plate, two 
steel exposed winding wheels, double steel] roller, whip lash regulator, 
double sunk glass enamel dial, ruby jewels in gold cups This 
movement must be seen te be appreciated. The regular price 
of this movement is $15.85. Our Net Cash Cut 5 

Price, Each $6. 0 


ALTER & COMPANY 


Successors to HOLSMAN & ALTER 
Dial View 179 Madison Street CHICAGO, ILL. Back View 




















P. S.—Write for Illustrated Bargain Catalogue, Mailed to Retail Jewelers on Request Only 








INSIST on Having Yotfr Bags and Rolls Made of THE ONLY CENUINE 


satisfaction 


Trade-Mark Registered D E N y A E a & | ATH f+ 


Patent Office SOLE MANUFACTURERS 


No. 85563 611-621 Broadway, New York | 


See that each Piece 
bears our Antl 
Tarnish Label 














Special Announce ment 


BOXES OF QUALITY | | (See cade 











ARE THE BEST SALESMEN 


YOU CANNOT SELL GOOD 
JEWELRY IN A POOR PACKAGE 


Send for Estimates and Samples 


J. H. PATERSON BOX CO. 
1133-1137 Main Street Buffalo, N. Y. 








No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. 

catalog that every Watchmaker, Jeweler, Engraver and 
Optician should have. Sent FREE upon application to the 
legitimate trade, charges prepaid. Write for st at once 


SWARTCHILD & COMPANY 


World's Largest Jewelers Supply House. 
29 East Madison Street Chicago, IIL. 
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Pep for Stores with the Pip, or How to Put the Win in Window. 





Resume of an Address Prepared by A. E. Hurst, of the Economist Training School, for the Tenth 
Annual Convention of the A. N. R. J. A., Held 


in New York, But Which Was Not Delivered. 














ETAIL merchants have carefully con- 
sidered the show window from an 
advertising and sales standpoint and realize 
that the word “window” could judiciously 
be spelled w-i-n “win” d-o-u-g-h “dough.” 
At the present day the show window is 
the index of the store and the man who 
has charge of this display work is to a 
great extent the character builder of the 
store. In other words, the show window 
reflects the business policy, character and 
progressiveness of the retail establishment. 
Many retail experts claim that the show 
window is the most valuable space in the 
store; therefore it stands to reason that an 
improper showing of merchandise means 
loss of sales. The show window with the 
real punch behind it is the one that sells 
the most goods at a profit. In order to 
produce a well-balanced window from a re- 
sult-producing and advertising standpoint 
the expense for placing it must be taken 
into careful consideration, otherwise the 
merchant is apt to lessen his profit and 
thereby decrease the power of the punch. 

Opening of special occasion window dis- 
plays are entitled to be classed as success- 
ful, although they may not bring immediate 
results as measured by sales, but they leave 
a favorable and lasting impression on the 
public mind. Such displays advertise the 
store as a whole. 

Following are a few of the many points 
which should be given careful consideration 
in making your show window publicity 
efficient : 

THE SETTING FOR YOUR MERCHANDISE SHOULD 
BE IN KEEPING WITH THE GOODS DISPLAYED. 

Window trimming consists of painting a 
merchandise picture. The exterior of the 
store is the frame; it should be modern in 
construction and planned to show your mer- 
chandise to the best display advantage. For 
many practical reasons the artificial win- 
dow lighting should always be concealed. 
Care should be exercised in the construc- 
tion of the front to prevent reflections, 
which often render show windows useless 
from an advertising standpoint during the 
day. A system should be religiously ad- 
hered to of changing the display at least 
once a week. 


FITTING THE STORE'S POLICY. 


Under this heading comes the important 
point of making the display appeal to a 
particular class and governing the display 
work accordingly. The display methods of 
a Fifth Ave. establishment will contrast 
very greatly with those on Sixth Ave., be- 
cause each merchant is appealing to an en- 
tirely different class. A few articles artis- 
tically placed in the window suggest qual- 
ity. Many articles displayed in one showing 
of the same pattern or design suggest low 
price. 

ORIGINALITY AND ARTISTIC MERIT. 


Here we must take into consideration 
other attractions aside from the merchan- 


dise display itself; in fact, anything that 
will tend toward the improvement of the 
showing and its power in attracting to the 
merchandise on display. Wéindows for spe- 
cial occasions will necessitate a special treat- 
ment. [ will demonstrate this point with a 
number of stereopticon slides later. 


PRACTICAL ARRANGEMENT OF MERCHANDISE. 
This is another important point which 
enters into the selling power of the display. 
Lines shown in combination should be in 
harmony. Enough display space should be 
left around each particular item to show it 
up to the best advantage. The merchandise 
should always be placed in order to bring 
out its best pulling, selling arguments. 
COLOR AND COLOR EFFECTS. 

It is most important that the man in 
charge of the display work should have a 
fair knowledge of color. He should select 
colors which will bring out his merchandise 
to the best display advantage. He should 
know that the dark background will show 
light materials to the best advantage, and 
vice versa. The proper selection of color 
in background and fixtures will aid greatly 
in making your display in tune. 

SHOW CARDS AND PRICE TICKETS. 

Another item of importance in making 
the display more efficient from an explana- 
tery or a selling standpoint. These silent 
salesmen should always be well-balanced 
and legible and used judiciously in order 
to prevent a patchy, jumbled appearance in 
the display. They should not be so large 
as to hide the merchandise or so gaudy as 
to detract from the showing. Another and 
perhaps the most important classification of 
all is perfection in detail. 

My first slide will illustrate a number of 
points worth considering under this head. 
This slide reproduces the store front of 
Brown & Co., 23 Hasbeen St., Punkin Hol- 
low. I first call your attention to the sign 
over the door. The letters are so fancy 
as to make a puzzle of even a common 
name. Brown’s father hired a traveling 
sign painter to do this artistic “conception” 
a few years before he died. The letters 
are somewhat faded in color, but will no 
doubt answer for a few years to come. 

The enameled letter sign on the upper 
part of the divided window pane has a 
number of the letter sections chipped off. 
This is a common fault with enameled let- 
ters of this character that can be found in 
practically every city. 

The goods are arranged in the window 
in any old way—shoes, corsets, overalls, 
neckties in one conglomerate mass. No at- 
tention is paid to the relation of lines to 
each other. 

Dust accumulates through the window 
sashes and spider webs are very much in 
evidence, immediately leaving the impres- 
sion of candlestick merchandising. The 
fixtures used in the display have not been 
polished or cleaned for some time. Pins, 
paper and dust are allowed to remain on 


the show-window floor after the trim is 
completed. 

[If you were to ask why this merchant 
allows the placing of a large, conspicuous 
circus poster directly on the glass so as to 
hide part of his display he would tell you 
that he gets two complimentaries for this 
favor. There is another large bill in the 
window to detract from the merchandise, 
showing that this merchant believes in mix- 
ing business with politics. 

Perfection in detail can also be carried 
to the exterior of the window and sidewalk. 
As an illustration, notice the old time trap 
door directly in front of the window with 
rings and hinges sticking out to trip the 
pedestrian. 

The door itself is weak and suggests a 
tumble in the basement. If this is a fault 
with your store, cease to wonder why your 
window does not attract as much attention 
as it should. Unsightly grating in front of 
the window is another evil which keeps 
customers away for fear of hurting their 
corns Or spraining their ankles. Not only 
this, but often unpleasant and harmful 
draughts emerge from these openings. Mer- 
chants who permit such show-window evils 
are invariably the ones who wonder why 
the show window does not give better re- 
turns. 

Open box left standing in front of the 
doorway shows the ambitious work of the 
village whittler. The merchant is falsely 
under the impression that this clever stunt 
(?) will make the passing public think that 
Brown & Co. are receiving new merchan- 
dise. The dog on the left of the doorway 
finds this a convenient and unmolested place 
‘o take his daily sun bath. This reproduc- 
tion might be called “Satisfied,” because 
Brown is satisfied, his competitors are sat- 
isfied and even the dog is satisfied. 

This slide was followed by a number of 
slides and remarks showing jewelry win- 
dows. These jewelry windows were fol- 
lowed by 10 slides showing miscellaneous 
windows each one having a particular sell- 
ing punch. This was followed by a few 
slides showing displays of small self-con- 
tained articles. These were followed by 
six slides of high class department store 
window trimming which might be classed 
as inspirational displays. 








The Attleboro Mfg. Co. has been over- 
ruled in its protest relating to duty on 
pins said to be made from German silver 
and used to string beads or make into neck 
chains and imported in reels of 100 meters. 
The appraiser reported that the merchan- 
dise consisted of brass chain and in accord- 
ance assessed them at 50 per cent. ad 
valorem as metal articles plated with gold 
or silver. It was nevertheless contended 
by the importers that the merchandise was 
properly dutiable at 20 per cent. ad valorem 
as metal goods not plated with any precious 
metals. The Board of General Appraisers 
finally held with the Collector. 
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Save Time 
and Money 


The experienced workman who 
is extra hard to please in files, will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 


Swiss Pattern Files 


50 years’ experience, as well as 
special study of jewelry workers’ 
needs, enters into the making of 
each of these fies. 


Every NICHOLSON fie is 


rigidly inspected for temper and 
cutting qualities before it is 
wrapped in our rust-proof paper, 
boxed and sealed. 








YOUR DEALER CAN SUPPLY YOU 
Write for “FILE FILOSOPHY ”— 


A 50 years’ education on files in 
an hour. Sent FREE on request. 








ray AtaPrice 
FRIENDSHIP LINKS 


Sterling Silver Bracelet Links - $ 9.00 Per gross 
Gold Filled Bracelet Links - - $12.00 Per gross 


Baby or Misses’ Size Sterling 
Silver Friendship Links - - $7.50 Per gross 


The above prices include Connecting Links and Catches. 
Less than gross quantities at the same price. 


Ladies Size Sterling Silver or Gold 
Filled Friendship Rings - - $2.00 Per dozen 


Baby and Misses’ Size Sterling Silver or 
Gold Filled Friendship Rings - $1.50 Per dozen 














ORDER TO-DAY—Orders filled same day as received. 
We open accounts with all legitimate 
watchmakers and jewelers. 








Wallenstein, Mayer & Co. 
31-39 East 4th Street Cincinnati, Ohio 


If you have not received our large 900-page complete catalogue for 
Jewelers, write for one. 














Souder’s Safety System 








OF STOCK RECORD AND BUSINESS 
INFORMATION FOR JEWELERS AND 
OPTICIANS :: ¢: =: ¢: +. 


(Recommended by the Jewelers’ Circular) 


The most direct, complete and simple method of ac- 
counting that has ever been devised. 


Mr. Souder will personally explain the installation, 
method and benefits derived from his system to all 


who are interested. 


This system keeps 


YOUR EXACT STANDING 
ALWAYS BEFORE YOU 


Does not require a bookkeeper. Only two books. 
Very little work. Simple. Direct. Accurate. Three 
years service, $25. 


Send for Descriptive Pamphlet 


FE. H. SOUDER 











Albany, N. Y. 














NICHOLSON FILE CO., Providence, R. I. a 
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A Noteworthy Window 
Display. 
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lLos 


in the window of Brock & Co., 
\ngeles, Cal., recently, was a dis- 
play which was notable not only for its ar- 
tistic and intelligent arrangement, but tor 
the character and value of the articles con- 
stituting the central pieces. These latter 
were two magnificent gold cups presented 
by Emperor William of Germany and Em- 
peror Francis Joseph of Austria-Hungary, 
prizes to be awarded to 
Greater Pacific Coast Saen- 


respectively. as 
winners in the 


Be R Ah Bh Be BEAR e 


thdedadaceettadechises 


Included also in the display were several 
minor prizes and portraits of leaders in the 
saengerfest just held in Los Angeles. 

The massive Emperor William cup is 
most beautifully engraved and bears a fine 
portrait of the Emperor. The Francis 
Joseph cup, the more costly of the two, is 
turquoise matrix and onyx, and 
on its surface are finely engraved coats of 
arms of Austria and Hungary and of Cali- 
fornia, as well as harps and other musical 


set with 


Perret ot oietere tie ttt tit 








ELABORATE AND 


gerbund contests. They were donated prev!- 
ous to the present war—some five or six 
years ago—to encourage German singing 1n 
foreign lands. They became the permanent 


property of the societies winning them 
three times 
The cup s.anding highest, on the right, 


in-the picture is Emperor William’s dona- 
tion; that second from the left, standing 
on a box, is Emperor Francis Joseph's 
Hugo Steinkopff, Brock & Co.’s window 
dresser, whi ceived the display, with 
loyalty to his adopted country, placed su- 
preme over all a magnificent American 
eagle with wide-spread wings and with 


Stripes, 
anothe 


eagle and be- 


talons upholding the Stars and 
ile the dove of peace rests on 
American beneath the 


tween the imperial Cups. 








INTERESTING WINDOW DISPLA Y 


MADE BY BROCK & 


At the top stands a figure 
god of music. 


instruments. 
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Tte Voice of the Wizard. 


9 steeetaale tells who carried the frst 
umbrella, but what many want to 
who swiped it! 
* *- - 
Conscience has been defined as “the still, 
small voice.” Sometimes it seems to have 


an impediment in its speech. 
a + + 


learn 1s- 


Many a man has one wife 
has only married once. 
x * * 


too many W 


man is a greater torment 


than to anyone else. 
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Do It Now. 


[* with pleasure you are viewing any 
work a man jis doing 
If you like him or you love him, tell him 
now ; 
Don’t withhold your approbation till the 


parson makes oration 
As he lies with snowy lilies o'er his brow; 
For, now matter how you shout it, he won't 
really care about it; 
He won't know how many teardrops you 
have shed. 
[If you think some praise is due him, now's 
the time to slip it to him, 
For he can not read his tombstone when 
he’s dead. 
fame and m 


More than re than money is 
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LOS ANGELES, CAL. 


the comment kind and sunny, 


And the hearty, warm approval of a 
friend ; 
For it gives to life a savor, and it makes 
you stronger, braver, 
And it gives you heart and spirit to the 
end. 
If he earns your praise—bestow if you 


like him, let him know it; 

Let the words of true encouragement be 
said. 

Do not wait till life is over and he’s under- 

neath the clover, 

For he can not read his tombstone when 
he’s dead! 

Philadelphia Telegraph 





Let the Jewelers’ Circular pave the 


way to your success. 
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A Quarter-Century Watch Case 


Wears As Well As Solid Gold For 25 Years 
and It’s Only the Stamp That Distinguishes 
It From 14K. 










WADSWORTH 
PILOT 


Made in Thinnest of Models, Beautifuily 
Hand Engraved, English Barley and Other 
Engine Turned Effects. 


WADSWORTH WATCH CASE CO. 


FACTORY : DAYTON, KENTUCKY 
NEW YORK CHICAGO 


15-17-19 Maiden Lane Columbus Building 
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The Lever Escapement and Its Tests.* 





Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 
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CHAPTER XV. 

THEORETICAL EXPLANATION OF THE SAFETY 
ACTIONS—SOURCES OF ESCAPEMENT 
ANGLES 

185. Remarks Concerning the Safety 
Actions —If we are given the specifications 
governing the construction of any escape- 
ment we can therefrom determine the na- 
ture of the safety action. 

All angles of freedom are measured from 
the pallet center, the angle of drop ex- 
cepted. Hence with this exception the 
angles of freedom are correlated. 

The angle of lock is likewise measured 


5.R 
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jf 
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from the pallet center. This angle is there- 
fore correlated to the angles of freedom 
which originate at the pallet center. Es- 
capement angles having a common source 
are affected by the alteration of one of 
their number; for instance, if we alter the 
angle of lock the angles pertaining to the 
safety action reflect the change. For this 
reason carefulness is counseled before vital 
alterations are made in an escapement. 

186. Specifications—Our explanations 
apply to the Elgin type of escapement only. 
Total lock, 2 degrees. We assume the total 


lock to be composed of: Drop lock, 1% 
degrees: slide lock, % degree. Guard- 
point’s freedom from the edge of table 


roller. with the lever against its bank, 1% 
degrees. Freedom of roller jewel from the 
slot corner and central part of the horn, 
144 degrees, with the lever against its bank. 
Freedom of roller jewel from the end of 


series reserved by autho 


*Books rights of 


the horn, with the lever against its bank, 
1% degrees. 

187. Safety Lock Relating to the Guara- 
Point and Roller—The guard-point’s free- 
dom from the edge of the roller with the 
lever against its bank equals 14 aegrees. 
The total lock amounts to 2 degrees. If 
we bring the guard-pin against the edge of 
the roller we, in consequence, destroy the 
angle of freedom, viz., 1% degrees. Sub- 
racting this from the total lock, we obtain 

2°—14%4°=%°. The answer means that 
when we hold the guard-pin in contact 
with the edge of the roller there still ex- 
ists a remaining safety lock of %4 degree. 
This amount is sufficient to insure the es- 
capement action. 
Safety Lock Relating to the Slot 
Corner and Roller Jewel—tThe corner of 
the slot (according to specifications) stands, 
when the lever rests against its bank, 1% 
degrees from the path of the roller jewel. 
The total lock is 2 degrees, therefore when 
the corner of the lever slot is brought into 
contact with the roller jewel the angle of 
freedom (1% degrees) is destroyed and 
the lock of the tooth on the pallet is cor- 
respondingly lessened, viz., 2° —1%4° = 
%°. Our calculation shows that when the 
slot corner and roller jewel touch each 
other the action of the escapement is in- 
sured by a safety lock of % degree. 

189. Safety Lock Relating to the Central 
Part of the Horn and Roller Jewel.—In a 
double-roller escapement the instant the 
guard-finger enters the crescent the pres- 
ervation of the safety action devolves upon 
the central part of the lever horn and the 
roller jewel. According to our specifica- 
‘ions, when the lever is at rest against its 
bank the roller jewel will be separated 
from this part of the horn by a distance 
equal to 1% degrees. The total lock of the 
tooth on the pallet with the lever against 
its bank is 2 degrees, therefore when the 
central part of the horn is brought into 
contact with the roller jewel the safety 
lock will equal 2° — 1%°, or % degree. 
This safety lock guarantees the action of 
the escapement. 


188. 








at rest against its bank, 


190. Separation of the Tip of the Horn 
from the Roller Jewel—The end of the 
lever horn is, according to specifications, 
so formed that the path of the roller jewel 
will pass it at a distance of 1% degrees 
when the lever is at rest against its bank. 
The freedom of the guard-point from the 
edge of the roller when the lever rests 
against its bank equals 144 degrees. If we 
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bring the guard-point in contact with the 
roller and guide the roller jewel opposite 
the tip of the horn, the horn and the roller 
jewel will be separated by a space amount- 
ing to % degree, viz., 14° —1%4° = %°. 

191. Banked to Drop—Its Theoretical 
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Analysis —lIf we make an analysis of the 
safety action under banked to drop condi- 
le must be deducted 
from two sources, namely, first, from the 
total lock of the tooth on the pallet, and 
second, from the freedom granted the parts 


r10ns the amount o!] sf} l¢ 


associated with the fork. First, the total 
lock equals 2 degrees, slide equals % de- 


therefore the drop lock equals 1% 
(2° 144° = 1%°). Second, the 


gpree , 


degrees — %° = 


guard-pin, according to specifications, has, 


when acting under normal conditions and 
a freedom of 1% 
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What We Say of the Spring 


It is the QUALITY SPRING with 





Maximum Resiliency and of Superior 
Finish, as well as exactitude in meas- 
urements and shapes of end pieces. 
The extended oe Uv. S&S. 
Robert in Mainspring making vouches 


for the BEST that can be produced. 3 


experience 


WALTHAM 18s 
No. 2203 


His springs have always stood the 











most crucial tests. A large stock and 
variety insures prompt filling of orders. 
Increased factory capacity stands back 
of this statement. 


Per dozen, $1.25. 


remains the same as heretofore. 


Hereafter dealers will be 
supplied with the U. S. R. 
springs in UNIT packing. 
All possible safeguards are 
employed to prevent useless 
handling which may cause 
rust (the arch enemy of 
mainsprings). Each spring 
is coiled in a patented 
aluminum capsule, then 
wrapped in waxed paper 
and enclosed in an envelope, 
bearing full description. 
The patented capsule is pro- 
vided with a slot permitting 
the tongue of the “T” end 
or brace to sink in. The 
spring then rests flat on the 
inner surface of the capsule 
by which all possible dis- 
tortion is eliminated. When 
a spring remains in a position 
“out of flat” for any length 
of time, it becomes distorted, 
which will interfere with its 
proper function when in the 
watch barrel. 
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If you are not already a U. S. R. Dealer or User, THINK THIS OVER. The price 
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degrees from the edge of the roller. By 
subtracting the amount of slide (% degree) 
from the amount ot freedom (1% degrees) 
4% degree is left as the freedom of the 
guard-pin from the roller’s edge when the 
escapement is banked to drop and the lever 
at rest against its bank. The drop lock 
equals 1% degrees. The freedom we have 
just calculated equais 4 degree. 

This represents the freedom of the 
guard point from the roller table when the 
lever is at rest against its bank. Therefore 
if we bring the guard-pin against the edge 
of the roller the remaining safety lock of 
the tooth on the pallet stone will equal % 
decree, 

192. Detrimental Effect of Erroneously 
Cutting the Lever’s Acing Length—We 
made a plain statement in the earlier part 
of this lesson, 1. e., when angles arise from 
a common point an alteration of one of 
these angles is reflected by the remaining 
angles. This statement we shall now prove. 
As s‘ated in our specifications the angle 
of freedom of the roller jewel with the 
lever against its bank is 1% degrees. The 
total lock of the tooth on the pallet 1s 2 
degrees. If we cut away the corners of 
the lever slot so as to provide each corner 
with 214 degrees of freedom from the path 
of the roller jewel, when the lever rests 
against its bank, the result would be dis- 
astrous to the safety action. This is easily 
proven from our figures. The lock is 2 
degrees, the new freedom of the roller 
jewel from the slot corner is 2% degrees. 
The freedom exceeds the lock. Tis is an 
error, because if the slot corner is brought 
into contact with the face of the roller 
jewel the tooth of the escape wheel would, 
under test conditions, leave the locking face 
of the pallet jewel and enter on to the 
impu!se face of the stone, causing a tripping 
error. 

193. Effect of Bending the Guavd-Pin.— 
If the total lock is 2 degrees and we bend 
the guard-pin away from the roller so that 
when the lever rests against its bank the 
guard-pin is removed 24% degrees from the 
edge of the roller the effect on the safety 
action would be ruinous. Subtracting the 
lock (2 degrees) from the freedom (2% 
degrees) shows that the tooth of the es- 
cape wheel would, under test conditions, 
enter on the impulse face of the pallet 
jewel; the result would be a tripping error. 
194. Source of Escapement Angles.— 
Judging from the examples given, it is ad- 
visable for students to learn the source of 
the various escapement angles, so that pre- 
vious to an alteration being made a definite 
opinion can be formed as to the effect of 
the proposed change on some correlated 
part. 

195. Angles Radiating Toward the Fork 
—The Point of Origin—The Pallet Center. 
—A. Angle of freedom of the roller jewel 
from the slot corners. 

B. Angle of freedom of the guard-point 
from the edge of the roller. 

C. In a double-roller escapement the an- 
gle of freedom regulating the distance be- 
tween the curve of the horn and the path 
of the roller jewel. 

D. The angle of freedom which pro- 
vides space between the end of the horn 
and the path of the roller jewel. 





HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


E. The freedom angle of the roller jewel 
when the roller jewel is contained within 
the slot. 

196. Angles Radiating Toward the Tooth 
and Pallet—Thetr Source of Origin—The 
Pallet Center—F. The angle of lock of 
the tooth on pallet. 

G. The angle of lift on the impulse face 
of the pallet jewel. 

H. The angle of lift on the impulse plane 
of the tooth. 

197. Angles Arising at Escape-lW heel 
Center.—K. The angle controlling the width 
of the pallet jewel. 

L. The angle regulating the width of 
tooth of the escape wheel. 

M. The angle controlling the amount of 
drop. 

198. Other Important Angles—N. The 
angle of draft which determines the slant 
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Slab 
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of the pallet jewel’s locking face. It origi- 


nates at the lowest locking corner of a 
pallet stone. 
O. The angle which provides the slant 


found on the locking face of a tooth. The 

angle governing this slant starts from the 

tooth’s locking corner. In earlier lessons 

all of the angles above mentioned can be 

traced in the various drawings and reading 
matter connected with same. 
CHAPTER XVI. 

THE GUARD AND CORNER TESTS. 
199. Theory of Guard Test.—The theory 


underlying the guard test has been partly 
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reviewed in our lesson on the theory of 
the safety actions. To keep the subjects 
linked together we shall again briefly dis- 
cuss same. 

200. Specifications of the Elgin Type.— 
Total lock, 2 degrees. The freedom of the 
guard-point from the roller, 1% degrees. 
Note.—Of the total lock 1% degrees is the 
drop lock, the remaining 4% degree being 
the slide. 

201. Deductions from the Specifications. 
—A draft of an escapement made in con- 
formity with the above figures will show 
a tooth locked on the pallet jewel to the 
extent of 2 degrees, the lever being at rest 
against its bank. The freedom of the 
guard-pin from the edge of the roller will 
be 1% degrees. 

202. Guard Test—Deductions Banked to 
Drop—If we employ the same specifica- 
tions, but subtract the slide (% degree), 


15] 
ur new specifications will then read: 
Drop lock, 1% degrees. The freedom of 
the guard-point from the roller, “4 degree. 


accordance with 
specifications will 
the pallet 


made in 
banked-to-drop 
show the toot] 


A drawing 
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as locked on 


jewel 1% degrees. The freedom of the 
guard-point from the edge of the roller 
will be % degree. The point we desire 


to impress is that an Elgin type of escape- 
ment, when banked to drop, will always 
show freedom between the guard-point and 
the edge of the roller. This is a fact of 
great practical importance. 

Another fact we wish to be remembered 
is that an escapement of the South Bend 


type will not show any guard freedom 
when banked to drop; these differences 


must be kept in mind whenever the guard 
test is used. 

203. The Guard Test in Practise—Elgin 
Type.—Beginners experimenting with this 
test are advised to bank every escapement 
to drop; accuracy is thereby attained. As- 
suming we have an escapement before us, 
the routine of testing the extent of the 
guard freedom is as follows: 

A. The escapement being banked to drop, 
revolve the balance so as to bring the 
guard-point opposite the edge of the roller 
as shown by Fig. 24. 

B. Hold the parts in the position indi- 
cated by Fig. 24. 

C. With a watch oiler reach into the 
movement and lift the lever away from 
its bank. ‘This brings the guard-pin in con- 
tact with the edge of the roller (Fig. 25). 

D. The extent the lever can be lifted off 
its bank represents the freedom of the 
guard-pin from the edge of the roller. 

E. A similar test should be made on the 
opposite side of the roller. The guard 
freedoms should be equal. 

204. Some Incorrect Findings Discover- 
able by Guara Test—Banked to Drop—El- 
gin Type—The subject of incorrect find- 


ings discoverable by the guard test is rather 


too extensive for consideration in these 
lessons. As some aid we briefly mention 
the following: 

Example A—Elgin Type—Should 
the drop lock in an escapement be correct, 
namely, neither light mor deep, and the 
guard test shows no freedom, banked to 
drop, between the guard-point and the 
roller, the want of guard freedom will in- 
dicate that either the guard-point is too far 
forward or the diameter of the roller is 
too great 

Example B—Elgin Type—lIf the 
drop-locks are deep and an excess of free- 
dom is discovered between the guard-point 
and the roller to drop) we can 
change the error of excessive guard free- 
dom into a correct guard freedom by less- 
ening the deep lock. 

When in book form the subject of es- 
capement errors, their detection and cor- 
rection wiil be very fully discussed. 

207. Theory of the Corner Test.—Speci- 
fications, Elgin type, total lock, 2 degrees. 
Freedom of the roller jewel from the slot 
corner, 1% degrees. 

Note.—Of the total lock, % degree be- 
longs to the slide; the remainder, viz., 1% 
degrees, represents the drop-lock. 

208. Deductions According to Specifica- 


205. 


206. 
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Cbhe“Tudor” 


H Mew Thin Model 


Moward Watch 


Solid- Gold, Flat-Back 


Tin the Style of Henry MII 


HIS is the first new model that the E. HOWARD Watch 
Works has had the honor of offering to the public 


for nearly two years. 


The marked tendency toward small sizes and thin 
models with the finer trade, places the HOWARD at 
conspicuous advantage—through the unique ability 
of the HOWARD horologists to produce extra-thin 
watches withthe highest degree of time-kee ping quality 

The new ~ Tudor” is guaranteed to be full 
HOWARD Standard—though smaller by one milli- 
meterthan the smallest HOWARD heretofore produced; 
flat and very compact. It has seventeen jewels, is ad- 
justed to three positions, temperature and isochronism. 

Drawing its inspiration from one of the most virile 
periods of art, the Tudor’’ revives fine traditions in 
watch design that had almost been lost—the antique 
pendant and tapered winding crown—the clear 
numerals and graceful hands—the bezel, a slender 
frame to the pure white dial. 

With the informed, it is needless to refer to the 
precedence of the HOWARD among the fine watches 
of the world. It was the first American Watch, and 


The price is Fifty-five dollars. 


has been carried by distinguished Americans since 
1842. Technical men, experts and advanced horol- 
ogists value it for its exquisite workmanship and its 
practical time-keeping qualities. 

Whether for rough service in the field, or the 
delicate exactions of the laboratory, the HOWARD is 
the most practical time-piece in the world for a man 
to carry in his pocket. 

The “Tudor” sells for $55. Your representative 
HOWARD jeweler will doubtless have a few of these 
watches on exhibition—but we advise that you make 
early reservation, owing to the limited number, and 
the public interest always aroused by a new 
HOWARD achievement. 

A HOWARD Watch is always worth what you 
pay for it—from the 17-jewel (double roller) in a 
Crescent Extra or Boss Extra gold-filled case at $40, 
to the 23-jewel in 18-K gold case at $170—and the 
EDWARD HOWARD model at $350. 


Not every jeweler can sell you a HOWARD WATCH. The jeweler who can is a good man to know 


E. HOWARD WATCH WORKS 
BOSTON, MASSACHUSETTS 
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BOVE is a reduced facsimile of the announcement of the new “‘Tudor’’ HOWARD. It appears 
in an early issue of the Saturday Evening Post, reaching about Ten Million alert readers— 
people singularly interested in HOWARD WATCH achievements, and able to buy what they want. 
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tions.—If we make a drawing of an escape- 
ment, following the figures in the specifi- 
cations, the drawing will show the tooth 
locked on the pallet jewel to the extent of 
2 degrees. The lever will be at rest against 
its bank and the corner of the lever slot 
will be separated from the path of the 
roller jewel to the extent of 1% degrees. 

209. Banked-to-Drop Specifications—El- 
gin Type—vDrop-lock, 1% degrees. Free- 
Jom of the slot corner from the path of 
the roller jewel, 34 degree 


Note.—The corner freedom under banked- 
to-drop conditions is ob:.ained by subtract- 
ing the slide, % degree from our first 
specifications, 14 — %& = %. 

210. Corner Tesi—Deductions When 


Escapement 1s Banked to Drop.—tlf we fol- 
low the making a 
therefrom, the lever will be 
rest against one banking pin. 


specifications, drawing 
shown as at 
[f the roller 
jewel is figured in the drawing as opposite 
the slot corner in the manner shown in Fig. 
26 the space separating the slot corner from 
the roller jewel will equal %4 degree. ‘The 
point we wish to emphasize is that an Elgin 
type of escapement when banked to drop 
will show, as illustrated in Fig. 26, a little 
freedom between the slot corner and the 
roller jewel. If a South Bend type of es- 
capement is banked to drop no freedom will 
be discovered between the slot corner and 
the roller jewel. The difference between 
the escapement types with regard to their 
corner guard freedoms must be re- 
membered and carried into actual practise. 

211. The Corner Test in Practise—Elgin 
Type—To obtain accurate information by 
the corner test requires that the escape- 
ment be banked to drop. The routine of 
testing the corner freedom is as follows: 

A. Bank the escapement to drop and re- 
volve the balance so as to bring the roller 
jewel opposite the slot corner, as illustrated 
by Fig. 26. 

B. Retain the parts in position as shown 
in Fig. 26. 

C. With a watch oiler or other fine tool 
lift the lever away from its bank. This 
causes the slot corner to come into contact 
with the roller jewel, as shown in Fig. 27. 

D. The extent we are able to lift the lever 
away from its bank shows the extent of the 
corner freedom. 

E. Make a test on the opposite slot cor- 


and 


ner. If conditions are correct the corner 
freedoms will be equal. 
212. Example A’—Elgin Type—When 


the drop-locks are correct and the corner 
test shows no freedom between the slot 
corners and roller jewel, as shown in Fig. 
28, we realize that either the lever’s acting 
length is long or the roller jewel’s position 
is too far advanced. 

213. Example B—Elgin Type.—Should 
the drop-locks be deep and the, corner test 
show an excess of corner freedom the er- 
ror of corner freedom can be 
overcome and corrected by simply decreas- 
ing the drop-locks. 

CHapTer XVII. 

THEORETICAL EXPLANATION OF THE ANGULAR 
TEST—ELGIN AND SOUTH BEND TYPES— 
SLIDE AND ITS RELATION TO THE 
CORNER FREEDOM. 

214. Uses of the Angular Test—The an- 
gular test is of all tests the most accurate 


excessive 





for determining if an escapement is either 
in Or cut of angle. It is the dominant test 
for yielding information relative to the 
action of the roller jewel as it relates to 
the fork. It expresses as no other test can 
or does the close association which exists 


between the lock (drop lock) and the 
length of the lever. We shall state the 


principles governing the test, making use 
of specifications for this purpose. 

215. Specifications —Escapement banked 
tO drop, Elgin type: 

Drop-lock, 14% degrees. 

Lift on tooth, 3 degrees. 

Lift on pallet, 5% degrees. 

Freedom of the roller jewel from the 
slot corner, 1 degree (banked to drop). 

By adding the drop-lock and both of the 
lifts together we obtain the lever’s angular 
motion from bank to bank as 10 degrees. 


Contaet 


Correet 


Fic. PQ. 


If we have an escapement built in conform- 
ity with the above specifications, the same 
being banked to drop, we would on using 
the angular learn what is meant by 
the correct relationship of the roller jewel- 
fork action to the tooth and pallet action. 
In other words, the angular test will de- 
cisively inform us if the parts are well 
matched. We can also with exceptional 
accuracy determine if an escapement is in 
or out of angle. 

216. Preliminary Explanation of the An- 
gular Test—Elgin Type.—In accordance 
with instructions supplied in a later lesson 
on the angular test we assume that the mo- 
tion of the lever is blocked, viz., wedged. 
Then, by placing a finger on the balance 


test 





Tooth 
Discharge 


Fic. 30. 


rim, cause the balance to rotate, thereby 
bringing the roller jewel into the slot. This 
rotation is continued until the roller jewel 
pushes its way past the slot corner. If 
we then make an exam‘nation of the es- 
capement parts two facts will be noticed: 
First, the lever fails to reach its bank, al- 
though acting under banked-to-drop con- 
ditions. Secondly, the tooth of the escape 


wheel remai’'s in contact with the pallet 
jewel after the manner shown in Fig. 29. 
217. Theoretical Explanation of the An- 
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gular l est—-Elgin Type. Why the lever 
failed to reach its bank and why the tooth 
remained in coitact with the pallet jewel 
is best explained by means of the specifica- 
ions. The specifications (banked to drop) 
call for 1 degree of freedom between the 
roller jewel and the corner of the slot when 
the lever is at rest against its bank. Under 
test conditions (lever wedged) the space 
we see separating the side of the lever from 
the banking pin is the equivalent of the 
treedom of the roller jewel, from 
the slot corner as given in the specifications 
this amounts to 1 degree. The lever there- 
fore fails to reach the opposite bank by 
| degree of angular motion. 

We figured in the specifications that the 
lever’s angular motion from bank to bank 
equals 10 The contact of the 
roller jewel with the fork slot amounts to 
9 degrees (10° — 1° = 9°). Therefore 9 
degrees represents the actual amount trav- 
eled by the lever. As it takes 10 degrees 
of angular motion to release a tooth from 
the pallet, it can now be plainly understood 
why the tooth (lever wedged) must re- 
main in contact with the pallet jewel, as 
illustrated in Fig. 29. The facts above 
stated apply to all escapements of the Elgin 
type, irrespective of their specifications. 

218. Summary of the Angular Test Find- 
ings—Elgin Type.—These facts we shall 
now briefly repeat. An escapement of the 
Elgin type when the paris involved are cor- 
rectly matched will show by the angular 
test: 


stated 


degrees. 


A. That the lever is unable to reach its 
opposite bank. 

Bb. That the teeth of the escape wheel will 
remain in con‘act with the pallet jewel’s, as 
shown in Fig. 29. 

219. Specifications of the Angular Test 
South Bend Types——Drop lock, 1 degree. 

Lift on pallet, 4% degrees. 

Lift on tooth, 3% degrees. 

The lever’s angular motion is the sum 
of the above, viz., 9 degrees. 

The above specifications indicate, because 
of the absence of slide, that the escapement 
is banked to drop. 

220. The Angular Test in Practise— 
South Bend Type—Banked to Drop.— 
Given an escapement constructed according 
to the specifications before stated, it will 
be found that when the angular test is used 
and the escapement is banked to drop the 
following takes place: 

A. The roller jewel will touch the slot 
corners either passing in or out of the slot. 

Bb. lhe lever will move from one bank 
to a position of contact with the opposite 
bank. 

C. The escape-wheel teeth will be dis- 
charged from each pallet jewel. 

These findings are contrary to the proof 
findings of an Elgin type of escapement. 
The difference between the types must be 
remembered. 

221. Theoretical Explanation of the An- 
gular Test—South Bend Type—The lever’s 
angular motion is composed of the drop- 
lock, the lft on the tooth and the lift on 
the pallet; their total equals 9 degrees. As 
there is no provision in the specifications 
for the freedom of the roller jewel from 
the slot corners (corner freedom) under 
banked-to-drop conditions, we must there- 
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fore expect to find contact‘ of the roller 
jewel with the fork slot during the lever’s 
motion from bank to bank when subjected 
to the angular test. To avoid confusing 
beginners we wish to point out that when 
the bankings are opened for slide the 
mecessary corner freedom is thereby pro- 
vided. 

222. Slide, and the Provision for Corner 
Freedom—Elgin Type—lf we accept 2 
degrees as the total lock belonging to an 
Elgin type of escapement, and of this total 
allow 1% degrees for the drop-lock, the 
remaining % degree will be slide. In para- 
graph No. 207 the freedom of the roller 
jewel from the slot corner, with the lever 
against its bank, escapement not banked to 
drop, is given 4s 1% degrees. These fig- 
ures therefore represent the amount of 
corner freedom when slide is present. 

223. Slide—South Bend Type—tIn a 
South Bend type of escapement let 2 de- 
grees represent the total lock. Of this 
one-half will be drop-lock, viz., 1 degree; 
the remaining amount of 1 degree will rep- 
resent the slide. As shown, there is no 
corner freedom in a South Bend type of 
escapement when banked to drop, therefore 
the amount of slide always corresponds to 
the corner freedom. 

Cuapter XVIII. 
THE ANGULAR TEST IN PRACTISE 

224. How to Apply the Angular Tes!.— 
Commence by banking the escapement to 
drop. The escapement being banked to 
drop, place a wedge under the lever. The 
material used for a wedge varies with the 
accessibility of the lever. For use in full 
plate watches the wedge can be made from 
a piece of very weak and narrow main- 
spring. The piece selected should be about 
one inch in length. For convenience and 
practical reasons form the wedge into the 
shape of a bow. This bow-shaped wedge 
is especially useful in full plate watches. 
When inserted under the lever it acts as 
a spring cushion in retarding the lever’s 
motion. The suggested steel wedge cannot 
be used in all watches owing to recesses in 
plate, in which event cork or pith can be 
employed. Having the lever wedged and 
the balance in position, place a finger on 
the balance rim and start revolving same, 
thereby bringing the roller jewel into the 
slot and out the opposite side. As a matter 
of precaution it is wise to cease turiing 
the balance when in passing out the center 
of the roller jewel comes opposite the slot 
corner. This is advised to avoid any 
chance of the guard-point engaging the 
edge of the roller and thereby falsely in- 
creasing the lever’s motion. The roller 
jewel being moved into the desired posi- 
tion, remove the finger from the balance, 
then with an eye-glass observe the relation 
of the tooth and pallet jewel. If the lock is 
correct and the lever’s acting length like- 
wise correct the tooth will be found barely 
in contact with the releasing corner of the 
pallet jewel, as shown in Fig. 29. A test 
on the opposite side should reveal like con- 
tact of tooth and pallet. When the con- 
tact of each tooth with its pallet jewel re- 
sembles Fig. 29 we know that the parts 
involved are well matched and the escape- 
ment correct from the standpoint of the 
angular test’s proof-findings. Proof-find- 
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ings when discovered teach us that the 
roller jewel’s action with the fork is ex- 
actly adapted to the drop lock. The angular 
test will at times show tooth and pallet con- 
ditions not in conformity with the proof- 
findings. When irregular conditions are 
found examine the nature and extent of 
drop-lock and make use of the corner test 
to assist in uncovering the cause of error. 

225. The Guard-Point and the Angular 
Test—When using the angular test it is 
advisable to remove the guard-point from 
proximity to the roller. Should the guard- 
point be too close to the roller it may, when 
the lever is wedged, touch the roller’s edge, 
thereby catising an increased motion of the 
lever. This motion would alter the posi- 
tion of the tooth with relation to its pallet. 
This would lead to an erroneous decision. 

226. Blocking the Lever—Angular Test. 
—Blocking the lever’s motion is a quick 
way of applying the angular test. Its use 
is not advisable for beginners, because some 
previous experience by the slower method 
of wedging is necessary to prevent erro- 
neous deductions. Blocking the lever pos- 
sesses this advantage: An escapement can 
be examined in its original condition, name- 
ly, with the guard-pin straight and slide 
present. Should errors be discovered, then, 
to make certain the guard-point must be 
removed from the edge of the roller and 
a retest made. The following is the rou- 
line: 

First—With the lever at rest against its 
bank. 

Second.—Take a watch oiler and press 
it against the side of the lever, apparent- 
ly with the intention of retaining the lever 
against its bank. 

Third—Place a finger on the balance 
and guide the roller jewel into the slot. 

Fourth.—Hold the tool against the side 
of the lever and cause the roller jewel to 
push the lever toward the opposite bank. 

Fifth—Keep turning the balance until 
the roller jewel is “felt” to just emerge 
from the slot. 

Sixth—Carefully retain the tool against 
the side of the lever in the exact position 
i't occupied when the roller jewel—see No. 
5—started to scrape its way past the slot 
corner and examine the relation of tooth 
and pallet. 

227. Variations from Proof Findings of 
the Angular Test—In actual bench prac- 
tise many variations from the standard 
proof findings will be encountered. For 
instance a tooth on one pallet may show 
more contact than another tooth on the 
opposite pallet; or one tooth may remain 
in contact, the other tooth being discharg- 
ed, etc. Conditions departing from nor- 
mal proof findings express the fact that 
some escapement error is present. Begin- 
ners in escapement testing should learn to 
locate the cause of error by means of 
banking to drop the guard, corner and 
safety tests. Knowing these, no trouble 
will be experienced in reading departures 
from the proof findings. We know from 
actual experience with young watchmak- 
ers that, given a knowledge of the nature 
of lock, banking to drop, corner, guard 
and safety tests, they can successfully at- 
tempt escapement alterations. Especially 
so when alterations are checked by the 
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proot findings of the angular test. 

228. Oui of Angle, as Shown by the An- 
gular Test. Elgin Type.—As_ previously 
mentioned, the proof findings of an Elgin 
type of escapement will show similar points 
of contact of each tooth with its pallet 
iewel. Out of angle conditions are ex- 
pressed as follows: 

A.—Any departure from corresponding 
pesitions of contact declares the escape- 
ment as out of angle. 

B.—If the amount of contact of one 
tooth with its pallet jewel exceeds the 
amount of contact shown by the tooth on 
the opposite pallet the escapement is out 
of angle. 

C.—When one tooth remains in contact 
and the other tooth is discharged from its 
pallet jewel the escapement is out of 
angle. 

229. Causes Producing Out of Angle: 
\—The most frequent cause of an es- 
capement being out of angle is due to ir- 
regularities in the drop locks; that is, the 
drop lock on one pallet differs in extent 
trom the drop lock on the opposite pallet. 
Of course equalizing the drop locks corrects 
“out of angle.” 

B.—Out of angle is sometimes attribu- 
table to the lever being bent. 

C.—A bent lever and inequalities of the 
drop locks combined may also cause an 
escapement to be out of angle. Whatever 
the source of this error may be, it gen- 
erally requires correction. 

230. Out of Angle. South Bend Escape- 
ment Types and the Angular Test—When 
testing to learn if an escapement of the 
South Bend type is out of angle, do not 
bank the escapement to drop. Theoretical 
explanations already given, together with 
practical experiments, will establish the 
reason for this statement. Prior to inves- 
tigating the subject of out of angle in es- 
capements of the South Bend type, stu- 
dents should become familiar with “out of 
angle” as found in escapements of the 
Elgin class. No trouble will then be ex- 
perienced in detecting “out of angle” in 
South Bend escapements. 

(To be continued.) 








Merchandising. 


NE of the best sales merchants in the 
world recently failed—and had his 
store closed simply because he tried to 
make all the sales in his store himself. The 
old saying: ‘““Make your brains save your 
heels,’ if paraphrased into “Make your dis- 
plays save your tongue,” could well be 
pasted on every merchant’s desk. Make 
your store do most of your work. Have 
you goods in such display that every time 
customers drop in, the rapid-fire guns of 
well-shown goods are turned loose on 
them. You are the general. Your clerks 
are your officers. Your goods are the pri- 
vates that make up your army. Your win- 
low is the skirmish line—and many a bat- 
tle is won right there. 

Put your material spirit into your help. 
[It is up to you to conceive the plan of at- 
tack, but developed loyalty in your clerks 
will soon have them ranging your guns in 
the windows, on the floor, on the shelves in 
a way that will get business.—Votions and 
Fancy Goods. 
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Facts Every Jeweler Should Know About His Wireless. 


Written expressly for The Jewelers’ Circular by N. E. Blakemore. 





























EWELERS who live only a short dis- 
J tance from Arlington do not have to 
take the extreme care of every little detail 
in cons‘ructing their stations as do those 
who are located a thousand miles or more 
away. 

Many wonder why the signals are much 
weaker in daytime than at night. 

A spark will cross a wider gap in the 
presence of the “ultra-violet” ray than in 
the dark, showing that the “ultra-violet” ray 
is a conductor. 

The sumn’s rays are partially ultra-violet, 
therefore when the space between the upper 
media of air and the ground is filled with 
sunlight the waves are partially absorbed 
or grounded, causing the waves to die out 
much more rapidly than they do at night. 
This also shows how much harder it is to 
insulate the “ethereal wave” than that of 
a galvanic current. 

One little detail overlooked can put the 
station entirely out of commission, and you 
will spend days of valuable time trying to 
adjust your set—with no results. 

The concerns which sell the instruments 
send along with them good instructions as 
to setting up the station, but they do not 
tell of the thousands of different ways not 
to set them up. 

| began my experiments with “radio com- 
munication” by conducting public demon- 
strations with small sets for a man who 
was selling stock in the Marconi Wireless 
Telegraph Co., and at that time we used 
the Cohere principle of detector and very 
crude methods of timing. We often had 
trouble with some of our sets working 
when we did not want them to, and in this 
wav we began to experiment with different 
ways to prevent this annoyance, and as a 
result I believe I could write a book on 
wave absorption. One of the methods we 
used was to stand two meal rods joined 
at right angles, in the shape of a T, in front 
of our miniature aerials, or suspend a sheet 
of tin, about 10 by 30 inches, in front of 
and very close to the aerial. These meth- 
ods, and many others too numerous to 
mention, served to absorb enough of the 
wave to prevent the set from working when 
we did not want it to. 

All of these little details may not be of 
interest to one who is only interested in 
“wireless” as a means of receiving “time 
signals,” but remember that the same prin- 
ciple applies to your big aerial as it did 
to those little aerials. 

I have seen jewelers put up large aerials 
with splendid insulation and then drop their 
lead in across the edge of a brick wall and 
down a couple of stories through a six- 
inch air space between the buildings, which 
is always very damp; then through the 
wall with a little unglazed porcelain tube 
one-half inch in diameter, barely reaching 
through the brick, then through a metal 
ceiling with the same kind of an insulator, 
and connecting up with the best set they 


can buy, they are surprised that they don’t 
get results. 

Others swing their aerials about 10 or 15 
feet above a metal roof which is directly 
grounded to the water spout and are com- 
pletely stumped because their sets don’t 
work. 

Just remember the effect of the metal T 
and the sheet of tin on the little experi- 
mental aerials. This metal roof played the 
same part in absorbing the waves. 

Others put up “directive aerials” and 
point them at right angles to the direction 
of Arlington, instead of making their 
aerials non-directive. 

A few of the things we should not do: 
Never hang your aerial over a meal roof, 
or, if that is the only place available, sepa- 
rate the roof from the down spout by some 
form of insulation. The best way is to put 
a large joint on the down spout and let a 
smaller piece of pipe from the roof hang 
into but not touch it. 

Bring your lead-in as straight as pos- 
sible. Also, bring your lead-in through the 
wall with an insulator especially designed 
for the purpose, with large flanges made 
of glazed, waterproof material. Jus: above 
the point where the lead goes through the 
wall fasten a chain of insulators to the 
wire and pull it as far as possible from the 
damp bricks. 

By no means let your lead-in touch the 
wall. If it is necessary to support it do so 
with a chain of insulators made up of at 
least four or five insulators tied together. 
Do not use a loose coupler wound to a 
short wave length and then load it up with 
loading coils. It is better to get a coupler 
wound to take the full 2,500 meters. 

Remember that you are not dealing with 
a galvanic current, but an “ethereal wave,” 
which hasn’t much regard for insulators. 

The best insulator being space, and the 
next best a moisture-proof substance with 
a very large surface, your success depends 
first on the amount of wave you absorb 
by using plenty of aerial wire—if you can’t 
get length add to the number—and second, 
on the amount of this energy you can con- 
vey to your instruments. A few sharp 
turns and a few wet bricks will soon re- 
lieve your lead-in of all the energy you 
have collected. 

[nsulate—insulate—insulate, as there is no 
danger of getting your insulation too per- 
fect. 


Kdward Horrax has lost in his claim 
on hairpins composed of brass alloy wire 
and plated with either gold or silver, which 
he claimed were dutiable at 15 per cent. ad 
valorem as articles of wire. This mer- 
chandise the Collector assessed at 5U per 
cent. ad valorem as articles or wares plated 
with gold or silver. Judge Fischer finally 
decided that these goods were valued ai 
less than 20 cents a dozen and were not 
commonly known as jewelry. 
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A Time Clock for Boxers. 


I" WILT VAN COURT, a boxing in 
structor tor 55 vears and at present 
instructor at the Los Angeles Athletic Club, 
has invented a practical time clock tot 
boxers and other athletes. 


It has four figures—zero, one, two and 
three. It is set going by a lever at the 


side, and at the end of three minutes, which 
is the length of a round, the large gong 
rings. Then the athletes take a minute’s 


rest, at the end of which the gong rings 
again, starting the second round, and so 
on till the clock is shut off. 

After working by this clock a few times 
a boxer learns to estimate the length of a 
round, which is of great help to him in a 
close and exciting contest. The clock is 











TIME CLOCK FOR BOXERS. 


used in all the amateur boxing tourna- 
ments given by the Olympic Club of San 
Francisco and the Los Angeles Athletic 
Club. It is portable and can be hung any 
place, in plain view of the audience and 
contestants. A clock of this character pre- 
vents cheating, for it does away with the 
old style of round-keeping, where a man 
holds a watch and makes the length of a 
round as he desires. 





Have faith in your employer. Co-operate 

that’s the word—and by doing that you 
show yourself the wise salesman. 

You know how it is in a family or a 
church or a lodge when the forces of empty 
opposition enter into its councils. 

Store men are, or shuuld be, just big 
families working together for the good of 
the members. The more loyal they are the 
happier they are; and the happier they are 
the more successful they become. 

Then be real-hearted fellows and get this 
wretched opposition spirit out of your sys- 
tem. Be faithful in word, deed and thought 
and you will find that in doing so you will 
be promoting your own interest and your 
own self-respect, besides reflecting on your 
employer and the public your perfect conf- 
dence in his merchandising methods.—WNo- 
tions and Fancy Goods. 


, Yaa | | 
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SEAMLESS RING BLANKS made in Platinum and Gold 


Series -131 
HALF 
ROUND ¢ 


SETTING DEPARTMENT 


BAKER & CO.., INC.-Newark, N. J.°"2=" 








REFINERS AND WORKERS OF PRECIOUS METALS — PLATINUM in any shape and hardness 


Series -123 
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THE WASHBURN 


SECURITY MAGIC NUT 


SIGNIFIES QUALI VY Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- etc. 


pin wire. Guaranteed. 





TRADE MARK REGISTERED 
For Over a Quarter Century the 
Leading Gold Watch Case Manufacturers . for unptece get 


SAFETY CATGS 

‘or ‘ Ss, — 

Can be a dt way 
wi nae Ww where pin tongue 


Open. Clos sf Open. Closed. 
yn Application. 
cas ‘Dette an pets a Se ie 
Special Order Work and Repairing. 


Cc. IRVING WASHBURN, 108 Fulton Street, N. Y. 

















Mathey Bros Mathez & Co The Well Known LE COULTRE Razor 
- . 


15-17 Maiden Lane, New York 








MANUFACTURERS and IMPORTERS 
of Superior, Plain and Complicated 


Sole Agents in America for 4 y Le COULTRE 


oo ." MEYLAN, _— 
Ww ND. . . 

nen Hct me nner we are sole agents in the United States 

SMALL WATCHES A SPECIALTY We also carry the Safety Razor 

















12 SIZE MOVEMENTS 
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Known Examples by Ancient Watchmakers. 


Collated expressly for The Jewelers’ Circular by Paul M. Chamberlain. 

















{| AutTHOoR’s Note.—It 
collectors upon 


is the experience of most 


acquiring a new specimen to de- 


sire to compare other examples by the same 
maker. There being no general catalogue for 
the purpose of indicating where such examples 
can be found, the author, several years ago, 
began collecting such data from Britten, Abbot, 
Moore, Nelthropp, the catalogues of collections, 
personal correspondence, sales catalogues, etc. 


The list here presented is far from complete, but 
is being published with the hope that every 
f antique watches or movements, not 


possessor of 
here listed, will immediately send to the author 


(Marquette building, Chicago), additions for the 
revised list. The work of collation is not incon- 
siderable, but will be fully recompensed if those 


interested and benefited are considerately _ re- 


ciprocative. It is especially desired to have the 


exact inscription from the movement, dial, or 
case, both for additions and those here noted. 
The dates given are those which are found in 


works of reference or given by the 
For brevity, the collections or individual owners, 
are referred to by the most indicative part of 


possesso! S. 


the name, the full titles and locations being 
deferred to the end. ] 
Continued from issue of Aug. 25.) 
Boiteau, Paris; Dennison, 1700. 


Bompard, Paris; Guildhall, about 
LROU. 
Bonna, — Geneva; Fleisher, 1800; 
No. 10,792. 
Booth, Ben, London; Price; Morgan, 
about 1780. 
Booth, Benj., Poutefract; Dennison, 1738. 
Hopse, Marseilles; Fleisher, No. 
2,202. 
sor,  * 
Bordier. 
Boston, No. 33,557: 
Hearn, early 19th. 
Bordier, C., Geneva; Dennison, 1790. 
Bordier, Dennis, Paris; Soltykoff, about 
1640: Price, Morgan, Garnier. 
Bordiev, Leonard, 
1800; Chamberlain, No. 4,106. 


Dennison, 1600. 
Geneva: Dennison, 1780: 


Schloss, about 1785: 


Paris: 


Kensington, 


Bordier, Etienne, ————; Proctor, about 
1650. 

Borock, Fred, Geneva: Frishmuth., 
Fleisher, 1750. 

Barrett, George, Stowmarket: Guildhall. 


about 1750. 
Bossett, J. J. A.. —— 
Bouquet, David, London, 1632: 

waring + Gardner Kensington: 

British. 
Bouquet, 

1680. 
Souquet, N.. 
Bouduett, David, 


: Nelthropp, 1770 
Main- 
Hoe: 
Solomon, London: British, 

Schloss, about 1700. 
London: Fitzwilliam, 


about 1675. 

Boucher. Loches, — Cham- 
berlain, about 1790. 

Bouget, D., London: Hoe. 

Boursalt, Helie, Paris; Proctor, about 
1685; Nelthropp, 1680 

Boursalt, J, Paris; Dennison, 1080 


Bouillard, 
about 1775. 

Bouvier. 

Bowen, Richard, 

Bowtell, Samuel, London: 
1690. 

Boys, A. an 
hall, about 1700. 


Paul, London: Ponsonby, 


W he ( ler. 
Bernal 


Dennison. 


: a 7" 
(;eneva: Liv. 


London: 


Guild- 


Duouict, Jacques: 





Braemer, Gerrett P., Amsterdam; Kens- 
ington, about 1735. 

braemer, Paul, Amsterdam; Neithropp, 
1725. 

Bradford, Robert, London; Dickson, 


about 1700. 
Bradford, Thomas, London; Guildhall. 
Bradshaw, R., ————; Nelthropp, 1720. 
Bradt, Anton, Augsburg; 1750, Hoe. 
Brandt, David, —— - Proctor, about 
1790. 
Brandt, 1., Copenhagen; Chamberlain, 
No. 101. 
Brazier, 
Brebant, 


Fleisher. 
Proctor, about 


Benedict, — 
Peter, London: 


1710. 
Breguet, ————, Paris; Boston, No. 
6054. 24.468, 15.783, 8.246, - Proctor, 


about 1810. 
Fils, Paris; Proctor, 1810; 
+ Morgan, No. 8,837. 
Breguet, A. L., Paris; Wheeler, No 
2.423, 1805 and No. 3,440, 1816; Jenkins, 
1747: Hearn, 8 pieces. 
Bretonneau, Auguste, Paris; Marfels + 
Morgan, 1650; Amhurst, about 1680. 
Brockbanks, ————, ———-; Nelthropp, 
1820; Hoe. 
3rockbank, John, London; Hodgkin. 
Brockbank and Atkins, London; Nel- 
thropp, 1815. 
Broad, —— 
1k00, No. 1.247. 


Breguet et 
l‘leisher + Price 


London: Fleisher. about 


Brookes, Edn., Amsterdam; Chamber- 
lain. 

Brounikev, ——, Weatka: Holm, 
Fleisher. 

Brown, ———, Birmingham; Dennison, 
1761. 


Brown, Nathaniel, Whitefriars; Proctor, 
1780. 

srownless, Dennison, 
1740. 

Brund, ——-., 
354. 

Brunwin, Henry, 
ton, about 1780. 

Buchanan, Thomas, 
lain. No. 1.685. 

Buchegger, Joseph, Scharnstein; 


George, ———; 


London: Fleisher, No. 


Whitecross: Newinz- 
Dublin: Chamber- 


Denni- 


son, 1783. 
Bujard & Co., Pforzheim; Hearn late 
18th. 
Buk, F.. Bregenz; Nelthropp, 1800. 
Buegnon, Paris: Dennison, 1780 
Bullingford, ———, London; Jenkins, 
1R50. 
Bult, James, London; Schloss, about 


1780. 
Rumel, Michel. Nuremberg. 
Fleisher. 


1601: Holm 


Bunting William. London British 
631. 
Burges. Charles, London; Bourne, about 


1765. 


1740; Nelthropp, 


Burkhardt & Brandt. Chaux de Fond: 
Boston, No. 5396: Hearn. earlv 19th. 
Burns. Robt... London: Chamberlain. N: 


HSA16 


Dennison. 1700. 
Fleisher, 1059. 


London; Jen- 


Burley, 1., Shefheld; 
Bury, Paris; 
Buschman, John Baptiste, 
kins, 1702. 
Buschman, Vienna, 


David. Augsburg: 


about 1620; Price, Morgan, 1640-60. 

Buschman, David, Augusta; Schloss, 
about 1680. 

Buschman, C. Davidt, Aug.; Marfels + 
Morgan. 

Bushman, John, Nelthropp, 
about 1670 and 1687; Hoe, 1760. 

Buys & Zoon, Amsterdam; Dennison, 
1790. 


Buvs. M. & Son, Amsterdam; Wheeler, 
1200. 
Bysse, Edward, London; Bernal, British, 
about 1620. 
Cabrier, —— 
Morgan, 1740-60. 
Cabrier. Charles. London; Proctor, 
about 1725; Jenkins, 17th; British, about 
1690: Guildhall: Czar, Proctor, about 1725; 
Price + Morgan, No. L590, No. 3,940, No. 
5OLDS. 
Cailliatte. Abraham, —- 
Morgan, about 1640; Bernal. 
Caiotte, — ,- Garnier. 
Caillot, —— Paris: Wheeler, 1790. 
Camden, William, London; British, 1708 
to 35. 
Cameel, C., 
ton, about 1610. 
Camerini, ———-, 
1662. 


Canche. Jacques, London; British, 


London: Marfels 


Martels +t 


Strasburg: Bernal, Kensing- 


Proctor. about 


1692. 


Carlow, P., London; Fleisher, about 1780. 

Carncel, C., Strasburg; Kensington, 
about 1600. 

Cardenier, — - Geneva; Fleisher, 

No. 240. 

Carpenter, Nelthropp. 

Carranden, Fr., ————; Fleisher, 1640. 

Carre, Daniel, ————; Nelthropp, about 


1690. 
Carre. L.. . 
Carter. Wm., — 


Garnier, L. XIII. 


Dennison, 1710. 


Cartier, Jacques, fawkes; Ber- 
nal -+ Addington. 

Cartwright, Thomas, London; Schloss, 
about 1715: Guildhall, 1700 to 1730; Den- 
nison, 1710. 

Cartwright, N., London; Guildhall, 
about 1720. 

Carus, ———, Paris; Kensington, 1733. 

Castang, Philip, London; Nelthropp, 


lide. 
Castanier & Charlot. Vienna: Carcano +r 
Fleisher, about 1680. 


Cathro, Thomas G., Quebec; Chamber- 
lain, No. 266, about 1840. 

Catlin, Daniel, Lynn; Roberts, about 
1750 

habanc, Gas.: Dennison, 1700 

hamberlain, Thomas, Chelmsford; Brit- 
ish, about 1630. 

hamberlain, T., - - Kensington. 

Chamberlain, John, Bury; British, about 


wa. 
fyi tl 
i ‘ ° 


(To be continued.) 





THE JEWELERS’ CIRCULAR-WEEKLY 





September 1, 1915. 














REPAIRING 


country. 


long a time characterized 
AS IT REACHED US 








INCOMPARABLE WATCH CASE 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 
of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 


our house. 











Watchmakers, Attention !! 


| 


The 
Following 
is a 
Formula 
for a 


Perfect 


and 


Hill 
I i 





Specific Gravity 15.5° C. = 0.9219 
Saponification Value —— 278 

Iodine Number = 29 
Viscosity (130° F.) = 61 Seconds 


_ This has been determined by a large number of tests, and is the 

first scientific information ever given to the watchmaker. 
Purchasers of Watch and Clock Oil can verify this by any reliable 

chemist, or by any of the large Watch Manufacturers of the country. 

_ Pure Porpoise Jaw Oil is the only Oil in the world that will meet 
this chemical requirement. We are the only manufacturers who pro- 
duce this Oil from the Porpoise to the watch pivot. 
_ Porpoise Jaw Oil is the only known Oil that will stand three years 
in the jewel of a watch without evaporation, creeping or ozidizing. 


This Oil is used by Ninety Per Cent. of the Watch Manufac- 
turers and Repairers in this Country. 


WILLIAM F. NYE, * 22°" 





Our prices are 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believeinkilling the | : . 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
| today—NOW —for free circular and price list, or, better still, favor us with atrial order. 


=> BECKER-HECKMAN CO. ( 


NOT INCORPORATED 


Successors to 
G.F.Wadsworth 





For 


AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 









You'll be glad to know us. Send for prices on special work. 











Silversmiths Buildin 
CHICAGO 














Horological Department 
BRADLEY POLYTECHNIC INSTITUTE 


Peoria, Ill. 





This entire building is used exclusively for work of the 
Horological Department, and with six other larger build- 
ings, distributed over a campus of 20 acres, is located 
in the very best residential district of the city. 


Here are taught Watch-work, Jewelry, Engraving, and 
Optics in the shortest time possible consistent with good 
thorough work. Our school year begins the first Mon- 
day in September and is continuous throughout the year, 
no vacations in the Horological Department. As the 
work is given by individual instruction, one can enter at 
any time that might be convenient. 


One of our latest catalogs will interest you. A post 


card, addressed, HOROLOGICAL, PEORIA, ILL., will 
get it. 
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Settings, Galleries, etc. 


Fancy Settings With Long Cramps, Furnished in Gold and Platinum 


SERIES 6 


Blancard § Zo., Ine. 
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96-100 Maiden Lane, N. Y. City 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


OuESTION No, 3316—Metal for Cheap 
Badges.—(Could you tell me what metal 
or alloy I could use to make _ cheap 
badges and ornaments? a 4 


ANSWER :—These may be made from an- 
timonial lead or britannia lead. Either of 
these metals will cast readily in sieel or 


brass molds or they can be purchased in 
sheets of any desired thickness for stamp- 
ing out and decorating. The metals may 
be easily plated with either silver, gold or 
nickel. 





Ovestion No. 3317.—To Remove Acid 

Can you tell 

me how to remove acid coloring from 
jewelry? we 

ANSWER:—It is often necessary to re- 


muve the coloring by means of emery cloth 
When this cannot be done, use a pickle and 
boil out. After this hold the different 
pieces Over an alcohol lamp and dry out all 
the acid which may be in the crevices. 

Question No. 3318. — Why Anode 
Turns Black.—|lhat is the cause of my 
silver anode turning black and corroding 
as soon as I start to plate with it? J use 
cyanide water and silver chloride and have 
tried both hot and cold solutions. I use 
four dry cells. My gold plating works fine. 

W. A. 

ANSWER :—There are several reasons for 
silver anodes turning black in the solution. 
according to the Metal Record and Electro- 
plater. The most common is the presence 
of impurities in the anode. As the silver 
dissolves it leaves these insoluble metallic 
impurities on the surface as a black slime 
on the anode. Some of these metal im- 
purities are lead, arsenic and antimony, 
which are found in poor quality anodes. 
Again, the trouble may be due to too high 
current density, which produces a coating 
of black peroxide of silver, or it may be 
due to the presence of too much or poor 
quality of cyanide in the solution. We 
would advise your inquirer to look to these 
different and he will discover 
where the trouble lies. 

OUESTION No. 519, English 
Finish.—Can you ‘af TTL 
proper materials 


used 
belish for the purpose 


points soon 


Gold 
us what are the 
retiing high 
gecritneg On a wgn 
of having an Eng- 


lish gold finish on small jewelry contain- 
ing a lo prong settings? We know itt 
goes throu a process of tumbling befere 
plating, but we are not aware as to what 


materials are used so as not to desiroy the 
delicate prongs. A. R. 
Answer:—A high polish on small arti- 
means of a tumbling barrel may be 
using as a polishing agent 
sawdust to which rouge has 


cles by 
obtained by 


hard wood 


are of a 


been added. But the articles must be al- 
ready in a condition favorable to receiving 
a high polish, as rough surfaces would 
never become smooth by this method and 
would require a preliminary process in 
which coarser polishing materials, such as 
leather waste with tripoli or fine emery, are 
used, The rotations of the barrel must not 
be too fast and enough of the polishing 
material should be used to avoid too much 
friction among the articles themselves, but 
at the same time the barrel should not be 
nilled up to more than three-quarters of 
its capacity The process may take hours 
before a satisfactory polish is obtained. 

Question No. 3320.—Silver Deposit 
on Celluloid.—Kindly give the formula 
for silver deposits on celluloid. I want 
to paint the design and when it is painte 
! would like to plate tt so that no etching 
is required. H. R. 

ANSWER :—Dissolve celluloid in acetone 
to which a small amount of gum copal i 
added. The design painted upon the cellu- 
loid article should be decorated with the 
above mixture. When tacky, dust over with 
bronze powder, leave to dry thoroughly, 
then give article a good brushing with a 
soft brush. Dip the article in a weak sil- 
ver cyanide solution without the current, 
then transfer to regular silver plating so- 
lution. Or, better still, give a light copper 
deposit in the duplex solution, then proceed 
as for regular silver plating. 

Question No. 3321.— Lacquer.—|]Ii/]] 
you please inform me how to make a 
lacquer and how to apply — 

A. F. 

ANSWER :-—Lacquer 1 is made up of shellac 
and spirits of wine. Take two ounces of 
the best pale shellac to one quart of spirit 
and mix the two for several hours by agi- 
tation and without the application of any 
heat. It should then be filtered till per- 
fectly clear and kept away from the light. 
By adding turmeric, a yellow tint may be 
obtained, also with saffron. A red tint 
may be obtained by adding annatto or 
dragon’s blood. Before the articles are to 
he lacquered they should be boiled in a 
strong solution of equal parts of pearl ash 
and slaked lime, so as to thoroughly re- 
move all old lacquer and greasy matter. 
They should then be rinsed in water and 
scratch-brushed, then rinsed once more and 
dried. A solution of one part sulphuric 
acid, one part nitric acid, two of water and 
a very little hydrochloric acid is made up 
in which the articles should be immersed 
for a moment or two; they should then be 
rinsed in water. 
uniform color. All 


This is repeated till they 
finger marks 








161 


caretul 
or articles are 
warm stove until 
enough to hold in the 
lacquer is then applied evenly by 
ot a piece of pure cotton woo 
Question No. 3322.—Separating Gold 
from Tissue Paper.—/ lave on hand be- 
and 700 rolls of gold leaf on 
tissue paper rolls. Kindly advise the 
quickest way to separate the gold from the 


wiping of 
then 

they are 
hand; the 
means 


should be removed by 
the parts. The article 
placed On a 
warm 


[Ween bHV00 


tissue paper. lH 
ANSWER :—Unless one 1s a practical man- 
ufacturing jeweler, the most economical 


to send the gold leaf to a re- 
porcelain containers, 
evaporating dishes, etc., also a melting fur- 
nace, would be foolish for one job. If 
you are equipped, however, first burn off 
the tissue paper by placing in an iron pot 
with a cover to keep particles of gold from 
blowing out. When ail is burned the gold 
will be in the bottom of the pot in the form 
of a powder. Collect carefully and melt in 
a crucible, using a little flux mixed in. The 
gold will melt into a button which will 
about 22-karat fine or whatever this par- 
ticular lot of gold leaf may be alloyed. 
Ouestion No. 3323.—Substitutes for 
Horn.—Can you give me a good substitute 
fer horn? I want a formula for making 
something that looks like the genuine artt- 
cle. | Pep 
Answer:—A cheap substitute for horn, 
according to the Scientific American, can 
be made from wheat flour and sodium sili- 
cate. This substitute is very hard and 
strong, and, by inserting organic dyes into 
the composition while mixing, it can be 
colored to imitate almost any kind of horn 
substance. The compound is made by mix- 
ing 10 parts by volume of sodium silicate 
(40 deg. Baumé) with distilled water, and 
then stirring the resultant liquid into a 
thick paste with fine white wheat flour. 
The mass is then allowed to stand for 
three weeks, during which time it under- 
goes a chemical reaction that produces a 
hard hornlike substance. 
OvesTion No. 4 Aluminum,.—C an 
you tell me something about aluminum’ 
4. &. 
ANSWER :—Aluminum was first brought 
to notice by Wohler in 1827, but it did not 
become well known until 1854, when St. 
Claire Deville, who had been assisted by 
Napoleon III. at the French Academy, did 
considerable experimenting. Aluminum sill- 


plan would be 


finer. Lo ve. aClacs, 


cate is really ordinary clay. When sul- 
phuric acid is poured upon clay we get 
free silica, and the acid forms, with the 


alumina, sulphate of alurhina—that 1s, pure 
alumi. Jewelers are well aware of the fact 
that the ruby and sapphire are forms of 
aluminum oxide, the colors being due to 
stains caused by oxides of other metals 
The process of extracting aluminum was 
patented in England and the United States 
about 30 years ago. The metal is capable 
of a very high polish, and weighs only 
quarter as much as silver. When 
between 100 and 150 degrees C. it is quite 
malleable. Potassium hydrate will dissolve 
aluminum and potassium aluminate will 
formed. What is known as aluminum gold 
is an alloy composed of one part of alumi- 
num and nine parts of copper. 


OTLe- 
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heated 
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Many Other Patterns Equally as Good 
Are Also Carried in Stock in Gold and 


HERPERS BROS. 


Newark, N. J. 


Established 186°. 








CIVE IT A TEST 


That's all. Mr. Watchmaker 


FULCRUM OIL 


and we'll be satisfied. 


just test 


\ test by you means a new cus- 


tomer for us. 


Fulcrum Oil meets all the requirements 
of a perfect Watch, Clock and Chronometer 
lubricant. 


lf you are not using Fulcrum Oil you are 
not using the BEST oil that can be pro- 


duced for your work. 


Fulcrum Oils are the only Watch, Clock 
and Chronometer Oils ever produced which 
are absolutely free from acids, AND WE 
CAN PROVE IT. 











WATCH and CLOCK OIL 
35c. a Bottle. 
~ 


$3.75 per Dozen. 


For Sale By All Jobbers 


Fulcrum Oil Company, Franklin, Pa. 
wv. @& A. 


CHRONOMETER OIL 


50c. a Bottle. 
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PROVIDENCE, R. I. 


REFINER 





OF COLD, SILVER AND PLATINUM 


Our solicitation for a trial shipment of sweeps or 
any kind of refinings is based upon our motto: 


‘*Prompt and Satisfactory Returns” 


Send us your next lot of refinings 











E. P. REICHHELM & CO., Inc. 
Jewelers and Metal Workers’ Supplies 
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Representing 


AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Ges Plants 
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Sand Blast 
Price, $20.00 


24 JOHN STREET - = = 
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Oil 


Recognized and admitted superior to any 
other Watch and Clock Oil on the market 


Expert Watch Repairing 


for the Trade 


Over twenty years serving New England field 


SEND FOR! A SAMPLE 


JOHN 5S. LOWELL we net aa 











We Will Repair the Mesh 
Resilver and Reline with 65 Cc 


kid or silk any mesh bag for Size 4 to 7inch. 


SPECIAL PRICES FOR LOTS OF DOZEN OR MORE 


Guaranteed to Look Equal to New 

and Give Perfect Satisfaction. 
STERLING SILVER, SOLID GOLD, GILT AND BEAD BAGS 
REPAIRED AND REFINISHED. ALSO REAL GUN METAL. 


CHARLES GRABHORN 


MANUFACTURER OF 
Sterling and Germ an Stlver Mesh Bags. Gold and Silver Electroplat- 
/ » Bee es. Silver and iry Repairing. 


20 Maiden te New York 
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A Short Course in Engraving for Jewelers. 


Written expressly for The Jewelers’ Circular by Wm. Kassel, 

















(Continued from issue of Aug 4..) 


ARTICLE 0. 

A BILITY to bend and temper a graver is 

something few engravers have the good 
fortune to possess. In order to be able 
to cut some jobs well it is necessary to 
have bent Some of them can be 
bought, but most of them must be 
by the engraver himself. All 
gravers have ideas of their own as to what 
style of tool is best adapted for certain 
kinds of work. Many engravers’ use 
straight gravers sharpened high for cut- 


tools. 
bent 
good eri- 


Cus 


ic. 37. 


ting inside of trays and bowls and turn out 
fairly good work with them, but if they 
would acquire knowledge as to the ad- 
vantage of using bent gravers better work 
would ensue. A graver, whether straight 
or bent, if set too high will slip and jump. 
For this reason many jobs of engraving 
one sees, inside the bowls, look scratchy. 
This can easily be overcome by studying 
what style of gravers would be 
acapted for various articles, and then bend- 
ing the gravers to meet the requirements. 

Fig. 37 shows bent square gravers that 
are useful for cutting monograms on the 
inside of bowls, the one used depending 
on the depth of the dish. It will be no- 
ticed that the bend of these gravers is quite 


best 





This will be found to be an ad- 
over gravers that are bought bent. 
\s a rule the bend is so long that in cut- 
ting the handle of the graver will hit the 
edge of the dish, which will very often pre- 
vent the making of a nice clean curve. 

Illustration A and B of Fig. 38 can be 
utilized to advantage for cutting in spoon 
bowls, while C, D and E are necessary for 
bon-bon dishes and similar articles. Beni 
liners are an necessity to en- 
eravers for cutting block letters. All block 
letters should be cut with this style ot 
tool, of which every engraver should have 
a variety of sizes and shapes. The num- 
ber of lines to the graver depends on the 
coarseness of the lines; most of the better 
engraving establishments prefer the finer 
lines, grade No. 6 being mostly used, Four 
and six-line gravers are useful for small 
work and eight, 10 and 12 for larger letters. 

Fig. 39 shows liners set up at different 
angles to make them suitable for engrav- 
ing various articles, A being for flat sur- 
faces, B, C and D being suitable for cup 
work, E is a double bend liner that will 
cut as well in the bowl of a spoon as an- 
other graver will on a flat surface. It 1s 
well to have on hand a few flat tools sei 
up at various angles, with a double bend. 
lig. 40 offers a few ideas, while not very 
often used, when wanted are worth their 
weight in gold. These flat tools are the 
proper things to use for cutting bright 
block letters, such as are used in the bowls 
of souvenir spoons. 


she rt. 


Valltage 


absolute 


Very often engravers are called upon to 
cut small block letters inside the frame of 
mesh bags. At times this frame is very 
narrow, and both edges raised, making it 
juite difficult to cut unless a special tool 1s 
ised. An invaluable tool for this work can 
made from a flat shown in 
Fig. 41. 

To bend a graver it is of course neces- 
sary to anneal the tool first, the softer the 
steel is made the easier it will be to bend. 
The best results are obtained by laying 
the tool on a piece of charcoal and apply- 
ing enough heat to permit the graver to be- 
come first red-hot and then white. As soon 
as it becomes white the flame should be 
taken from the graver at once; otherwise 
there is danger of burning the steel. The 
graver should be allowed to cool off slowly 
on the charcoal, as a sudden change in 
temperature is apt to chill the steel. The 
graver, if a flat tool or liner, is then tapered 
by filing; the more it is tapered the easier, 
of course, it will be to bend. If tapered 
too much it becomes springy. After filing 
it is ready for bending; this can be ac- 
complished while hot or cold. When hot 
the steel is more yielding but not as easy 
to handle. If bent while the steel is cool 
there is danger of the tool breaking. If 
the latter method is employed better re- 
sults can be expected, but great care must 
be used in order that the steel should be 


tool, as 


it is apt to be dirty and discolored. 


soft enough to keep the graver from snap- 


ping. In bending a liner caution must 
be used lest the lines be damaged. The 


graver can be laid on a piece of gas pipe 
and bent by the aid of a mallet. If the 
bending is done while the graver 1s cold, 
a method worth trying is to use a piece of 
box-wood or lead with a hole deep enough 
to hold the graver. The tool can be bent 
with success if a slow downward pressure 
is used. The graver will bend at the place 
desired if the hole is of the right depth. 
When hardening a graver, before the flame 


<a, 
A 
a 
B 
(KE 
P 
aM 
iG. 38, 


is applied, the graver should be covered 
a thin coating of ordinary laundry 
This will leave the graver nice and 
while without the use of the soap 
The 
graver should be placed on a piece of char- 
coal and enough heat applied to make it 
cherry red. As soon as this color 1s ob- 
tained it should be plunged in cold water 
on which an inch of oil has been floated. 
While the oil has been dispensed with by 
many engravers as being useless, and only 
plain water used, it is nevertheless worth 
while trying. The tool is next cleaned 
with a piece of fine emery paper to pre- 
pare it for tempering. This is accomplished 
by drawing the tool back and forth over 


with 
sOap. 
clean, 
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The Answer Is 
9 LEIMAN BROS. 
—muy POLISHING 
DUST COLLECTOR 
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YOU’RE DOING IT NOW! YOU DON’T HAVE TO! | a e 














\ little pile of dust, just what you hold in - hollow of your hand 
produce an income. It is floating away out of your window now t 1s 
ing carried away on the persons of your customers and work people. Get it back! 
nt will give you a good solid income and protect your health, too! DO /1 NOU 
iP THI LOSS! 


LEIMAN BROS., 62B John St., New York 
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They are guaranteed to be strictly best quality 
without bubbles or scratches. 

The prices on K.K. watch crystals are lowest 
fl ever offered. 
i i” The sample of our K.K. brand watch crystals, 
eee blank order sheet sent upon application. 


Their Finish, Clearness, W. N. Importing Company Their Finish, Clearness, 
Gauge are Perfect 302 4th Ave., So. SEATTLE, WASH. Gauge are Perfect 


You Cet Better Prices Than These for Your CRUCIBLSS 
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64c. per dwt. order. Ore assays a specialty. Returns on ex “pes orders will 95 John Street, 


72c. per dwt. be made within 24 hours. Our reputation our strongest 
SUC. per dwt. guarantee. NEW YORK. 


22 Kt.. .88c. per dwt. 
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: Jewelers’ Circular Pub. Co., 11 John St., New York. 


UU. Ss. SMELTING AND REFINING WORKS 
L. & M. WOLLSTER, Inc., 16 John Street, New York Works : 16 New Yerk Avenue, Newark, N. J. 


SWEEP SMELTERS and ASSAYERS 


Beaters in Geld and Sliver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made fer Sweeps and all kinds of Waste containing Precious Metals 
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A Simple and Successfal Dip Gilding 
Solution, 
(By Cuartes H. Proctor, in The Metal Industry.) 
IP gilding is used very extensively in 
many metal plating departments to 
produce thin, bright deposits of gold upon 
such articles as safe‘y pins, buttons, metal 
novelties and even art metal goods made 
from base metals, such as zine and anti- 
monial lead. After the articles are copper 
and brass plated and the finishing 1s accom- 
plished as far as the polishing or burnish- 
ing they are finally gilded in such solutions 
because they produce very thin and uniform 
coatings, at very low cost for gold, that 
are afterward lacquered. 

Many forms of dip golds are in use, but 
they mostly contain yellow prussiate of pot- 
ash, and the iron contained therein causes 
a precipitation of some gold which is fre- 
quently lost unless unusual care 1s used to 
save the precipitate and recover the gold 
afterward. The dip gold solution ] am 
about to describe is one |] have developed 
primarily for simplicity and rapidity of ac- 
tion. It is in use in one of the largest 
safety pin factories in the United States, 
and also for gilding keys in one of the 
largest hardware factories. It has proved 
to be more simple of operation, more uni- 
form in color and more economical than 
any other solution previously used for the 
purpose. , 

The solution may be prepared in a regu- 
lar enameled iron receptacle. I would sug- 
gest that white enamel be given the pref- 
erence, and provisions should be made to 
heat the solution at [80 to 200 
Fahrenheit. The proportions based upon 
one gallon of solution are as follows and 
should be mixed in the order given: 

Hot water, 180 degrees.......... gallon 
Soda ash, 96 per cent 6 ounces 
SPIO. Soto va wa beens as 4 ounce 
Sodium cyanide ounces 


degrees 


——s 


peaeees@e@ 2 @o 6 


Brass articles must previously be acid- 
dipped in the regular way to produce a 
clear, uniform lus:er as bright as possible. 
Polished articles must be cleansed in the 
usual manner as for plating, and this also 
applies to-articles made from zinc or anti- 
monial lead that are copper and brass plated 
and afterward polished or burnished to 
produce a luster finish. In every instance 
the article to be gilded should be passed 
through a dilute cyanide dip and rewashed 
in clean water previous to gilding. 

When quantities. of small articles are to 
be gilded at one time they may be im- 
mersed in the solution in an uncoated iron 
wire basket, as iron wire does not become 
coated with gold. Other larger articles are 
strung upon soft iron or copper wire. The 
time of immersion of the articles should 
not be more than five or 10 seconds, and 
after gilding they should be drained well 
and washed in a separate recep‘acle contain- 
ing clean water. This first wash water will 
contain small amounts of gold and may be 





used for replenishing the water in the gold 
dip lost by evaporation or by removal from 
the solution upon the articles. The articles 
should be washed again and dried out in 
the regular manner and, if necessary, lac- 
quered. 

When very light tones 
sired it is advisable to use a very weak pre- 
liminary silver dip. This dip prevents the 
reduction of some brass from the articles 
of reciprocal decomposition. The silver 
when so reduced helps to maintain a yellow 
color in the gold dip, while on the other, as 
brass contains copper and zinc, the copper 
will eventually darken the gold a little. The 
silver dip should consist of the following: 
Water 
ee ED ns a ow venaneGehe ca % ounce 
Sodium cyanide, 129 per cent....%4 ounce 


of gold are de- 


Re @ePeweweseaeae@eee.8e Oe Cee ease a 8 ee 


Use this dip cold and immerse the articles 
in it for a second or so, or until an almost 
imperceptible film of silver is deposited, 
then wash in cold water and immerse in 
the gold dip. 

As the gold dip becomes exhausted a lit- 
tle more cyanide of sodium may be added, 
but never more than one-eighth of an ounce 
per gallon at one time, and then gold 
trisalyt and also silver for, the silver dip. 
| have mentioned gold and silver trisalyt 
in the prepara‘ion of these dips. as I have 
found them to give the best results, as they 
consist of proportions of sodium cyanide, 
xold or silver cyanide and a pure sodium 
sulphite in chemical combination. Gold and 
silver chlorides may be used, but the ad- 
vantages are, as | have found, more satis- 
factory and more economical when the 
trisalyt combinations are used for the pur- 
pose, 

Refining Commercial Gold, 

if one desires to obtain pure gold from 
gold of inferior qualities the scraps 
should be treated in the following manner, 
according to the Jeweler and Metal 
Worker: To one ounce of mixed qualities 
of gold add two ounces of fine silver. 
Place the material in a plumbago crucible 
and melt in a good furnace, a little pow- 
dered charcoal being added to protect the 
fusing mass from the action of the air, 
which would otherwise cause a scum to ap- 
pear on the surface. 

When the mixture is thoroughly melted 
it must be formed into a deep vessel of 
cold water kept well stirred in a circular 
direction during the operation; this will 
cause the fused alloy to break up into small 
fragments; or the fused alloy may be 
poured into a hot ingot mold and after- 
ward rolled down into thin sheet metal and 
cut up into pieces sufficiently small to enter 
the mouth of the dissolving flask. The 
object in doing this is to present as large 
a surface as possible to the action of the 
acid which is employed to dissolve the 
metal. The small particles of metal are 
carefully collected together and placed in 
a glass dissolving flask, and to each 
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ounce of the alloy two ounces of pure nitric 
and tw ot water are added. 
The flask is then placed on a sand-bath 
and gentle heat applied until all the metals 

with the exception of the gold—are dis- 
solved into the liquid; the gold remains 
undissolved at the bottom of the flask, in 
a finely divided form of pure metallic gold. 

It will thus the acid mixture 
dissolves the silver and copper and not the 
gold. The brown powder of metallic gold 
is then washed well with either hot or cold 
water and the washing added to the first 
solution which was poured away from the 
gold in the flask. The gold is next dried 
and melted in a clay crucible under a small 
quantity of dried common salt, and should 
then be quite free from base alloy. If the 
gold is required for making a gilding solu- 
tion it may be taken in the powdery state, 
direct from the washing operation, and 
(issolved in aqua regia, and subsequently 
converted into chloride of gold. It may be 
advisable in obtaining absolutely pure gold 
to add a little fresh acid to the gold powder 
before removing it from the flask, to make 
sure that all the silver and copper has been 
removed. Heat must be applied as before 
to cause full chemical action. The silver 
and copper will be in the liquid poured 
from the dissolving flask in the form of 
nitrate of silver and nitrate of copper, and 
should be preserved with the view of re- 
covering the silver. 


acid Ounces 


be seen 


Soaps for the Cleaning of Silver. 
\ soap for cleaning silver consists of 
parts of cocoanut oil, 5 parts of 
tallow and 12.5 parts of caustic soda lye 
of 4 degrees Bé. are stirred together cold 
and when intermixture occurred 10 
parts of soda crystals and 15 parts of soda 
lve of 20 degrees Bé, at a temperature of 
122 F., are crushed in. \ paste-like SOap 
will result, to which are still added 3 parts 
of pulverized white lead, & parts of finely 
powdered tripoli and 1 part English red. 

The following receipt covers a white soap 
of this kind. Prepare a stock soap, made 
either of cocoanut oil (1.000 parts) and lye 
(2,000 parts) of 20 degrees, by the warm 
process, or slowly melting 500 parts of 
white curd soap in about 500 parts of water. 
After a uniform soap paste has been ob- 
tained, 1,500 parts of washed chalk are add- 
ed to these 1,000 parts of soap, the mass be- 
ing given the shape in which it is to solid- 
ify. 

Other simple receipts given by Dr. Josef 
Bersch are: Water 2.8 parts, soap 21.2 parts, 
washed chalk 76 parts. Or melt 1 part of 
soap and mix by stirring with 3 parts of 
finely washed chalk.—Chemisch-Techntsches 
Lexikon. 
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The jewelry trade, as well as other in- 
dustries, will be much interested in a newly 
patented device which shows any number 
of dissolving views, from 10 to 74, con- 
tinuously and automatically. The device 
may be placed on a tall stand or may be 
used without the laiter. As a show-wind- 
dow attraction it is commendable, since it 
has been demonstrated that the public is 
particularly interested in motion. The de- 
vice occupies a space less than two feet 
square and weighs about 75 pounds. No 
noise is made in operating it. 
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Workshop Notes Department. 








a small alcohol flame until a light straw 
color is obtained, care being taken that 
the tool is held high enough so that the 
flame will not strike it. 

if in cutting the point should break a 
number of times, it is because the graver 


Fic. 39 
has not been tempered sufficiently, and 
should be tempered again. Should the 


graver become dull quickly, the cause will 
be that it has been tempered too much and 
thereiore softened, in which case it would 
have to be rehardened. A safe test is to 
draw the point of the tool over a piece of 


glass. If it cuts glass, the tool is too hard 
and if the point becomes blunt it is too soft. 

When two or more pieces are to be en- 
graved identically the best results are ob- 
tained by transferring. There are several 
ways of making prints for transferring, 
the one mostly used being with the aid of 
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grease and powder. Grease, such as 1s 
used for designing, is rubbed into the en- 
graving, care being taken that the cuts are 
well filled, after which the surface of the 
article should be rubbed free of all grease, 
leaving it in the cuts only. A piece of paper 
(preferably bond paper) should be damp- 
ened and placed on the engraving. A piece 
of dry paper should be put on this, to bur- 
nish on, on which a little grease should be 
applied, as it will be found rather labori- 
ous to burnish on paper without it, as the 
burnisher has a tendency to stick. If the 
article from which the print is being made 
has a shield or border, it should be repro- 
duced on the print by burnishing. This will 
be found to be of advantage in transferring 
articles where the shields or borders are 
like the from which the print was 
made. It is only necessary to cut the print, 
with a pair of scissors, along the outlines 
of the border in order to be 
able to transfer it to the other article 
without trouble, with the assurance that it 
will be straight as well as in the same po- 
sition as the one from which the print was 
made. This is particularly so with flat- 
ware. Some engravers will attempt to 
transfer flatware by taking a print of the 
engraving without the shield or border, 
which results in the common fault of hav- 
ing some of the transfers higher or lower 
than the sample. This can be easily avoid- 
ed by making use of the border of the 
spoon. In transferring on articles that have 
no shield or border that can be used as a 
guide, a method that can be relied on is to 
draw a straight line on the print, through 
the center of the monogram, and another 
at right angles. The center of the article 
on which the transfer is to be made should 
be found and a line drawn through this 
center and another at right angles. To 
get the transfer in the center and upright 
it is only necessary to place the print on 
so as to make all the lines meet. The print 
can be reproduced on the article by a light 
pressure of the finger, care being taken that 
the print is held firmly with the other hand, 
while the pressure is being applied, other- 
wise the print will shift, which will result 
in a blurred transfer. The print is then 
removed and powder applied with a brush 
to the transfer on the article. This pow- 
der, if the space on the article where the 
transfer is made is free from grease, will 
cause the transferred engraving to be seen 
more easily. Another method of transfer- 
ring is to take a print without the grease 
in the cuts, called a dry print, in this case 
powder is applied to the print and grease 
to the surface of the article on which the 
transfer is to be reproduced. This method 
eliminates the cleaning of the article be- 
fore making the transfer and is well suited 
for use on articles that are tarnished or 
hard to clean. Some of the most difficult 
articles to transfer are small pieces of 
jewelry. Thin cuff links have caused much 
trouble in this respect due to the fact that 
they are not only hard to handle, but that 
many engravers dent them in burnishing, 
owing to the fact that some are so thin that 
it takes but little pressure to dent them. 
The best way of transferring all small ar- 
ticles is with modeling wax, the imported 
being considered the best; this can be pur- 


one 


shield or 
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chased at any of the better material houses. 

The cutting on the engraved article 
should be filled with powder, after which 
the article is pressed into the modeling wax 
deep enough to take the imprint of the 
article itself as well as of the engraving. 
A light coating of grease is put on the 
article on which the transfer is to be made, 
and this article is then pressed lightly into 
the imprint in the wax, which will cause 
part of the powder print that is on the wax 
to stick to the grease and make an impres- 
sion that is far better and safer to make 
than any that can be made by a paper print. 
Three to six transfers can readily be made 
in this manner from one impression, de- 





pending on the hardness of the wax. lhe 
wax as a rule will be found to be a trifle 
too soft when bought, and will give bet- 
ter satisfaction if a quantity of powder is 
worked into it, which will harden same. 
This wax will be found to give better re- 
sults than paper prints, and in less time, 
on all small articles, including salts and 
peppers as well as for flatware when there 
are not more than six transfers to be made, 

Printer’s ink can be used for transferring 
in place of grease; this method is used in 
many large establishments. The ink is 
rubbed into the engraving like the grease, 
after which the surface of the article is 
cleaned of all surplus ink, leaving it in the 
cuts of the engraving only. ‘The print is 
then made in the same manner as a grease 
print. The engraving can be cleaned with 
either turpentine or benzine. 

With printer’s ink impressions that are 
clear and distinct in all the smallest de- 
tails can be made for future use. A print 
is made in the same manner as for general 
use, only in place of transferring it to some 
other article it is transferred to a piece of 
paper. care being taken that too much pres- 
sure is not used lest the impression will 
be blurred. 

(To be continued.) 








That a pawnbroker has not complied with 
the municipal regulations for the conduct 
of such business is held in the California 
case of Wood vs. Krepps, L. R. A. 1915 B, 
851, not to affect the validity of a contract 
made by him as a personal-property broker 
in lending money on chattel mortgage. 

) * * * 

Negligence sufficient to hold a railroad 
company liable for loss of hand baggage of 
a passenger is held not shown in the Wy- 
oming case of Union P. R. Co. vs. Grace, 
L. R. A. 1915 B, 608, by the fact that the 
porter took it, with that of other passen- 
gers, to remove it from the car at destina- 
tion, and placed it in the vestibule, and 
that when the owner, who was among the 
last to leave the car, reached the vestibule, 
it was gone. 
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and detachable electric contact members. re asSignor 





to e W. D. Smith Silver Co. Filed 
spectively, carried by the movement, and the shell April 14, 1915. Serial 21,475. Term of patent 
rT or case, one of said contact members being a cup 
> insulated from its support and having an elec- 2 
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trical contact, and the other being a freely pro- 
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jecting metallic coil spring adapted to telescope sz, Fé 
1 WHICH 18 CONTAINED A LIST OF THE LATEST PAT within the cup and to engage said contact and 
Te GRANTED BY THE VENTED STATES AND GREAT so remain under compression when the clock . 
DRITAIN. THE UNITED STATES PATENTS THAT HAVE ro "a ae * win : 14 years. 
‘KPIREO AND THE REGISTERED TRADE-MARKS.! movement is in the shell or case. 47,762.. SHOE HORN AND BUTTON HOOK 
1,151,016. LEAD PENCIL. Cuartes R. KEERAN, Joun L. Sommer, Newark, N. J assigno: to 
Bloomington, Ill. Filed Oct. 28, 1914. Se- the J. L. Sommer Mfg. Co. Filed Tune 25 
UNITED STATES PATENTS. rial 869,104. 
A pencil comprising a casing, means for feeding 
the lead through the casing with a non-rotatable 
ISSUE OF AUG. 24, 1915. rectilinear movement longitudinally of itself, a 
~ i ' _ : ion-expansible tip ; he re if the casing 
1,150,859. BRACELET. Henry Ginnet. New non-expansible tip at the outer end of the casing 
York. Filed March 9, 1915. Serial 13,290. 
In a bracelet, a link composed of an outer mem v4 “al SP Me aD t 14 
+r t | le hs: . : , ' POOR state q = 0 se 
be: With side WATS and CTOSS pins and an inne! i b-t— Zz = ne + Se 
nember formed as a tiatte ned loop with its ends nw eae : : ; 
: . | —_a a! 17,767. ORNAMENTATION FOR — 
disunited, ove rlapped in the plane of the member: . 4" « ~ ne [EN hey .- . I . a a 
JULES ENON, New ork. Files ay 12 


. - } , 
formed with a bore to receive a lead, a protube: ’ 


i , 
: . . . hare 
a) | ince extending inward from the wall of said bore 


‘ 


and lying in a direction longitudinally of the lead 
and adapted to bite into the lead as the lead 1s 
fed through the bore, substantially as described. 





1.151.248. CARD CASE. CuHartes J] DIEGES, 
New York. Filed July 14, 1913. Sefia 

















and deta ably engaged by a connecting Stud at 778,909. 
right angles in engagement with both ends, where- A card case for foldable cards, formed in two 
by the tendency of the ends to separate under sections of sheet metal, approximately rectangulat 
longitudinal strain is resisted. in shape, said sections being hinged together at 
1,150,886. BUTTON. Anceto C ROVELLI, Au- me end, each ot ge ra aa Cee — a — 
ulin N. ; assigner of onekalf to Joseph its sides and free ends to form flanges, the up] 
Cantor, -—e, phia, Pa. Filed Sept 21, 4 ri 
_ 1914. ‘Serial 862,678. a BRITISH PATENTS. 
The combination with a screw-threaded stud, of a ae ! 
a hollow bedy having « depressed central portion ; a | (A\BRIDGMENTS OF SPECIFICATI: NS -BRQM \ e Tilus- 
With a1 pening in the end thereof, relativels Z ‘ f nee: er Seen 
rigid tongues bent inwardly from the sides of | Sa? r oie 
the depressed portion and having their free ends ———— SSUES OF AUG. 12, 1016. 
| a’ 9,186. POLISHING DIAMONDS. H \. GILL, 
2 ! London—(Stern-Coleman Diamond Machine 
; Ll Co., New York). April 11. 
ee In the process of polishing diamonds, the dia- 


mond is secured to the arbor of the polishing ap- 
paratus by means of an adhesive applied on one jj 
side only of the girdle line. The adhesive may 


side of each section provided with card retaining 
flaps terminating at their free ends in inwardly 
projecting spring clamps formed integrally there- 





recessed contorm to the curyature of the stud ye" ace avi a f I 
i AL Yall > € StL ¢ : . - . > be a cement having a rusing point St high that 
and 7 AVL Ctl ipart Said stud ida ited 8) eng age th > with, the low eT flanges having formed integ rally . 1 . pe « } ‘ 1 | - 
, ‘ scept . B< © aa) leflectin and guiding pista it does not become softened by the heat gene: rated 
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— of said opening and recesses and having a therewith car , tending spring clamps during the polishing operation; or the ordinary 
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rie ha - - 3K : . ‘aring on the inne Surface : >» , . “ele ‘ 
material between the same and the end of the bear! : upe ) hold 1 in caid case the temperature of the joint kept down by the 
Nresse nartio a he hadvy eethe SS al ‘lam adapted to lols a Cala lL Se aus . - : : . . 
depressed portion r the body, ubstantially as me 4 bi it, 4 ribed application of a cooling fluid. A carbonaceous ce- 
Leshe $< ‘ r as aescri 1. ; ‘ : : 
described. substantially as ment may be used, a suitable composition being 
= . ~~ eeesininiinn ; hracite coal 75 arts. shellac 25 arts bor 
1,150,930. WATCH PROTECTOR. Louis Coun, Designs. aateaie cont 55 parte, sheen 86 gecty 8 bores 
} 1 - renee oa = atte ~h ' 
New York Filed Nov A 1914 Seriz | ‘ . compound such as oracic acid 50 parts, chioride 
4 ()] . i { . whe ‘ . » la —_— =-_ . » > ea *: "ad ‘nH . . : , ri 2 . - . ~ 
874.104 47,746. BRACELET. JOSEPH COHN, New York, of magnesium or chloride of calcium 25 parts, and 
. " a* ’ = -” 46 7) ¢ > ¢ »T 7 . q - 
aoe ree Filed March 8, 1915. Serial 12,969. Term of sufficient solution of carameled cane sugar to 
A watch protecto: mprising a cover idapted a u t 
P i J t tO] Col ee iDSTTIR ‘ { l ale ‘ ’ 
e¢ . m Ale ie evel 1 } ~ r T) ~ » sS A 
to partially enclose a watch, and formed of elastic make the wnole into a stiff paste. Instead of 
or resilient material 1 resilient cushion carried by re Cane SUal, a solution of coal tar may be used. 
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| manele — ia 2 } (| Another composition consists tf powdered coke, 
_——_—_- } xy 
/ 
a . 
patent o years 





17.758. DISH. CHuarvtes Grarr, New York, as- 
signor to Graft, Washbourne & Dunn, New 








rye flour and shellac, with water or thin mo- 
lasses. The cement is applied cold; it is carbonized 
by baking, and the arbor may be made of carbon, 
so that the arbor and the joint have substantially 
the same coefficient of expansion as the diamond. 
Instead of a carbonaceous cement and a carbon 
arbor, vitreous material may be used; the arbor 
nay be of porcelain, glass, quartz, etc., and the 
cement of powdered silica combined with boracic 
acid, or a phosphatic dental cement, or zinc oxide 
enamels, or a combination of calcium oxide and 
borax. In Fig. 1, the diamond 1 is shown secured 
by cement 3 to a carbon arbor 2 of taper forma- 





the said cove! adapted to contact with the back of 
said watch, said cushion provided with a pitted 
inner surface forming closed air cells in connec- 
tion with the back of the watch 


1,150,979. ELECTRIC CLOCK. Whiuttram H. 
THoMpson, Memphis, Tenn., assignor to the 
Thompson Electric Clock Co., Memphis, Tenn. 
Original application filed Nov. 9, 1914, Serial 
871,032. Divided and this application filed 
March 19, 1915. Serial 15,512, ; York. Filed : 

In an electric clock, the combination with a tion, which is pushed into an opening of corre- 
shell or case, of an electro-magnetically controlled sponding form in the dop 4; the arbor may be 
movement bodily insertible in, or removable from 47,760. SPOON, FORK OR SIMILAR ARTI-_ driven out by means of a screwed stem 6. Figs. 
said shell or case, and telescoping, self-connectible CLE. jJacosn Rorntisspercer, Muncie, Ind., 4 and 6 show an arrangement in which ordinary 





July 16, 1913. Serial 779,400. 
Term of patent 14 years. 

















‘nt is used, and a stream of air or 


ing flu 

inside the  dop. Specifications 9,063/87 and 

20,717/96 are referred to. 

9,187. POLISHING DIAMONDS, ETC. H. A. 
Gitt, London—(Stern-Coleman Diamond Ma- 


chine Co., New York). 
Comprises apparatus for 
arbor by means of cement. 
hand in a holder 5 mounted in a 
and the arbor 4 in which it is to be fixed for 
polishing is mounted in another chuck 2; both 
chucks are mounted, with the axes of the holder 
and the arbor in alignment, in a guideway in the 
part 3, and they are moved together into the po- 
sition shown to bring the arbor into contact with 
the gem, cement having been applied to the cup- 
shaped end of the arbor. The cement may then 
be heated, as by an alternating current resistance 
furnace 13 also mounted in the guideway and 
held in place around the joint by a spring 14. 
During this operation the device is placed inside a 
bell 23 charged with a non-oxidizing gas and 
mounted so as to be movable towards and from 
a support 26, Fig. 1. A tumbling lever 45 has 
pivoted on it a weighted bell-crank lever 51 and 
is pivoted co-axially with a segment plate 46, to 
which is secured a spring contact 48. Normally, 
the lever 45 lies beyond the vertical towards the 
support 26 with a finger on the bell crank lever in 
contact with a spring plunger 32. When the bell 


April 11. 
hixing a gem 


and the attached parts are moved towards the 
support, the terminal plugs 18 of the electric 
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I c engage with sg; neg contacts } an the 
2 pushes in the spring plunge ind 
t vs Over the lever 45, which, by contact with 

I the | s 47 here » moves the plate 46 
and brings the contact 48 into engagement with 
the fixed contact 49, thereby completing the circuit. 
The circuit is fed from the secondary of a trans- 
former nd includes a choking coil 55 and an 
ele O genetic ciute¢ which serves t connect 
the spindle 35 with a co-axial spindle driven by 
ing-ge trom an electric motor 40 The 

shing inwards of the bell thus completes the 
circuit and sets in motion the spindle 35, which, by 
eans of a crank, first lifts and then lowers a core 
56 in the choking coil, whereby the heat of the 
furnace is gradually increased and diminished; 
hnally a spring arm 53 on the spindle throws ove: 
the tumbling lever, which strikes the upper pin 47 


movement 
of the circuit. 

the 
both 


on the plate 46 and thereby cau 
and the openi 
may be ransferring 
il another to allow of 
lie } 


siaes of the girdie pei! 


lg treated. 


9,188. POLISHING DIAMONDS. H. A. 
London—(Stern-Coleman Diamond 
Co., New York). April 11. 

The direction of the grain of a diamond is deter- 
mined by applying it to a friction surface or rotat- 
ing table and indicating the differences in the physi- 
cal effects produced, as the diamond is rotated, by 
means responsive to such physical effects. Examples 
of the which may be utilized are: 
Variation in frictional resistance, in the temperature 
produced, in the luminous or sparking effects, in 
the sound produced, and in the intensity of static 
electricity produced. More particularly, the inven- 
directed to the utilization of variations in 
fractional resistance. The apparatus shown in Fig. 
1 is adapted both to visually indicate and to 
record the variations. The diamond, mounted in a 


; , 


holder carried by a vertical spindle 7 which is ro- 


GILL, 
Machine 


various effects 


tion 1S 


C 
uid is directed upon the joint from a passage 


to an 
The gem is placed by 
chuck 1, Fig. 8, 








which cuts a small facet on 


holde: 


motor 3, 
The 


which is driven from the spindle 2 


a spring connection 5. The frictional resistance 
encountered by the table varies.as the diamond 
is rotated, being greatest when the direction of 


sliding movement corresponds with the 
ation in the 
in reference to the lap. 


lag of the movement of 
The variation is 


on a dial 44 at the upper end of the spindle 7, by 


ricl df Ms 
43 += a - » 






































the marker 43 of an electric measuring instrument 


35 1n a circuit which includes a battery 33 and a 
graphite resistance ring 25 secured to the disc on 
the spindle 2. The sieeve of the friction table 
carries a contact brush 26 which is normally held 
up imainst 1 st p-pin 27 on the disc and mear a 
slot in the graphite ring As the table lags behind 
the spindle, the contact arm sweeps over the 
graphite itm and varies the resistance in the Dat- 
tery In anothe ngement, a small lap 
Se e1 y\ 1 series-wou | electric motor which 
s delicately responsive to variations in load Phe 
Variation const nt n t tation of the dia 
mond is indicated by an ammete 


GEMS. H. A. GILL, 


lor ste (_olema L) nond Machine oo 

Ney Vi k Ap Li 
In an automatic gem polishing machine, the stone 
is withdrawn from the lap, when the facet has 
been polished down to a predetermined amount, by 
means actuated by the contact of a member taking 


part in the feed movement, such as a mechanical 


trip-device, with the ther member wnich is 























such Towards 


relation to 
the polishing operation, the 


Stationary in movement. 
stone is 
fro, preferably radially, the 
the lap; the mechanism for effecting 
this may be set in operation by means controlled by 
the relative movement of approach of the stone and 
lap. [he stone may be rotated while it is in contact 
with the lap; the pressure exerted on the stone may 

polished 
in size; and a dash-pot may be provided to prevent 
a too rapid initial application of the stone to the 
lap. The dop 8 may be turned on its axis in a 
holder 11, which itself may be moved over an arc- 
Shaped guide 6 carried on the cranked end of the 
spindle 5. The spindle is carried by, and movable 
axially in, a block 18 supported by a slide 20 which 
is movable along the fixed arm 21. On the spindle, 
above the block, is mounted a telescopic spring-box 
25, 26, held in its contracted position by a rod 29, 


the end of 
moved to 
surface of 


and over 


be increased as the facet being increases 


tated by worm gear from the electric motor 22, is 
first presented to the lap 1, driven by the electric 
its surface. 
is then moved laterally to apply the 
facet to the surface of the annular friction table 4. 
of the lap by 


direction 
of the grain; there is accordingly a periodic vari- 
the table 
recorded 
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31, all mounted upon a mem- 
When the spindle 


lever 30, and a finger 


ber 32 carried by the spindle. 


has descended to the extent required to produce 
the desired facet on the stone, the finger 31 is 


turned by coming into contact with the lap, the 
trigger 38 the lever and rod, and the 
spring-box is allowed to expand; its lower end first 
finds an abutment against the top of the block, and 
then the spindle is moved upwards. Another finger 
54, adapted to engage the lap a little before the 
finger 31, serves to liberate a spring contact which 
closes a circuit through the electric motor 44 whereby 
reciprocating motion is imparted to the slide 20. 
In order to throw greater weight on the spindle as 
the polishing of a facet proceeds, a pair of weighted 
bell crank levers 56 is pivoted on the block 18 and 
linked to a sleeve on the upper end of the spindle; 
at the beginning of the operation, the levers stand 
vertically, but as the spindle descends, they be- 


releases 


FIC.7. 
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ltern e arrangement f the machine, an ele 
c mot is provided to impart, turough w 
earit tary movement to the spindle 5. 


20d FASTENINGS FOR BRACELETS, ETC. 
C. L. Deporrier, Brooklyn, N. Y., and E. O 
Mount Vernon, N. Y. April 14. 


DUNCUFF, 


\ tastening device for use with necklets, watch 
yracelets, bracelets, etc., comprises a pair of links 
ij, 8, Figs. 4 and 6, one link 7 having a hook 9, a 

of grooved side walls 8, and a grooved end 
piece 10, and the other link > being adapted to 
slide between the side walls 8 and having projec- 


> 


i 


~ 


| 


allow extra expansion to the bracelet when it is 


ions 5 to fit the grooves and an inclined springy 
form a hook 


13. which 


7 
} 
i 


yar 6 which is split transverse 
. The bar 6 shouldered 

naps behind the end piece 10 of the link 7 to hold 
contracted 


« 
= 


y to 1 
has a portion 


he device in its with each 


position, 








link closing the hook on the other. Fig. 2 shows the 
device in its closed position, connecting the ends 
of an expanding bracelet 1. 
used for connecting a watch to a bracelet. 
case of an expansible watch bracelet, the devices 


Two of the devices are 
In the 
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on and taken off, so that when fully con- 
to the wrist. In 
intermediate of 


being put 
tracted, the watch will fit snugly 
4 modified form, Fig. 12, for use 
the ends of an expansible bracelet, the hook 9 on 
ne member is dispensed with, the grooved side 
members being secured together by a pin 6'. 


9,439. BRACELET AND LIKE FASTENINGS. 
J. Gamet, London. April 16. 

A safety catch b for bracelets, necklaces, etc., 1s 
secured to an outer channeled link a, and has a 
nose e adapted to engage the end of the inner 
ink f. A pin d for releasing the catch passes 
through the other outer link a', which is connected 


FIG.2. 





e b 


to the link a by cross-pins, the link / having is 
cross-cut g to permit of disengagement. A guide- 
ridge may be formed on the inner side of the 
link a! and a corresponding notch in the end of 
the link f. 

COLLAR STUDS, BADGES, ETC, B. R. 


9,615. 


Simmons, Birmingham. April 18. 
Relates to collar studs, buttons, badges, soli- 
taires, etc., in which the base and shank are 


formed from wire, and consists in forming a stud, 
etc., Figs. 1 and 3, with a base 6 of unbroken or 
-omplete circular formation, and a duplicated 
shank 2 connected to the base by radial arms 5. A 
single piece of wire is doubled and operated on 
by suitable tools to form a bulged head 3 and the 
oubled shank 2 with arms 5, the ends of the wire 








eing bent round 11 semicircles and joined 
tc., comprises 
the shank to 
shank being 
then burred over, as shown 1n Fig. 1. The dis 
| S. The wire 
) ( | \ } ‘elluloid, sneet 
. . . 
In a modtil iT nN, i 2, $+. ror i 


hank 
SLid liv 


a stui 
2 is di 


é, ; 
polygonal! 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 


on 6 of said Act. |] 





TRADE-MARKS PUBLISHED AUGUST 17, 1916. 
ser. 86,652. (CLASS 28. JEWELRY AND 

PRECIOUS METAL WARE.) Onerpa Com- 

MUNITY, Ltp., Oneida, N. Y. Filed May 15, 


PAR 


The word “Par.” 
Particular description of goods.—Plated precious 


metal tableware, flatware, stationery, sewing and 
toilet articles, including spoons, forks, knives, 
ladles, servers, tongs, mending and embroidery 
articles. 


Claims use since on or before March 11, 1915. 


Ser. 86,913. (CLASS 6. CHEMICALS, MEDI- 
CINES AND PHARMACEUTICAL PREP- 
ARATIONS.) NatTIonaL Sritver  PLatTiInc 
LABORATORIES, New York. Filed May 26, 
1915. 

The applicant disclaims the exclusive use of 


the words ‘‘Guaranteed to Contain Pure Silver,” 
“The Polish That Silver Plates.’’ 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


Particular description of goods.—A silverplating 





preparation to be applied to silver, copper, brass, 
tin, bronze and nickel. 
Claims use since April 15, 1915. 


Ser, $8,042. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.)  Jvercens 
Jewerry Co., New York. Filed July 20, 1915. 


SHUR-ON 


Particular description of goods.—Pierceless ear- 
rings made in pearl, jet, coral and imitation stones. 
Claims use since May 1, 1915. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


[Reported for THe Jewerers’ Crrcutar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 


Counsel in Patent and Trade-Mark Cases, New 
York. ] 

ISSUE OF AUGUST 24, 1016. 

Granted Aug. 16, 1898. 
609,061. HATPINS. MarrHa J. WayMack, 


Manchester, Va. 








Finger Prints as a Means of Identification. 





HE value of finger prints as a means 

of identification or detection, writes 
Joseph H. Bush in the April Case and 
Comment, the Lawyers’ Magazine, is evi- 
denced by the following instances: 

One of a notorious gang of thieves had 
escaped from the Paris police when three 
of his companions had beer captured; all 
attempts to discover the missing man 
proved fruitless until later a man was ar- 
rested for theft at another place. He gave 
another name, but the police, suspecting 
that the description he gave of himself was 
false, took the impression of his finger 
prints and forwarded these, together with 
the man’s description and photograph, to 
the Anthropometrical Department of the 
Prefecture of Police at Paris. The finger 
prints were immediately recognized, and 
he was identified as the man who had been 
wanted. 

In the assize court at Christiania, Nor- 
way, one was convicted of larceny on the 
sole evidence of the comparison of finger 
prints of accused with finger prints found 
at the scene of the crime on a pane of 
glass and a bottle. 

In Lyons, France, conviction of two per- 
sons of robbery was had solely on evidence 
of identification of finger prints of accused 
with prints found on pole used in affecting 
entrance to House, on flower vase, and on 
two bottles and two jars. 

And an equally convincing proof was 
offered of the value of the finger-print sys- 
tem when it proved the identity of a dead 
man. The scattered remains of this man 








169 


were found upon a railway line, and there 
was no clue whatever as to his identity. 
Upon the off chance of the victim’s finger 
prints being known at the Scotland Yards, 
the impressions from his fingers were taken 
by the local superintendent of the police 
and forwarded to headquarters, where, on 
reference to the index of finger prints, they 
were immediately recognized and the iden- 
tification of the man made certain. 








Photographic Exposures for Bright Metal 
and Glass Objects. 





i photographing bright objects of metal 

or glass the reflections of light are very 
troublesome, because these have an un- 
usual effect on the photographic picture in 
which they appear, not as reflections but 
as white spots or as holes, says the Deutsche 
Goldschmede-Zeitung. The reason for this 
is that with each of our eyes we see the 
reflection differently, and this consequently 
produces a mirror effect. With a stereo- 
scopic photograph we can exactly repro- 
duce the mirror effect, but not by a single 
picture—that is to say, with an ordinary 
photograph. 

For this reason it is necessary to prevent 
the reflection, and this we accomplish by 
matting the exposed object, so that the light 
is reflected diffusedly by it. This matting 
must, of course, exercise no injurious effect 
on the object and must be easily removable 
after the exposure. If it is bright metallic 
objects that are to be photographed, car- 
bonate of magnesia is mixed with milk or 
alcohol into a paste and then enough milk 
added to allow the mixture to be applied 
with a brush. The metal objects to be pho- 
tographed are painted with the mixture, 
which imparts to them a matt surface. 
After the exposure the coating is rubbed 
off with a rag. 

Thick milk can also be used for a coating 
or a warm solution of one part wax in 20 
parts oil of turpentine. Dusting with flour 
will also sometimes prove sufficient. Hol- 
low silver vessels may be filled, shortly be- 
fore the exposure, with cold water; this 
causes condensation on the outside, and at 
this moment the desired exposure must be 
made, otherwise the condensation resolves 
itself into minute drops that make exposure 
impossible. 

Hollow vessels of glass may be photo- 
graphed after they have first been filled 
with a milky, turbid fluid. If the hollow glass 
vessels have no bottoms we may find a way 
out of the difficulty by blowing cigar smoke 
into them and closing the top by means of 
a disc of glass, cut to fit. 

Often it is desirable to make an exposure 
of transparent objects by transmitted light. 
For this the photographer often uses an 
oblong box having an aperture in the front 
end fitted with a matt glass. This end of 
the box is placed to a window having an 
unobstructed light, whereas at the other 
extremity of the box, from which the end 
has been entirely removed, the photographic 
apparatus is set up. In the box, which 
must, of course, be of suitable size, the ob- 
ject to be exposed is placed. To exclude, 
as far as possible, all other light, the space 
between the box and the apparatus is cov- 
ered, light-tight, with a black cloth. 
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FIRST CLASS WATCHMAKER desires perma- 
nent position with good class of jewelers; 25 
years’ experience managing watch repairing de 
partment, waiting on trade, able to assist in plain 
engraving. Address ‘‘Watchmaker,” 809 WDear- 
born Ave., Chicago, III. 

POSITION WANTED by a first salesman and 
watchmaker; understands all railroad work and 
Swiss complicated watches; American, good ap- 
pearance and can handle high class trade; _ best 


of references and photo on request. A. W. Man- 


digo, 318 Hudson Ave., Albany, N. Y. 


SHOP MANAGER of long experience on highest 
class of sterling wares is open for immediate 
engagement; is familiar with all modern shop 
practise and has been epstorany successful as 
an Organizer and cost reducer. Address ‘“‘Ster- 
ling, 1951,” care Jewelers’ Circular. 








HAVE HAD eight years’ experience in the whole- 
sale jewelry business; would like manufactur- 
er’s good 10-karat line or some other strong 
line; can sell the goods if it’s right; territory 
from Kansas City to the Coast; best of refer- 
ences. Address “P., 1971,” care Jewelers’ 
Circular. 





VERY GOOD manufacturing jeweler and engraver 
can take full charge of shop, also make designs 
and estimate special order work; good on plati- 
num as well as gold and high grade repairing; 
congenial and accommodating; able to act as fore- 
man. Address “‘E., 2156,” care Jewelers’ Cir- 
cular. 


WOULD LIKE TO CORRESPOND with a 
class retail jewelry firm desiring a first class 
engraver: I have had 30 years’ experience on all 
kinds of lettering and all kinds of ornamental 
cutting, in fact, do all kinds of engraving except 
stationery work; am strictly decent and reliable; 
middle west preferred. Address “‘T., 2124,’ care 
Jewelers’ Circular. 


‘HOROUGHLY EXPERIENCED jewelry man 
open for position; has connections with best 
manufacturers and in a position to buy merchan- 
dise at the market’s lowest price; connections 
desired only with house of fair size or better and 
of good financial standing; prefer to act as buyer 

buyer; references open to closest in- 
Address “‘D., 2034,’’ care Jewelers’ 





first 





. 
— 


or assistant 
vest! ation 


Circular. 





FIRST CLASS WATCHMAKER, 18 years’ experi- 





PTC ¢ il ‘ ou c > Ord sd lie if | i 
position .ding jewelers in city of over 
200.000 yu if ’ to make change first class 
) hig oT f SYWIss IN] ited atches and 
rail: \ S50 pe ver in furnish good 
refer es own tools: can come in 10 days or 
t \ ess “E 17] are Jewelers’ 
( ; 
WATCHMAKER of exceptional ability 
and experience, desires change; 


either at bench or in charge; inde- 
fatigable worker; pleasing personality 


and no crank; salary $30 or per- 
centage proposition; unusual com- 
mendations. Address ‘““Worker, 


2173,’ care Jewelers’ Circular. 








Lines Wanted 


3c. a word; minimum charge, 








TRAVELING SALESMAN de 
iobber’s live line; west- 


Address “‘D., 


EXPERIENCED 
sires manutacturers or 
ern territory; best references, 
2153,”’ care Jewelers’ Circular. 











Side Lines. 


Sc. a word; minimum charge, 75c. 








SALESMAN to take our line of hand-painted glass 
and china as a side line on commission. Address 
“*A., 2074,” care Jewelers’ Circular. 





SALESMAN WANTED, traveling any territory to 
take as a side line, a small but neat line of 
gold la vallieres on commission only. Address 
M., 2175,” care Jewelers’ Circular. 








WANTED by manufacturers, a salesman calling on 
the jewelry trade to carry some high grade ——e 
as a side line; liberal terms. Address “‘X. Y. 
1658,” care Jewelers’ Circular. 





help Wanted. 














3c. a word; minimum charge, 75c. 

WANTED, jeweler and engraver: send samples 
and reference. Address “K., 2086,” care Jewel- 
ers’ Circular. 

WANTED, a first class watchmaker, jeweler and 
engraver; best of references required. S. Joseph 
& Sons, Des Moines, Ia. 

WANTED, GOOD WATCHMAKER who can 
come well recommended from successful store. 


Albert Edholm, Omaha, Nebr. 








WANTED, good watchmaker and engraver, at 
once; steady position and good salary to right 
man. W. W. Howe, Clearfield, Pa. 

WANTED, watchmaker and engraver; must be 


first class workman with Al references. Green- 
berg Jewelry Co., 821 Fourth St., Sicux City, la. 





WATCHMAKER, must be able to wait on trade 
also; good references required; steady position; 
$20 to start. Address “B., 2142,’ care Jewelers’ 
Circular. 





WANTED AT ONCE. 
engraver, State experience, 
other information in first 
Co., Jonesboro, Ark. 


first class optometrist and 
age, salary — all 


letter. T. J. Ellis & 





ENGRAVER, young man, good script letterer; 





chance to improve under expert; state age and 
salary expected: send samples. P. Q. Drawer 
1127, Kansas City, Mo. 

WANTED, first class watchmaker and engraver 
with all around store and optical experience; 
state salary, etc., in first letter. Address “‘H., 
2145,”’ care Jewelers’ Circular. 





TEWELER AND 
who can do clock 
sample engraving, 
S. Slonim, New 


ENGRAVER, young man, one 
work preferred; references, 
salary expected in first letter. 
srunswick, | | 








WANTED. a first class watchmaker, one who is 
also a good engraver and jeweler; steady position 
to right party: best of references required 
Josey h Jewelry ( O., Spring fiel d. Mo. 

WANTED, GOOD E has \VER, man who can do 
die work and chasin rings, besides engraving, al 
once; steady position and good salary to right 


man Haile ~ Tews Iry Co be St. Joseph, Mo 





Ww. AN _ 1) first class watchmaker. ieweler and en- 


iry and married or single with your first 


istburg, Md 1. 





WANTED. a first class watchmaker, engraver and 


ypticlan; permanent position to the right man; 
state salary; married man preferred: best of 
references required. Address, full particulars, 


‘Pox 286," Lexington, Ky. 





WANTED AT ONCE, first class watchmaker and 
engraver; Al on railroad watches, inspector; pet 
manent; $30 per week: references, sample en- 
graving first letter: western States. Address 


““A., 2180,” care Jewelers’ Circular. 





WANTED, 


ror first Cc 


and fair engraver 
central Michigan; per- 


com petent jeweler 
ass retail store, 





manent position; modern equipped shop; state 
full particulars — and salary in first letter. Ad- 
dress ““Y., 2117,”’ care Jewelers’ Circular. 
FIRST CLASS watchmaker and engraver who 
will invest $3,000 to $5,000 in old acsantielied 
business making money in live, growing, indus- 
trial town; rare opportunity for right man. Ad- 


dress “‘E., 2108,’’ care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER who is experi- 
enced salesman, about Sept. 15; wages, $20 to 
$25; give age, references and full particulars of 
ability and expectation in first letter to avoid 
unnecessary correspondence. E, H. Schaefer, 


Beaver Falls. Pa. 





WANTED, first class watchmaker and engraver: 
permanent position to good man; must have 
good reference and good habits; state salary in 
first letter; single man preferred: enclose photo 
and samples of engraving. Address . ea 
care Jewelers’ Circular. 





WATCHMAKER, first class, who has had experi- 
ence in repairing railroad ‘watches: one who can 
engrave preferred; also engraver, must be first 
class and who can do jewelry repairs when nec- 
essary; send references with application. Wm. 
Schweigert & Co., Augusta, Ga. 





WANTED AT ONCE, watchmaks engraver with 
optical experience; permanent position to sober, 
reliable man; state age, salary; send photo, refer- 
ences, sample engraving, full particulars first let 
ter; 2,000 inhabitants; nice store; pleasant sur- 
roundings. Norton, jeweler, Winchester. Tenn. 

WATCHMAKER AND - SALESMAN; 


prefer man who can do some jewelry 
work and engraving but latter not 
necessary ; position permanent; 
salary $30 week. W. H. Bishop, Ely, 
Nevada. 


TRAVELING SALESMAN WANTED 
with good following by leading dia- 
mond importers; give full particulars; 





all communications confidential. Ad- 
dress “‘W., 2132,’ care Jewelers” 
Circular. 





JEWELRY MANUFACTURERS, making 1/10th 
and 1/20th plate line want commission salesmen 


covering respectively New York city district, 
Chicago and middle west, south of Baltimore, 
Pacific Coast; state in first letter your terms, 


what and whose other lines you carry, whom you 
now represent and for how long, whom you 
previously represented and for how long; your 
age and if married; letters considered confiden- 























tial. Address “‘K. H., 2061,” care Jewelers’ Cir- 
cular. 
for Sale. 
Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 

WILL SELL jewel: store fixtures, good will, 
$500; established six years; good reason given. 
764 Third Ave., New York. 

FOR SALE, small jewelry stock, also watchmaker’s 
bench and tools and cabinet of watch crystals. 
Address ““A , elbo, care lewelers’ Circular 

ON ACCOU NT OF SICKNESS will § sacrifice 
jewelry and optical Store 1éa at 1874 Amste! 
dam Ave for parti ilars. Hiller ” 66 W oo 
St... New York. 

JEWELRY STORE 


for sale, town of 20,000 in 

















the southwest: $4,000 cash or will reduce: must 
sell on account of poor ealth Address “D., 
1813,” care Jewelers’ Circ 
he RR aw \] I 1 & ( 
to it 5.000 population; tif t want a 
e nt t tl > I S i 
1 I \ ress I 160 | ‘ = ( 

TEWELRY an? OPTICAL STOR] e best 
T \ f ! ls i listri yf 
southern Mi gan \ th fi $3500 
good reason ft selling Add s W oor 
Blisstir ld. \I 

E NGR. AVING SHOP, situated in best business 
location, doing ove $2,000 vear and in 1Sil) 
- increased: write for particulars: fine chance 
for any engraver. C. E. Magee, Ro », 1020 
Chestnut St., Philadelphia, Pa. 

JEWELRY STOCK AND FIXTURES, \ 
$2,800, nothing over two years } l in 1p-to- 
date town of 4,000; rent $17 \ roo! ibove 
store: reason for selling, eyes failing. G. B 
Otwell, Pocomoke City, Md. 

JEWELRY AND OPTICAL BUSINESS also 
agents for Victor-Victrolas; 35 years’ estab- 
lished; cash; immediate possession; owner leav- 


other line. Address “*“W. E. C.,”’ 
Ave., Chester, Pa 


ing State for 
618 Edgemont 





BIG SACRIFICE, 55D 
rings, popular society 


gents 


- , 
orders: %65 sterling silve 


extension bracelets and 164 of 1/10th gold filled 
locket extension bracelets; above goods made by 
one of the most reputable manufacturers; will 
sell the three lots separately or as one lot for 


cash if sold immediately. Gainsboro, 373 Wash 


ington St., Boston, Mass. 





MUST SELL AT ONCE, an old established 
jewelry store and loan office located in the 
heart of = downtown business section in 
Cleveland, complete up-to-date stock and fix 
tures; ae leave the city at once and will sac- 
rifice for a quick sale; this to include lease 
stock, good will and fixtures; no reasonable 
offer refused. Address, at once, “‘Mrs. B., 2075,’ 
care Jewelers’ Circular. 











‘continued on page ‘1 f, 





(Special Notices 





lid 


THE JEWELERS’ CIRCULAR-WEEKLY 


LYlo, 


September l, 





Special Notices. 


{ca r? 1 pa 


PCS 








FOR SALE—Continued. 





LINE of 10kt. la vallieres, tie clasps, 
ff lin! brooches, scarf pins, for 
latest designs; some diamond 
y is: will sell below manufacturing cost; op- 
portunity for retailer. Address “B., 2029,” care 
Jewelers’ Circular. 


COMPLETE 
r pins, cu links, etc., 
sale t cash Duyer, 





sung watchmaker and en 
yp in western Pennsylvania 
no engray 
competition; 
Address a ae 


GOOD CHANCE tor 34 
buy nice sh: 
2 JOO population; 
watchmaking 
particu request. 
care Jewelers’ Circular. 


OTAaAVel to 
Vn. ct unty seat, 
7 7. ‘ 
and very poo 
‘ ] . 
particulars on 


2147,” 

WHEAT CROP A BUMPER, crops never 
fail; must sell and change climate 
and occupation at once for consump- 
tion; stock has been reduced from 
$3,800 to $2,000; only jewelry store 
in growing Montana town of 1,800; 
large territory and many towns to 
draw from; cash or don’t write. Ad- 
dress ‘“‘M., 2138," care Jewelers’ 
Circular. 








AN EXCELLENT OPPORTUNITY; an 
etire from business, have a fine store. 
trade: 


i public 


, 
pest ciasSs of 


lexas; go 


WCdadk 


, 
Ui tlic \ 
{ £10.000 
lary 


€e 1t So a Mm; 
es TT . 2044. 


. 





JEWELRY STORE located in a town of 
13,500, a town of schools, homes and 
churches; more than 4,500 students 
during year in State University, agri- 
cultural college and female colleges; 
store doing profitable business every 
year; 12 months just past show big 
gain over same preceding 12 in gross 
and net; town and business will bear 
closest investigation; about $16,000 
will handle; no discount given, no 
bonus asked; must know quick; write 
or wire for’ information. Claud 
Wheeler, Columbia, Mo. 


for Sale. 


Tools, Fixtures, Equipments, Etc. 


Sc. a word; minimum charge, 75c. 











reasonable. Address 
Circular. 


DeEZE ls, 


lew ers’ 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








ENGRAVER BY TRADE wanted to buy a jewelry 
will pay cash; preferred in Cam- 
bridge, Mass, or New Haven, Conn. Address 
“X., 2123,” care Jewelers’ Circular. 


store: spot 





PATENTED SPECIALTIES WANTED, applying 
directly to jewelry trade, by responsible concern 
with manufacturing and expert selling facilities; 
reply with particulars in strict confidence. Ad- 
dress “Y., 1842.”" care Jewelers’ Circular. 


HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Addrees M. 
iralson, Room 707, 7 W. Madison St., 
Chicago, Ill. 


PAY CASH for your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, Ill. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 
1889. 


A. LIPMAN, 
cago, Ill., 
diamonds, 
diate returns; 
tablished 1868; 
bought. 


HIGHEST CASH PRICES for your sur- 
plus stock of diamonds, watches and 
jewelry; immediate returns; business 
confidential; national bank  refer- 
ences. H. Schwartz, 1209 Heyworth 
Bidg., Chicago, III. 














16 N. Dearborn St., Chi- 
pays highest prices for 
watches, jewelry; imme- 
bank references; es- 
old gold, silver 








| IF YOU WISH TO RETIRE from busi- 


| 


ness or have surplus stock to dispose 
of, consult with us; it will be to your 
benefit; we are in a position to pay 
better prices than anybody. Marks 
Bros., wholesale jewelers, 235 S. Dear- 
born St., Chicago, Ill. 





READER! Xmas business daily with my custom- 
no hard times where myself or men are sell- 

ing at auction; we are selling $200 to $500 per 
day for our customers; my terms and guarantee 
are different from the others; remember, advice 
is free and you deal with a business man and 
gentleman when you deal with me. _ All corre- 
spondence strictly confidential. Dan I. Murray, 
Maiden Lane, New York: Room 460, 440 5S, 


Dearborn St., Chicago, III. 


te 





AT ONCE! We pay spot cash for your 
entire or part of your stock of jewelry, 
diamonds and complete jewelry 
stores with or without fixtures; send 
your entire or part of your stock to us 
at our expense and we will send to 
you, cash, immediately; if our offer is 
not accepted we will return your 
goods; all communications answered 
quickly and kept strictly confidential; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate, F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab- 
lished 1887. 








Co Det. 
Sc. a word; minimum charge, 7&c. 


DESK ROOM in 
al COnVe!l 


go, Lil. 





STOR] lO LET, EI! 
Ss? 000, 14 miles trom 


] 


Dusiness section; 


zabeth, N. J., population, 
New York; store to let in 
an excellent open- 
elry store to locate here. \d- 
Broad St., Elizabeth, N. J. 


e€ cCnoicest 

: 
a wood 1eW 
harles Stein, 93 


g 10 


aress (4 








Miscellaneous, 
3c. a word; minimum charge, 75c. 


a 





HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the west. 
717 Market St., San Francisco, Cal. 








JEWELERS AUCTIONEER 


—e WITH THE RIGHT METHOD = 


.W.TILLOTSON 


DONT WORRY *o0" nave on Your HANDS 


ABOUT THOSE DEAD ACCOUNTS 
AND OTHER DEAD ISSUES. 


TO-DAY. AT ONCE. LET ME DO THE 
WORRYING. YOU WILL GET THE COIN. 


FORGET AL 
WRITE TO ME 


-Appress F.W. TI LLOTSON.IO-12 Maipen Lane,NY. City. 























September 1, 1915. 














Long Distance 
Phone 
Randolph 2335 
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Get Our Proposition 


Proof of results guaranteed by Banks, Courts, Manu- 


| 












facturers, Jobbers and Jewelers for whom we have trans- 
acted business: oo 

\V m. A Rogers, New York: A. C. Becken, ( hicago; 
Claud Wheeler, Columbia, Mo.; Egermann & Son, Au- 
rora, lll.; Henry Welf, Cleveland, O.; Mayo & Brother, 
Battle Creek. Mich.: ]. C. Pierik, Springfield, LIL; An- 
derton & Son, Dayton, O.; S. Nankin, Edmonton, Al- 
berta; Harry A. Snyder, El Paso, Texas; Chas. M. 
Schuell, South Bend, Ind.; J. Lowinsohn, Birmingham, 
Ala.: Wm. A. Rogers, Limited, Chicago; H. Ff. Peters, 
Moline, Ill.; Davidson Jewelry Co., Montgomery, Ala. ; 
J]. F. Reiche, Los Angeles, Cal.; Gee & Nuesbaum, 
Cleveland, O.; A. K. Camp, Milwaukee, Wis.; L. H. 
Schafer & Co., Chicago; Chas. C. Thoma, Battle Creek, 
Mich.; J. E. Ramsey, Fond du Lac, Wis.; Church-David- 
son Co., Chicago; Jesse Yohe, Decatur, Ill,; J. H. 
McKinney, Palestine, Texas; Slade-Tenney & Whadley, 
Chicago; Humphrey & Son, Huntsville, Ala.; W. H. 
Reighart, Minot, North Dakota; Vaughan & Coward, 
Jacksonville, Fla.; Lowe & Youngblood, Monroe, La. 

Our reputation built by twenty vears of success, 
ability, honest selling and the profits made for Jewelers. 
Our clients receive a square deal. and the personal serv- 
ices of’ two high class auctioneers for the one price. 








Write to-day, we are now booking for fall and winter. 
Always state amount of stock and size of room. All 
letters confidential. 


Jewelry ‘TYLER & GREGORY Diamonds 


China 


Jewelry Auctioneers 
Art 


37 South Wabash Avenue, Chicago 





America’s Most Successful Auctioneers 














CASE & BROWNSTEIN 


26 Monroe Ave., 


Converting Your Stock Into Cash Without Loss 





America’s Most Successful Auctioneers and date. ) 


DETROIT, MICHIGAN NOMS Main 2235 


Is Our Guarantee 


Now conducting the Closing Out Sale for the Citizens’ Savings 
Bank of Mount Clemens, Mich., of the F. G. Titus stock. Sale 
a grand success. If you are contemplating an auction sale, it 
will be to your advantage to write us, as it does not cost any 
more to get men of ability to make your sale than to take a 
chance on the mediocre auctioneer. 


If you have paid any attention to the successful auction sales 
of the past season, you will find that we are right on top of 
the list. The most successful diamond sale probably held in the 
east in a good many years was conducted by us for L. J. Marks 
of Pittsburgh, Pa., stock invoicing at $500,000.00, selling there tor 
eight solid weeks, and if you secure our services to conduct your 
sale you can feel absolutely assured that your sale will be a 
financial success beyond your most sanguine anticipation. 

We will conduct your sale regardless of how large or small 
your stock may be, and we will give your correspondence careful : 
consideration and hold same strictly confidential. 


Now booking Fall and Winter sales. Write for terms 
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“America’s Leading 
Jewelry Auctioneer” 





James L. Hand 


| 14 MAIDEN LANE, NEW YORK 














The Only Auctioneer Represented at the 
Great Convention of the American National 
Retail Jewelers’ Association 























Read this item from THE JEWELERS’ CriRCULAR of August I8: 


James L. Hand is the only auctioneer who had the cour- 











age to take a space at the convention. He has his banner 














out and a sign reading, ““Under this banner many jewelers 
have been made prosperous.’ 
This exhibit showed facts and figures proving to this vast representa- 
tive body of American jewelers the superiority of Hand methods and the 
jewelry trade has no further doubts as to the man who has dignified the 














pie auction business. 





\Vrite me to-day. Your letter will receive a courteous reply. 
James L. Hand | ‘‘Have you noticed the better standard that is demanded of 
jewelry auctioneers since Hand entered the field ?”’ 




















You Can More Than Double Your Best Holiday Business 


and Realize a Substantial Profit During the 
Usually Dull Month of September 


“MITCHELL METHODS” insure you a successful and profitable sale 
during the usually dull months, when ordinary business 1s dead. 

Your holiday business can be more than duplicated during thes¢@ 
months, with results that would mean much to you in real benefit and 
real profit. It would mean the disposal of all your dead stock—a business 
acquaintance with hundreds of people who would never patronize you 
under any other conditions, and a majority of whom would become 
permanent customers of your store. It would give your store publicity 
that you could not buy for ten times the cost of your auction, and, with 
“MITCHELL METHODS” back of it would build up your prestige and 
open a field for larger and better business. 

Some interesting facts about two very remarkable sales, just completed, 
where in from six to ten days, a larger amount of goods were disposed 
of than either had sold during the past year. As a result of these sales 
these jewelers have been able to pay all their indebtedness and place their 
business upon a cash basis. 

With an experience of over twenty-two years in all parts of this country 
and Canada, during which time I have successfully disposed of stocks 
ranging in value from a few thousand to a quarter of a million doliars, 
with equal distinction, my services should be helpful to any jeweler who 
wishes to retire from business, reduce stock or raise a large amount of 
money with which to pay pressing obligations, or who through greater 
publicity for his store, aspires to greater business. 


I art assisted in all my sales by accomplished business men trained in 
“MITCHELL METHODS.” J GO ANYWHERE FOR BUSINESS. 


HUBBARD MITCHELL 
Jewelers’ Auctioneer Eighty Maiden Lane, New York 
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YOUR MONEY BACK 





If Our Goods Fail To Give Service 


or 


If You Are Not Satisfied In Every Respect 


All Makes of American Movements and Cases 


AT A SAVING OF 20 to 35 PER CENT. 


Place your order where you can save money on your purchases and have them backed 


by a money back guarantee. 


NOTE THESE WONDERFUL BARGAINS 


We purchase our goods from bankrupt and overstocked dealers. 


Increase Your Sales 500 Per Cent. 


Every 


thoroughly overhauled, rebuilt and readjusted before shipment is made. 
We guarantee them to be right or your money back. 
Write for complete price list No. C 149. 


TRY US ON REPAIRING 


Send usa trial order. 


The largest repair shop in America at your service. 


18 Size Elgin. 


25 }. Veritas, double roller... .s18.00 
20° Veritas, Ssingie roller.::ii<:.:; 14.00 
21 “* Father Time, double roller 13.00 
21 *“ Father BihHe, single roller 9.00 
2? **“"Nos 248 and 349 Elgin 
ER are See 11.00 
19 “* B. W. Raymond, double roller. 12.00 
19 *“ B, W. Raymond, single roller. 8.50 
lv “ B. W. Raymond, full plate... 5.75 
17 nickel Elgin, adjusted 1.50 
ee RS a Oe oe eg 4.00 
17 “ nickel, unadjusted ..... 4.00 
1S * nickel, new model... 5.50 
tie Se Sl! eee ee 2.75 
7 nickel, new model.......... 2.40 
oo Sl ee a ae, A se kt L.8O 
16 Size Elgin. 
23 j. Veritas, double roller....... $21.00 
21 ** Veritas, double roller........ 18.00 
Tat CC ON” RI re 16.00 
ce By Bee SE, Sb occa édeds 14.00 
ie ll UR Ee ee 7.00 
17 * nickel, unadjusted .......... 6.00 
i ER RRR aR Re ree pe 4.75 
S > See: Seat ls en eS Ca Side 3.00 
12 Size Elgin. 
BZ 3. WeAGOL, GTOGE J occ cwccees $4.75 
17 ‘** niekel, umadjusted .......... 6.75 
lO Pe. eee ee 5.00 
SS Ce dk al vn 4k Obb bee odd « 660 3.25 
18 Size Waltham. 
23 j. Vanguard, double roller..... $18.00 
23 *“* Vanguard, single roller..... 14.00 
21 *“ Vanguard, single roller..... 12.00 
21 *“ Crescent St., double roller.. 13.00 
21 * Crescent St., single roller... 9.00 
21 * No. 845, double roller....... 11.00 
17 *“* Appleton-Tracy, full plate... 5.50 
a7 -™.. ee Oe «6 cb hc ove sete 4.50 
that FY 8} 86ers ee 4.00 
17 ** nickel, unadjusted ......... 4.00 
Gee, Se Sn, no 6 6 6 et De 3.00 
| ea le ee ee 2.75 
a1 * maemel, MEOW WOGOEs ...cccecs. 40 
To Gee Oe ET 4s'o 66 6 0 eK wes 2 1.80 


pet eet DO DS DO 
IOtej a] CO 


i 
~]-] 


~j) oO 


~~) es Rt COD 


pt et DO DD DO DS 


oh th 
w ~ 
~} ~) eS CO 


— oe 


or 


he ID 
~j- 


21 
21 


16 Size Waltham. 


a.  . | >> aes | ek 
me ee 16.00 
ee i, eh aoe ae eee ao eee 13.00 
~ Cee, eee kk 7.00 
‘ nickel, unadjusted ..... so ee 
rs cc at ot ie 2a be Soe 4.75 
SSSR SE Caer 2 ie ae eae re 0.00 

12 Size Waltham. 
j. nickel, adjusted ....... » &< $7.75 
‘ nickel, unadjusted .......... 6.75 
ve sees sere ree ree 5.00 
6 8. IEP ee Pee oe 3.25 

18 Size Illinois. 
ie a eS a eM ae $17.00 
“ Bunn Special, double roller. 10.50 
Bunn Special, single roller.. 9.00 
* A. Lincoln, double roller.... 9.50 
” es Es 'oo4 wv icccees 4.25 
“ nickel, unadjusted .....cse-. 3.75 
16 Size Illinois. 

j. Sangamo, double roller..... $18.00 
* Sangamo, double roller...... 13.00 
** A. Lincoln, double roller.... 11.00 
a i fe 6.59 
*“ nickel, unadjusted .......... 5.50 
, TS a ea ee wk AO) 60 4:08's't 4.50 

18 Size Hamilton. 

j. No. 940, stamped 5 positions, 
D. R. motor barrel... eecces 3.00 
* No. 940, stamped 5 positions, 

I i ee it ee tn 11.00 
“ No. 940, single roller........ 9.00 
7 Pn. cman & 6 sa tees 6668 bee 5.50 

16 Size Hamiiton. 
j. No. 992, double roller........ $17.00 
‘‘ No. 992, single roller........ 14.00 


“AQ Skilled Mechanics”’ 


18 Size Webb C. Ball. 


21 j. double roller, stamped 5 po- 
Cc irhe Se os wa Caee Oa eas 
a 1. Sr ry os dee 6 oe ees 
19 ** double roller, stamped 5 po- 
Sees 7. pw aaeté oud dacoees 
4. @Geueee Onset ccc ccc cc Meo 
16 Size Webb C. Ball. 
3 3. GO Meee -o occ 0c co Oc cc 
oo S.C Me akin we eee 
St Ge CN ee Oo eet we 


18 Size Hampden. 


23 j. Special Railway, single 
0 2 Ae ee Fae ee 
23 ** New Railway, single roller... 
21 “ Special Railway, single 
in ER er ae et, 
21 * John Hancock, single roller. 
21 ** Dueber Watch Co., double 
ES, ok os ae hd aticly «© Bem ae 
16 Size Hampden, 
17 j. nickel, adjusted ............ 
17 * nickel, unadjusted .......... 
Ss EE hs ko teed a dub 64 wm bk 
a-Si & ected A ob nob 04 den gh we 


movement 


1S 


UU 


O00 
6.50 


7.00 
t+ O0 
1.00 


. OO 
10.00 
8 00 
7.00 


9.90 


00 
5.00 
4.09 
2 00 


Adjustable Bracelet Watches, 20 and 25 


Year, Gold Filled, Fitted with 


the 


Following Reliable Movements: 


16 j. Lady Waltham, 20 year....$11.50 
16 “ Lady Waltham, 25 year.... 12.50 
15 *“ nickel Elgin or Waltham, 

ee I ke cg see mao ome 6 10.00 
15 “ nickel Elgin or Waltham 

ee ES Wins 05 6 abe ne.e Sgipe-c 11.00 
7 “ nickel Elgin or Waltham, 

ee Se obo obs wens Oe 6 otae « 7.78 
7 “ nickel Elgin or Waltham, 

Be WO bsdawdesd 280 eg cece 8.75 

400 Size Dueber-Hampden Watches. 

7ji.§ Hunting, 25 -year case, 

ST he sc atewcescccecoes $5.50 
in “ Hunting, 25 year case, 

COED Bec pec cedeceetoses 7.50 


The United Watch Co., Inc. 


5 So. Wabash Ave., Chicago, Il. 
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STOCK ACOMPLETE LINE OF Japanese XY 
MADE IN THECORRECT BROAD STYLE aq TIALS, a 
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OLRM STERN Le 


BRANCH OFFICES:-CHICAGO.ILL.3I North State St..AMSTERDAM.HOLLAND.,1IO TulpStraat PARIS. FRANCE 51 RuedeChateaudun. WY 
TO AVOID DELAY USE LOCAL ADDRESS, 33 ro43 GOLD ST.,NEW YORK. Fe 
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GOLDSMITH,STERN& CO. | 


33TO 43 GOLD STREET 
NEW YORK CITY 


Patent safety ck _ BRANCH OFFICES:— —_ CHICAGO, ILL. 31 North State St. BF imbiew woods. 
ao. ~ }__ AMSTERDAM,HOLLAND l0TulpSt. PARIS,FRANCE. 5!RuedeChateaudun. ff tee 


Pearl necklaces. 
ated coll * : Ring mountings. 
ae oon re TO AVOID DELAY USE LOCAL ADDRESS, 33 1°43 GOLD ST. 3 Sucikeie eatin. 

Watch bracelets. cs Brooches. Bracelets. 
silver ; Ee Pendants. Veil pins. 
Mier | THE LARGEST MANUFACTURERS Pendants: Yeipine. 

Lings ‘est chai Lockets. Tulle pins. 

oecome | OF GOLD JEWELRY INTHE WORLD | Meee 

ney Bib holders. c . a Se Soe 

-harms. ‘lass ings iold, § pr a 

ik whee. poco oo oo —— oe <- plated thimbles. 

Bar pins. Scarf pins. : - se e: Gold and silver 
Lorgnette chains. r, : #F — ¢ cigarette seme. 
Lingerie Clasps. 5 oe = 3 Bead neck — 
Gold and silver fe F tem 

match boxes. a allieres. 
Amber rate of 4 a Link buttons. 
holders. pe Py Neck chains. 
Watch holders. ’ : Lapel buttons. 
Locket rings. 
—* Seeks. Fine platinum jewelry 
Cane pose ssn ° | ——_ . 4 of every description. 
ré “ e . £ om oe . ’ ° 3 , k. 
Baby pins. * | : Lapidary wor 


ss Miata coaee 
z 
. be 2 MER Sy cameos ae he | fy : e 
; Ye ‘ s ig ; 
: od OS r . 





















































\ r) 


POPULAR PRICES 








e ELEMENT oj 
-OPERATION 


tN FRANKLIN said—“It's 
easier to build six chimneys 
than to keep the smoke com- 

ing out of two.” 

In building up the present de- 
mand for Community, not the least 
of our anxieties has been to recog- 
nize at each step our obligations to 
the dealer and the increasing co- 
partnership between us. 

We have clearly seen that his 
profit must be amply provided for 
and that Community must be made 
increasingly attractive to him not 
only in the way of profit, but in 
drawing other trade to his store. 





That we have arrived at a wide 
measure of success in accomplishing 
this result we count more of a 
triumph than all our other business 
achievements. 





